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Large Gold Bracelets Showing Spanish Work of the 14th Century, Exhibited at the Metropolitan Museum of Art, New York 
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IN THE MONTH OF MAY 
THE NEW VANITY FAIR HOLLOW WARE 


“GORHAM PLATE 


Announce in g 


| THE NEW VANITY FAIR 
TEA-AND DINNER WARE 


—SS SS 
lll : ~<a 





hecgaate FAIR TEA SET 
Price fon $+ preces (usthent Kettle and Waster) S100) «Kerrie, 533 ~  Wearter (22°), $50 


- Seldom has such a warm reception been accorded any 
‘pattern as greeted Vanity Fair in flatware. Now to 
complete the service, Vanity Fair Tea and Dinner Ware 

_ makes its debut. Of classic outline and lovely decora- 
tion, you will be. charmed with Vanity Fair Hollow 
ware. Shown with the flatware: at your jeweler's. 


GORHAM 


PROVIDENCE. R-. 1. NEW YORK. N. Y-. 


i AMERICA'S LEADING SILVERSMITHS FOR OVER -90 YEARS 


To appear as a full page in THE SATURDAY EVENING POST 
MAY 1, 1926 


600 line advertisement in 40 LEADING NEWSPAPERS 


at a date to be announced later 


THE GORHAM COMPANY 
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A New Era for Sterling Silver 








An Address by Alexander Vincent, Secretary of the Sterling Silversmiths 
Guild of America, Before the Massachusetts-Rhode Island Retail 
Jewelers’ Association, Salem, Mass., March 24, 1926 

















At the annual convention of your National 
Association in Richmond last Fall | 
was privileged to submit a report of the 
work in which the sterling silverware 
manufacturers were engaging through our 
association now known as the “Sterling 
Silversmiths Guild of America.” I re- 
viewed briefly at that time the past record 
of our association and demonstrated that 
the primary object of every activity in 
which we had engaged had been to increase 
the market for the product we manufacture. 
The interest evidenced by the jewelers in 
that report was more than gratifying. 

I recounted at that time, not only the 
things we had done but I told something 
too of plans we were working on for the 
future, more particularly in the way of a 
national co-operative advertising campaign 
and again in the way of a program of sim- 
plification and elimination of waste. There 
comes to my desk so constant a stream of 
inquiries from jewelers in all sections of 
the country regarding the progress of these 
two activities that I thought the present 
occasion afforded a happy opportunity to 
bring that earlier report up to date, if you 
will, to tell you something about those two 
movements which have so evidently bestirred 
the active interest of jewelers in general. 

Since my announcement of last Fall the 
advertising program and the standardization 
or simplification program have become ac- 
complished facts. There is on the wall be- 
hind me a portfolio containing proofs of 
full page advertisements that have appeared 
or will appear in seven national magazines 
read each month by 1,695,330 people. I 
could spend considerable time analyzing the 
details of each page of that portfolio to the 
end of demonstrating how closely and inti- 
mately are the best interests of each jeweler 
in the country bound up in that campaign. 
I could demonstrate from such an analysis 
how the dollars and cents interest of each 
jeweler are involved in this campaign—how 
it all represents a magnificent investment 
from which each jeweler can draw attrac- 
tive dividends. 

It may seem strange when [| tell you that 
what appears the least attractive page in 
that portfolio (this first one containing 
merely a panel of names) is to me the most 
interesting, the most romantic, the page 
which justifies most fully the title of my 
report—“A New Era for Sterling Silver.” 
It is a page which seems to me should be 
pondered carefully by every jeweler in the 


country, for I am convinced that could its 
full significance be grasped by every jeweler 
there would be established at once a true 
understanding of the character of this na- 
tional co-operative advertising campaign 
and with it there would be created an 
enthusiastic army of active boosters and 
co-operators among the jewelers themselves. 

On that page there is listed the following 
names of manufacturers as being manufac- 
turers of sterling silverware who have con- 
tributed and made this campaign possible: 
Alvin Silver Co.; Dominick & Haff, Inc.; 
j. F. Fradley & Co.; Gorham Mfg. Co.; 
International Silver Co.; Redlich & Co.; 
Reed & Barton; Rogers, Lunt & Bowlen 
Co.; Frank W. Smith Co.; Towle Mfg. 
‘o.; R. Wallace & Sons Mfg. Co.; Frank 
M. Whiting & Co. 

Interesting indeed as that list is, it is but 
part of the story. It is the part we expect. 
It bespeaks a splendid co-operation among 
the manufacturers, but still and all it could 
no doubt be paralleled by the record of some 
other industries. The part of that page 
which breathes romance to me, the part that 
spells out a new departure in modern mer- 
chandising, not only in silverware but in 
industry generally, the part that evidences a 
new era for sterling silver is this part of 
that page—I quote, “Those who have made 
this campaign possible—the miners and pro- 
ducers of silver, refiners of silver and the 
following makers of sterling silverware.” 
There truly is something new, brand new in 
the development of twentieth century busi- 
ness. 

The object, gentlemen—J might almost 
say the immediate object—of this national 
co-operative campaign for sterling silver- 
ware is to double the market for sterling 
silverware. We could, as I say, analyze 
the copy in each of these advertisements. 
We could explain the purposes and aims 
to which it is directed. We could analyze 
the slogan “It is sterling—more can not be 
said,” explaining the process that led to its 
selection. We could talk of the art work 
and of how no expense has been spared to 
procure the services of the country’s fore- 
most artists. We could exhibit merchandis- 
ing helps in the way of newspaper mats, 
electros, window cards and what not that 
have been prepared and will continue to be 
made available to the end of enabling the 
jeweler to tie his store directly into this 
broad national movement. And yet it 
seems to me that the one thought I have 


developed,—the extent to which the sound- 
ness of the entire campaign is conceded by 
every factor all along the line from pro- 
ducer to manufacturer as evidenced by their 
financial support and active advisory coun- 
sel, must go further if properly understood 
than all these other considerations to con- 
vince the jeweler of its eminent soundness ; 
this consideration must certainly lead him 
to complete the co-operative chain and urge 
him not only himself aggressively and active- 
ly to sell sterling silverware but to go be- 
yond that and to work up hearty and active 
co-operation in furthering the objectives of 
this campaign among the jewelers in his owm 
locality. 

There is no doubt whatever but that our 
campaign will succeed. With jewelers more- 
generally and more solidly lined up behind. 
it, it will attain its objective that much the 
sooner. For every letter that comes to my 
desk pledging the active interest and sup- 
port of the jewelers there should be 100 
such letters, and it is the development, Mr. 
President, of that kind of active co-operation: 
among the jewelers that is a work which 
your worthy association can _ splendidly 
advance and foster. 


In our general national advertising cam1- 
paign we have worked out our plans so that 
a selling drive of special intensity and 
thoroughness will be conducted  simul- 
taneously by the jewelers through the coun- 
try during the period extending from May 
15-June 15. That period coinciding as it 
does with the great gift buying period for 
graduations and again for June brides will 
take the place of what we have heretofore 
termed “National Sterling Silver Week.” 
As in other years everything with which to 
make this drive an out and out success will 
be supplied by the Sterling Silversmiths” 
Guild. The response in other years to 
National Sterling Silver Week has been 
most encouraging. With the added force of 
an all year round and national campaign 
of united advertising behind it, this year it 
should far outstrip in its results the achieve- 
ments of -years gone-by. 

Besides being interested in the progress. 
of our advertising campaign, your officers. 
have told me that. a little explanation of the 
progress of our work in Standardization 
would be of interest to your membership 
today. 

In my report at Richmond last Fall [ 
told of the determination of the manu- 
facturers to do their part in eradicating the 
evils so long and bitterly complained of in 
connection with the marketing of so many 
new patterns. I told how in this connection 
the members of the Guild had adopted a 
program whereby beginning Jan. 1, 1926, no 
member would turn out more than one new 
pattern every two years, and I told further 
how we were working on a plan to stand- 
ardize the number of items in a flatware 











THE JEWELERS’ CIRCULAR 





April 7, 1926 




















\ 



































Gutters and Importers of 


IAMONDS 





Collection of Rough Diamonds | 


STERN BROS. & CO. 


ESTABLISHED 1868 


2 “West goth St. 


NEW YORK 
AMSTERDAM ANTWERP LONDON CHICAGO 
16 Sarphatistraat - 48 Rue Simons 29 Ely Place 31 No. State St. 











i 





























April 7, 1926 


list and to eliminate items for which there 
was no ready or sizable market. 

I am pleased to report that the entire 

program at that time in its formative stages 
has since been rounded out to completion. 
At a conference held in Washington on 
March 2 at which was represented the lead- 
ing interests in every branch of the industry, 
that program was unanimously adopted, so 
that standardization is today an accomplished 
fact. The Department of Commerce in due 
course will have printed and available for 
distribution official reports of the proceed- 
ings and the schedules adopted at that con- 
ference. In the meantime inquiries that come 
to me indicate the real live interest that ob- 
tains among the jewelers on this entire sub- 
ject and so I thought that pending receipt 
of that official government report you might 
find it of interest if I should summarize 
the results of that conference and set forth 
the effect which that program will have on 
the marketing of sterling flatware patterns 
from this time on. 
. To begin with, I should make clear that 
this whole program is not the manufacturers’ 
program, not the government’s program, not 
the program of any one group of interests, 
but the program of the entire industry as 
a whole. When I say it was unanimously 
adopted that means literally unanimously 
adopted by the industry at large, the manu- 
facturers being represented almost 100 per 
cent., the retailers being represented with as 
broad a representation as it was possible 
to gather, both through the presence of the 
officers of the national association and in- 
dividual retail jewelers whose views could 
not otherwise have been obtained because 
they did not happen to be members of your 
association groups. ; 

The program as adopted is readily divisible 
into two parts. The first part deals with 
the number of items which will constitute 
the standard flatware list for sterling silver 
patterns issued since the first of this year. 
That standard list contains 61 items. That 
means that for patterns marketed after Jan. 
1, 1926, there will be made by the manufac- 
turers, regularly stocked and listed just 
those 61 items and no others. It does not 
mean that items not included in the list may 
not be made and cannot be procured, but 
when made and procured they will be treated 
not as stock items but under the category 
of “Specialty Orders.” 

The list of items as unanimously adopted, 
and where relevant, the weights in which 


they will be made and the terms by which . 


those weights shall be designated, is as 
follows: 

(The speaker then gave in detail the list 
of articles adopted at the Washington con- 
ference and published in full in THE 
JEWELERS’ CrrcuLarR on March 3, 1926.) 

That list you will see comprises 57 dis- 
tinctly named articles and four items which 
may be made in two weights each, raising 
the actual number of items to be made and 
regularly stocked and listed in a new pat- 
tern to 61. 

At the conference some jewelers thought 
one weight of teaspoon would be enough, 
many believed one weight of dessert fork, 
dessert spoon, dinner fork and table spoon 
would be enough. It was pointed out, how- 
ever, that the varying weights in these few 
items permitted one and the same pattern 
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to supply varying demands in different sec- 
tions of the country. On the other hand, 
should these few items be made in only one 
weight as suggested, those sections requiring 
a different weight from that established 
within a pattern would have to be supplied 
by the production of perhaps an entirely 
new line or pattern, a circumstance which 
clearly would defeat the very purpose of 
the entire program. 

Some there were at the conference who 
suggested other items that should be added, 
as for example, asparagus forks, ice tongs 
and such like. In every instance it was 
demonstrated that the demand for these items 
in toto did not justify their being burdened 
on the pattern as a whole. By unanimous 
agreement, therefore, they were left off the 
list, the understanding being that the demand 
in these items could well be taken care of 
from among those patterns for which the 
manufacturers already have dies, or where 
the matching with a specific new pattern 
should be demanded, the transaction would 
be classed as a “Specialty Order.” 

The second part of the program has to 
do with elimination of wastes flowing from 
the multiplicity of new patterns that have 
been marketed in the past. This part of 
the program in turn contains two provisions. 
The first of these provisions reads as fol- 
lows: i 
“1, Beginning Jan. 1, 1926, manufac- 
turers will not market more than one new 
pattern every two years. In each case 
the two-year period will run from the date 
of announcement of said new pattern, but 
in no instance shall an announcement be 
made more than three months in advance 
of the date set for anticipated delivery. 
For..the purpose of this resolution ‘new 
pattern’ is understood to include any line 
requiring for its manufacture a set of 
front dies or the use of tools which change 
the character of an already existing 
pattern.” 


That provision, I believe, will be clear 
of itself and there is no doubt whatever 
but that jt is acclaimed among the jewelers 
on all sides as one of the most beneficial 
and cohstructive forward’ steps witnessed 
in the industry for these many years. 

The second provision of this part of the 
program reads as follows:. 


“2. After a pattern has been officially 
listed ‘Discontinued’ for a period of five 
years it will no longer be supplied.” 


That, too, I believe, will be clear enough, 
and if some of you here are inclined to the 
belief that the period of five years specified 
is not long enough I know you will be 
interested to learn that that point was 
brought up by some of the jewelers at the 
conference in Washington. For a little time 
indeed it did appear that the conference 
might not be able to come to a unanimous 
decision in this matter. Then one of the 
manufacturers declared that during the year 
1925 his company had received orders for 
some $60,000 worth of that kind of match- 
up business, orders, he added, which his 
company had filled at a cost of $152,000. 
That evidence clearly demonstrated the 
economic wastes involved in this practice 
and immediately those present voted unani- 
mously to include in the program the pro- 
vision I have just read. 

The work of compiling this entire pro- 


49. 


gram devolved almost entirely upon me as 
secretary. of the guild. In the proposed 
program which was considered and voted 
upon at Washington I had included yet one 
other provision which, however, on motion 
of the manufacturers themselves, was finally 
voted out. In the course of the investiga- 
tions which it was necessary to conduct in 
order to compile this program there came 
to light what I believe is perhaps the most 
prolific source of economic waste in the 
entire industry. I refer to the wastes in- 
volved in the all too prevalent practice of 
returning merchandise for credit. 


Where merchandise credits within an in- 
dustry mount at times to 10 per cent. of the 
industry’s entire volume, clearly that must 
be recognized as a most prolific source’ of 
real waste. Annual credits mounting | in 
volumes greater than some whole months 
new business is a story of waste that I felt 
sure must impress any man and I was 
pleased at the Washington conference to 
note that it did greatly impress. I was 
pleased that there were present a number of 
jewelers who condemned this state of 
affairs in no uncertain terms. One jeweler 
put it this way. “The way to sell goods,” 
he said, “I have found is first to buy them. 
I have tried both ways and I have never 
found that I have moved something I did 
not own, quite as quickly as something which 
I had bought.” 


We were all agreed, however, that at a 
single conference of that kind it would be 
almost impossible for everyone to grasp the 
full significance—to appreciate the burdens 
which this practice of returning goods im- 
posed on the industry and so, as [I say, at 
the instance of the manufacturers them- 
selves that part of the program which 
would have done away with the practice of 
taking back merchandise was dropped for 
the time being so that we might present a 
schedule that met the-absolute and unanimous 
endorsement and approval of everyone at- 
tending the conference. 


With an understanding of the far reaching 
burdens which this practice of merchandise 
credits imposes on the industry at large I 
am in hopes that jewelers themselves 
through their various associations may come 
to give the matter some study and I am 
confident that an early result of such study 
would be their coming to a subsequent meet- 
ing at Washington proposing themselves that 
the practice should be discontinued. 

That then, Mr. Chairman, is an account- 
ing of the activities of the sterling silver- 
ware manufacturers through the past several 
months. Announcement last Fall that these 
two ambitious programs were in contempla- 
tion was acclaimed on all sides with cheers 
and with utmost enthusiasm. Now that 
they are accomplished facts we must 
recognize them as instruments which we can 
turn individually to our own lasting benefit 
and advantage. This, I conceive, is ‘the 
true purpose of every organization no matter 
what its character—to advance the best 
interests of its individual members. Here 
then are two developments on all sides ad- 
mitted boons to the industry. They will 
benefit us and our common purpose to the 
extent only to which as individuals we each 
man of us knuckle down to the task of per- 
forming our part in the general task to the 
very limit of our capabilities and power. 
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A Three-in-One Necklace 


that will appeal to your patrons 







As the illustration shows, this necklace may be 
worn in three different ways. Taking the place 
of three separate necklaces, and being in itself 
priced very moderately, it will prove an excep- 
tionally live and fast seller. It is made of uniform, 
opalescent REGENT Perarts, finished off with 
baroque pearls and having a white and gray pear- 
shaped drop. Ask for Style 1019. 


$ 7 Subject to 
Jewelers’ 


Circular Key 






















ALSO STONE AND AMBER NECKLACES 


ALBERT LORSCH @ CO.,, Inc. 


FOUNDED 1869 FOUNDED 1869 


MAIN OFFICES AND SALESROOMS: 607 FiFTH AVENUE, New York, N. Y. 
BEAD DEPARTMENT: 24-26 WEsT 36TH STREET, NEw York, N. Y. 
BRANCH OFFIcE: 131 WASHINGTON STREET, PRovipENcE, R. I. 


Paciric Coast: Lee & Krersxi, 704 Market St., San Francisco, CAL. 
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Swiss Watchmaker Gives Views in Regard to Proposed 
Compulsory Stamping of Swiss Watches 





By The Onlooker 




















NE of the best known Swiss watchmak- 

ers gave me his views on the question 
of the proposed general compulsory stamp- 
ing of the “Swiss watch” as distinct from the 
already existing Geneva watch. His estab- 
lishment is on the first floor of a monumental 
house, and he has only had dealings with 
customers provided with an introduction. He 
is a maker of the very best type of chro- 
nometer, every bit of which is made by hand. 
The firm used to employ workmen who car- 
ried out their task at home. Now, with the 
new conditions of labor, that is no longer 
possible, and as my informant himself ob- 
served, “No doubt the ‘fine’ hand-made watch 
is being swept almost out of existence by the 
machine-made timepiece, more or less ac- 
curate. This is against all reasonable cal- 
culation,” he went on. “As life becomes 
more and more of a rush, a matter of catch- 
ing trains and not missing appointments, it 
might have been expected that people wanted 
watches that kept exact time. But according 
to my experience it is not so. They buy 
something cheap and flashy and throw it 
away when it is done, getting another watch 
of the same description.” And he sighed as 
he sat at his leather-covered desk, essentially 
plain and workmanlike in a room chosen for 
its light, and also kept severely plain, the 
walls papered with certificates of merit show- 
ing that he had won medals at all sorts of 
shows and exhibitions for the perfection of 
workmanship in his watches. 

“The real idea at the bottom of the agita- 
tion for the stamping of the ‘Swiss watch,’ 
and the syndicalization of all manufacturers 
of cases and works, is to put an end to the 
middleman. This man is the pest of the 
trade in this country as elsewhere. He buys 
parts of watches from various factories and 
puts them together. He is not necessarily 
even a watchmaker and often knows nothing 
about the trade. He employs workmen who 
just put the watch together so that it will 
go, and he then sells it at cut rate prices. All 
the responsible watchmakers who turn out 
low-priced timepieces are suffering from this 
competition. They propose that all watches 
made by competent watchmakers in Switzer- 
land shall be sent to a central institution and 
be stamped with a special mark. 


“The matter has naturally been referred 
to me, and I consider it impossible on ac- 
count of the difficulty, if not impossibility, 
of carrying it out. No doubt the export of 
Swiss watches put together without care, by 
all kinds of middlemen, is doing us harm, 
more especially in the United States, where 
the cheaper Swiss watch is getting a bad 
name. But just think the matter out. The 
‘Geneva’ watch is already being stamped, a 
central office for this purpose existing, al- 
though the whole thing is voluntary. No 
watchmaker is required to get his watches 
stamped. Now I cannot say how many 
watches one of the biggest Geneva firms turns 
out in a day, but for the sake of argument 
let us put it at a hundred. It is not difficult 





to deal with several hundred watches at a 
time at the Control Bureau, but what kind 
of a state establishment would it need to 
deal with thousands of watches, and the fac- 
tories of Switzerland, such as those at 
Chaud-les-Fonds each turns out 2,000 to 3,000 
watches a day. It is impossible to deal with 
such an output. Either the stamp would 
have to be given to the factory, after sam- 
ples had been carefully examined or tested, 
with leave to do its own stamping on watches 
that came up to the average, or a very large 
and costly institute would have to be cre- 
ated. If the stamping were done by the fac- 
tory itself, it would be allright for the hon- 
est, but the dishonest might misuse the stamp, 
and far from being a protection it would do 
harm to the trade, as people would learn to 
associate the stamp with a low grade watch. 

“The proposed special stamp is quite an- 
other thing from the Geneva control stamp, 
which is really a control of the individual 
worl:men. Every part of the Geneva watch 
must be made in Geneva, and the names of 
the workmen are mentioned, with the other 
details concerning making the watch. Natu- 
rally, if it fails to pass the very severe tests, 
the workman responsible hears about it at 
once. Thus the stamping keeps him up to his 
job.” 

“Does the Gereva stamping office give any 
guarantee with the watch?” 

“No, the firm can give a guarantee, and 
usually does so, but that in the great point at 
issue, neither the Geneva control office nor 
the proposed stamping offices have any power 
behind them to punish or force firms to give 
the purchaser another watch, for instance, in 
case of the article failing to be up to sched- 
ule. That is another reason why it is use- 
less in my opinion, excepting as a control of 
the workmen in the Geneva watch but which 
naturally does not exist in the series of 
watches, each part made by a different ma- 
chine that would come under the ‘Lion of 
Lucerne’ stamping office.” 

The difficulty with importers in the United 
States has arisen chiefly with regard to the 
bracelet watch, it would appear. Some 30 
years ago a small wrist watch was regarded 
as something of a marvel, and no one sup- 
posed that it would keep time. Today, by a 
veritable tour de force, Swiss watchmakers 
have succeeded in turning out a tiny watch 
that keeps just as good time as a “turnip” 
watch. Only, it must always be borne. in 
mind that the tiny watch, to keep time, must 
be of “fine” workmanship and cannot be made 
under a certain minimum price. Now, this 
is what happens. The makers, or rather 
“putters-together,” of small bracelet watches, 
who buy the different items of the works in 
various markets, where they are cheapest, 
will not spend the necessary money on the 
balance wheel and lever, the most important 
part of the watch. Unwilling to afford a 
small and finely made escapement, they pur- 
chase something that is too large for the 
watch and that does not correspond with the 
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rest of the works. Naturally, the watch goes 
for a time, but it is doomed to a speedy end, 
when the Swiss watch in general gets a bad 
name. 

But supposing the stamping office is insti- 
tuted, how are we to force watch manufac- 
turers to submit their goods, if they please to 
refuse? Any coercion, even if possible, would 
simply mean their shifting to the other side 
of the frontier. A control office without ef- 
fective power behind it is an absurdity, if 
stamping be compulsory. 

There is no doubt that the Swiss watch 
trade is suffering from over-production, that 
the goods are being put on the market at cut- 
rate prices, because they must be sold to 
cover working expenses. The remedy is 
difficult to find. Some of the best firms, 
turning out the finest chronometers, working 
full time throughout the year, are finishing 
up the year with a deficit. What is to be 
done about it? No one knows. Naturally, 
wages depend on the cost of living, and that 
is the whole secret of the matter. Exchange 
has something to do with the trouble, as 
naturally a high class Swiss watch is too 
costly for marketing in any but gold stand- 
ard countries. But on the whole over- 
production is the real trouble. 








Movement to Stabilize Prices of Swiss 
Watches Reported by Commercial * 
Attache Chester Lloyd Jones 


WASHINGTON, D. C., March 31.—A move- 
ment to stabilize sales prices of Swiss 
watches started two years ago is gaining 
impetus in Switzerland according to an an- 
nouncement made recently by the Bureau of 
Foreign and Domestic Commerce. 

Commercial Attaché Chester Lloyd Jones, 
writing on this subject, says: 

“The Journee Industrielle states that the 
profits which have been made by Swiss 
watch manufacturers during the past year 
are reported to average only a little over 
2 per cent. This fact has given a stimulus 
to the movement which has been growing 
for the past two years in favor of stabiliz- 
ing sales prices. To further this end meet- 
ings have been held at La Chaux-de-Fonds, 
at which the Swiss Society of Gold Watch 
Case Manufacturers voted in agreement 
with the labor unions to close all the fac- 
tories under their control. Through this 
action the society hopes to force owners in 
the other branches of the watchmaking in- 
dustry to join in a general movement for 
price regulation. The society believes that 
it already has the support of so large a pro- 
portion of the Watchmakers’ Federation 
that it can assure an acceptance of its pro- 
posals. 

“The action taken by the Swiss Society 
of Gold Watch Case Manufacturers involves 
80 factories, producing gold cases and em- 
ploying 1,380 workmen. The factories also 
manufacture silver and steel watch cases.” 








The Russell Jewelry Co., Syracuse, N. Y., 
has leased from the Feltman & Curme Shoe 
Stores Co., Chicago, their store at 335 South 
Salina St., for a long term of years, said 
to be nine and a half years. The deal, it is 
reported, involves $150,000. The Russell 
Jewelry Co. will remodel the store com- 
pletely and will make it one of the largest 
and most modern jewelry stores up-State. 
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irst Shot Hits the Bull’s Eye! 
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Deltah Pearl—Hope Stone 


“GEMS OF ROMANCE” 





Heralded as a Radio Super-Feature J 





Dozens of Leading 
Metropolitan Papers 


Bright Spots for Today 
A Typical Radio heen 


WJZ (8:30 p.m.)—“Gems of Ro- 











mance.” 


Page Announcement 


—N. Y. Herald-Tribune 
March 23rd 


ning at Home. 





WEAF (9 p.m.)—Eveready Hour. 


For DX Fans 


KYW, Chicago, 536 meters (11 
p.m. Eastern standard time)—Eve- 


Have Featured The 
Deltah Hour This 
Way 








and Read These Comments 


The gem of romance this week about which Andy Donaldson 
will tell from WJZ and WRC at 9 o’clock is the sapphire and 
there is quite a bit of romance involved in a sapphire, as 
anyone who has been importuned by a Parsee jeweler to buy 
one will admit. Most of the romance of such an encounter 
in the Orient is supplied by the strictly commercial imagina- 
tion of the Parsee, however, and not by the sapphire itself, 
as will be the case in tonight’s story on the air. In the 
Eveready Hour from WEAF the singers and orchestra will 
devote themselves to a widely diverse program—selected 
particularly for its popular interest. 


Washington Times 
March 30th 


All the voices connected with WJZ’s “Gems of Romance” 
sounded rejuvenated since their previous appearances. The 
thrills and suspense were introduced in the early rather than 
the late portion of the conversation, with “Old Man D.” break- 
ing the padlcck on his reminiscent tonrue easily and often. 
True, he hinted almost as much as heretofore, but his hints 
had a semblance of completeness. There was no unnatural 
impatience and much fascination attendant upon last night’s 
jewel-biography and its curtained prelude. 


N. Y. Herald-Tribune 
March 31st 


The new series of broadcasts known as “The Gems of 
Romance,” which have sprung into popularity practically over 
night, will be continued at 8:30 o’clock tonight through station 
WJZ, when Captain “Andy” Donaldson tells of, the romance 
surrounding the sapphire. This series is an innovation in 
broadcast programs which is scoring a decided hit with the 


listening public. 
N. Y. Telegram 
March 30th 


The legend of the blood-red ruby that finally constituted the 
meat of WJZ’s Deltah Hour was a thing of suspense, beauty 
and thrills. The preamble accorded the tale by Mr. Daniel, 
Mr. La Prade (or his vocal twain), Joan and “Old Man 
Donaldson” successively was a matter of some length and 
frequent irritating pauses. ‘‘Joan” and “O. M. D.” have a 
penchant for random journeys down side alleys of conversation, 
taken with an evident desire to create atmosphere. Where 
the attempts succeed once they failed four times last night. 
Yet when the story of the diamond that became a ruby was 
told it was fascinating and a gripping legend, despite the 
impatience attendant upon its hearing. 


N. Y. Herald-Tribune 
March 24th 


Imaginative, whimsical romance trotted out over WJZ’s wave 
last night, and trotted well. ‘‘Old Man Donaldson,” a char- 
acter of abundant possibilities, and his granddaughter, “Joan,” 
a prankish and wheedling seeker for “stories,”? worked at some 
length to convince the listeners that the stories were worth 
hearing. When finally the stories came from Donaldson’s un- 
willing lips, they were even better than expectations had 
painted them. The fantasy concerning the birth of the first 
pearl, with its lonely little oyster, its naughty moon, and its 
angel’s tear, was as pretty an imagery as radio has given. The 
history of the big pearl had interest, if not fascination. 
The explanations and coaxings, overlong though they were, 
couldn’t smother the attractiveness of the tales. 


Herald-Tribune Radio 
March 17th 
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The News from England 











London and Suburban Jewelry Shops Displaying Easter Offerings—Latest 
Novelties Include Butterfly Wing Jewelry, Carved Ivory Pendants and 
Silver Powder Bowls—Manufacturing Jeweler Robbed—Feather Fans 
in Vogue—Window Smasher Gashes Hand in Attempt to Rob 
London Jewelry Shop 














Lonpon, March 22.—The metropolitan 
and suburban jewelry shops are now featur- 
ing jewelry articles for Easter, there being 
a wide range of goods both in decorative 
and utility lines varying in price from a 
dollar or so up to $1,000 or more. The low 
priced articles are mostly of silver while 
the high priced goods include gold and plati- 
num items studded with precious stones. In 
the former category such utilitarian articles 
as salt containers, pepper boxes, egg cups 
and pin cushions boxed separately in mauve 
colored hinged-lid cartons are selling readi- 
ly. The condiment pieces and pin cushions 
are fashioned in the form of an egg and are 
of silver or silver plate. The silver egg 
cups have tiny yellow chicks nestling in the 
cup. In the large white kid “eggs” are dis- 
played diamond bracelets, the new _ style 
jeweled wristlet watches, diamond pendants 
and other costly gift lines. Apropos of 
wrist watches the newest kind being dis- 
played here are extremely small, being no 
wider than the moire silk ribbon and on 
which the watch is threaded. The dials are 
smaller than a one-cent piece. Another type 
of wristlet watch which costs more than this 
to buy, but is just as tiny, is attached to a 
flexible, gold, expanding link bracelet. 
Enamels of brilliant colorings are used on 
the watch case. 

* * x 

The newest in butterfly wing jewelry 
manufactured in Birmingham consists of 
hand-painted designs backed by the butterfly 
wing of exquisite blues, purples, orange and 
green mounted on silver under crystal. 
Hand-painted nude silhouettes in white, 
“Felixes” in black and. flower designs in 
plain flat coloring look well against the bril- 
jiant butterfly wing background. These 
articles of jewelry are chiefly in pendant 
and brooch form. 

x * * 

Very small clocks in brilliant colors are 
now featured in the metropolitan jewelry 
shop windows. They are the size of a watch 
and have square dials. They stand upright 
on a couple of onyx or jet “casters.” A 


“calendar” watch for the desk or boudoir. 


is popular. It is enclosed in a wooden frame 
with an outer frame like that used for 
photographs, has a square dial and is about 
four inches square. 

* * * 

Carved ivory pendants also are being fea- 
tured this Spring. The designs are topical 
—bursting rose buds, crocuses, tulips and 
the like. They are beautifully carved from 
the solid ivory, each leaf being distinct and 
of paper thinness. These pendants, the size 
of a dollar, are strung on silken cords. 

x * * 

One or two jewelry shops here are dis- 
playing Easter egg lines in which rings set 
with brilliants are enclosed. These “eggs” 
are neatly finished and bound and can be 


carried like an attaché case. They will hold 
a lace dress, a set of lingerie or a tailored 
suit. Thus is decorativeness combined with 
utility. 

* © 2 

Memories of Jacobite days were recalled 
at Sotheby’s auction rooms this week when 
very rare glass goblets and portraits were 
offered for sale. Some remarkable prices 
were realized. One goblet with a waisted 
bell-shaped bowl and a solid base was the 
gem of the sale. 

x * * 

Suburban jewel shops are displaying 
cigarette and cigar holders in ivory and 
imitations fashioned in the forms of a Jap or 
a Chinaman or a Bhudda. Part of the 
clothing is picked out in colored enamels, the 
whole effect being rather chic. 

* * * 


Silver powder bowls, the lid of which is 
a marionette squatting down with a colored 
silken dress billowing up around her, are 
now selling well around London. The head 
of the squatting figure forms the handle part 
of the lid, the underneath part being a puff 
which can be applied to the skin. When the 
lid is on the bowl the puff rests on the 
powder. 

x ok * 

When Jean Stigner, manufacturing jeweler, 
who carries on his business at a private 
house at Eastbourne, returned from lunch 
during the week-end he found that his show- 
room had been ransacked. Nearly $8,000 
worth of jewelry was missing, including a 
single pearl valued at more than $5,000. 
The house was entered by a window over 
the balcony. 

* Oe OX 

It is reported that at a sale of pearls 
at a Paris hotel this week, a pair of ear- 
rings realized $35,000. Among other articles 
of jewelry that fetched very good prices was 
a necklace of 51 graduated pearls. The 
price paid was $28,700. 

* * * 

The Daily Mail’s Cape Town corre- 
spondent reports that diamonds valued at 
around $7,500 and deposited some 40 years 
ago have been unearthed in the Kimberley 
branch of the Standard Bank. They are in 
an unclaimed envelope which was placed in 
the care of the bank in 1886 by a C. R. 
Cowie. Unless claimed by April 6 the dia- 
monds are to be sold. 

xk * * 

Among the sales at Christie’s jewelry 
auction this week were some fine ivory and 
rock crystal specimens of the craftsman’s 
art. An oblong ivory plaque of the 10th 
or 11th century, covered with the “Day of 
Judgment” sold for $3,570. A Viennese 
rock-crystal vessel, formed as a figure of a 


mythical bird, sold for more than $500. 
x * * 


Shaded feather fans of large proportions, 
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the jade sticks being encrusted with dia- 
monds are now the latest adjunct of the 
ballroom. These fans are in brilliant color- 
ings ranging from deep purple to faint puce 
pink and from palest lemon to deepest 
orange. The colors are graduated on the 
feathers and the handles are invariably deco- 
rated with precious stones. The fashion 
started on the Riviera and Americans par- 
ticularly were intrigued by their beauty. 
* * * 


The single big diamond pendant is very 
fashionable with the woman who goes in 
for the clinging gown with fishtail flare at 
hem and orange or lacquer-red crepe. When 
these single stone diamond pendants are 
worn no other jewelry is displayed. 

‘26 


The fact that one of the most important 
of the Sheffield cutlery houses has just an- 
nouriced a reduction of 12% per cent. on all 
stainless cutlery indicates the extent of the 
slump in this industry. The export of Shef- 
field cutlery showed a substantial decline 
both for last month and January. The home 
market also is poor. Sheffield says that 
people appear to be buying less plate and 
cutlery than formerly. Some of the old- 
established cutlery houses have been losing 
money for two or three years. 

* * * 


In an attempt to rob the jewelry shop 
of Pass & Co. in Bayswater this week the 
would-be thief cut his hands rather badly. 
With the aid of a “jimmy” he ripped off 
two large padlocks and attempted to remove 
the grille from a side window. Unsuccess- 
ful in this he smashed the glass higher up 
but was unable to reach the jewelry. In 
attempting to reach it the jagged glass 
gashed his hands. Bleeding profusely the 
man was chased for several blocks by a 
hotel porter, who saw the attempted robbery 
but managed to escape. Although the police 
visited all surgeries and first aid institutions 
in the district no trace of the smash-and- 
grab raider was found. The attempt on the 
shop was made about 6 a. M. 

x ok x 

Judgment has just been given in favor of 
a customer of D..and J. Welby, Ltd., Covent 
Garden jewelers, by Justice McCardie, on 
the contention of the woman (the wife of 
Capt. Booth, V. C.), that jewelry left with 
the firm and valued at more than $5,000 was 
returned to the husband instead of the wife 
and has not since been seen. Damages for 
alleged breach of contract were asked and 
judgment for $5,000 with costs was given 
plaintiff. The latter says she left a rope of 
332 pearls, a necklace of 97 pearls, a sap- 
phire and diamond collet bar brooch and a 
pearl and diamond cluster bar brooch with 
the jewelers who promised to deliver it back 
to her when ready. The jewelry was de- 
livered at the husband’s house, she says, 
since when it has not been seen. The hus- 
band, living apart from the wife, said in 
court that he thought the parcel contained 
handkerchiefs or something of that sort and 
threw it on the hall table. He had no idea 
it contained valuable jewelry. The court 
said that neither party challenged the in- 
tegrity of the other, but the fact remained 
that the jewelry was not returned to plain- 
tiff who was the loser to the extent of the 
value of the jewelry, and therefore was 
entitled to recover the amount claimed. 
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WATCH IMPORTERS UPHELD 





United States Court of Customs Appeals 
Decides in Favor of New York Concern 
as to Assessment of Duty on 
Stop Watches 


WasuHincton, D. C., March 31.—The 
U. S. Court of Customs Appeals has upheld 
Hipp Didisheim Co., Inc., importers, with 
respect to the assessment of duty on stop 
watches. The mechanisms were assessed at 
45 per cent. ad valorem and $4 each as de- 
vices or mechanisms for measuring time. 
The Board of U. S. General Appraisers 
overruled the protest of the importers for 
duty at $1.25 each as watch movements, or 
at 40 per cent. as manufactures of metal. 
The court reversed judgment of the Board 
and held that the articles were properly 
dutiable as watch movements as claimed by 
the importers. The court’s decision, read 
by Judge Smith, is as follows: 


Timers or stop watches for measuring time in 
speed contests having seven jewels in the escape- 
ment were imported at the port of New York, 
and classified by the collector as clock work 
mechanisms, or mechanisms for measuring time, 
having more than four jewels in the escapement. 
The timers or stop watches were accordingly 
assessed with duty at 45 per centum ad valorem 
and $4 each, under paragraph 368, of the Tariff 
Act of 1922, which reads as follows: 

Par. 368. Clccks * * * * and any device or 
mechanism having an essential operating feature 
intended for measuring time, distance, or fares, 
or the flowage of water, gas, electricity, or similar 
uses, or for regulating or controlling the speed 
of arbors, drums, disks, or similar uses, or for 
recording, indicating, or performing any operation 
or function at a predetermined time or times 
*“ * * * all the foregoing, 45 per centum ad 
valorem; and in addition thereto upon any of the 
foregoing articles * * * * having more than 
four jewels, $4.00 each. 

The importer protested that the timers or stop 
watches were dutiable either at 45 per centum 
ad valorem and $1.25 each as watch movements 
under paragraph 367 of the Tariff Act of 1922 or 
at 40 per centum ad valorem as manufactures of 
metal under paragraph 599. The paragraphs upon 
which the importer relies, in so far as pertinent 
to the case are as follows: 

Par. 367. Watch movements whether imported 
in cases or otherwise * * * * having seven and 
not more than 11 jewels, $1.25 eachh * * * * 

Par. 368. Articles of wares, not specially pro- 
vided for * * * * if composed wholly or in 
chief value of iron * * * * or other metal, 
* * * * whether partly or wholly manufactured, 
40 per centum ad valorem. 

The Board of General Appraisers overruled the 
protest and the importer appealed. 

A watch is a pocket mechanism generally in- 
closed in a rounded case for keeping and indicating 
time. The mechanism is actuated by a coil spring, 
regulated by a train of wheels and a balance 
wheel and denctes time by the movement of hands 
over a graduated and figured dial. (See watch— 
New Standard Dictionary). The mechanism of a 
watch when not enclosed in a case or fitted with 
a dial or hands would be a watch movement. 

A timer is a form of stop watch for indicating 
only relative time, as in timing a race (See Timer 
—New Standard Dictionary). A stop watch is 
a watch which indicates a fraction of a second, 
as fourths or fifths, by a hand that may be in- 
stantly stopped by pressure on a spring or catch: 
used in timing race horses, etc. (See Stop Watch 
under “‘stop.”” New Standard Dicticnary). 

The goods imported as chosen by the samples 
in evidence is a pocket mechanism enclosed in a 
round cave, equipped with a dial and two hands, 
the longer of which registers the seconds and 
the fifths of a second, and the shorter, the 
minutes and the thirds of a minute for a half 
hour. It keeps and indicates time for a half hour, 
is actuated by a coil spring regulated by a train 
of wheels and a balance wheel and denotes time by 
the movement of hands over a graduated and 
figured dial. 

True enough, it does not register time for 12 
hours or for 24 hours, as do some clocks and 
watches, nevertheless, it denotes time by the move- 
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ment of hands over a graduated and figured dial 
and in every particular correspcnds to the definition 
of a watch. It belongs to that class of watches 
known as stop watches and to that class of stop 
watches denominated as timers. 

The registering of second, fifths of a second, 
minutes and thirds of a minute for a half hour, 
is accomplished by a watch mechanism, enclosed 
in a case. The goods are therefore watch move- 
ments enclosed in a case and are precisely de- 
scribed in paragraph 367. 

To bring a timer or stopwatch within the desig- 
nation “any device or mechanism having an essen- 
tial operating feature intended for measuring time,” 
the phrase “having an essential operating feature,” 
must be interpreted to mean the spring, the balance 
wheel, wheels and mechanical appliances which 
make it possible to measure time. If that be the 
correct interpretation of the phrase, however, then 
it is apparent that the provision aptly describes 
the watch movements of paragraph 367 and that 
the goods are provided for by paragraphs 367 and 
368. 

As the designation ‘‘watch movements” is more 
specific than the designation.” ‘“‘Any device * * * * 
fcr measuring time,” it is evident that even 
under the interpretation contended for by the 
Government the timers or stopwatches are dutiable 
under paragraph 367 rather than under paragraph 
368. What was meant by the words in paragraph 
368 “having an essential operating feature” we do 
not care to say at this time. 

The judgment of the Board Ap- 
praisers is reversed. 


of General 








Vice Consul Armstrong Reports on Condi- 
tions in Swiss Watch Industry 
Wasuincton, D. C., March 31.—Last 
Monday’s issue of the Commerce Reports 
published by the Bureau of Foreign and 
Domestic Commerce states that there is a 
depression in the Swiss watch industry. 
This survey of the watch trade was written 
by Vice Consul George Alexander Arm- 

strong at Zurich and is as follows: 

“Poland and Bulgaria forbid the import 
of expensive watches on the ground that 
they are articles of luxury; the high tariffs 
of England and Germany and the United 
States make the sales of watches to those 
countries almost impossible. Yet in the 
past year England purchased over 6,000,000 
Swiss watches or parts, Germany over 
1,500,000, and the United States over 
3,000,000. Japan alone took 1,000,000, China 
over 600,000, Brazil over 200,000, Argentina 
400,000, and one out of every 10 people liv- 
ing in Australia and New Zealand bought a 
Swiss watch. 

“A single item from the final figures for 
1925 reveals that $10,000,000 worth of gold 
wrist watches were sold by Switzerland at 
an average price of approximately $10 each. 
There were also sold almost $6,000,000 
worth of fine gold pocket watches at an 
average price of $14. 

“Both of these products showed an in- 
crease of approximately 15 per cent. over 
the last year. The complaints of this trade 
are that fine wrist watches for men are not 
as popular as formerly, and that fancy cases 
are difficult to manufacture. Nevertheless, 
the security of Switzerland’s future control 
over this business lies in the remarkable 
ability of its watchmakers to fashion a 
beautiful case, sometimes no thicker than a 
double eagle. 

“The gold wrist watches and the gold 
pocket watches make up 28 per cent. of the 
value received while the quantity is only 9 
per cent. There were 21,161,343 watches 
or watch parts exported from Switzerland 
in 1925; the value of which was 283,636,000 
Swiss francs ($54,741,748), compared with 
18,951,403 watches or watch parts in 1924, 
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valued at 256,577,000 francs ($49,519,361). 
There were almost 20,000,000 watches or 
watch parts sold at an average price of about 
$2, and these are watches that will run and 
keep reliable time. The industry has ex- 
panded a little too fast for the market and 
the competition within Switzerland and out- 
side is too severe. The figures of produc- 
tion increase, the total values of sales in- 
crease, there were only 287 unemployed 
reported on November 30, 1925, but the net 
profits were very small, as figured by the 
Credit Suisse, only reaching an average of 
2.07 per cent. 

“The problem is to increase the net profits. 
The manufacturers are always getting to- 
gether to control standards, or prices, or 
competition. These methods can _ hardly 
succeed, however, for the competition is not 
only within Switzerland but outside in Ger- 
many, France, the United States, and 
Czechoslovakia, and many outside interests 
are controlled, if only in part, by Swiss 
capital. 

“Australia and New Zealand in 1925 pur- 
chased for each 10 of their population one 
Swiss watch or watch parts. Wool and 
meat and dairy products were high, and the 
Antipodes were prosperous. In 1921, when 
conditions were the reverse, Australia pur- 
chased 71,351 watches and watch parts. New 
Zealand 20,871, an average of one watch for 
every 70 people living in the Antipodes. 

“The hope of a remedy lies, not in manu- 
facturers’ agreements, but in the returning 
tide of prosperity, for with prosperity mass 
production can function profitably.” 








A Curious Ring 





N the island of Jamaica, British West 

Indies, the native negroes often take in- 
finite pains in making an odd ring which, 
when finished, is utterly valueless except 
as a curio. It is carved from the seed of 
the Macca-fat palm, which grows to the 
height of a coconut tree, and is very similar 
in appearance. The negro who intends to 
make a Macca-fat ring is first confronted 
with the difficulty of locating a Macca-fat 
tree, for they are by no means as abundant 
as coconut palms. The tree cannot be 
climbed, on account of the masses of large 
thorns which cover its trunk, so the ground 
must be searched for fallen fruit, which, 
when fully ripe, are about the size of hens’ 
eggs. 

The outer shell is first removed, then the 
oily meat underneath is pared from the seed, 
which is extremely hard and globular in 
shape. A knife makes partically no im- 
pression on this seed, so it is necessary to 
put it in a vise and cut a section through 
the centre with a hacksaw. The middle of 
this section is soft and loose, and can be 
removed with the fingers, leaving the ring 
in rough, which is next worked over care- 
fully with several files. It must be filed 
to fit the finger, rounded off and smoothed, 
and finally oiled and polished to a high 
degree. Sometimes itis delicately inlaid 
with silver. 

The finished ring is a plain band of shining 
black,—sometimes with grains of brown. It 
is of practically no value in itself, being 
merely a piece of palm-seed—but as a curio 
it often is sold to English or American 
tourists for several dollars. S. GF. 
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Easter Jewelry Seen at Ostend 





Marcassite Being Used in Inexpensive Jewelry—Cornelians Will Probably 
Find a Ready Sale This Summer at Seaside Resorts—Imitation 
Pearls in Vogue—Accessories for the Toilette 














FUNDREDS of commercial travelers are 
“doing” the Belgian coast, just now, in 
anticipation of the Easter trade. Sometimes 
there will be three at a ‘time all blocking 
up the doorway into a shop and a legitimate 
customer cannot forge a way in. For just 
as the Riviera sees some of the earliest 
Spring models, Ostend shows the earliest 
Summer goods. The Belgian coast gets very 
much the same clientele as the Riviera, as 
it offers very much the same attractions 
later in the season. Monte Carlo and Nice 
jewelers have to cater to very much the same 
class as does the Ostend trade. Many 
yachtsmen go for long tours in the rivers 
and canals in Belgium and northern France, 
during the Spring months, after their Winter 
in the south of France. 

“There is no doubt this will be a diamond 
year,” said an Ostend jeweler to me, “but 
everyone not being able to afford diamonds 
the substance that will be perhaps most 
popular is marcassite. The travelers are 
bringing new and dainty models with them 
this week.” He took out a number of bars 
and brooches made in the metal. That used 
in pin-point quantities looks just like dia- 
monds at a short distance. About an inch 
and a half in length, these bars in dark 
tortoiseshell, studded with marcassite are 
used for the hair. “Sometimes only a pair 
are required,” he said, “with the new coiffure, 
but often two pairs, one slightly larger and 
longer than the other are used.” The hair is 
so cut as to make a smooth surface. The 
up-to-date coiffeur uses a razor to equalize 
the ends and make it look as if it had never 
been cut at all. There are two partings, on 
either side the head, just over the ears, the 
rest of the hair being brushed backward, 
flat off the forehead. The bars are used to 
hold the hair that entirely covers the ears, 
the shorter bar being placed nearer the face 
than the second and longer bar, which 
stands well behind the ear. Some of these 
marcassite bars are narrow, but “thick,” and 
quite regular in pattern. Others take quaint 
forms. They are curved inwards and out- 
wards, the “middle” of the bars being 
slender, the ends bent, curved and wide. 
These bars are studded with diamonds, 
genuine and imitation, as well as with mar- 
cassite, but there is no sort of doubt that 
the latter will reign supreme, on account of 
the risk of losing barettes and combs 
generally. 

Marcassite is. also being used for the 
“crescent” side-combs, that are also popular 
for holding back stray locks of hair, that 
will not remain in position over the ear. 
These sidecombs are giving place to the 
bars td*a‘’certain extent, but will always 
be worn, as being more convenient. Mar- 
cassite ‘bars are also seen for holding the 
popular globe watch to the gown, in which 
case lamé ribbon is usually chosen for hang- 
ing the watch, which is pinned on like a 
decoration. The substance is being used for 
the “sham” wrist-watch bracelet, a bracelet 


that is made to look like a watchholder, 
another ornament taking the place of the 
watch, as they are not worn by the fashion- 
plate crowd any longer although the demand 
is as brisk as ever. People have discovered 
the great convenience of the wrist watch and 
they will not let it go, whatever the fashion- 
papers say, said the jeweler. Marcassite is 
also used for the tiny animal and flower 
ornaments worn about the corsage in hats 
and elsewhere to give the necessary finish. 
It is used in picking out the initials on the 
wrist watch, on the handbag, on the card 
case or cigarette case, on the handles of sun- 
shades or umbrellas. 


*x* * * 


Cornelians are likely to find a ready sale 
this Summer in seaside places, as they match 
the toilettes or form a relief to the pure 
white or. cream. A handsome necklace in 
blue cornelians, a complete novelty, was 
made in these gems and gold filigree work. 
The chain around the throat is in gold and 
very slender. At intervals are cornelians, 
the larger ones at the front of the necklace, 
being set in filagree work, which partly 
covers each gem. 

Between the two large front gems, or in 
the exact centre of the necklace, hang three 
gold chains, each with four cornelians. The 
largest is at the end of the chain, two 
smaller ones threaded to the chain, while 
another larger specimen touches the chain 
round the neck, to “hide the join,” so to 
speak. The identical pattern is seen in deep 
red coral and in other red pebbles, the 
fashionable red this year’ not being scarlet, 
but something much deeper in tone, with a 
faint suggestion, but nothing more, of violet. 
Cornelian and deep red coral sautoirs are 
being formed of round beads mounted in 
gold or silver filigree work, with slender 
chains joining up the beads. Sometimes the 
“beads” are pear-shaped and joined in the 
same way. The plain, round bead sautoir is 
almost a thing of the past. Mother-of-pearl 
sautoirs, the “beads” being pear-shaped, will 
probably be worn more than any other form 
of sautoir, said a jeweler, this year. At 
Ostend the demand by those stocking for 
Easter and Whitsuntide is very great, it is 
reported. 

x * * 


The number of imitation pearl ornaments, 
in which the pearls are much too large to 
have any claims to being genuine, is increas- 
ing. These great round balls—no fine pearl 
could ever be so exactly circular—are in 
white, cream, pink and “black.” Two pearls 
are worn together. Mounted on a “stem” 
with a calyx of filigree work, they stand out, 
something like flowers worn on the dress. 
The twin “pearls” are worn on the hat as 
the sole trimming; on the shoes; ‘as a 
brooch on the corsage as an ornament, any- 
where and everywhere. Why 
should be so mounted as to look like buds of 
flowers is difficult to understand and the 


“pearls” , 
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fashion is not pretty, but it has evidently 
come to stay. 

The plain stone or gem is giving place 
rapidly to the stone mounted in filigree, 
whether for brooches, earrings or other 
ornaments. The new earring is composed 
of a gem, a pearl perhaps, mounted in gold 
openwork lying on the lobe of the ear. A 
slender chain holds a diamond or crystal also 
held in a mounting. There is more chain 
and another diamond with the biggest stone 
of all hanging at the end of the chain, and 
almost covered with filigree work. . This is 
an illustration of the present-day tendency to 
put more money into the workmanship of 
jewelry than into the materials of which it 
is composed on account of the rise in prices 
of gold and fine stones. 

* * * 


All sorts of accessories to the toilette, to 
provide a touch of color, which should be 
Dresden or royal blue or deep scarlet, are 
being stocked. If blue is chosen, Cornelians 
making a sautoir, the wearer also buys a 
pencil in silver and blue enamel to match. 
It hangs by a chain to the notebook or 
purse. A tiny blue enamel ornament or 
beading is also worn on the shoes with a 
white toilette. Penknives are carried out in 
blue and red enamel, while some pretty 
novelties in vanity cases are also. seen. 
Handbags are mounted in silver and blue 
enamel, or gold and deep scarlet. Naturally 
buttons match the general scheme, or maybe 
the ornaments are selected to match the 
buttons, whether blue or deep red. These 
colors are even repeated in the enamel backs 
of watches, of the globular or rounded type, 
worn pinned to the breast. The _ initial 
“sham” wrist watch bracelet is made of lamé 
or gold cloth, alternating with squares of 
blue or crimson, the whole kept small. 
Everywhere at seaside resorts in Europe this 
year the touch of one of the two popular 
colors will be the leading idea in selecting 
ornaments and, more especially in half- 
precious stones, something in one shade or 
the other will be selected, excepting in the 
cases where the pearl or diamond parure is 
selected, or again where the still more 
popular diamond and pearl combination is 
chosen. 








An art exhibit of modern Dutch etchings, 
including works of Haverkamp and Schonk, 
is being held at the Bromberg Galleries, 
owned and conducted by Bromberg & Co., 
retail jewelers, Birmingham, Ala. The col- 
lection is owned by the Netherland-American 
Foundation. It was brought to Birming- 
through the efforts of the Dutch consul. 
Birmingham is the second city in America, 
it is claimed, where this collection has been 
displayed since its arrival in America. It 
was first shown in New York city, it is 
stated. This is considered one of the most 
valuable collections in modern etching. It 
encompases the work of 10 artists. Haver- 
kamp specializes in the architecture of Am- 
sterdam. The Netherland-American Foun- 
dation is an organization of Americans 
whose purpose is to develop educational, 
literary, artistic and cultural relationships 
between America and the Netherlands. The 
collection will remain in Birmingham at 
Bromberg’s until orders are received to re- 
move it. In the meantime hundreds of peo- 
ple. are visiting the Bromberg Galleries. 
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Annual Meeting and Dinner of Jewelry Crafts’ Association 








About One Hundred and Seventy-five Members and Guests Attend Banquet 
at Hotel Astor, New York—Short Business Meeting Followed 
by Program of Entertainment 

















Considering the fact that many jewelers 
are still convalescing from grip which 
has been raging in New York for several 
weeks, the annual meeting and dinner of 
the Jewelry Crafts’ Association held last 
Wednesday evening at the NHotel Astor 
was exceptionally well attended. The fact 
that the event was also held during the Pass- 
over season and within a few days of Easter 
also kept down the attendance, but, never- 
theless, the meeting was attended by aproxi- 
mately 175 members of the trade. The 
speeches delivered were exceptionally in- 
teresting and important while the entertain- 
ment which followed proved to be most 
enjoyable. 

The officers who have served for the past 
year, were re-elected and in addition, a 
number of directors were selected. The 
speechmaking was limited to brief remarks 
by Otto D. Wormser, chairman of the Jewel- 
ers National Crime Committee; P. J. Coffey, 
president of the National Jewelers Board of 
Trade, and head of the National Jewelers 
Publicity Association, and Richard C. 
Murphy, assistant district attorney who has 
just been chosen counsel for the newly 
formed Jewelers National Crime Committee. 

In the absence of President Walter P. 
McTeigue, who is sick, Henry Agate, vice- 
president of the association, acted as toast- 
master. The arrangements for the dinner 
and the meeting were excellent and every 





feature of the evening was carried out with. 


clock-like precision. 

The 30 minutes between 6.30 and 7 o'clock, 
which had been alloted to the members and 
guests for fraternizing was well spent by 
the jewelers, who were able to greet some 
of their old friends. At 7 o'clock, the doors 
of the north ballroom were thrown open and 


in a few moments everyone was at his 
place. Vice-president Henry Agate opened 


the evening’s activities with a few words 
of welcome. He regretted that President 
McTeigue was unable to attend and extended 
the president’s greetings. While the diners 
stood, the orchestra played “The Star Span- 
gled Banner” after which the accompanying 
photograph was taken. 

As the end of the dinner was reached, 
Toastmaster Agate rapped for order and 
presented Otto D. Wormser, chairman of 
the Jewelers National Crime Committee. 


ADDRESS OF OTTO D. WORMSER 


Mr. Wormser outlined in brief the objects 
behind the formation of the committee of 
which he is chairman and what it hopes 
to accomplish. He first briefly sketched the 
history of the organization. The organiza- 
tion in the jewelry trade sponsoring the 
movement are the National Jewelers Board 
of Trade, the National Wholesale Jewelers 
Association, the Jewelers Safety Fund 


Society, the American Jewelers Protective 
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Association, the Manufacturing Jewelers 
Board of Trade, the American National Re- 
tail Jewelers Association, and the Jewelers 
Security Alliance. 

Chairman Wormser said that the drive to 
raise a fund was started about a month ago 
and it had been decided to engage the ser- 
vices of counsel to take charge of the work. 
Richard C. Murphy, assistant district attor- 
ney of New York County had been engaged 
for this purpose. 

In explaining what it is intended to do 
with the money, Mr. Wormser said that it 
was hard to announce a definite program 
but that the more money available the better 
the work can be accomplished and added that 
the objects of his committee are in brief to 
help prevent, to detect and to punish those 
who committed robberies. Rewards will be 
offered, the organization will work with 
other trade bodies and a portion of the fund 
will be utilized to drive out of business the 
“fences.” Altogether the work of the 
Jewelers National Crime Committee will, 
in his belief, result in lower insurance rates 
because if the jewelers’ risks are reduced, 
the rates will naturally go down. 

He also pointed out that jewelers can 
adopt many safeguards to prevent hold 
ups in office and stores which are not now 
being put into effect. The committe, he 
said, will give out its suggestions along this 


line from time to time and he asked the . 


co-operation of the members of the Jewelry 
Crafts’ Association helping to formulate con- 
structive suggestions along this line. The 
committee will open an office of its own 
within a short time. 


ADDRESS OF P. J. COFFEY 


The second speaker of the evening was 
P. J. Coffey, president of the National Jewel- 


o By Drucker € Baltes Co. 








SOME OF THE MEMBERS AND GUESTS WHO ATTENDED THE BANQUET OF THE JEWELRY CRAFTS ASSOCIATION AT THE HOTEL ASTOR, MARCH 31 
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HE jeweler who wants to make the most of his business in semi- 

mounted rings should know the variety and quality of Wheeler-made 
mountings. They can be of great help in your efforts to create sales. And 
when you sell your customer something that reflects real quality you are 
upbuilding your business for the future. Inferior merchandise has the 
contrary effect. 


We illustrate above only a few of our latest patterns. Ask for an 
assortment and then compare Wheeler workmanship—that tells the story. 
Over seventy years’ experience and reputation stand back of every item we 
manufacture. We specialize in Platinum Diamond Jewelry of highest 
Quality only. 
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ers Board of Trade, who addressed the 
jewelers on “The Evils of the Memorandum 
Business.” After first endorsing the re- 
marks made by Mr. Wormser he urged the 
necessity of the fight against the crime wave 
and told the jewelers that for their own 
self-preservation it is necessary that they 
subscribe to the fund. 

In discussing the subject assigned to him, 
President Coffey said that insofar as the 
memorandum business is concerned, it is 
a good thing if it is used but not so if 
it is abused. In his opinion, the memorandum 
business means service. By that he explained 
that often jewelers do not carry articles 
which are called for because of their in- 
ability to handle large stocks but that the 
memorandum service makes it possible for 
them to obtain merchandise which they could 
show the customers and sell or return. 

He drew a sharp line of demarkation be- 
tween the memorandum or service form of 





HENRY AGATE, TOASTM ASTER 


transacting business in the jewelry trade 
and consignment. 

The speaker pointed out that in the con- 
signing of goods, that sometimes lots are 
taken for a period of several months or an 
entire season and that in his judgment, he 
did not consider it a firm foundation upon 
which to do business. 

Pointing out the abuses which have grown 
up with the memorandum business, he enum- 
erated the following: 


1. Invites unfair competition. 

(a) Permitting price-cutting on resale. 
(b) Permitting larger selection with 
no investment. 

2. Provides additional capital at expense 
of manufacturer and wholesaler. 

3. Increases overhead of manufacturer 
and wholesaler, forcing the carrying of 
larger investment in stocks. 

(a) Added interest charges. 

(b) Loss in unsalable merchandise. 
(c) Loss in repairs and refinishing. 
(d) Loss in handling costs. 

(e) Increase of insurance costs. 

(f) Added expense for bookkeeping. 

4. Abuse of privilege by the holding of 
goods on memo for unreasonably long 
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periods—in some cases to such an ex- 
tent that goods become obsolete and 
are only fit for melting pot when re- 
turned. 


Continuing he said: “The elimination of 
the memo practice, except in the extremely 





W. P. MCTIEGUE, RE-ELECTED PRESIDENT 


expensive merchandise, would tend towards 
a sounder economic basis of doing business 
and insure a more steady flow of merchan- 
dise. For example, if goods could not be 
obtained on memo, the dealers would be 
forced to carry stocks sufficient to satisfy 
customers and would sell their merchandise, 
which has been bought and put in stock, 





SECRETARY 


R. S. TIPPING, 


rather than selling from memo, adding to 
their liabilities without reduction of stock 
on hand, making for added indebtedness with 
no decreasing overhead.” 

President Coffey then analyzed the mean- 
ing of a consignment business from the 
standpoint of a manufacturing jeweler, tak- 
ing as a basis a stock of $50,000 worth of 


61 


merchandise and by figures on costs of pro- 
duction and selling, the loss on return mer- 
chandise and in having to remelt a portion 
of the stock, pointed out the hazards of do- 
ing business in this way. 

He said that in the consignment business, 
it is only human nature for a man to whom 
goods are consigned, to sell his own stock 
in preference to such stock. 

He concluded his remarks by dwelling 
briefly upon the campaign of the National 
Jewelers Publicity Association to raise a 
fund of $2,000,000 to advertise the jewelry 
business. 

A speaker not on the program, but one 
which the jewelers were especially pleased 
to hear was Richard C. Murphy, assistant 
district attorney of New York County and 
newly appointed counsel of the Jewelers 
National Crime Committee. Mr. Murphy 
is probably one of the best known assistants 
on District Attorney Banton’s staff and has 





P. |. COFFEY, WHO SPOKE ON “MEMORANDUM” 
handled some of the largest cases which 
have come to that office. His first big case 
in the jewelry trade was the Heller-Rose 
robbery in Chicago, while his most recent 
successes include the prosecution of Harry 
Cohn and the Arnow brothers in the 
$1,100,000 jewelry swindle and the Whitte- 
more gang of jewelry store bandits. 

Mr. Murphy after briefly thanking the 
members of the Jewelry Crafts’ Association 
for their courtesy in inviting him to the 
meeting, sketched the growing  serious- 
ness of the present situation in the jewelry 
trade and declared that it demanded direct 
and drastic action if the jewelers would save . 
their business. Mr. Murphy will resign his 
position in the district attorney’s office in 
the near future and will be in charge of the 
permanent headquarters of the committee. 
Mr. Murphy told of the operations of burg- 
lars and “fences” that have come to his at- 
tention while he has been associated with 
the district attorney’s office and cited in- 
stances of light penalties given to dangerous 
criminals, telling in particular of one in- 
stance where a notorious crook served only 
six days in Chicago, after he had boasted 
that he would not serve a longer term. 

It is important for the jewelry business, 
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stated the speaker, that the jewelers have 
a representative to follow up cases and see 
that such crooks get their just deserts. He 
said that he did not know how the jewelers 
are going to meet the competition of burg- 
lars who distribute their loot through 
“fences” but that if these “fences” are not 
put out of business, that the jewelers will be. 

In order to give the members of the 
Jewelry Crafts’ Association and the trade in 
general some idea of what the organization 
is doing, Secretary Robert S. Tipping pre- 
sented a brief report in which he merely 
touched on a few of the achievements and 
future plans. He told the members that the 
organization’s symbol which can be placed 
on letterheads and other stationery is now 
ready and that the apprentice contract has 
been prepared. This contract makes it ne- 
cessary for any boy coming into a factory 
to remain there a certain length of time in 
order that he may become efficient enough 
to be classed as a practical jeweler. The 
establishment of a design school was also 
touched upon by Mr. Tipping. He also 
told the members what the organization has 
been doing in building up good will which 
he believes is a big asset. The association, 
he stated, has been unusually successful in 
placing workmen in positions and that this 
is appreciated. 

After Mr. Tipping had completed his re- 
marks, Toastmaster Agate called for the 
report of the nominating committee which 
was submitted by Richard Kinscherf, as 
chairman. This committee nominated the 
following to serve as directors: Richard 
Goldsmith, Josept L. Herzog, Frank Schal- 
ler, David Sheman, Robert B. Steele and 
Paul Timen. On one ballot cast by the 
secretary, these nominees were elected di 
rectors. The same officers who have served 
the past year were renominated by the com- 
mittee and unanimously re-elected. They are: 
President, Walter P. McTeigue; first vice- 
president, Henry Agate; second vice-presi- 
dent, David Sheman; and treasurer, Paul H. 
Oppenheimer. 

As this concluded the business of the eve- 
ning, the toastmaster announced that the 
members would be entertained by a group 
of artists who had been especially selected 
for the occasion. 

The first performer presented was a 
speaker who was introduced as “Senator 
King” from Alabama. The “Senator,” of 
course, proved to be a professional after- 
dinner talker. He entertained with a num- 
ber of humorous stories. The next number 
presented was an impersonation of Gilda 
Gray, the well known “shimmy” dancer by 
a man. 

Next came the Miami Review composed of 
tive pretty girls who entertained with danc- 
ing and singing. Cecil Carmen, who was 
introduced as the original Gypsy violinist, 
sang while she played the violin and was 
followed by Mlle. Kasilovsky, a Russian 
dancer. All of these performers appeared 
on the stage several times and were accom- 
panied at the piano by Kitty Neil. The 
music for the evening was furnished by 
Dardens Orchestra. 








C. C. Pumphrey, a jeweler at Decatur, 
Ind., has been elected president of the 
Decatur Rotary Club. 
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Canadian Imports of Clocks, Watches, Jewelry and Gems 





Toronto, Can., April 1—The monthly report of the Trade of Canada for January 
gives the value of imports for home consumption in the jewelry and allied trades as 


follows: 


Articles and Countries from which Imported 


FOWOEY, TROD: ahs eicnScevtsccns 


FREUIGIES: isd ante bectw.dad sosaee 


WORIQUES: ioscasedieasnne nos nae 


Watch cases and parts thereof, 
finished or unfinished....... 


Watch actions and movements 
and parts thereof, finished or 
unfinished, including winding 
bars and sleeves..........0. 


Total Clocks and Watches..... 


Sterling or other silverware, 
WOME 6 acd ceww ners aceen gree 


Manufactures of gold and silver, 
POE inchs gare seseeunnmon 


Precious stones and imitations 
thereof, not mounted or set, 
and pearls and_ imitations 
thereof, pierced, split, strung 
or not, but not set or 
PIOUINEER i655: 5.5:6 cree csceece 


Diamonds, unset .......cescee 


United Kingdom 


Czecho-Slovakia 


Other countries...... 


United Kingdom 


Other countries...... 


(\: ) re 


United Kingdom 


Other countries...... 


|) ee 


United Kingdom 
United States........ 
Other countries...... 


i) 


United Kingdom 
United States........ 


Other countries...... 


United Kingdom 
United States........ 
Other countries...... 


United Kingdom 
United States........ 


Other countries...... 
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United Kingdom 


Other countries...... 


United Kingdom 
United States........ 
Czecho-Slovakia ..... 


Other countries. ..... 


FOG oc sixdcsewaiticn 


United Kingdom 
United States........ 
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Ten Months Ending January 
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1925 1926 1924 1925 1926 
$7,711 $3,744 $133,231 $157,381 $106,815 
38,275 48,383 764,309 670.259 665,960 
10,119 5,783 121,505 145,545 66,635 
2,226 4,287 51,482 70,413 70,538 
4,617 1,293 45,863 87,659 82,547 
313 603 7,437 7,057 5,443 
493 422 15,208 16,715 11,765 
. $63,754 $64,515 $1,139,035 $1,155,029 $1,009,703 
$1,243 $1,143 $25,535 $23,919 $31,097 
22,098 27,726 305,514 240,318 264,714 
868 3,240 3,018 15,159 32,664 
2,419 7,898 185,928 175,830 154,696 
3,054 2,386 45,250 17,801 15,536 
| rer 2,847 431 236 
68 99 3,068 2,338 6,435 
560 111 5,880 7,205 1,607 
$30,346 $42,603 $577,040 $483,001 $506,985 
$516 $ 450 $3,584 $5,232 $5,532 
1,574 1.316 8,662 13,782 8,552 
560 43 1,594 6,338 6,265 
615 241 44,933 18,438 5,576 
9,065 12,683 94,830 138,425 156,891 
ieee  Gased 1,256 161 - 147 
$12,330 $14,733 $154,859 $182,376 $182,963 
$ 127 $ 187 $1,211 $1,813 $1,603 
6,251 4,425 130,942 110,294 126,147 
“igen . ‘eardane 80 1,600 209 
5,915 3,211 54,742 77,738 58,376 
} ainaie 47 cneeates 1,339 1,629 
$12,293 $7,870 $186,975 $192,784 $187,964 
$ 300 $ 201 $4,176 $4,556 $5,527 
19,030 23,239 325,919 248,689 298,583 
Sam” = ewxateed 3,432 5,457 10,331 
86,034 41,899 651,463 823,861 582,387 
sce alg 2.723 872 3,845 
$105,891 $65,339 $987,713 $1,083,435 $900,673 
$2,274 $2,068 $39,554 $39,895 $53,596 
58,081 64,298 917,100 724,537 786,721 
110,098 72,664 1,107,754 1,303,379 1,062,194 
$139,030 $2,064,408 $2,067,811 $1,902,511 
$5,254 $4,491 $149,026 $125,345 $132,001 
2,373 2,859 50,672 59,603 55,653 
cmt Wired 4,439 2,848 60 
402 1,053 1,356 6,995 5,177 
$8,029 $8,403 $205,493 $194,791 $192,891 
$ 840 $ 768 $23,850 $9,012 $16,434 
2,944 5,076 85,286 99,962 109,719 
348 257 4,974 3,633 2,758 
$4,132 $6,101 $114,110 $112,607 $128,911 
$7,166 $1,064 $64,526 $116,507 $196,544 
$3,504 $3,353 $80,062 $67,417 $61,954 
270 37 1,983 2,067 2,158 
3,266 1,890 113,077 75,198 57,290 
566 622 12,649 11,976 16,680 
3,581 4,657 55,794 47,242 54,505 
150 274 3,370 4,555 5,652 
34 73 1,589 33,413 7,429 
$18,537 $11,970 $333,050 $358,375 $402,212 
$10,256 $73,302 $619,654 $574,319 $887,384 
4,897 92 4,871 9,483 30,484 
115,257 92,076 660,276 503,613 854,493 
iia. - . taceitena 16,371 20,905 46,741 
29,561 111,309 622,544 567,186 569,749 
\ oi eee 249 32,427 10,304 
$276,779 $1,923,965 $1,707,933 $2,399,155 
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WINS DESERVED PROMOTION 





Former Office Boy Now Heads St. Louis 
Jewelry Firm After 22 Years of Service 


Sr. Louts, April 3.—From office boy to 
president is often the theme of human inter- 
est stories in the magazines and incidentally 
the dream of many a budding business man. 
Such dreams do come true in real life some- 
times, although the percentage of chances is 
somewhat limited in the competition of mod- 
ern business developments. 

The election last week of Lee J. Vogt, for- 
mer vice-president of the Hess & Culbertson 
Jewelry Co. of this city, and one of the 
leading retail jewelry concerns west of the 








LEE J. VOGT, PRESIDENT OF HESS & CULBERT- 
SON JEWELRY CO. 


Mississippi. river, to the office of the head 
of the concern, however, is that kind of a 
romance come true. 

At a meeting of the board of directors he 
was chosen to fill the office made vacant by 
the recent death of George J. Hess, one of 
the founders of the company. Beginning as 
a lad, 22 years ago, as office boy for the firm 
he has steadily been climbing the rungs of 
the ladder of success, “working himself up” 
to clerk, salesman, office manager, vice-presi- 
dent and now to the top. All as a result 
of opportunity plus industry and ability. 

To some extent, it may be said, that he in- 
herited his jewelry ability, inasmuch as his 
father was a retail jeweler, being a pioneer 
in the trade with a store in Montgomery 
City, Mo. As a boy he got a taste of the 
business and later came to St. Louis, where 
he felt there existed larger opportunities and 
a wider sphere of action for his ambitions. 

The Hess & Culbertson Jewelry Co. was 
opened here 43 years ago by the late Stephen 
D. Culbertson and George J. Hess, where 
they occupied a modest store on N. 4th St. 
Increasing business and changes in the retail 
district brought occasional changes and re- 
movals but always into larger quarters. In 
1922 it moved to its present store, at 9th and 
Olive Sts., where it has one of the largest 
retail jewelry stores in this part of the 
country. 

Until 1921 the company had been under 
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the personal control of its founders, but on 
the death of S. D. Culbertson, George J. 
Hess took over executive control as presi- 
dent, with S. Roy Culbertson and Linn Cul- 
bertson, sons of one of the founders. . 

At the special election held this week the 
other officers elected were as follows: Ist 
vice-president, S. Roy Culbertson; 2nd vice- 
president, James V. Dunbar; treasurer, Linn 
Culbertson; secretary, Nova P. Logan. 

The new president, Leo J. Vogt, is 41 
years old and resides at 40 Mason Ave., 
Webster Groves, a suburb of St. Louis. 








SEVENTY YEARS IN BUSINESS 


John F. Kohler & Sons, Inc., Richmond, 
Va., Celebrates Unusual Event 





RicuMonpb, Va., April 4.—The firm of 
John F. Kohler & Sons, Inc., 209 E. Broad 
St., celebrated last week the 70th anniversary 
of the establishment of the business. It en- 
joys the distinction of being the only retail 
establishment in the city that has remained 
for so long a period under the management 
of one family. 

John F. Kohler, founder of the firm, came 
to America from Hanover, Germany, in 1835 
when only 17 years of age. He first settled 
in Baltimore. On April 1, 1856, he came to 
Richmond and opened the jewelry house 
bearing his name at 715 E. Broad St. For 
46 years the firm was located at that site. 
In 1902 it was moved to its present location, 
this being the only change in its location 
through the entire 70 years of its history. 
Present officers of the firm are: E. C. Koh- 
ler, president; Anna D. Kohler, vice-presi- 
dent; C. Fred Kohler, secretary-treasurer. 

The store was decorated with flowers, 
sent by other local business houses, on the 
occasion of the 70th birthday celebration. 








Owners of Australian Pearl Fishing Fleets 
Turning to Philippines for Future 
Operations 


WasuinctTon, D. C., April 2.—Owners of 
Australian pearl-fishing fleets are turning to 
the Philippines as the scene of future opera- 
tions, the Bureau of Commerce and Industry 
at Manila has been advised by H. S. Cross, 
the executive of a pearl-fishing company at 
Broome, Australia. The Manila Bureau was 
advised by Mr. Cross, according to a report 
received by the Department of Commerce, 
that shelling in the Australian zones has be- 
come unattractive by reason of the restric- 
tions imposed by the Commonwealth, and 
“despite the lure of the big pearl which, like 
other gambling industries, keeps those en- 
gaged in it always living in a hope which 
rarely materializes.” 

Mr. Cross is quoted as stating that there 
is little inducement to produce a commedity 
which costs practically as much as its mar- 
ket price in New York. He is said to be 
preparing to transfer his fleet to the Sulu 
Sea if conditions are favorable. The report 
advised that 21 pearling vessels operated in 
the Sulu Sea last year. 








The jewelry store of E. F. Gardner, 124 
Central Ave., Lynn., Mass., has been moved 
to 45 Central Ave., where larger quarters 
have been secured. 
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BANDITS IN KANSAS CITY 


Clerk Held Up as He Is About to Open 
Jewelry Store by Two Men, Who Escape 
With Stock Worth Over $2,000 

Kansas City, Mo., April 1—The Daniels 
Jewelry Co., 821 Main St., Kansas City, Mo., 
was the victim in an early morning robbery, 
which proved to be anything but an “April 
Fool” prank today, when three bandits 
escaped with diamonds and other jewelry, 
estimated by M. Daniels, proprietor of the 
store, to be worth between $2,000 and $3,000. 

The robbery was consummated about 8:15 
o’clock in the morning, when Harry Cohn, a 
clerk, was opening the store for the day’s 
business. As Mr. Cohn unlocked the front 
door and entered the store, two bandits fol- 
lowed him within, where they commanded 
him to open the larger of two safes in the 
rear of the storeroom. The robbers removed 
trays of diamonds and watches from the safe 
and left the store, entering a waiting coupe. 
An accomplice, who had awaited the return 
of the bandits from the store, drove the car 
north on Main St. 

The bandits had not been apprehended up 
to this writing. 

Mr. Daniels said a part of the loss was 
covered by insurance, but he estimated that 
the loss would run well above the total 
amount of burglary and hold-up insurance 
carried. He said most of the goods stolen 
represented articles on which purchasers had 
made deposits to apply on the purchase price. 

Mr. Daniels has been operating the jewelry 
store and a loan business on Main St. for 
several years. A small loss was sustained 
last week when a fire broke out in the store, 
but the early arrival of the fire department 
prevented the spreading of the flames to any 
very damaging extent. 











Plans About Completed for Annual Conven- 
tion of Kansas Retail Jewelers’ Asso- 
ciation at Hutchinson, April 14 
and 15 


Hutcuinson, Kans., April 2.—Plans for 
an elaborate program of entertainment are 
about completed for the annual convention of 
the Kansas Retail Jewelers’ Association 
which will be held here April 14 and 15. 
The Kaw Krows, the organization of travel- 
ing salesmen_for Kansas, will assume full re- 
sponsibility for entertaining the visitors, ex- 
pected to number about 200. 

“We're going to show the jewelers the 
best time they’ve ever had,” President “Had” 
Whitney of Kansas City declared in dis- 
cussing the convention with Clarence Fear], 
who with Charles H. Adams has charge of 
the local arrangements. 

A Dutch lunch and smoker on the evening 
of April 14, golf and a dinner-dance on the 
following day are the outstanding features 
of the entertainment program. The fine pri- 
vate course of Emerson Carey, local salt 
magnate, has been proffered the jewelers 
who bring their golf clubs. The dinner-dance 
will close the convention on the evening of 
April 15. It will be held in the Bisonte 
Hotel, which will be .convention headquar- 
ters. 

The entire second floor of the Elks home, 
across the street from the hotel headquarters, 
has been turned over to jewelers for their 
sessions and displays. 
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GUILD ELECTS OFFICERS 





Qmaha and Council Bluff Jewelers Now 
Organized for General Benefit of the 
Trade 


Omaua, Nebr., April 2—The Omaha and 
Council Bluffs Jewelers’ Guild, newly or- 
eanized, has gone into permanent organiza- 
tion with 63 charter members, and has elected 
officers as follows: E. O. Furen, president ; 
Oscar Homan, vice-president; Joseph P. 
Byrne, director; Joseph Anderson, director ; 
H. W. McDonald, secretary-treasurer. 

Many years ago the retail jewelers of 
Omaha had an organization that met occa- 
sionally, but as Albert Edholm, one of the 
veterans in the retail jewelry business here, 
says, “They used to meet and call each other 
good fellows and then go away and fall into 
all the old evil practices of knocking and 
knifing each other to their backs. Now we 
have finally organized, with wholesalers, re- 
tailers, employes and all on a common foot- 
ing as members, and we are sure we are get- 
ting somewhere.” 

The new organization has for its motto, 
“Co-operation.” Its purpose is to serve; to 
injure no man in business or reputation, and 
to do good to all. Anyone making his or 
her living in the jewelry business is eligible 
to membership in the Guild. The Golden 
Rule is to be the guide of the conduct of 
the members toward one another. 

In the by-laws the members are specifically 
admonished to withhold judgments and prices 
on sales made by others, except in the case 
of a signed appraisal, for which a fee is 
charged. It was pointed out by Mr. Ed- 
holm, who had much to do with organizing 
the Guild, that for many years it has been 
the practice of some local jewelers to ques- 
tion a friend as to what he paid for a watch 
chain or some other item and then promptly 
tell him that he could have sold him a better 
chain for less money—a practice so palpably 
unethical as to have no place in the business 
practice of civilized man. 

If a member violates the by-laws in an es- 
sential and persistently fails to correct his 
error, he may be suspended or expelled by 
the board of directors of the Guild. 

The membership fee is $1.50, plus a small 
fee to create a “sunshine fund” for flowers 
for the sick, etc. 

Following are the charter members signed 
on the rolls: Joseph G. Anderson, Clarence 
L. Bergman, Sol Bergman, John L. Berg- 
quist, Louis N. Boisen, Alfred Brodegaard, 
Charles Belohlavek, Joseph P. Byrne, Ed- 
ward P. Clark, C. E. Cunningham, T. L. 
Combs, P. M. David, I. Dansky, Charles J. 
Duff, Albert Edholm, Joseph P. Frenser, E. 
O. Furen, Leon J. Greenberg, L. E. Griffith, 
George Gerner, D. B. Gross, E. L. Gustafson, 
Harry G. Holmes, B. Q. Haines, Oscar Ho- 
man, J. Henrickson, J. R. Henrickson, L. A. 
Holliday, A. F. Jensen, Fred A. Johnson, J. 
L. Jacobson, George Ketterer, Herbert Kop- 
pel, H. N. Kulesh, John Kroyer, Ivan G. Lar- 
sen, Abe Liebowitz, Henry W. McDonald, 
Jerome E. McGargill, F. L. Mangrum, D. F. 
Melcher, J. M. Malashock, Harry Malashock, 
Gus C. Nissen, A. H. Nabstedt, Frank E. 
Overholt, Niels A. Pedersen, C. E. Reese, 
Fritz Sandwall, H. E. Smart, Vincent J. 
Suter, A. H. Schick, A. B. Shepard, Arthur 
F. Smith, G. F. Taylor, A. J. Worthing, H. 
W. Woodis, James O. Whitney, Miss Bessie 
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Greenberg, Miss Sarah Smeaton and Miss 
Dorothy Lord. 








BANDITS ROB JEWELER 





Fake Telegraph Messenger Gains Admission 
to Apartment of Gerald A. Cantor, De- 
troit, Mich., and Lets in Accomplices 

Who Get Loot Valued at $6,000 


Detroit, Mich., April 2.—Three bandits on 
a recent morning gained admission to the 
apartment of Gerald A. Cantor, who operates 
a retail jewelry store at Woodward Ave. 
and the Grand Blvd., and after forcing Mr. 
and Mrs. Cantor into a closet, gathered up 
about $6,000 worth of jewelry and made their 
escape. 

The apartment telephone rang shortly after 
the Cantors arose and a voice said he was a 
telegraph messenger and had a telegram for 
Mrs. Thelma Cantor. He was admitted, and 
when Mrs. Cantor opened the door of the 
apartment, what was supposed to be a tele- 
gram was handed to her by a man in a mes- 
senger’s uniform. A second later she was 
covered by a revolver and two other men 
stepped in. The trio then placed the Cantors 
in a closet and proceeded leisurely to ransack 
the place. 

Among the jewelry stolen was a platinum 
and diamond wrist watch, a platinum and 
diamond dinner ring, another ring containing 
18 diamonds and a platinum and diamond 
wedding ring. After the men left, Mr. Can- 
tor succeeded in breaking the closet lock and 
summoned the police, but the bandits had 
escaped. No trace of them has been found 
nor has any of the jewelry been recovered. 








Laura Nelson Kirkwood Collection of Gems 
and Jewelry to Be Sold at Kansas City 


Kansas City, Mo., April 2—The collec- 
tion of jewels and jewelry which is a part of 
the estate of the late William Rockhill Nel- 
son and his daughter, Laura Nelson Kirk- 
wood, under the terms of Mr. Nelson’s will, 
is soon to be sold. The collection represents 
the most valuable private lot of gems and 
jewelry ever to be assembled in this section 
of the country. 

“Tod” Woodbury, president of the Cady & 
Olmstead Jewelry Co. here, has been ap- 
pointed official appraiser of the collection, 
which has been assembled and photographed 
to facilitate the eventual sale of the gems 
and individual pieces. The official valuation 
has not been announced. 

Included in the collection are hundreds of 
gems, many of which are of rare cut, size 
and quality, and pearl and other necklaces, 
bracelets, rings, pendants, lockets, purses, etc. 

One remarkable piece is a huge pendant 
of intricate design in an Egyptian motif, de- 
picting the life of Mrs. Kirkwood in the de- 
sign of the pendant and its neck-chain. There 
are also.two or three very unusual pearls, 
each of which are valued at several thou- 
sands of dollars. 

Two dog collars form the most novel fea- 
ture of the collection. One of these is 
thickly set with diamonds, large emeralds 
and various other jewels; the other is made 
up of five solid strands of pearls, all of fine 
quality and almost exactly uniform in size, 
with jeweled platinum buckle at each end 
of the collar. 
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In addition to the scores of finished pieces, 
the collection contains a great many unset 
gems of various kinds, principally cut dia- 
monds and loose pearls. 

According to the terms of the Nelson will, 
the entire assortment of gems and jewelry 
must be sold, and are not to be sold within 
a radius of 250 miles from Kansas City. 








Schedules in Bankruptcy of the Brown 
Jewelry Shop, Watertown, N. Y., Show 
Liabilities of $30,167 and Assets 
of $6,500 
Watertown, N. Y., April 5.—Schedules 
showing liabilities of $30,167.80 and assets 
of only $6,500 were filed today by the Brown 
Jewelry Shop, of Franklin St., this city, with 
the clerk of United States District Court at 
Utica. These were pursuant to the petition 
in involuntary bankruptcy filed against the 
concern by the A. Cohn & Sons Corpora- 
tion at 584-6 Broadway, New York; Attle- 
berg & Kleinman, 65 Nassau St., New York 
city, and the Levy-Joseph Wholesale Cor- 

poration. 

The Brown Jewelry Shop was the assumed 
name of the co-partnership of two brothers, 
Benjamin B. Brown, 127 Stone St., this city, 
and Maurice R. Brown of 256 Roosevelt 
Ave., Syracuse. The bankrupts are repre- 
sented by Attorney Arthur L. Cohen of this 
city and the petitioners by Attorney Cran- 
dall F. Phillips, also of this city. 

According to the schedules the co-partner- 
ship liabilities are $16,593.03, while the per- 
sonal liabilities are $13,574.77. The former 
comprise mostly claims for merchandise and 
the latter are exclusively notes given by the 
partners. With the exception of $339.54, 
consisting of $260.35, salary at $40 a week 
due Jack Cohen and $79.19 excise jewelry 
tax due the Internal Revenue office from 
Sept. 1, 1925, to March 18, 1926, most of 
the claims are unsecured. 

Claims upon which the petition was based 
consist of three notes of $287.60 held by 
Attleberg & Kleinman, $180 due A. Cohen 
& Sons and $100 due Levy-Joseph Wholesale 
Corporation. 

Fuch & Co., New York, head the list of 
creditors with a claim of $3,039, representing 
a chattel mortgage on fixtures and assign- 
ment of accounts receivable, made Jan. 9. 
There are 39 claims in the unsecured list, 
which includes the following from 100: I. 
Oleet, $1,300; S. Toepfer, $1,050; Isen & 
Buchenholz, $900; W. P. Hitchcock, $400; 
Attleberg & Kleinman, $826; A. Cohen & 
Sons, $373; K. W. Shafer & Son, $203; M. 
Winkelstein, $345; A. Winkelstein, $175; 
Beacon Mfg. Co., $373; Eliasoff Bros., $305; 
Jentleson & Kaplan, $274; William & 
Rogers Co., $154; Detroit As Service, $141. 
There were several local claims of small 
amounts, except one of $472.37 to Burdick & 
Co., owners of the store. 

Under the head “liabilities on notes or 
bills discounted, which ought to be paid by 
drawer, maker, etc.,” is a sum aggregating 
$4,736.72. 

There is a statement in the papers that 
under agreement made Nov. 12, 1925, the co- 
partners assumed the liabilities of their 
father, Leon Brown; that practically all of 
the liabilities of Leon were later assumed 
by the sons with the consent of the creditors, 
and that most of the creditors entered into 
the agreement in writing and some verbally. 
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— FINEST SELECTION RARE GEMS =— iia 
& THE GIFT TO HER FIANCE 
THE 


STAR SAPPHIRE RING 


The bestowal of a Gift upon her betrothed 
is a charming custom that breathes the roman- 
tic spirit of the engagement period. 


The Star Sapphire ring is suggested as being 
a particularly suitable gift for this occasion. 
It is a man’s piece of jewelry. 
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LATEST CUSTOMS RULINGS 





Board of Appraisers Fixes Correct Tariff 

Duty on Imported Crystal Beads, Shoe 

Buckles, Beaded Handbags, Opal Glass, 
Unfinished Necklaces and Other 


Jewelry Items 
GRADUATED CRYSTAL BEADS 


A protest filed by John Wanamaker, New 
York, against the collector’s assessment of 
duty on certain strung and graduated crystal 
beads, is sustained in a ruling by the Board 
of United States General Appraisers. In 
summarizing the Board’s conclusions in favor 
of the importers, Judge Sullivan finds that 
strings of rock crystal beads, graduated, 
strung on partial silk cords, knotted at the 
ends, that are re-strung on a smaller entirely 
silk cord, to which clasps are attached, are 
not unfinished jewelry as provided for under 
Par. 1428, tariff act of 1922, at the rate of 80 
per cent. ad valorem. They are more prop- 
erly dutiable, the General Appraiser con- 
tinues, under Par. 1429 of the same act, at 
20 per cent. ad valorem, as “semi-precious 
stones, cut but not set, suitable for use in the 
manufacture of jewelry.” The action of the 
collector in classifying the beads in question 
under said Par. 1428 at the 80 per cent. rate, 
is therefore reversed. 


GALALITH SHOE BUCKLES 


Saidel-Murray, Inc., win before the Cus- 
toms Board in a decision reducing the rate of 
duty on certain imported shoe buckles. The 
record in the case at bar disclosed that some 
of the buckles consisted of articles composed 
wholly or in chief value of galalith, with no 
metal parts, and some being in part of metal. 
The collector levied duty on all of the mer- 
chandise at the rate of 60 per cent. ad val- 
orem under Par. 31, Act of 1922, as articles 
in chief value of celluloid. Judge Sullivan, 
who writes the opinion against the govern- 
ment, finds that those buckles being in chief 
value of galalith, without metal, should have 
been taxed at 40 cents per pound and 25 per 
cent. ad valorem under Par. 33; while those 
being in part of metal, together with galalith, 
should have been assessed at the rate of 15 
cents per hundred and 20 per cent. ad val- 
orem under Par. 346 of the Act of 1922. 


BEADED HANDBAGS 


Sustaining protests of Gimbel Bros., Inc., 
Philadelphia, Best & Co., New York, and 
Younker Brothers, St. Louis, the Board of 
General Appraisers rules that certain ladies’ 
handbags ornamented with beads were incor- 
rectly returned for duty as articles composed 
in chief value of beads and made in part of 
trimming, at the rate of 90 per cent. ad val- 
orem under the provisions of Par. 1430, Law 
of 1922. Among other things, the protestants 
contende r duty at only 75 per cent. ad 
valof under the provision in the same 
paragraph for articles ornamented with 
beads, and this contention is upheld by Judge 
Sullivan. 

OPAL GLASS RODS 

Slender sticks or rods of opal colored glass, 
imported by C. B. Richard & Co., the Christ- 
mas Glass Novelty Co. and J. H. Meyer & 
Bro., are held by the Customs Board to be 
correctly dutiable at the rate of 40 per cent. 
ad valorem under Par. 231, 1922 act, rather 
than at 50 per cent. under Par. 230, as taxed 
by the collector. 
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SILVER-PLATED WARE 


The Hudson Forwarding & Shipping Co. 
lose before the Board of Appraisers in a de- 
cision affirming the collector’s assessment of 
duty on certain vases; trays, figures, pitchers, 
etc., composed of metal, silver-plated. Duty 
was levied thereon by the collector at 60 per 
cent. ad valorem under Par. 399, Act of 1922, 
as silver-plated metal articles. The importer 
claimed the articles to be more properly 
dutiable at but 40 per cent. ad valorem under 
the same paragraph, which claim is over- 
ruled by Judge Fischer, who points out that 
- an inspection of the sample submitted in 
evidence, the Board had no hesitancy in 
holding that the merchandise in question is 
substantially plated, and therefore dutiable as 
assessed by the collector. 


BANDED ORNAMENTS 


Denying relief to G. W. Sheldon & Co., 
Chicago, the Customs Board finds that cer- 
tain merchandise, invoiced as “hair bands” 
and returned by the appraiser as “ornaments 
of beads” was properly assessed for duty 
by the collector at the rate of 90 per cent. ad 
valorem under the provisions of Par. 1430, 
law of 1922. In overruling the importers’ 
claim for duty as articles wholly or in chief 
value of beads at only 60 per cent. ad val- 
orem under the provisions of Par. 1403 of the 
said law, Judge Howell writes in conclusion 
as follows: 

“At the trial of this case counsel for the 
importers merely stipulated that the mer- 
chandise in question is composed in chief 
value of beads and submitted the protest on 
the record. On the record before us there is 
no dispute that the articles in question are 
ornaments, and as they are composed in chief 
value of beads, we hold that they are properly 
dutiable as ornaments composed in chief 
value of beads at the rate of 90 per cent. ad 
valorem under Par. 1430 of said act, as as- 
sessed.” 


UNFINISHED NECKLACES 


A decision just handed down by the Board 
of Appraisers, concerning the tariff classifica- 
tion of certain unfinished necklaces of semi- 
precious stones, overrules a protest filed in 
the name of Hansel, Bruckmann & Lor- 
bacher, Inc. On entry through the customs, 
the collector assessed duty on the merchan- 
dise in question as unfinished jewelry, under 
the provision in Par. 1428, Act of 1922, for 
“Jewelry, commonly or commercially so 
known, finished or unfinished, of whatever, 
material composed, valued above 20 cents-per 
dozen pieces” at the rate of 80 per cent. ad 
valorem. The importers protested this as- 
sessment, claiming duty at only 20 per cent. 
ad valorem under the provision in Par. 1429 
of the same act, for “ * * * diamonds, 
coral, rubies, cameos and other precious 
stones and semi-precious stones, cut but not 
set, and suitable for use in the manufacture 
of jewelry.” In finding against the importers 
in the case at bar, Judge Sullivan concludes 
his opinion as follows: 

“In brief, it is evident that this merchan- 
dise consists of semi-precious stones in bead 
form, graduated—that is, the largest stone in 
the middle and the smallest at each end— 
temporarily strung on strong cotton strings 
without clasps, and that each bead has be- 
tween it and its neighboring bead a semi- 
precious stone in the form of a rondell, or 


69 
smaller bead; also, that all that is necessary 
to make these strings of semi-precious stones 
complete necklaces is to restring the semi- 
precious stones on a strong silk or linen 
thread. 

“It further appears that nowhere is it de- 
nied that these articles are unfinished jewelry. 
In fact, the testimony explicitly states that 
the merchandise is unfinished necklaces of 
semi-precious stones. Finished necklaces of : 
semi-precious stones have been held jewelry. 
(American bead Co. v. United States, 7 Ct. 
Cust. Appls. 18, T. D. 36259; United States | 
v. International Forwarding Co., 13 Id. ...., 
T. D. 41052; United States v. Doragon, 13 
Id. ...s, 3. EX GSE.) 

“The witness testifying for the. importer 
was Mr. Kean, Government examiner of 
precious stones and jewelry. His testimony’. 
in a general way sustained this classification 
by the collector. The authorities are not all 
in harmony on the subject of unfinished 
jewelrly. If we accept the testimony of Mr. 
Kean it might be there is such. In any 
event the importer has wholly failed to over- 
come the presumption of correctness attach- 
ing to the action of the collector, and theré- 
fore the protest must be overruled.” 








Former Salesman of Defunct Buffalo Jewel- 
ry Firm Brought from Florida to Answer 
Charge of Larceny 


BurraLo, N. Y., April 3—Abraham 
Frackman, 53 years old, former salesman 
of the now defunct Crescent Gold Refining 
Co., was returned to Buffalo yesterday from 
Miami, Fla. to face a charge of grand 
larceny hanging over him since his disap- 
pearance from the city in July, 1924. 
Frackman is alleged to have taken $17,000 
worth of diamonds from the safe of the ‘ 
Crescent Gold Refining Co.,. of which 
Morris Estrin was president and the former’s ° 
son, Milton Frackman, a junior member of 
the concern. 

Coincident with the disappearance of the 
senior Frackman Kloville Bros., New York 
diamond brokers started action against 
Estrin and Milton Frackman, seeking re- 
covery of several thousand dollars’ worth of 
diamonds which they alleged had been ob- 
tained by the Crescent Gold Refining Co., 


under false pretenses. The Premier 
Diamond Co. of this city was likewise 
plaintiff in the suit, as creditor of the 


Crescent Co. 

Estrin pleaded guilty to the charges, after 
his attorney had endeavored to show that 
his client had been duped by Abraham 
Frackman. Estrin swore out a warrant for 
the elder Frackman’s arrest, and pending 
service of the warrant, has been at liberty 
on bail. The transaction caused the financial 
coHapse of the Crescent Gold Refining Co. 
The junior Frackman, also on bail, moved 
to New York, while Estrin has entered busi- 
ness meanwhile in a western city, it is. 
understood. 

Abraham Frackman was located in Florida 
recently and with his return virtually 
assured, trial of the case was set for April 
7. It has been postponed, however, for at 
least a month, at the request of the district 
attorney’s office. David Ruslander is at- 
torney for Estrin, while H. David Frack- 
man, of New York, and Max M. Yellen, 
of Buffalo, are counsel for the Frackmans. 
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AwSTERDAM: BAGUETTES! 


Exquisite quality: well matched. 
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Specialized Production and 
Importations 





Let me know if you want any of my latest Paris cuttings 
before these beautiful pairs of baguettes are all gone 
again. 
Also, I have just finished about a dozen straight line 
layouts of perfectly matched SQUARES from 2.5 m.m. to 
2.9 m.m. for bracelets, without graduation. 


FINE MELEES - 
EIGHT CUTS CVUeCS1 e. 
MATCHED SQUARES “ee ° ° 
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of finest quality, 
always on hand for 
every purpose. 
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and Other Fancy Shapes 
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ASSETS AT AUCTION 
Receiver of Cady & Olmstead Jewelry Co., 
Kansas City, Mo., to Dispose of Stock, 
Fixtures, Machinery, Good Will, 
Lease, Ete., of the Bankrupt 
Firm 

Kansas City, Mo. April 2.—Fred S. 
Hudson, receiver for the Cady & Olmstead 
Jewelry Company, bankrupt, has announced 
that, pursuant to a recently issued order by 
the Hon. Elmer N. Powell, referee in bank- 
ruptcy, the invoiced assets of the jewelry 
company are to be sold at public auction for 
cash, to the highest bidder on Monday, April 
12, 1926. 

The sale will be held at the west entrance 
to the Post Office building, 9th St. and Grand 
Ave., Kansas City, Mo., being called at 
2 P. M. 

The assets to be sold are listed in five sec- 
tions, representing all of the tangible assets 
of the company, with the exception of ap- 
proximately $18,000 in accounts receivable, 
which the bankruptcy court is said to be- 
lieve retrievable. 

Lot A of the listed assets includes the 
stock of jewelry now located at the defunct 
companys’ store, 1009 Walnut St., consisting 
of diamonds, watches, silverware, bar pins 
and all other such merchandise. Group B 
consists of the office furniture and fixtures, 
and group C includes the store furniture, 
fixtures and equipment, and all tools and ma- 
chinery. The invoiced value of these three 
groups is set by the receiver at $50,408.30. 

The fourth group represents all of the 
good will of the bankrupt firm and all in- 
terest in the trade name of Cady & Olmstead 
Jewelry Co., as well as all interest in any 
trade-marks and trade names of the company. 

The fifth listing represents full interest in 
the lease held by the company, dated March 
18, 1924, and covering the storeroom on the 
ground floor, 1009-11 Walnut St.; the entire 
east and west sections of the sixth floor and 
a part of the basement. The lease was ex- 
ecuted to begin April 1, 1925, and to run 
until March 31, 1940, which leaves an un- 
expired term of approximately 15 years. 
The location of the store is considered here 
to be one of the finest in the city, and is in 
the heart of a district of large department 
stores and other high class business enter- 
prises. 

Persons interested in the purchase of the 
assets listed are being given the privilege of 
a preview of the items at any time during 
business hours, previous to the day of the 
sale. 

The sale of the Cady & Olmstead Jewelry 
Co. on April 12 will mark the passing of one 
of the oldest and best known retail jewelry 
establishments in this section of the country. 
A company which has carried on business in 
this country, and at three points in Europe, 
for a great many years, the dissipation of its 
assets through much litigation and through 
its bankruptcy and subsequent sale, is consid- 
ered here as a notable monument to the pos- 
sible extent of the damage and consequent 
loss which may result from the unwise edicts 
of the creditors of a going concern. 

C. P. “Tod” Woodbury, president of the 
jewelry company, is known to have consis- 
tently refused to consider making an offer 
of settlement of the accounts, preferring to 
make the business pay the accounts in full, 
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if possible. There is little doubt apparent 
that he would have succeeded but for the 
continued restlessness of some of the com- 
pany’s creditors, who eventually forced the 
bankruptcy which is to result in the sale of 
the assets, which cannot possibly enable the 
creditors of the concern to realize more than 
50 cents on each dollar of indebtedness. 
Even that percentage is said to be decidedly 
overestimated. 








GETS LOOT WORTH $20,000 


Bandit Robs Show Window of Detroit 
Jewelry Store, While Armed Companion 
Threatens Those Who Would 


Interfere 


Detroit, Mich., April 2—Gems valued at 
$20,000 were stolen late this afternoon by 
two bandits who threw a brick through the 
window of the jewelry store operated by H. 
M. Brederman, 7625 Mack Ave., while the 
place was closed for the observance of Good 
Friday. 

The thieves drove up to the store, leaped 
from their car, leaving the motor running. 
While one with a revolver menaced a 
pedestrian who was passing, another threw 
a brick through the plate glass window. 
Then the thieves seized twelve trays con- 
taining 98 diamonds of various sizes, jumped 
into their car and fled towards the east on 
Mack Ave. 

A man living in a flat above the store 
heard the crashing glass and ran to the 
window while the thieves were at work. 
One of them threatened him and he was 
forced back into his residence. Another 
person who witnessed the robbery attempted 
to obtain the license number of the car as 
it shot past him, but one of the bandits 
aimed a revolver at him and he dodged into 
an alley in order to escape being shot. 

The police are doing their best to curb 
the epidemic of window smashing and rob- 
bery, particularly in the downtown section, 
and now are walking the streets in pairs. 
The outlying sections, like the one in which 
the Brederman store is located, is not so 
strenuously protected. 











TO TRY OLD “PENNYWEIGHER” 
Notorious Jewelry Thief Sent to Syracuse, 
N. Y., After Finishing Term in Maryland 
State Penitentiary 
Battrmore, Md., April 2.—Herbert Roth- 
ery, alias “William Rothery,” alias “William 
McClennan,” 73 years old, one of the coun- 
try’s most notorious “pennyweight” thieves, 
whose prison records for thefts from jewel- 
ers extend over a period of many years, has 
heen taken back to Syracuse, N. Y., for trial 
on an indictment charging grand larceny. 
Rothery was taken to Syracuse this week by 
Deputy Sheriff John Sleeth. Rothery, ac- 
cording to the indictment from Syracuse, is 
wanted for the theft of a bracelet valued at 

$2,500. 

After his escape from New York State, 
Rothery was trapped here after he “switched” 
jewelry valued at $1,500. He was arrested 
by Detective-Lieutenant Charles A. Kahler 
after complaint had been made by the A. H. 
Fetting Mfg. Jewelry Co. In Baltimore he 
was sentenced to four years and immediately 
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after he left the State Penitentiary he was 
arrested by Lieutenant Kahler. Kahler, who 
has done much work for the jewelry trade 
here, remembered that Rothery was wanted 
in Fort Madison, Ia., for escaping jail. 

Telegrams were sent to the State Peni- 
tentiary at Fort Madison, Rothery having 
made his escape during December, 1916. A 
reply was received from the authorities stat- 
ing that the penal board, discovering that 
Rothery had less than a year to serve, had 
decided not to extradite him to Towa. 
Rothery is now a very aged man, but his eyes 
still twinkle and he has lost none of his cun- 
ning, Lieutenant Kahler said. Rothery has 
been known to the Pinkerton National De- 
tective Agency for many years. When the 
Iowa authorities decided that they would not 
send for Rothery records of the Baltimore 
police department, showed that Syracuse had 
the next claim on the aged “pennyweighter.” 

Rothery is alleged to have forfeited a 
$5,000 bond in Syracuse. Before leaving 
Baltimore, Rothery braced himself, squared 
his shoulders and told Kahler that “he would 
fight the Syracuse charges.” 








DEATH OF ROBERT C. GREEN 





Retired Pottsville, Pa., Jeweler Passes Away 
After Long Illness 


ALLENTOWN, Pa., April 3.—Robert C. 
Green, retired Pottsville jeweler, died at his 
late residence, 1304 Mahantongo St., on Sun- 
day afternoon about four o’clock, following 
an illness of about three years. About 
Easter-time three years ago he was suddenly 
stricken at Atlantic City and since that time 
had been in poor health. Three weeks ago 
he became more seriously ill and was forced 
to take to his bed. The end came peacefully 
Sunday afternoon, with his son, William, at 
his bedside. 

Mr. Green was 61 years of age and suc- 
ceeded his father, the late Robert C. Green, 
Sr., in the jewelry business. Three years 
ago he retired from the business, which was 
taken over by his son, William C. Green, he 
being the third generation of the Green fam- 
ily to successfully conduct this business. 

Mr. Green was affiliated with the First 
Presbyterian Church, and fraternally he was 
a member of the Lodge of Elks, being Past 
Exalted Ruler of the Pottsville Lodge, and 
a member of Miners’ Lodge, I. O. O. F. One 
son, William C. Green, survives him, who 
conducts the jewelry business; one grand- 
daughter, Katharine; one sister, Mrs. Charles 
S. Churchill, of Roanoke, Va., and one 
brother, James S. Green, of Los Angeles. 
His wife, Margaret Spohn, died about two 
years ago. 

The funeral was held from his late resi- 
dence on Wednesday afternoon, with services 
at 3:30 o’clock. 








James L. Hand, a jewelry auctioneer at 14 
Maiden Lane, New York, has completed the 
sale of the Owen-Cotter Jewelry Co., stock 
at Tampa, Fla., and has gone direct to Mil- 
waukee, Wis., to sell out the stock in the 
David Goldman Co., of that city. Mr. Gold- 
man is giving up the lease of a prominent 
corner store and will devote much of his time 
to his thousand acre cherry orchard at Stur- 
geon Bay, Wis. 
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NATIONAL CRIME COMMITTEE 





Assistant District Attorney Richard C. 
Murphy to Have Charge of Work of New 
Organization in Fight Against Crime 
in the Jewelry Trade 
Although the Jewelers National Crime 
Committee has been functioning since its 
inception several months ago, it was not 
until last week that Otto D. Wormser, the 
chairman, announced that Richard C. 
Murphy, an assistant district attorney of 
New York County, had been finally engaged 





0. D. WORMSER, CHAIRMAN 


as counsel of this new organization. Mr. 
Murphy will also have charge of the opera- 
tions of this committee and will resign his 
position as assistant district attorney within 
a few days. The organization will also 
open offices about the same time in the up- 
town district of New York. 

The first announcement of Mr. Murphy’s 
appointment was made last Wednesday by 
Mr. Wormser, at the annual meeting and 
dinner of the Jewelry Crafts Association. 
At that time, Mr. Wormser outlined the 
methods by which the committee was formed, 
and told of some of its plans. The com- 
mittee consists of members of the seven 
leading national organizations including the 
National Jewelers Board of Trade, the 
Manufacturing Jewelers Board of Trade, the 
National Wholesale Jewelers Association, the 
American National Retail Jewelers Associa- 
tion, the Jewelers Safety Fund Society, The 
Jewelers Security Alliance and the American 
Jewelers Protective Association. Each or- 
ganization has designated two members to 
serve on this committee. The committee has 
the power to enlarge itself and will un- 
doubtedly ask a number of other prominent 
men in the trade to join in the work. 

The operations of the organization will be 
limited to its funds which incidentally are 
now being solicited from different firms in 
the trade. These subscriptions are being 
solicited on a three-year basis and it will 
be optional with any firm to donate what it 
desires. All contributions can be sent to 
Harry C. Larter, treasurer, 15 Maiden Lane. 
The committee plans to co-operate with other 
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cities soliciting funds and as the subscrip- 
tion list grows, the operations will increase. 

The association will suggest means of pre- 
venting robberies, will offer rewards for 
information leading to the arrest and con- 
viction of thieves and will also endeavor to 
look up the records of crooks arrested in 
the jewelry robberies and to place this data 
before the authorities. 

Mr. Wormser, in speaking to a JEWELERS’ 
CIRCULAR reporter, was emphatic in his re- 
mark that the Jewelers National Crime Com- 
mittee was not organized to displace or re- 
place any other organization doing similar 
work in the trade, but will co-operate in 
every way posible with present existing asso- 
ciations. As each robbery occurs, the com- 
mittee will study the circumstances of the 
crime and will endeavor to suggest some 
means whereby that particular robbery could 
have been prevented. From time to time 
these suggestions will be sent out to the 
trade and it is hoped in this way, operations 
of thieves in the industry will be minimized. 

Mr. Murphy, who was appointed counsel 
last week is particularly well equipped to 





RICHARD C. MURPHY, MANAGER AND COUNSEL 


handle the work which the committee has 
in mind. He has been associated with the 
district attorney’s office for 10 years and 
during that time handled most of the big rob- 
beries which have occurred in the jewelry 
trade. His first big case was the Heller-Rose 
robbery in Chicago and recently he has been 
prosecuting Harry Cohn and Alex and 
Harry Arnow for their part in the $1,100,000 
jewelry swindle. Mr. Murphy is also active 
in the prosecution of the Whittemore gang. 
This experience has made him familiar with 
the methods employed by thieves who make 
a specialty of operating in the jewelry trade 
and his knowledge will be of great value 
to the committee, as well as the industry at 
large. The assistant district attorney is 
also well known in the trade particularly 
in New York and has a large acquaintance 
among police authorities in other cities. In 
addition, to acting as counsel, Mr. Murphy 
will also have charge of the operations of 
the committee with the assistance and advice 
of the members of this committee. 
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CAMPAIGN AGAINST CROOKS 





Philadelphia Police Rounding Up Suspicious 
Characters Visiting That City in Antici- 
pation of “Easy Pickings” During 
the Sesqui-Centennial Exhibition 


PHILADELPHIA, Pa., April 5.—One of the 
first results in the campaign just started by 
the police to round up all suspicious 
characters visiting this city in anticipation 
of “easy pickings” during the Sesqui-cen- 
tennial was the capture of a man wanted 
here on charges of robbing a Philadelphia 
jeweler and of swindling one or more 
jewelers in Camden, N. J., by bogus checks. 
The prisoner, who is held for a further 
hearing on April 16, is Leon Kohler, 30 
years old. He was arrested as he stepped 
from a New York train in the Pennsylvania 
station, detectives recognizing him as a man 
alleged to be wanted for jumping his bail of 
$2,500 several months ago after he had been 
held on a series of charges for passing 
worthless checks. 

The police officials say he also is wanted 
here on the charge of having robbed E. J. 
Hertz, a retail jeweler at 101 S. 13th St., 
of jewelry valued at $2,700 by the worthless 
check scheme and that he worked the same 
game in Camden on at least one jeweler and 
probably more. Kohler faces a long prison 
term if convicted here and the New Jersey 
authorities have promised to arrest him if he 
should manage to escape conviction on this 
side of the river. 

The roundup campaign against criminals 
of all types during the Sesqui-Centennial is 
now in full swing. It is to be made nightly, 
by the best men of the detective bureau, 
every known haunt of underworld characters 
being visited at least once every night. All 
incoming trains are watched as are ferries 
from the New Jersey side of the river and 
whenever a crook is recognized, he or she is 
arrested and taken to headquarters where 
the records are gone over to see if there is 
anything against the prisoners. If not they 
are ordered to leave town at once. In many 
cases so far, however, it has been found 
there is enough against them to warrant 
their being held. In the cases of suspicious 
characters, they are given a thorough grilling 
and in several instances thus far several 
have been found to be wanted in other 
States. 

The campaign will be kept up all through 
the Sesqui-Centennial period, according to 
Chief of Detectives Wood, the plan being to 
make the city so uncomfortable for crooks 
they will stay away. No matter how many 
times a suspicious character is arrested in 
these roundups, the arrests will be repeated 
every time he or she appears here. The 
detective bureau also is _ planning to 
strengthen the guard in the wholesale jewelry 
district and to take special precautions to 
protect the larger jewelry stores in the retail 
district from hold-ups, swindles and other 
crimes. 








The Mackey Jewelry Co., Valdosta, Ga., 
is now under the management of Dr. Frank 
C. Wilson, who has been connected with the 
company for the past three years. The con- 
cern has also secured the services of Barney 
Harmon, formerly of Dayton, O. Mr. Har- 
mon is an expert watchmaker. 
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JEWELERS’ BLOCK INSURANCE 


Adequate protection makes all the difference to you and—incidentally leads 
to lower insurance cost. 


Hints to — Soe a 
Jewelers All Jewelers should have their partition entrance doors locked at all times. 
No. 6 Do not get careless about this or your partition is not worth anything at all. 
oO. * * * 














* * 

















Carelessness increases the cost of your insurance. 
* * * * * 











Retailers—keep your doors locked morning and night when transferring 


goods to and from windows and showcases. 
(is * * 


Your insurance broker or agent will gladly place your policy with us, as our 
experienced inspection service is at their disposal. 


COMMERCIAL UNION ASSURANCE CO., LTD. 
COMMERCIAL UNION FIRE INSURANCE CO. OF NEW YORK 
UNION ASSURANCE SOCIETY, LTD. 

PALATINE INSURANCE CO., LTD. 


THE CENTURY INSURANCE CO., LTD. 


W. B. Brandt & Co., Inc. 


NEW YORK General Agents SAN FRANCISCO 
110 William Street “All Risks’? Department 315 Montgomery Street 


Member National Jewelers’ Board of Trade 


THE HIGH STANDARD OF INSURANCE SERVICE 
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SALESMAN ROBBED 





Bandits Kidnap Representative of New 
York Diamond House and Relieve 
Him of Gems Worth About $100,000 
Acting on a telephone call purporting to 
come from a customer, Henry Delerson, 
representing Delahay & Astor, diamond 
dealers, 2 John St., New York, went to 
goth St. and Third Ave. last Saturday 
morning, when he was kidnapped by four 
men who relieved him of gems worth ap- 
proximately $100,000. Although the license 
number of the robber car was secured by 
two small girls who saw the salesman thrown 
from the machine on 78th St., this proved 
of little value because the automobile was 
a stolen car and was later found abandoned 
near the East river. The firm’s loss is fully 

covered by insurance. 

On Saturday morning Mr. Delerson re- 
ceived a telephone call from a man who rep- 
resented himself as a jeweler at 200 Broad- 
way, who incidentally is a customer of the 
Delahay & Astor concern. This man at- 
tuned his voice to sound like the customer, 
and told Mr. Delerson that a friend of his 
was preparing to enter the jewelry business 
and was in the market for a large quantity 
of diamonds. The salesman was told by the 
man on the other end of the wire that he 
had been “lined up” to make the sale and 
then went on to tell about the character 
of the prospect and his ability to pay for 
whatever merchandise he might purchase. 
Mr. Delerson was told to meet the prospec- 
tive customer at 10 o'clock that morning 
at Third Ave. and 80th St. 

Carrying about $100,000 in loose gems 
Mr. Delerson left to keep the appointment 
and upon his arrival at the designated spot 
waited for about 10 minutes. Suddenly a 
sedan crossed Third Ave. and drew up to 
the curb and a man stepped out. 

The man approached the diamond sales- 
man who asked him if he was Mr. Delerson. 
When the salesman had identified himself 
he was told that his customer at 200 Broad- 
way who was supposed to have made the 
appointment was in the machine and Mr. 
Delerson was asked to join them. Mr. 
Delerson started toward the automobile but 
when he discovered that his customer was 
not in the machine he hesitated to enter the 
car. The spokesman of the gang, however, 
was behind him and poked a revolver in his 
back. One of the men leaned out of the 
car, grabbed him around the neck and pulled 
him into the tonneau as the man_ behind 
pushed him. 

As the door of the car slammed the driver 
started toward the East River. Their speed 
was normal and there was nothing in their 
manner to attract the attention of passersby. 

When the car reached 80th and Exterior 
Sts. it was stopped and Mr. Delerson was 
relieved of his wallet of diamonds which 
was emptied by the crooks. The salesman 
was not put out of the car at that spot but 
instead the crooks drove into 78th St. As 
the machine approached 593 E. 78th St. it 
slowed down and one of the crooks told Mr. 
Delerson he was about to be pushed into 
the street. He was warned that if he did 
not go at once into a hallway he would 
be shot. 

Mr. Delerson was then shoved to the 
pavement and as he struggled to his feet 
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shouted to two girls playing nearby to get 
the license number. They did and told Mr. 
Delerson who made his way through 78th St., 
until he reached First Ave., when he met a 
policeman. The patrolman communicated 
with the E. 76th St. station and reported 
that he was on his way to the station house 
and had an alarm sent out for the car. By 
the time he and Mr. Delerson arrived, Cap- 
tain Stapleton, in charge of the Second De- 
tective District, was there with a squad of 
detectives. 

The car was later found near the East 
River and proved to be a machine which 
had been stolen from a Brooklynite on 
March 18. 








Jewelry Firm of Kansas City, Kans., Suffers 
Three Robberies in Quick Succession 


Kansas City, Kans., April 2—Nelson & 
Schneider, young retail jewelers of Kansas 
City, Kans., recently suffered the third of a 
series of casualties, the total loss of which 
was about $300, practically all covered by in- 
surance. The story is timely now, since the 
tide has turned—the burglar implicated in 
the first incident of the series has been sent 
to the penitentiary. These young men have 
been in business two years, at 748 Minnesota 
Ave., Kansas City, Kans. Their first loss 
was Feb. 17, this year, when one of their 
display windows was smashed. The ma- 
rauder had outlined the hole he wished to 
break with diamond or glass cutter; then 
neatly opened the way with a thrown brick, 
the brick found reposing in the window. Sev- 
eral watches and rings were taken from the 
window. 

An interesting series of incidents followed 
the window smashing. The job was so neatly 
done that it was expected that the robber 
would get away as easily. But three of the 
watches were recovered from pawnshops. In 
one instance a watch had been pawned in the 
name of Thurston Gambrall. A negro, traced 
and suspected, was arrested. At the police 
station he gave the name of Thurston Gam- 
brall. And he confessed. 

The second window robbery occurred on 
March 13. This time a stone wrapped in 
cheesecloth was thrown. Two watches and 
several rings were taken. None of this lot 
has been recovered as yet. 

The third incident in the series was the 
theft of a wrist watch on March 29. Mr. 
Schneider waited on two negroes, a man and 
a woman, well dressed, good appearing. The 
woman stood close to the show case. The 
man stood apart. But the man did most of 
the talking. The woman asked for wrist 
watches. Mr. Schneider laid out several in 
boxes, and some loose, on the show case. 
After a few minutes the man moved towards 
the door, still talking. He was saying that 
he had an account with the firm, and giving 
his name, and telling things about himself. 
He then remarked that they had to buy some 
furniture, too, and would be back. While 
the man was thus impressing his personality 
on Mr. Schneider, whose attention was 
necessarily turned to him, the woman also 
turned from the show case towards the door. 
At the moment, Mr. Schneider was restoring 
the watches to the case and checking them. 
He realized even while the negroes were still 
in the store that there had been on the show 
case one more watch than he could now see, 
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but while he glanced into:the show case to 
discover whether he had already put that 
watch back the negroes had disappeared. 

A day later, two negroes went into a music 
store a block from the jewelry shop. The 
man got away with a cornet; but the woman, 
who was obviously with him, and who is 
said to have been intoxicated, was detained. 
She was sentenced to the workhouse. 








OLD TRICK REPEATED 





Providence Jewelry Salesman Victim of 
Trunk Check Switcher who gets Samples 
Valued at $1,000 


It was learned a short time ago that the 
trunk switching game which has been so suc- 
cessfully worked on jewelry salesmen re- 
cently was again worked on March 17 or 18 
when a traveler representing Chapin, Hollis- 
ter & Stone, Providence, R. I., lost a trunk 
containing jewelry worth about $1,000. The 
empty trunk was found later in a room in 
a hotel in Albany, N. Y. 

On March 15, Charles L. Backley repre- 
senting the Providence concern removed his 
trunk from the Maiden Lane Safe Deposit 
Vault at 170 Broadway, New York, and 
shipped it to the Grand Central Station. 
From there it was directed to Albany, and 
upon its arrival in that city was taken 
to the New Kenmore Hotel where it was 
placed in the salesman’s room. The follow- 
ing day, Mr. Backley called on the trade in 
Albany and on Mach 17, checked the trunk 
to Schenectady, arriving there on the same 
day where it was rechecked to Utica. When 
the trunk reached Utica, it was again re- 
checked to Oneida and then through to Syra- 
cuse where it was sent to the Onondaga 
hotel. Mr. Backley surrendered his check 
to the porter at the Onondaga Hotel and in 
turn received a trunk which was not his 
own. He immedialely reported the loss to 
the New York Central Railroad agent and 
an investigation was started. 

It developed that the salesman had not seen 
his trunk after he checked it out at Schenec- 
tady. A search showed that a man had re- 
gistered at a hotel in Albany several days 
after Mr. Backley and had left without 
paying his board bill. In his room was found 
an empty jeweler’s trunk. Investigation dis- 
closed that this was Mr. Backley’s trunk 
and that the lock had been forced open and 
the contents removed. In the trunk were 
watch chains, belt buckles, vanity cases, 
compacts and rosaries. 

The man who left the hotel without pay- 
ing his bill is described as between 27 and 
30 years, standing about five feet, seven 
inches tall and weighing about 150 pounds. 
He has a light complexion, is smooth shaven 
and has blue eyes. He wore a grey over- 
coat and a Fedora hat. 








FE. F. Preston, chief of police in Tifton. 
Ga., has sent out a notice of a reward of 
$100 which will be paid for the arrest of the 
burglar or burglars and recovery of a num- 
ber of second hand watches which were 
stolen on the night of Mar. 18, from the 
Herbert L. Moor jewelry store at Tifton. 
In addition to the watches, 14 gold plated 
watch chains, one new Masonic ring and 
numerous other pieces of jewelry were taken. 
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RANSLUCENT white, the color of fresh lard, is said present insurance. 
to be the rarest of the Jades, while yellow and green 
Jades are prized according to their shades of ae and P endleton & Berger 
‘condition of translucency. Barnett — Josiah Berger 
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with gold and precious stones. Automatic Holder for ear studs, scarf-pins, 
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Metropolitan Museum of Art is one of the most impor- 
tant collections of rough, cut and carved Jades in the 
world. Here can be seen and studied rough jadeite and | 


nephrite, prehistoric weapons and tools, crudely carved EAR WIRES 
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ornaments. Z SAFETY CATCH 


for Brooches, etc. 
Can be applied to any 
work where pin tongues 
are used. 
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6 WEsT 48TH STREET, NEW YORK 
Open. Closed. Open. Closed. 


a > Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
¢ AG C. IRVING WASHBURN, 108 Fulton Street, N.Y. 


Indestructible Pearls 


Balls, Olives, Pears and Buttons tor Earrings 
or other purposes made smooth or baroque 
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Burglar Alarm Supplies 
Protection Against Window Smashers, 
Burglars and Bandits 
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CALIBRE CUTTING 


S. NATHAN & CO. 


Importers and Cutters of 
Everything in the Stone Line 






Established 1886 


CHARLES KOHLBUSCH 


Fine Balances and Weights 


FOR ALL PURPOSES 

LY. «6120 Hutton St., Jersey City, N. J. 

Shipping Dept., 113 Carlton Ave. 
Phone, Webster 6654 














TRADE MARKS DESIGNED and registered in the U. 8. 
71 Nassau Street New York Patent Office and Foreign Countries. Inventions patented, 
copyrights procured. If your invention is new and use- 
‘ul it is patentable—submit your sketch. 
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NEWARK JEWELER MISSING 





Malcolm G. Fleming Drops Out of Sight in 
Boston After Visiting a Local Jewelry 
House 
Boston, April 2—Malcolm G. Fleming, 
Newark, N. J., president of M. G. Fleming 
& Co., who visited Boston two weeks ago, is 
reported missing. He visited the office of 
Sanger & Co., 387 Washington St., at which 
time he had with him a sample jewelry case. 
Leaving this case in the office he went away 
saying he would be back in a short while. 
He did not return and no one connected with 
the trade has seen him since. Apparently 
Mr. Fleming did not register at the hotel 
when he arrived in Boston, but went straight 
to the office of Sanger & Co. He has a 
wife and two children. His stepfather, 
Richard S. Hopkins, is in this city with 
Richard B. Downing. Both say there is no 
reason that Fleming should disappear. He 
is said to be of exemplary character, has 
no worry or cares and is in good health. 
Messrs. Hopkins and Downing visited all 
the hospitals and called on many concerns 
and salesmen in the jewelry trade without 
finding any clue to the missing man. Mr. 
Fleming intended to stay only a day or two 
and had but $50 with him in his check book. 
He served in the navy during the World 

War and when discharged was an ensign. 





Newark, N. J., April 5—Malcolm G. 
Fleming, president of the newly organized 
manufacturing firm of M. G. Fleming & 
Co., is still missing today, believed to be 
a victim of amnesia. Police of Boston have 
advanced the theory that he may have 
wandered aboard a ship and been taken to 
sea. They base this theory on the fact that 
he served in the U. S. Navy in the World 
War and was subsequently first mate in the 
Merchant Marine for three years. 

Dr. Richard S. Hopkins, his stepfather, 
with R. B. Dowling, treasurer of the Flem- 
ing company, returned to Newark Friday 
night after having “searched every hotel, 
hospital and morgue in Boston.” Dr. Hop- 
kins said this morning: 

“It was 13 days after his disappearance 
before we knew of it. Malcolm went into 
the offices of Sanger & Co., wholesale 
jewelers, in the Washington building, at 387 
Washington St., left his sample case and 
personal case there, and walked out into— 
what? That was the last seen of him. 

“The police of Boston think he may 
have gone to sea. It seems a fair conclusion, 
but it is only a guess. He may be a thousand 
miles from Boston or he may still be in 
the city. 

“The mystery is made more baffling be- 
cause of the fact that it was nearly two 
weeks before we learned of his disappearance. 
When he called on the Sanger company tie 
man he wanted to see was busy. He said 
he would return in a few minutes, and left 
his satchel containing his toilet things, and 
his sample case. 

“He had apparently just visited a Boston 
department store and the record of an order 
dated March 18, was in his order book. 
When he failed to return the firm, of course, 
did not think anything about it. They simply 
assumed that he had changed his mind. 

“We have had his disappearance broadcast 
and we are at the present time having cir- 
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photograph.” 

Mr. Fleming is 28 years old and has a 
wife and two children living at 46 Mertz 
St., Hillside, across the Newark line. In a 
letter to his wife, written just before his dis- 
appearance, on stationery of the Adams 
House, he wrote: 

“IT know you will be most interested to 
hear of the events of the week and I’m 
sorry I can’t give you a wonderful report. 
But such things don’t happen in real life in 
the jewelry business in March. The daily 
average of sales, however, has been much 
better than usual at this time of year and I 
have nothing to complain about. I have 
been very well received and have all kinds 
of assurances that when the buying season 
is on J’ll get my full share. My best love 
to you and the kids, dear. Will see you a 
week from Saturday (March 27). Write to 
me at Portland, Me., care of Congress 
Square. I’ll be there Wednesday.” 

This was the first trip through New Eng- 
land Mr. Fleming had made for the firm. 


AUCTION BILL SIGNED 











Governor Moore Acts Favorably on Legis- 
lation Which Gives New Jersey Munici- 
palities Right to Regulate Auctions 
by Local Ordinances 


Trenton, N. J., April 5.—Governor 
Moore has signed the bill of Assemblyman 
Siracusa of Atlantic City, regulating jewelry 
auctions throughout the State and in effect 
penalizing the out of the State jewelry auc- 
tion fakers, whose swindling activities on 
the Boardwalk last season caused much com- 
ment unfavorable to the resort. 

Assemblyman Siracusa’s___ bill, = which 
encountered little opposition in either the 
House or Senate, was the result of the 
activities of Samuel P. Leeds, prominent 
business man and Chamber of Commerce 
member at Atlantic City against the auction 
fakers. Mr. Leeds, then president of the 
Chamber of Commerce, led almost single 
handed the campaign against the fakers and 
in several instances forced them to disgorge 
the money they had swindled their customers 
out of. He defied their threats of arrest and 
prosecutions and continued his campaign 
until several of the itinerants had been com- 
pelled to leave the resort. In the meantime 
he had aroused other business men to action, 
pointing out the swindlers were hurting the 
resort, and despite little assistance from the 
city and police officials succeeded in curbing 
the activities of the others. 

It was Mr. Leeds who inspired the Sira- 
cusa bill and aided the Assemblyman in 
drafting it. In brief it provides that every 
municipality in the State shall have the 
power to enact ordinances to register, regu- 
late and govern all auctions and auctioneers, 
fix their fees and adopt such regulations as 
will prevent fraud, including a bond not ex- 
ceeding $5,000; to adopt rules to prevent 
misrepresentation of goods at auction sales 
and to have power to revoke licenses of 
auctioneers at any time on proof of fraud 
or questionable practices in such sales. 

As the Act took effect immediately upon 
its being signed, it now is up to the cities 
and towns of New Jersey to either abate 
or tolerate the auction frauds against 
which there have been so many complaints. 
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culars printed with his description and. Plans Made for Oregon-Washington Con- 


\\ vention of Retail Jewelers at Longview, 
Wash., April 26, 27 and 28 


SEATTLE, Wash., March 31.—A number of 
interesting sessions with a maximum of 
pleasure is combined in the tentative pro- 
gram of the Oregon-Washington retail 
jewelers’ convention, which is now assuming 
definite shape, as the time for the meeting 
approaches. Holding the convention at 
Longview, Wash., commencing Monday, 
April 26 and continuing for three days of 
promising events, an opportunity is afforded 
to many of the jewelers from both Oregon 
and Washington to motor to Longview on 
Sunday. 

Following registration at the Hotel Mon- 
ticello, which will be the headquarters of 
the convention, the delegates will be taken 
on Monday afternoon on a comprehensive 
sight seeing tour of the city, which will be 
concluded with a personally conducted visit 
to the Long Bell Lumber Mills, which are 
the greatest lumber mills in the world, and 
famous throughout this lumber country. 

There will be no business discussed the 
first day of the convention, which will be 
given over to renewing acquaintances, and 
social events, besides the general getting 
together. A dinner to be followed by danc- 
ing will be held at 6 o’clock; according to 
present plans, on the first night, 

It is planned to get down to business on 
the second day, Tuesday, April 27th, and the 
balance of the tentative program follows: 


Tuesday 
10:00 a m_ Convention called to order by President 
Noyes Talcott of Washington. 
Address of Welcome, Mayor A. DL. 
Gibbs, Longview. 
For the Jewelers Committee, W. F. 
Arnett, Longview. 
Response, F. M. French, Albany, Ore. 


11:00 Address: “Our National Association”, 
A. W. Andersen, National Secretary, 
Neenah, Wis. 
Question Box. 
12:00 Luncheon, Complimentary by the asso- 


ciation—program informal. 
TUESDAY AFTERNOON 


2:00 Convention reassembles—President A. 
Fred Glover of Oregon in the chair. 
Address: “Plugging the Leaks in the 


Jewelers Profits’, A. <A. Keene, 
Salem, Ore. 
Address: “Modern Tendencies in 


Retail Distribution’, Dean E. C. 
Robbins, University of Oregon. 
Question Box. 


TUESDAY EVENING 


6:30 Convention Banquet, tendered by the 
Longview Chamber of Commerce. 
Program all.in hands of local com- 
mittee, 


Wednesday 


10:00 Annual Business Sessions of the 
Oregon and Washington Retail 
Jewelers’ Associations meeting by 
themselves. 

12:00 Convention Luncheon (Dutch Treat) 
Speaker: Armand Jessop, San Diego, 
California, Vice-President of the 
American National Retail Jewelers’ 
Association. 


WEDNESDAY AFTERNOON 


2:00 Convention reassembles under pre-i- 
dency of G. Noyes Talcott. 
Address: “Capitalizing the Jewelers 
Window”, Charles Duncan of Foster 
and Kleiser, San Francisco, 
Address: “The Future of Installment 
Selling”, W. J. Hindley, Educational 
Director, Washington State Retail 
Jewelers’ Association. 
Discussion. 
4:30 Adjournment. 





78 


THE JEWELERS’ CIRCULAR 


April 7, 1926 








LAIR 


NP Snandl 


-* 





2 
, 
2 
2 
Q 
, . 
: 





— appealing window display is helping 
an increasing number of jewelers to sell 
substantial quantities of the new, reliable, 


exceedingly attractive Keystone Standard 


Watches. The retail price range is $8.25 to 
$25 in '7 and 15 jewel movements. The turn- 
over is rapid. The profit is handsome. The 
display stand is furnished free with an 
assortment. Write us for interesting details. 


THE KEYSTONE WATCH CASE COMPANY, Riverside, New Jersey 
Established 1853 


KEYSTONE 


Standard 
WATCHES 





; ? Kuh ; 
£8.78 ? Ruch 
, 10.00 
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HIS new Keystone 

Standard window 
display fixture is appro- 
priate, practical and 
convenient for use in 
your window. It is com- 
pletely covered in rich 
blue velvet. Total di- 
mensions: width 14 in.; 
depth 8 in.; height 934 
in. Capacity 8 Keystone 
Standard Watches. Fur- 
nished complete with 
two sets of price tickets. 


























April 7, 1926 


A TRIBUTE TO ALFRED LENS 


Recent Death of Noted Sculptor and De- 
signer a Loss to the Silver and Jewelry 
Trades as well as the World of Art 

Many of his friends and old associates in 
the jewelry trade were shocked to learn re- 
cently that Alfred Lens, one of the most 
able and proficient artists ever connected 
with the jewelry industries had passed away 
while on a visit to Cuba. Mr. Lens was not 
only an artist, sculptor and designer of rare 
ability but was a metallurgist of the first 
class and had done work in the casting of 
gold, silver and bronze such as had never 
been attempted in this or any other country. 
His death is not only a loss to our industries 
but to the entire art world as well. 

Alfred Lens was a genius in his way and 
his contribution to the jewelry and silver 
crafts of this country while many, might 
have been much greater had he been of a 
different temperament or had working condi- 
tions within our industry been on a different 
basis. He was one of the few real artists 
that came to our trade who was absolutely 
independent and who would never com- 
promise on his art for the sake of personal 
gain. He had worked as designer for many 
of the leading silversmiths of the country 
but never for long as he could not stand the 
conditions under which he had to produce. 

But such work as came from him, as for 
instance, the Kaiser’s cup, made years ago 
by the Mauser Mfg. Co., the seal of the 
Panama-Pacific Exposition, as well as a 
number of trophies, showed a breadth in 
conception and the ability of a master. The 
work that he did for himself, particularly in 
small sculpture, showed him at his best and 
it was no wonder that he took first honors 
in the sculpture exhibition in New York, 
and was hailed by leaders in the art world 
as one of the greatest artists of his time. 

To many of his friends, Lens seemed to 
be a Benvenuto Cellini of the 20th century, 
because of his wonderful ability in every art 
line whether as cover designer, as sculptor, 
as jeweler, as caster or as designer of sil- 
verware; for in all of these, he showed a 
grasp and a power that made the work ot 
his contemporaries seem almost amateurish. 
In addition, he was a man of many sides. 
Distinctly an artist in every way, he had a 
practical side and was well trained as an 
oil engineer. He would work at his art as 
long as he did not have to compromise in 
his art; but at times when his independence 
made a living at art precarious, he would go 
into business either as an oil engineer in 
Oklahoma or down in Wall St., and ac- 
cumulate enough to continue his art as he 
felt he should. 

His Kaiser’s cup was hailed as one of the 
great steps in pure American art, but Lens 
himself was not satisfied with his knowl- 
edge of American motifs so he immediately 
thereafter spent some years in Mexico with 
a German archaeological expedition that was 
studying Mayan treasures that he might 
learn thoroughly the aboriginal art of this 
country. 

When he could not get his casting as he 
wanted it, he studied metal casting and pro- 
duced effects which to the ordinary metal- 
lurgist, seemed almost miraculous; for he 
combined the casting of various metals in a 
way that had never been done before and he 
produced articles of such minute detail that 
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a magnifying glass was necessary to appre- 
ciate it. 

In his philosophy and economic views he 
was termed a “radical” for his big sympa- 
thetic nature kept him at war with condi- 
tions which he felt dominated the industrial 
world and oppressed those whom he termed 
the real workers of the world. But Alfred 
Lens was a big man,—big in thought, big 
in accomplishments and above all, big in the 
way he looked upon his duty to the world 
as an artist. 

He has gone, but his little studio in 
Flushing produced masterpieces that may be 
an inspiration to other artists and his work 
throughout his life was of a kind that may 
set an example to designers generally and 
help free them from the handicaps which 
have tended to pull down instead of develop, 
the artistic element of our so-called art 
industry. 


Speaking of Lens, the magazine New 
Yorker recently published the following 
tribute : 


“The daily press carried only a brief men- 
tion of the passing of one of the great and 
picturesque figures of American art. Alfred 
Lens died in Cuba in the middle of last 
month and here and there got in the press 
dispatches. Lens will be remembered by the 
casual no doubt for his. statuette of Pavlowa 
as the Dragon Fly in the Metropolitan. The 
metal artisans and we hope, history, will 
remember him for having held the secret 
of the ancients in the matter of casting 
metal. By years and years of effort and 
experimentation he rediscovered the proc- 
esses of casting together metals of different 
fusing points, such as silver, gold and cop- 
per. This secret he has now passed on tc 
one man who will endeavor to take up the 
work where Lens left off. Such was the 
variant in the process that often the artist 
worked two and three years in getting one 
perfect casting. 

“His friends, on the other hand, will re- 
member Lens chiefly for his marvelous store 
of knowledge and his tales of adventure. 
To hear him tell of finding the lost emerald 
mines of Peru was an experience ten times 
as thrilling as reading “Lord Jim” for the 
first time. Or perhaps he would talk of his 
friends, the I. W. W., or the origins of re- 
ligion. Peruvian and Aztec history were on 
the tip of his tongue, and as for taboos and 
roots of belief, he was better posted than 
anyone since Frazer. 

“Lens had the hands of a giant, with blunt, 
square fingers. We mention this that you 
may bear it in mind when you look at his 
figure of Pavlowa in the Museum.” 








Early American Jewelry Placed on Exhibi- 
tion at Metropolitan Museum of Art 
Last week there was placed on display in 

the American wing of the Metropolitan Mu- 
seum of Art, New York, early American 
jewelry, including a number of personal pos- 
sessions of Americans of the 18th and early 
19th centuries. 

According to the March number of The 
Bulletin, the official publication of the mu- 
seum, just issued, much jewelry was worn 
by both men and women of the 18th century. 
The love of gay jewelry was brought to 
New Amsterdam by its Dutch settlers and 
mention is made of an excerpt from the 
journal of Madam Sarah Knight, who rode 
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from Bosten to New York in the Autumn 
of 1704. 

She tells of the Dutch women wearing 
head bands set with large jewels, their fin- 
gers hooped with rings, and pendants in their 
ears. 

The show buckles on exhibition belonged 
to General Pierre Van Cortlandt, and the 
gold sleeve buttons are said to have been 
worn by Stephanus Van Cortlandt, who was 
the first native-born Mayor of New York. 
They have been lent by Miss Anne Steven- 
son Van Cortlandt. 

One of the most important pieces of 
American goldsmiths’ work in existence is 
the little gold snuff-box. This box, together 
with a silver seal and a small miniature of 
Mrs. John Jay, has been lent to the museum 
by Mr. and Mrs. John C. Jay. 

The box, engraved on the top with the 
coat-of-arms of New York, was presented by 
the city to Chief Justice John Jay in 1784, 
together with the parchment giving him the 
freedom of the city. The engraved decora- 
tion is signed by Maverick, a well-known en- 
graver of those days. The silver seal, cut 
with the arms of the Jay family, dates from 
the last quarters of the 17th century, and 
was the property of the first member of that 
family to settle in America. 








MILWAUKEE JUSTICE 
Prison Gates Close in Record Time on Four 
Lake Seamen Who Turned Bandits 

MILWAUKEE, Wis., April 3.—Prison gates 
at Waupun closed last night on four lake 
seamen little more than 24 hours after they 
turned bandits, robbed Simon Ruben’s pawn 
shop at 406 Wells St., and were captured in 
a sensational taxicab flight and gun battle 
with the police. 

This morning they will be given prison 
numbers, clad in convict garb and assigned 
to work. 

The men made the trip to Waupun on 
the train leaving Union station at 3:50 Pp. M. 
Heavily guarded they were taken to the sta- 
tion in two sheriff’s automobiles, manacled 
in pairs. 

The prisoners’ escort on the train was 
made up of Deputies Arnold Chapman and 
Harry Wink, with Ernst Hagerdorn, 
specially deputized. 

Quick justice was imposed in Municipal 
court by: Judge George A. Shaughnessy. 

Jack Malloy, 42, leader and spokesman of 
the gang, who said he planned the robbery, 
was given a term of three to 30 years. 
Sentences of three to 20 years were imposed 
on the others, Clarence Fitz, 20; William 
Knight, 38, and John Vitalis, 32. 

Knight hobbled into court on crutches. He 
informed the judge the doctor had told him 
he would be crippled permanently by the 
bullet fired into his leg by Detective Henry 
Mauger, who challenged the bandits at the 
door of the pawn shop and fired when he 
thought one of them was reaching for a 
weapon. 

Malloy declared the shots fired from the 
taxicab at Motorcycle Patrolman Herman 
Rehberg and at Detective Harry Quinn, in 
a police car, were not imtended to kill or 
wound. 

“We only wanted to scare them,” Malloy 
said. “We fired wide of the mark every 
time.” 
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Try it 
Yourself! 


GaPnstl 


The New, Improved, Separable 


Cuff Link 


FTER you've tried Turnstyles yourself, 
youll see why your customers will 
like them. 

















Turnstyles, you know, cannot separate until you want 
s | them to. No strain up to 50 lbs. can part the two units, 
arnsty e but a slight turn instantly releases them. 
Superiority Turnstyle is good-looking, and fashionable, because it 
fa iaeseairiaaenhiR aie: lalidie has no awkward knobs or buttons. 


more wrist room. 


A new flexibility, heretofore only found in the old 
link button, but now combined with the luxury of a 


No knobs or buttons. 


Easy to operate—simply press 


to close and turn to open. separable. 

Lock will not pull apart or 

“at . These are days when coats come off and sleeves are 
omnia ouaat rolled up. Just the time to make sales on the depend- 
ee et WK Tose tehsil able, comfortable, convenient Turnstyle Cuff Links. 


Order From Your Wholesaler 
B. A. BALLOU & Co., Inc. 


PROVIDENCE, R. I. 


Canadian Representative 
366 Fifth Avenue 29 E. Madison Street George H. Densley 704 Market Street Los Angeles 
New York City Chicago BB om San Francisco 542 Broadway 
est, Toronto 


MAKERS OF JEWELRY FOR MEN AND WOMEN SINCE 1868 
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Heavier Punishment for the “Fence” 





An Editorial in the New York Evening World 








i 








This week should see the Baumes Com- 
mittee crime bills safely through the legis- 
lative mill at Albany. The Senate has 
already passed five of these bills, including 
those aimed at the easy bail evil. A ma- 
jority of the lawyer-members of the Legis- 
lature have so far shown commendable 
readiness to put public protection above 
professional self-seeking in voting on these 
important measures against crime. All 
credit to them if they make a clean job. 

Worthy to be a part of the Baumes pro- 
gram is the Livingston bill, which would 
amend the penal law in relation to the 
penalty for receiving stolen property. Under 
the present law the maximum penalty for a 
person who buys or receives stolen goods 
is five years’ imprisonment and a fine of 
$1,000. In the case of a first offender this 
penalty is cut in half. The Livingston bill 
would make the maximum prison penalty 
for this offense twenty years—the same as 
for first degree robbery. 


There is justice in the proposed change. 
It has been repeatedly proved hereabout that 
the receiver of stolen goods, the “fence,” is 
as bad or worse than the thief. Wholesale 
robberies of jewels, silks, etc., are planned 
in advance with a definite understanding 
who is to get the stolen goods and what 
price he will pay. The recent round up of 
the Whittemore gang again brought the 
professional “fence” into sinister prominence. 
“Fences” who got part of the $900,000 
Whittemore plunder from hold-ups and 
jewel robberies figure conspicuously in this 
ugly chapter of crime. The Kings County 
Grand Jury last week indicted two alleged 
receivers of the Whittemore loot. 


In the case of a planned hold-up and rob- 
bery, resulting, perhaps, in murder, the man 
in the background who stands ready with 
the purchase money and expects to profit by 
the crime is as guilty as the thug who com- 
mits it. More guilty in the sense that with- 
out the “fence” and his money many a rob- 
bery would not look worth the risk. Often 
the “fence” is himself the active instigator 
and planner of the crime. Why shouldn't 
the “fence,” when convicted, be punished 
just as heavily as the bandit convicted of 
robbery in the first degree who can be sen- 
tenced to twenty years? 

Discourage the professional receiver of 
stolen goods and you diminish another of 
the present inducements to crime as a 
career. If thieves found fewer. “fences” 


there would be fewer thefts. After all, 


even hold-ups and robberies are undertaken 
primarily for profit. Anything that cuts 
down the profits or makes them less easy 
to realize helps to cut down the number of 
such crimes. 

Pass the Livingston bill along with the 
bills. The “fence” ts the patron 
and promoter of organized crime. He lurks 
in the shadow and either escapes or gets off 
Reach for him. 


Baumes 


with light punishment. 








Laubheim Bros., Ine. New York, File 
Schedules in Bankruptcy Listing Liabil- 
ities of $215,722 and Assets of $211,876 


Laubheim Bros., Inc., wholesale dealers 
in watches and jewelry, 20 W. 47th St., 
New York, filed schedules in bankruptcy 
in the United States District Court, last 
Wednesday listing their liabilities at $215,722 
as against assets of $211,876. The firm owes 
for wages, $710, unsecured claims, $154,347 
and notes and bills which ought to be paid 
by other parties thereto, $60,664. The assets 
represent real estate, $28,000, stock in trade, 
$26,652, carriages and other vehicles, $750, 
machinery, tools, etc., $1,750, debts due on 
open accounts, $143,000, stocks, negotiable 
bonds, etc., $5,100 and deposits of money in 
the banks and elsewhere, $6,523. The firm 
was petitioned into bankruptcy on February 
15, last. 

Listed among the largest unsecured credi- 
tors are the following: Bernstein & Chat- 
telain, $1,399; Cross & Beguelin,$200; Din- 
hoffer Bros., $913; Barnett Danuels, $3,624; 
Diel Watch Case Co., $2,672; Deuber Hamp- 
den Watch Co., $1,376; Elgin Watch Co., 
2,400; Joseph Fahys, $6,495; Gothic Watch 
Co., $293; J. Gottlieb, $4,182; B. Goldsmith, 


$385; Hamilton Watch Co., $5,403; J. 
Kreisler, $847; Katz & Ogush, $3,579; 
Knickerbocker Watch Co., $10,475; M. 


Klass, $5,026; Keystone Watch Case Co., 
$7,233; Lewitt Co., $271; Montreaux Watch 
Co., $2,700; North American Watch Co., 
$602; Ostby & Barton, $276; Ora Watch Co., 
$721; Pioneer Watch Case Co., $499; Sun- 
set Watch Case Co., $1,142; Solis Watch, 
$1,950; Swiss Radium & Dial Print, $241; 
Walter Scott, $244; Solderless Watch Co., 
$400; Schless-Harwood Co., $12,042; H. N. 
Schiff, $3,581; Towle Mfg. Co., $600; Wads- 
worth Watch Case Co., $7,120; Weinstrum 
Watch Co., $6,717; S. Weintraub, $1,331; H. 
Zwygart, $669; Zimmern Rees & Co., $619; 
Stephen Realty Co., $276; Norman Roth- 
schild, $7,668; Emil Stein, $11,300; Emanuel 
Hochman, $4,000; I. H. Finestone, $500; 
Morris A. Fried, $500; Ralph Wein, $450; 
J. Stuzin, $1,000; J. Wasserman, $2,000; 
Kaplan Jewelry Co., $2,000; D. R. Jacobson, 
$15,000 and Newmark Jacobs & Newmark, 
$8,500. 








William Wiitamaki has sold out his 
jewelry business to his brother, Alex, at 
Eveleth, Minn. 
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ONE BANDIT CONVICTED 


Joseph Bernard, Accused of Stealing $36,000 
from Messenger of New Orleans Jewelry 
Firm, Found Guilty—Alleged Ae- 
complice to Be Tried Again 

New Or.eans, La., April 2—Sentence 
will be passed next week on Joseph Bernard, 
found guilty in Judge Echezabel’s court of 
robbing Robert Cairns, jeweler’s messenger, 
of $36,000 worth of precious stones last 
June. Arrangements will be made for a 
retrial of Alvin Habighorst, alleged com- 
panion of Bernard in the jewelry hold-up. 
The jury could not agree as to the guilt or 
innocence of Habighorst on Tuesday and a 
mistrial was entered in his case. 

Bernard and Habighorst were charged 
with choking and robbing Cairns, who was 
a messenger for the Joseph Traverse 
Jewelry Co., and was carrying $36,000 in 
jewels in a bag. The hold-up occurred at 
Common and St. Charles St., in the center of 
the business district. Bernard and Habig- 
horst were arrested sometime after the rob- 
bery, tégether with Bennie St. Ann, who 
could not be found when the case opened 
Monday. 

St. Ann, who was to have gone to trial 
with the two other accused men, is under 
$15,000 bond. If he turns up, he will go 
to trial alone. If he doesn’t his bond will 
be forfeited, and a search will be made for 
him. His present whereabouts are unknown. 

At the trial of Bernard and. Habighorst, 
the latter, through his attorney, offered an 
alibi. His claim, substantiated. by witnesses, 
was that he was in the criminal court build- 
ing at the time the robbery occurred. 
Bernard, through his lawyer, said that the 
witnesses who identified him were mistaken. 
Neither defendant took the stand. 











Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended April 3, 1926 
The U. S. Assay Office reports: 





Gold bars exchanged for gold coin.. $876,189.19 
Gold bars paid depositors............ 58,202.30 
WOE ads coco witenevaseurane $934,391.49 


Of this the gold bars exchanged for gold 
coins are reported as follows: 







Date Deposits 
March $382,359.34 
March : 132,934.16 
March : 82,407.31 

i 87,077.42 
150,692.64 

PMS a Shikecwigennswachae eae 40,718.32 
et sce cen een eaeee $876,189.19 








Projected legislation designed to strengthen 
and extend the postal laws prohibiting the 
use of the mails to any schemes involving 
chance has been approved by the House 
Committee on Post Office and Post Roads. 
The committee favorably reported on March 
16 the Ramseyer bill which would prohibit 
the mailing of any “letter, package, postal 
card or circular concerning any lottery, gift 
enterprise, or scheme of any kind offering 
prizes dependent in whole or in part upon 
lot or chance.” The terms of tlhe bill are 
so broad that it would apply, in some in- 
stances, to ordinary prize contests which are 
staged occasionally by retail merchants, 
theatres, chambers of commerce, lodges, -etc. 
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Whittemore to Be Tried on Buffalo Murder Charges 








Leader of Jewelry Bandit Gang Pleads Not Guilty to Killing of Bank Guards— 
Paladino and Unkelbach Plead Guilty to Robbery Indictments— 
None of Loot Recovered 





CIRCULAR 














Unless the “fences” who bought the loot 
of the Whittemore band are located, there 
is little likelihood that the $618,000 in jewelry 
and gems taken from eight New York jewel- 
ers will ever be recovered. The thieves have 
probably done all the talking they are going 
to do and until the “receivers,” who it is 
reported were indicted last week in New 
York, are located, there is small chance 
that any of the stolen jewelry will ever find 
its way back to the original owners. 

The important development in the prosecu- 


brothers have told the police, has proven 
useless and probably is largely untrue. Go‘d- 
berg freely admits his part in different 
jewelry store robberies but refuse to impli- 
cate any of his pals. 

Paladino, as stated in these columns last 
week, pleaded guilty to several indictments 
and on Thursday when the gang was brought 
before Judge Koenig in Part I, Court of 
General Sessions, Unkelbach finally admitted 
his guilty. He pleaded to indictments in- 
volving him in the Ross robbery and the 

















CHARLES GROSS, ALLEGED MEMBER OF THE WHITTEMORE GANG 


tion of this gang of jewelry store thieves 
during the past week was the sending of 
Richard Reese Whittemore to Buffalo, N. 
Y., where he must answer a charge of mur- 
dering two bank messengers. From indica- 
tions, Whittemore will be placed on trial 
in Buffalo sometime this month, while three 
of his companions, the Kramer brothers, 
Leon and Jake, and “Shuffles” Goldberg will 
probably answer tc jewelry store robbery 
charges in New York, within the next few 
weeks. “Tony” Paladino and “Baltimore 
Willie” Unkelbach have pleaded guilty to 
indictments growing out of their confessions 
which implicated the Whittemore band in 
“eight jewelry store robberies and will un- 
doubtedly be used as witnesses against their 
accomplices. Charles Gross, the ex-police- 
man of Baltimore, who is charged with 
taking part in the robbery of the Stanley 
Jewelry Shop, 269 W. 125th St., is in cus- 
tody at Baltimore and is fighting extradition 
to New York. The police of Baltimore hold 
an indictment against Gross, and it is possible 
he may not be returned to New York until 
this charge has been disposed of. 

The Kramer brothers and Goldberg still 
refuse to talk and unless they change their 
pleas of not guilty to ones of guilty, they 
will be placed on trial by District Attorney 
Banton. If found guilty they will undoubt- 
edly be given the limit. What the Kramer 


sensational hold-up of Albert S. Goudvis and 
Emanuel Veerman of Goudvis Bros., on W. 
48th St., when $178,000 worth of diamonds 
was stolen. 

When Whittemore and his mob were 
taken into court last Thursday morning, 
the court room was crowded and _ heavily 
guarded. Whittemore and the two Kramers 
and Goldberg entered their formal pleas of 
not guilty as second offenders. It was then 
that the fight for Whittemore’s return to 
Buffalo was started. Warrants charging 
murder in the first degree had been previ- 
ously lodged at the Tombs by Austin J. 
Roche, chief of the Buffalo detectives, against 
Whittemore and Leon Kramer. The war- 
rants were lodged there a few minutes after 
the grand jury had returned 25 indictments 
against Whittemore and his gang charging 
them with robbery. Thirteen of these were 
superseding indictments in which the gang 
leader and the Kramer brothers are charged 
with robbery and as second offenders. Five 
additional indictments were returned against 
Goldberg and a man known as “Nate,” the 
driver of the car in the Goudvis hold-up. 
Two new indictments were also filed against 
Unkelbach. After untangling many legal 
snarls,. Whittemore was finally turned over 
to the Buffalo authorities. The other men 
charged with being implicated in the Buffalo 
murders will be tried in New York and if 
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found guilty and sentenced to prison, may 
be removed from jail and taken to the up- 
State city. 

When Unkelbach was first brought before 
Judge Koenig, he informed the court that 
he was without a lawyer. <A legal advisor 
was assigned to handle his case and both 
men retired to an anteroom for about 15 
minutes. They returned later and Unkel- 
bach then entered his former plea of guilty 
to participating in the Ross robbery and the 
Goudvis hold-up. In order that the defen- 
dant might be made aware of the seriousness 
of the crimes with which he is charged, 
Judge Koenig read the contents of each of 
the indictments to the prisoner. To each 
charge, he answered, “guilty.” Like Pala- 
dino, Unkelbach will be sentenced on April 
12. In giving his pedigree, to the court, 
Unkelbach claimed he is 24 years and was 
born in Baltimore, Md., but lived at 1301 E. 
Boulevard, Cleveland, O. He has a mother 
living and is married. He also admitted 
committing three different crimes, one of 
larceny, and two others of selling narcotics. 

It was reported about the Criminal Courts 
building that on Wednesday two indictments 
had been found against the alleged receivers 
of the booty taken by the Whittemore gang. 
The first reports indicated that one of the 
receivers was a jeweler but as far as could 
be learned, no jeweler has been named in 
any indictment as a “fence.” It is under- 
stood that one of the alleged receivers is 
a hotelkeeper. 

Joseph Trop, the jeweler who was arrested 
several weeks ago, as the result of a con- 
fession made by Unkelbach and who is now 
out on $5,000 bail, was brought in again 
by the police on a charge of violating the 
Sullivan Law. He was later released in 
$10,000 bail on this charge. 

On Monday Whittemore pleaded not 
guilty in Buffalo to murdering two bank 
messengers in that city. He clajmed that he 
had no funds to retain counsel and Supreme 
Court Justice Noonan named W. Bart Sum- 
ner, former assistant district attorney, and 
Melvin Green to defend the bandit gang 
leader. 

Whittemore Taken to Buffalo to Answer 
Murder Charges There 

BurFaLo, N. Y., April 3.—Richard R. 
Whittemore, leader of the gang of bandits 
which exacted a toll of over $600,000 in loot 
from New York's jewelry trade, will be ar- 
raigned on a charge of first degree murder 
before Justice Thomas H. Noonan in Su- 
preme Court here Monday morning at 10 
o'clock. Speedy trial of an indictment grow- 
ing out of the Bank of Buffalo hold-up and 
killing of two guards last October, is prom- 
ised hy District Attorney Guy B. Moore, who 
has the reputation of being one of the most 
relentless prosecutors in the country. 

Whittemore was brought to Buffalo, Fri- 
day, from New York. The reason others of 
the gang did not accompany him at that time 
was that Whittemore was wanted by Mary- 
land authorities on a similar charge to that 
which he faces in Buffalo. The other bandits 
are under indictments only in New York 
State and will be tried in New York city 
first for the series of jewel robberies com- 
mitted in recent months. This will not pre- 
vent them from being tried on the same 
charges as those which their leader must face 

















April 7, 1926 


Buffalo authorities believe the entire gang 
participated in the Bank of Buffalo hold-up 
and in the event of Whittemore’s conviction 
will take immediate steps to bring the others 
to trial, even if it is necessary to take them 
from prison. 

District Attorney Moore declared today 
that there would be no compromises with the 
bandits; that Chief of Detectives Austin J. 
Roche had uncovered sufficient evidence to 
send every member of the gang to the chair, 
regardless of identifications or confessions. 
Mr. Moore said that he had “a complete 
case” against Whittemore and his gang for 
the commission of the $50,000 Levy jewelry 
store robbery here on June 1, last. He 
charged that it was while in Buffalo plotting 
that robbery that the Bank of Buffalo hold- 
up was conceived. The Levy job was such a 
complete success, he said, that the gang re- 
turned to this city for execution of the bank 
stick-up. 

Chief of Detectives Roche disclosed that 
“Nate” Weinzimmer, alias “Zimmer,” is the 
sole member of the Whittemore gang still at 
large. He is alleged to have been the driver 
of the automobile in which the robbers 
escaped after the Bank of Buffalo job and is 
also said to have purchased in Cleveland the 
handcuffs used to shackle a customer and 
employes of the Levy store to the cashier’s 
cage when that establishment was plundered. 

Except for the one allusion to the crime 
in which he said, “If I burn the others will 
burn, too,” Whittemore steadfastly has de- 
clared he was not implicated in the hold-up 
and murders of which he is accused here. 

Whittemore has said he is penniless and 
will ask the court to assign a lawyer to de- 
fend him when he is arraigned. It is ex- 
pected, however, that underworld associates 
and his father will furnish funds for reten- 
tion of ccunsel. 

District Attorney Moore will move the 
trial for April 9, but it will probably be 
April 12 before it actually gets under way. 





Three Men Arrested in Cleveland Suspected 
of Being Connected with New York 
Jewelry Robberies 


CLEVELAND, O., April 3—Three men were 
arrested by Cleveland police this week as 
participants in the robberies of jewelry stcres 
in New York. One of those arrested is 
known in New York as Morris Wenzeimer, 
and it was he, according to the police, who 
drove the gang to Cleveland after a diamond 
robbery that netted them $170,000 on Jan. 11. 

Wenzeimer was arrested at Superior Ave. 
and E. 105th St. He gave his address as 
Tacoma Ave., N. E. The other two suspects 
were arrested at Woodland Ave. and E. 40th 
St. One of them was carrying a roll of 
currency amounting to $3,500. To account 
for the sum he told a story that police 
termed highly improbable. He gave the name 
of James Mira and his address as 13210 
Kinsman Road. Police have not been able at 
this time to secure any evidence of his con- 
nection with the New York robberies, but 
found he is under $40,000 bond in Pittsburgh 
in connection with a confidence game. He 
was released on $10,000 bail. He will be 
charged, however, on April 6, with being a 
fugitive from justice in New York, and po- 
lice hope to have evidence on hand to connect 
him with the jewelry store robberies there. 

Cleveland police have been requested by 
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Buffalo authorities to forward Wenzeimer’s 
finger prints, photograph and a specimen of 
his handwriting to them. He is believed to 
have participated in the Marine Bank rob- 
bery there. Police are still endeavoring to 
trace some of the jewelry store loot that is 
believed to have been disposed of through 
Cleveland “fences.” A systematic search is 
being made of bank accounts and safe de- 
posit boxes, but so far nothing has been 
found. 








MURDER VERDICT APPEALED 





Court of Appeals Hears Arguments in Ap- 
peal of George W. Bittle to Obtain a 
Reversal of His Conviction for Kill- 
ing of Jewelry Store Clerk 


Atpany, N. Y., April 5.—The Court o1 
Appeals today heard arguments in the ap- 
peal of George W. Bittle for a reversal of 
his conviction of murder, first degree, in 
Erie County, for the killing of Rufus E. 
Eller. Eller was a clerk in the jewelry 
store of August H. Hoyler at 313 East 
Genesee St., Buffalo, N. Y., and was killed 
in an attempted robbery of the store by 
Frank H. Minnick, who was found guilty 
of the murder and electrocuted in Sing Sing 
prison a year ago. 

Minnick and Estelle Mackowska, alias 
“Vera La Mont,” bobbed-hair bandit, who 
was also indicted with him and Bittle for 
first degree murder and who is now in prison 
on a plea to a lesser degree, entered the 
store early in the evening and looked at 
some diamond rings. They returned just 
before closing time and Minnick seized two 
trays of rings and ordered the proprietor 
and clerk to hold up their hands. Eller 
started toward the pair to recover the rings 
when he was shot by Minnick. The slayer 
and the girl ran to a waiting automobile, 
alleged to have been provided by Bittle, but 
when they were unable to start the motor 
and a crowd began to gather attracted by 
the shooting, they left the car and escaped 
in the darkness. 


Bittle was the second to be tried in May, 
1924, and the jury disagreed. A year later 
the second trial resulted in a conviction after 
deliberating two hours. He was sentenced 
to death but the appeal has stayed his execu- 
tion. 

Stephen Tee, a taxi driver, was re- 
sponsible for the arrest of the three while 
the police were searching for the bandits, 
the day following the commission of the 
crime. They rode in his car and he saw 
a tag with the figures “$75” drop from 
Minnick’s pocket. He suspected they were 
the robbers sought by the police and after 
taking them to a rooming house notified the 
police and took them where he had left them 
and they were taken into custody. A 
reward of $1,000 was given Tee by the 
Buffalo council and he also received rewards 
from the Buffalo Retail Jewelers’ Associa- 
tion, the Jewelers’ Security Alliance and the 
Jewelers 24-Karat Club. 

Bittle made a statement to the police after 
his arrest in which he said he had met Min- 
nick several days before the commission of 
the crime as a taxi driver and Minnick 
had talked with him about driving him to 
Sandusky, O. He denied there was any 
conspiracy or plan known to him regarding 
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the proposed hold-up but that Minnick 
asked him to get a cab and that “he was 
going to make some rings tonight.” He 
stole a taxicab in the street and drove Min- 
nick and the girl to the vicinity of the 
store. 

He said Minnick pressed a gun to his head 
and demanded that he hand over his gun, 
which he said he was compelled to do. 
He then said that he suspected a hold-up 
was to be staged and that he started to 
walk away intending to tell a policeman of 
his suspicions and that while looking for 
one he heard shots. He admitted he knew 
Minnick had his gun and feared if he told 
the police he would be implicated. His 
counsel, Thomas L. Newton, argued that if 
there was a conspiracy to commit a crime 
he had abandoned his participation in it and 
left the scene before any criminal act had 
been done by Minnick so that he was not 
responsible criminally for whatever hap- 
pened. County Judge Thomas Noonan 
charged the jury that they must either find 
a verdict of murder, first degree or acquittal 
and refused the request of former Senator 
George B. Burd that lesser degrees of homi- 
cide be charged. He also told the jury that 
if they found Bittle was engaged in the 
robbery as a result of a conspiracy with 
Minnick, their verdict must be one bf 
guilty, but if their conclusion was that 
Bittle had abandoned the enterprise before 
the robbery was actually in progress and 
had not notified Minnick in time to permit 
Minnick also to abandon the criminal plan, 
the defendant must be acquitted. 

Mr. Newton also raised many points of 
alleged error in the charge of the presiding 
judge, the admission of testimony and sum- 
mation of District Attorney Guy B. 
Moore, which Mr. Moore said, if they are 
legal errors, would not call for a reversal 
of the verdict of the jury. 

The defendant called nine character wit- 
nesses, but their effect was minimized when 
Mr. Moore asked them if they knew Bittle 
had been convicted of larceny in the theft 
of a watch and fined $25 and had sworn 
falsely as to the conviction in making an 
application for a permit to carry a revolver. 

Bittle has a wife and child who sat with 
him during his trial. The highest court 
will hand down a decision within a month 
or six weeks, it is expected. 








The Marx Jewelry Co., 201 Huron Ave., 
Port Huron, Mich., will be operated in the 
future as one of the chain of credit jewelry 
stores projected by the Brown Credit Jewel- 
ers, Detroit. The new corporation, of which 
George E. Marx, proprietor of the Marx 
Jewelry Store, is one of the organizers, ex- 
pects to have 12 stores in operation in Michi- 
gan as soon as localities can be obtained for 
them. In addition to the Port Huron store 
the company has a store in operation in De- 
troit, and 10 others will be opened. The 
new company began business March 10. The 
name of the local store will be the Browi 
Credit Jewelers, but no change will be made 
in policy, according to George E. Marx, 
who has been named as divisional manager 
for the company with headquarters in Port 
Huron. The officers of the new corporation 
are Harry G. Brown, president; C. R. Mur- 
phy, vice-president; Henry Piper, secretary 
and treasurer. 
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1600 Broadway at 48th St. New York 











Important Announcement 





On March 30, 1926, we received from the U. S. Patent Office letters patent 
No. 1,578,607 covering the DUO-STYL watches. Please note that this 
patent having 5 claims, covers the type of watch known as the DUO-STYL 
which is readily convertible into a pocket watch, sautoir or traveling clock. 


Levy-Wander, Inc., are the originators and patentees of this type of watch 
which has already become highly popular in the trade and are the only 
authorized manufacturers of this type of time-piece. 


The trade is warned that a number of infringing watches, many of very 
inferior quality and workmanship which are attempting upon the popularity 


created by the genuine Levy-Wander, Inc., DUO-STYL watch, have 


appeared upon the market. 


Retailers and wholesalers are equally responsible with the manufacturer in 
making or selling infringing articles and we hereby give notice that we intend 
to vigorously proceed against any infringment of U. S. Patent No. 1,578,607 
in the courts. 


The trade is further assured that by dealing with the original patentees of 
the DUO-STYL watch that cases and movements will be supplied which 
will be of a high grade quality conforming to the other products of this house. 


a v 


MANUFACTURERS OF 
WATCHES and DIAMOND JEWELRY 
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DEATH OF ARTHUR G. MANSUR 
Former Vice President of A.N.R.J.A. and a 
Past President of Vermont Retail 
Jewelers’ Association Passes Away 


BurRLincTon, Vt., April 5.—Arthur G. 
Mansur, vice-president of the American Na- 
tional Retail Jewelers’ Association, a past 
president of the Vermont Jewelers’ Associa- 
tion, and for many years in the jewelry 
business in this city, died suddenly yesterday 
morning at the Mary Fletcher Hospital after 
a week's illness. Mr. Mansur was taken sud- 
denly ill a week ago yesterday and was re- 
moved to the hospital for treatment. He had 








MANSUR 


THE LATE ARTHUR G. 


shown such improvement that he had planned 
to leave the hospital yesterday, the end com- 
ing with practically no warning. 

Arthur G. Mansur was born at Island 
Pond on June 25, 1871, the son of Zophar M. 
and Ellen (Newhall) Mansur. After attend- 
ing the public schools he entered Montpelier 
Seminary, after which he became an appren- 
tice in the John D. Wyman jewelry store at 
St. Albans. Later, with Mr. Wyman, he 
came to this city and opened a store on 
Church St., under the firm name of Wyman 
& Mansur, Mr. Wyman later retiring from 
the firm. For over 30 years Mr. Mansur 
was closely identified with the business inter- 
ests of this city. He enjoyed a wide reputa- 
tion for his knowledge of the business, and 
his fairness in all his business dealings had 
made his firm one of the leading jewelry 
stores in northern New England. On account 
of failing health he retired from business in 
the early Fall of 1925. He was a highly re- 
spected citizen, a warm friend whose friend- 
ship once made soon ripened into a compan- 
ionship never to be forgotten. He was a 
great lover of outdoor sports. 

He was a Past Master of Washington 
Lodge, A. F. & A. M.; a member of Bur- 
lington Chapter, No. 3, R. A. M.; Burlington 
Council, No. 5; a past commander of Bur- 
lington Commandery, K. T.; of Haswell 
Lodge of Perfection; J. W. Roby Council, 
P. of J., Delta Chapter, R. C.; Vermont 
Consistory ; a Past Potentate of Cairo Tem- 
ple, A. A. O. N. M. S.; a member of Tem- 
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ple Chapter, No. 75, O. E. S.; a member of 
the Burlington Country Club; the Lake 
Champlain Yacht Club, the Rotary Club, 
Burlington Council, No. 231, U. C. T., Bur- 
lington Chamber of Commerce. 

He was the president of the New England 
Jewelers’ Institute, to which he had given 
most freely of his time. He served the city 
for several years on the Board of Aldermen. 

He is survived by one nephew, John D. 
Storrs of Wollaston, Mass., and by an aunt, 
Mrs. Howard Hobson of Island Pond. 

Funeral services will be held Tuesday 
afternoon at 2 o’clock at the First Church. 








Hearings on Kelly Resale Price Maintenance 
Bill Scheduled to Begin April 22 Before 
House Committee on Interstate and 
Foreign Commerce 


WasHIncTon, D. C., April 5.—Hearings 
on the Kelly Resale Price Maintenance bill 
are scheduled to begin April 22 before the 
House Committee on Interstate and Foreign 
Commerce. The bill introduced by Repre- 
sentative Kelly, of Pennsylvania, has been 
before Congress for several years past, and 
is the subject of much agitation, but never 
before has been taken up for actual consid- 
eration. It would permit the producer or 
manufacturer of a trade-marked article to fix 
a uniform price for its resale, and in this 
way restrain price-cutting on standard prod- 
ucts. The hearings on the bill are expected 
to extend over two days, and it is possible 
that, if indorsed by the House Committee, it 
will be reported out before Congress ad- 
journs next month. This will place the meas- 
ure on the House calendar when it convenes 
for the short session next December. 

The belief still persists that the manufac- 
turer’s right not only to fix uniform resale 
prices but to enforce maintenance of such 
prices by the retail trade ultimately will be 
established by the courts and not through 
legislation by Congress. Successive court 
decisions slowly are putting resale price main- 
tenance on a definite, recognized, legal basis, 
although on its face the situation seems to be 
as complicated as ever. 

The manufacturer’s right to suggest a 
standard resale price for his product, and his 
right to choose his own customers have been 
recognized but alternatively, the right to en- 
force maintenance of such resale price by se- 
curing the co-operation of dealers and em- 
ploying his salesmen to report price cutters 
still is withheld, under the decision of the 
U. S. Supreme Court in the Beechnut Pack- 
ing Company case. <A recent decision by 
Circuit Judge Denison in the Federal Trade 
Commission’s case against the Toledo Pipe 
Threading Machine Co. is a step towards 
bridging over this anomalous situation. Judge 
Denison holds that the distinction made be- 
tween a manufacturer’s lawful right and en- 
forcing that right has no basis in sound 
reasoning. Judge Denison specified three 
methods used in seeking co-operation of deal- 
ers in making effective a resale price main- 
tenance policy which, he said, “represented 
the irreducible minimum of means by which 
one who adopts the policy of not selling his 
goods to price cutters may endeavor to main- 
tain that policy and the inevitable degree of 
co-operation naturally and selfishly coming 
from dealers who uphold the system.” 

The methods attached by the Commission 
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and which the court declared should not be 
prohibited are: 

1. Manifesting to dealers an intention to 
act upon all reports of price-cutting. 

2. Informing dealers that price-cutters re- 
ported would be refused further sales. 

3. Employing salesmen to _ investigate 
charges of price-cutting reported by dealers 
and advising dealers of that fact. 

Circuit Judge Denison’s decision is signifi- 
cant because, if affirmed by the U. S. 
Supreme Court, it will remove the present 
obstacles to enforcing maintenance of fixed 
resale prices. 








DEATH OF HARRY J. WORONOV 
Brooklyn, N. Y., Jeweler, Succumbs to An 
Attack of Heart Trouble 


Harry J. Woronov, a jeweler at 717 Grand 
St., Brooklyn, N. Y., died suddenly last Fri- 
day at his home, which is located above the 
store. Mr. Woronov had been in the store 
on the day before, but just before arising on 
Friday complained of a slight pain and then 
suddenly dropped dead. Funeral services 
were held Sunday morning, with Rev. Simon 
R. Cohen, of the Union Temple, officiating. 
This service was followed by Masonic serv- 
ices under the auspices of Fort Greene Lodge 
No. 922, after which the body was interred 
in Mt. Carmel Cemetery. 

Mr. Woronov was born in Russia and was 
52 years old. He learned the jewelry busi- 
ness abroad and about 33 years ago came to 
this country. A year after his arrival here 
the jeweler opened a retail store at 727 
Grand St., and after remaining there for 
many years moved to 717 Grand St. 

Mr. Woronov was not only an active Ma- 
son but was also a member of the Brooklyn 
Chamber of Commerce. 

Deceased is survived by his widow, five 
daughters and three sons. 








Death of Henry E. Wuerth 


Kansas City, Mo., April 2—Henry E. 
Wuerth, 69 years old, brother of Frank 
Wuerth, Leavenworth jeweler, died March 
15 at his home, 5970 Blue Hills road, this 
city. Henry Wuerth was a resident of 
Leavenworth about 50 years ago. 

Besides the brother here, the surviving 
relatives are the widow, Mrs. Effie Wuerth, 
two sons, Henry, Jr., and Archie, and one 
daughter, Mrs. E. C. White. 

Funeral services were held in Kansas City. 

Mr. Wuerth was held up in his store here 
about a year ago and struck with an auto- 
matic gun. He had been under the care of 
a doctor since that time. He had been in 
the manufacturing jewelry business for 40 
years. 








Not so very long ago the rage for dagger, 
sword and stiletto hat pin jewelry was such 
that every hat in which a pin ornament was 
used was decorated with a jeweled weapon 
of some sort. Now a new type of hat deco- 
ration has been ushered in. Recent models 
done in pale pink silk fitting the head closely 
are decorated with three rows of silver 
around the crown, the side ornament being 
a silver padlock of refined design. It is 
quite a change from the pin form of decora- 
tion, and is likely to become popular. 
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TRADE CONDITIONS 


Discussing the present situation and conditions 
of the manufacturing jewelry industry, the Brown 
University Bureau of Business Research, says in 
a review of its monthly survey just completed: 
“A slight improvement is noted in the jewelry 
industry in Providence and the Attleboros. _ statis- 
tics received by the Business Research Bureau 
directly from 63 manufacturing jewelers’ in 
Providence and the Attleboros indicate some im- 
provement on the part of most of them during 
the month of February. Many report a curtailment 
but enough of the others increased to bring the 
number of workers up to a total of 4,428 or about 
one per cent above the aggregate reported during 
January. The aggregate amount of the payrolls 
increased by seven per cent between the week 
ending Jan. 16 and that ending Feb. 20, indicating 
a greater number of hours worked. The industry 
is not yet, however, in a truly prosperous con- 
dition. Facts reported to us lead to the conclusion 
that the industry as a whole is not even as well 
off now as it was, a year ago; and that further 
liquidations, reorganizations and consolidations are 
likely to take place before the end of the year. 





Andrew Pine has started in business for 
himself as jewelers’ toolmaker at 9 Calendar 
St. 

A mortgage for $2,500 against property of 
Simon Wolk has been discharged by Israel 
A. Posner. 

Mr. and Mrs. Sigmund Fischer spent the 
last week-end at their country home in 
Wyoming village. 

The James H. O'Neil Co. is making ex- 
tensive alterations and improvements at its 
plant, 185 Eddy St. 

William F. Leeder, formerly of Leeder & 
Bernkopf, was a business visitor in New 
York the past week. 

Charles Kestenman, of the Kestenman 
Bros. Mfg. Co., was a business visitor in 
New York the past week. 

The plant and business of the E. L. 
Spencer Co., 95 Chestnut St., are announced 
by the executor of the estate for sale. 

Edward N. Cook, of the E. N. Cook Plat- 
ing Co., accompanied by Mrs. Cook, have 
returned from a month’s cruise in the West 
Indies. - 

C. Wolk et al. have given a mortgage for 
$7,500 to Conley & Straight, Inc., on a tract 
of land with buildings thereon, on the south- 
erly side of Dudley St. 

Harold Hull, with Eastman’s, 19 Aborn 
St., is trying to find his automobile which 
was stolen a few days ago from an alley-way 
in the rear of the store. 

The Scheffian Co., 154:Washington St., has 
renovated the interior of its store and re- 
paired the damages caused by the recent fire 
in the adjoining building. 

J. Robert Sweet, of the Providence office 
of the National Jewelers’ Board of Trade, 
was in Boston and vicinity last week in the 
interests of that association. 

Mr. and Mrs. Henry G. Thresher left 
Thursday to spend 10 days at the Chalfonte 
Hotel, Atlantic City, after which they will 
go to Philadelphia and Washington. 

Clarence M. Dunbar, of the Cook-Dunbar- 
Smith Co., has been appointed chairman of 
the committee to arrange for the church 
services for Masonic Sunday, May 2. 

The Providence Glass Works, manufactur- 
ers of beads, imitation stones and similar 
articles, is the style of a new concern of 
which Anthony Marandola is owner, that 
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has recently commenced business at 9 Cal- 
ender St. 

Mr. and Mrs. Horace F. Carpenter of this 
city, who have been making a several months’ 
automobile trip through the south and west, 
are now in Seattle, Wash., on their way to 
Vancouver, B. C. 

Albert S. Vennerbeck, of the Vennerbeck 
& Clase Co., was re-elected president of the 
Rhode Island Golf Association for the en- 
suing year at the annual meeting held at the 
Agawam Hunt Club last Friday evening. 

Sigmund Fischer and Robert R. Lange 
have purchased of Walter H. Preufer the 
business formerly owned by Fischer & 
Preufer, but for some time conducted by 
Mr. Preufer alone in the Metcalf building, 
144 Pine St. 

Randolph A. Greene, of R. A. & W. S. 
Greene, is chairman of the committee from 
the United Train of Artillery (1775) to ar- 
range for the command to attend the sesqui- 
centennial military celebration at Philadel- 
phia in June. 

In a rescript handed down Thursday by 
Presiding Justice Willard B. Tanner in Su- 
perior Court the petition of Dr. James M. 
Henry against the Universal Plate & Wire 
Co. for compensation for services under the 
Workmen’s Compensation Act was granted. 

The Rhode Island Tax League, organized 
to protect the State rights against any en- 
croachments by the Federal Government, is 
rapidly gaining strength here. Among the 
members of the Executive Committee are: 
Arthur L. Aldred and Byron S. Watson; on 
the Membership Committee are: Frederick 
A. Ballou, George H. Cahoone, Walter R. 
Callender, Jerome M. Fitz Gerald, Frank W. 
Matteson, Mrs. Caesar Misch, Alfred K. 
Potter, Everett I. Rogers, Joseph Samuels, 
Leon Samuels, Henry D. Sharpe, Archibald 
Silverman, Frederick B. Thurber, Edmund 
C. Mayo and William A. Viall. 

A regular quarterly dividend of 75 cents 
per share and an extra dividend of 50 cents 
per share on the common stock of The Out- 
let Co. was declared by the directors at the 
annual meeting Saturday. The regular 
quarterly dividend of $1.75 per share on the 
preferred stock was also declared. The 
total gross sales for the year ending Jan. 31, 
1926, was $11,217,195.29 and the net profits, 
after taxes and all other charges except divi- 
dends, was $1,021,970.04. Current assets, ac- 
cording to the balance sheet, total $3,895,- 
076.18 and the current liabilities $586,743.97, 
leaving a balance for working capital of 
$3,308,332.21. 








Florida Notes 





W. J. Reamore, Miami, Fla., jeweler, was 
beaten into insensibility in his store here 
recently by two bandits, who rifled the cash 
register of $265 and robbed him of $24 in 
cash. The robbery was perpetrated in a 
busy neighborhood. The bandits overlooked 
vems valued at approximately $3,000. 

The I. Scheuer Co., wholesale dealers in 
watches and jewelry, New York, is open- 
ing a branch establishment in Miami, Fla., 
this week. The firm will handle watches, 
jewelry and findings and will do only a 
wholesale business. The office will be in 
charge of Charles Scheuer. One man will 
travel from the Miami establishment and 
w ll only cover the State of Florida. 
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Frank P. Kennedy, who has been spending 
the Winter in Miami, Fla., has returned to 
town. 

The plant of the J. F. Sturdy’s Sons was 
closed the past week for the annual inventory 
and overhauling. 

Herbert H. Taylor has filed a firm style 
with the town clerk as the Art Emblem Co., 
at 374 N. Broadway. 

E. E. Hale, New York representative of 
the O. M. Draper Co., who has been visiting 
the firms’ plant here for several days, has 
returned home. 

On Nov. 5 last an automobile belonging 
to the Evans Case Co. of this town was 
stolen from near the concern’s factory. Fri- 
day morning the car was found abandoned on 
a street in Providence after it had been fol- 
lowed by the police of the latter city. The 
car has since been identified as having been 
used by the “yeggs” who robbed the Phenix 
Trust Co. on Friday morning of $26,000 at 
Phenix, R. I., about seven miles from Provi- 
dence, and also as having figured in one or 
more hold-up cases in and about Providence 
since it was stolen. 











Mr. and Mrs. Harold E. Sweet motored 
to their Summer home at North Falmouth 
last week for a short stay. 

Allan Nickerson, western representative of 
the Watson Co., is on an extended business 
trip through his territory. 

Mr. and Mrs. Samuel M. Einstein returned 
last week from a six weeks’ cruise of the 
Mediterranean, which included a tour of 
Italy and short trips to Germany and France. 

John Hayes, who was well known in the 
local manufacturing jewelry industry for a 
number of years, died last week Sunday at 
his home here after a short illness. He was 
68 years of age and for the last several years 
had been in the employ of the M. S. Co. 

Work was started Friday in breaking 
ground for the new factory of the General 
Plate Co. on the site that has been purchased 
by the concern on Forest St., near the pres- 
ent plant of Saart Bros. The new structure 
will be 250 feet in length and 50 feet in width 
and two stories high. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 
Selling Price 


London U.S. Govt New York 

Date Official Assay Bars Officia! 
March 30........ 30 #5 67% 65% 
J a, nee 30% 67% 65% 
i a ea ae 30 67% 65% 
cy a re pie 675% 65% 
og a rr! re 67% 65% 
Aiwa Bs ossscous Oe alk 67% 65% 


* Holiday. 








M. Schankman, Long Beach, N. Y., has 
moved to larger quarters in the new Peck 
building. 
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Mr. and Mrs. Carl D. Smith have gone to 
Pittsburgh, Washington and other cities for 
two or three weeks. 

H. A. Martin has returned from Pinehurst 
where he went for a short vacation. With 
him were W. H. Race and H. B. O’Brien, 
of the International Silver Co. He says the 
temperature was warm as Summer. 

Seven matches were rolled in the Boston 
Jewelers’ League April 1. One clean sweep 
was scored when A. Stowell & Co. won 
every point from Harkins Murphy Co. The 
scores: A. Stowell 1,436, Harkins Murphy 
1,286; Shreve, Crump & Low 1,418, E. B. 
Horn 1,320; Hodgson Kennard 1,511, Long 
Co. 1,499; M. S. Page 1,345, Lenox Jewelry 
1,301; Smith Patterson 1,339, Ripley How- 
land 1,323; Bigelow Kennard 1,388, J. M. 
Kirby Co. 1,360; I. Alberts 1,365, D. C. 
Percival 1,370. 

Gustaf Sjoberg, a clerk in Derby’s jewelry 
store, Harvard Square, Cambridge, knows a 
10-cent diamond ring from the real thing. 
Hence, a Boston man is held by the police 
and charged with larceny. The man entered 
the jewelry store March 31 and told the 
clerk he was going to give his girl a dia- 
mond ring for Easter. The clerk brought 
out a tray of $200 diamonds. The man re- 
jected these and Mr. Sjoberg brought an- 
other tray of rings of varying prices. The 
man said he would return with his girl to 
make a selection. He then asked to have a 
look at a pen knife for himself and, leaving 
the tray of diamonds, the clerk went for 
some pen knives. The customer decided not 
to buy and left the store. Starting to put 
away the trays, Sjoberg noticed a ring he 
did not recognize. A glance told its char- 
acter. He gave chase after the visitor, which 
developed into a race, the clerk finally col- 
laring his man. He demanded that the man 
hand over the ring. He did this and started 
to walk away but the clerk grabbed him and 
a struggle ensued, attracting a crowd. 
Patrolman Murphy, who was nearby, el- 
bowed his way through the crowd and ar- 
rested the man, who admitted the theft. 








Allentown, Pa. 





E. H. Wetherhold and E. Keller & Sons 
were the only local jewelers to close their 
steres on Good Friday, as has been their 
custom in former years. 

Barney Berkov, the jeweler and pawn- 
broker who for the past 11 years was located 
at 535 Hamilton St., has moved to his new 
store at 387 Hamilton St., just opposite the 
Lehigh Valley passenger station. 

Now that the anthracite coal strike has 
been settled in the Panther Creek Valley, 
jewelers and business men in general are be- 
ginning to experience a revival in business. 
Train crews and shopmen have also returned 
to work in large numbers, and as a result 
there is little or no idleness among the labor- 
ing classes in this locality. 

Fred W. Rex, Lehighton jeweler, presided 
as chairman at a meeting of the Lehighton 
Chamber of Commerce at the Hotel Lehigh- 
ton on Wednesday evening, when matters of 
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town improvement were discussed. Mr. Rex 
appointed 14 men to perfect plans for a per- 
manent organization and form a committee 
to secure a large membership. 

Jesse C. Strauss, the optometrist, 723 
Hamilton St., who is also secretary of the 
Lehigh Valley Optometrists’ Association, 
purchased the property at 922 Hamilton St. 
from the George B. Shelly estate, the price 
paid being $67,000. The property has a 
frontage on Hamilton St. of 20 feet and a 
depth of 230 feet. Mr. Strauss, who has 
been in the optical business for the past 10 
years, will in June make alterations by con- 
verting the first floor into a storeroom and 
the two upper floors into apartments. 

The following traveling men were among 
those calling on the trade in this locality: 
Richard S. Redfield, Kohn & Co.; Fred Wil- 
son, E. I. du Pont de Nemours & Co., Py- 
ralin Division; J. J. Horton and Mr. Ander- 
son, International Silver Co.; Philip Pardee, 
Gorham Co.; J. B. Shedney, New Haven 
Clock Co.; Gabriel Sulzer, Bernard Rice’s 
Sons, Inc.: J. J. Diskin, Frederick Keim & 
Co., Inc.; T. A. Brennan, Harry Newburg: 
Mr. Booth, J. F. Sturdy’s Sons Co., and 
William Kinscherf, William Kinscherf Co., 
Inc. 








Atlanta. Ga. 





J. J. Scheff, of Ewing Bros., wholesale 
jewelers, has been confined to his home for 
several days following the removal of his 
tonsils at a local hospital. 

Rudolph L. Schneider, of Schneider & Son, 
Inc., 107 Peachtree St., has just returned 
from a honeymoon spent in North and South 
Carolina. Mr. and Mrs. Schneider will be 
at home to their friends with the bride’s 
parents at 860 Virginia Circle. 

J. A. Melvin, formerly of Cairo, Ga., but 
now of Fitzgerald, Ga., was a visitor in At- 
lanta during the week on a buying trip. Mr. 
Melvin has disposed of the jewelry store 
which he operated at Cairo and has moved 
to Fitzgerald, where he is now opening an 
up-to-date retail store. 

Friends of Fred L. Williams, prominent 
Atlanta jeweler of 97 Decatur St., will re- 
gret to learn that he is still seriously ill with 
influenza following a relapse. Some weeks 
ago Mr. Williams partially recovered from 
an attack of the influenza and attempted to 
return to work. He suffered a serious re- 
lapse, however, and was compelled to go to 
the Wesley Memorial Hospital for treatment. 
He is now out of the hospital and at home, 
but will be unable to return to work for some 
time. 

Four of the nine Atlanta homes being 
shown to the public in the annual “Home 
Beautiful” exposition which is being held this 
week in all parts of the city, have been 
equipped with silver services by the firm of 
Maier & Berkele, well-known Atlanta jewel- 
ers, in one of the most expensive and beauti- 
ful displays of silverware ever shown in the 
city. The value of the displays being shown 
totals $15,000, or a little less than $4,000 per 
home. The displays are in the highest grade 
period designs. 

The Senate of the United States on March 
24 passed a bill introduced by Senator Har- 
ris of Georgia providing for the return of 
the silver service of the now defunct battle- 
ship Georgia to the State of Georgia. The 
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bill now goes to the House of Representa- 
tives, where members of the Georgia delega- 
tion will urge its passage. If the measure 
passes the House of Representatives and is 
signed by the President, the government will 
deliver it directly to the Governor of Geor- 
gia for disposition. The three main pieces of 
the set have never been paid for, and it is 
expected that the heirs of the late Charles 
Crankshaw, prominent Atlanta retail jeweler, 
will secure the three pieces, the rest of the 
set being divided between the various cities 
of the State which contributed them. 








Columbia, S. C. 


Spring business in Columbia has been good, 
and at present it looks as if the coming 
months will also bring excellent results. 
Marriages have been particularly numerous 
in this vicinity, and the jewelers are profit- 
ing thereby. 

Mr. Orr, assistant sales manager of the 
Shaefer Pen Co., spent several days in Co- 
lumbia during the last week in March, dem- 
onstrating at the Russow Jewelry Co. R. 
Harrell, South Carolina representative of the 
company, was also in the capital city during 
the same week. 

The South Carolina State Teachers’ As- 
sociation met at Columbia in March. Six 
thousand visitors were in attendance. The 
jewelers of the capital city contributed to an 
entertainment fund of the Columbia Chamber 
of Commerce, and were very generous in 
their contributions. In return, a large num- 
ber of teachers visited the jewelry stores and 
went back to their respective schools with 
something worth while in their purses or on 
their person. 

H. E. Russow, retiring president of the 
South Carolina Retail Jewelers’ Association, 
vacated his office, with a challenge to mem- 
bers of other associations to attend the next 
South Carolina convention and see how a 
“real association is conducted.” Mr. Russow 
is very much pleased with the activities of 
the association during his two years adminis- 
tration, and declares frankly that it was only 
through the full co-operation of the other 
South Carolina jewelers that the Palmetto 
State body was able to be so successful. The 
membership during the last two years has 
increased practically 33 per cent. It is the 
aim of the association to get every reputable 
jeweler in the State into the fold. 

Back from the State convention at Spar- 
tanburg, the jewelers of Columbia, S. Car., 
are very enthusiastic over the proposed 
southeastern meeting, suggested at the 1926 
meeting. This session would bring the jewel- 
ers of Nerth Carolina, South Carolina, 
Georgia, Tennessee and Florida together, and 
would create a real southeastern conclave. 
Definite plans towards this special meeting 
have not been completed, but if the jewelers 
of the remainder of the cities in these States 
are as enthusiastic as those in Columbia this 
combination meeting will become a reality. 
A special committe from each association are 
expected to get together before the year is 
gone to discuss the advisability of the south- 
eastern meeting. 











The Charles H. Adams jewelry store was 
opened for business March 18 at Hutchinson, 


Kans. 






























TRADE CONDITIONS 


Business in the jewelry line is beginning to pick 
up somewnat after a slow March and both retailers 
and wholesalers are displaying a bit more optimism 
than has been the case for several weeks. Outlooks 
for business in April and May are bright, the only 
fly in the ointment being the slowness of collections, 
reported generally throughout the trade here. 
Diamond dealers see good times ahead and say the 
demand for large stones of the best quality is hard 
to meet both in stones and prices. One of the 
larger retail stores has been specializing of late in 
baguette diamonds with good results. A number 
of diamond dealers report a good call for emeralds 
of the best quality. Diamonds of from two to 
four carats are in good demand but customers 
sometimes balk at the price. There is a better 
inquiry for silver, indicating the approach of the 
June bridal season and many retailers report a 
better Easter trade than they had expected. 





Salesmen calling on the trade here during 
the past week included George Wiltshire, of 
W. R. Cobb & Co., Pawtucket. 

Daub Bros., diamond setters, are located in 
their own plant on the second floor of the 
Louis Wallen building on S. 8th St., which 
recently has been extensively remodeled. 

Max E. Gordon, of Aisenstein & Gordon, 
is back after a week’s vacation at Atlantic 
City and has plunged with new vim into his 
campaign to make the membership of Behr 
Gordon Lodge, I. O. B. S., an all-jewelers’ 
organization with 500 members as the mini- 
mum. 

R. M. Cooper & Son, after more than 30 
years in business as watchmakers’ matcrials 
and watchmakers to the trade, at 735 Sansom 
St., are now established in their handsome 
new establishment at 801 Sansom St., where 
more light and room makes them and their 
old and new customers happy. 

Sansom St. and the wholesale jewelry dis- 
trict was closed generally on Good Friday 
and many of the larger retail establishments 
also observed the day. On Easter Monday 
a number of the jewelry establishments, 
wholesale and retail, were not open, one of 
them being the manufacturing plant of B. F. 
Brogan, 805 Sansom St. 

An offer of composition at 30 per cent of 
all claims has been accepted by the creditors 
of Samuel Vederman, wholesale jeweler at 
710 Sansom St., who recently was petitioned 
into bankruptcy. Considerable sympathy was 
expressed for Mr. Vederman among the 
trade, his failure being regarded as due to 
over extension of his business at a time when 
conditions did not warrant it. 

The C. S. Kepner Jewelry Co., Chester, 
Pa., is now installed in its new store, at 554 
Edgewater St., where extensive alterations 
have modernized the place and resulted in an 
up-to-date store. “Harry A. Doubert, also a 
jeweler, who purchased the building contain- 
ing the former Kepner store, at 532 Market 
St., has made extensive alterations and im- 
provements to that structure and now is oc- 

cupying it for his jewelry business. 

James M. Saunders, veteran retailer, whose 
removal to his new store, at 31 S. 8th St., 
from his old location a few doors north on 
that street, finds a peculiar significance in 
the change, as it brings him to within a few 
doors of his birthplace. He was born in a 
house at 11-13 S. 8th St., and entered the 
jewelry business there, removing to 2nd and 
Green Sts. some time later, but returning to 
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the 8th St. location after a few years. He 
also conducts a retail store on Germantown 
Ave. 

Thomas C. Wallace, 56 years old and well 
known in the retail jewelry trade along the 
north tier of Pennsylvania, died at his home 
in Warren, following a minor operation in 
the Warren General Hospital. He had ap- 
parently recovered from the operation when 
he was stricken with a heart attack. Mr. 
Wallace for a number of years had been em- 
ployed by J. W. Kirberger, a Warren jewel- 
er, and was well known in the trade here. 
He is survived by a widow and two daugh- 
ters, a brother and four sisters. 

Sansom St. business men received a sur- 
prise last week when they learned that a 
former watchmaker, who recently broke into 
the whole jewelry game and left town sev- 
eral weeks ago, owing bills of $22,000. had 
returned and opened up business in a build- 
ing directly opposite that in which he had 
his former office. Thus far he has made no 
explanation of any kind to his creditors and 
has made no offer at payment, and the street 
is wondering how long it will be before pro- 
ceedings are instituted against him, as threat- 
ened hy several of his creditors. 

Milton M. Herzberg, who had been with 
S. Kind & Sons, 1110 Chestnut St., since 
1899 died on March 20. A few weeks ago 
the firm arranged with the Aetna Life In- 
surance Co., Hartford, Conn., for a group 
life insurance policy covering the lives of 
employes who wanted to avail themselves 
of this insurance. Under this plan of insur- 
ance, Mr. Herzberg was insured for the 
amount of $5,000. His death was reported 
to the Philadelphia office of the company 
on March 20 and March 25 the agent of the 
company reported that the check was ready 
to be sent to Mrs. Herzberg. 

O. C. Rodgers, for several years in busi- 
ness as a retail jeweler at Hammonton, N. J., 
is now listed among the missing, he having 
closed up his store and left for parts un- 
known. He left no intimation of where he 
was going, but did not take much of his stock 
with the exception of some diamond rings 
and a number of unset stones. The re- 
mainder he left to be sold for the benefit of 
his creditors, he suggesting this in a note he 
wrote just before leaving town and placed in 
a conspicuous place in his store. Rodgers 
had been doing a fair business for the greater 
part of the time he was in Hammonton and 
his sudden departure was unexpected by 
creditors and associates. 

Jewelry interests in this city are facing 
new competition in the Philadelphia Electric 
Co., which has started an extensive cam- 
paign for the installation of electrically regu- 
lated clocks in homes. The company, which 
supplies the city and suburbs with light and 
power, is pushing the electrically controlled 
timepieces with a vengeance and jewelers are 
at a loss what to do about it. Under the 
plan, the clocks are regulated from the cen- 
tral office by the telechron frequency current, 
actuated by pulsations of the electric current, 
60 cycles a second or 360 to the minute hand 
movement on the clock. Public clocks here 
have been regulated by this system for some 
time, but its extension to ordinary house 
timepieces is an innovation. 

The somewhat checkered bankruptcy case 
of Benedict M. Falkenhagen, trading as the 
National Jewelry Co., 1026 Chestnut St., has 
come to an end so far as the bankruptcy 
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courts are concerned, Judge Thompson, in 
Federal Court, having granted him a dis- 
charge from bankruptcy, after a strongly 
worded protest by one of the creditors 
against such action had been withdrawn. 
Falkenhagen, who specialized in  coilege 
jewelry, class pins, etc., filed a voluntary pe- 
tition early last year in which his liabilities 
were given as $12,116, with assets of $2,594. 
When a meeting of his creditors was an- 
nounced it was stated to the court that he 
would offer a composition on the basis of a 
five per cent. cash payment on all claims, but 
on the eve of the meeting this offer was 
withdrawn. 

It has remained for one of Philadelphia’s 
best known jewelers, Philip Kind, of S. Kind 
& Sons, to launch what is considered to be 
an excellent method of warring against busi- 
ness swindlers, in the formation of the Better 
Business Bureau, of which he is secretary. 
An active campaign has been opened under 
direction of High Smith, formerly of Utica, 
N. Y., where he was connected with the 
Better Business Bureau of that city. A 
staff is being organized which will handle 
all complaints relating to dishonest advertis- 
ing by merchants, and questionable business 
dealings. To date more than 90 leading busi- 
ness houses, including several well known 
jewelry firms have joined the Bureau and 
are not only giving their financial support 
but also are allowing agents of the Bureau 
access to their statistics and other records 
concerning credits and the character of mer- 
chants seeking credit. 

Local jewelers were interested last week 
in the police story of the recovery of a pearl 
necklace valued at $6,500, lost in a leading 
hotel of this city last Jan. 27, which followed 
the arrest of two former bellboys here, who 
were tried in Quarter Sessions Court on 
larceny charges. It was brought out at the 
trial that one of the boys found the necklace 
in the room just vacated by Mrs. George R. 
Packard, wife of a wealthy insurance man. 
The boy, with a companion, took the neck- 
lace to New York and sold it for $500, go- 
ing to Detroit, where they were arrested., 
In consideration of their aid in recovering 
the jewelry, Mr. Packard obtained their re- 
lease on probation. The necklace was made 
up of 137 matched pearls with a three-carat 
diamond clasp. Practically every pawnshop 
and several retail jewelry stores in this city 
were searched for the necklace before the 
trail led the police to Detroit. 








Business Troubles 





An involuntary petition in bankruptcy has 
been filed against the Veréelli-Ancti!l Co. 
Chicago. 

A voluntary petition in bankruptcy has 
been filed by Marius Christianson, Minneap- 
olis, Minn. 

John G. Hobbs, Sacramento, Cal., has made 
an assignment for the benefit of creditors to 
A. V. Davidson. The assets are listed as 
$2,000 and the liabilities $4,000. 

The Joyce Jewelry Co., Paterson, N. J., 
of which Reuben Roeher is the proprietor, 
has made an assignment for the benefit of 
creditors to P. W. Freeman, Jr. 








A jewelry store has been opened by T. J. 
Sime, Albert Lea, Minn. 
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Alonzo Metcalf, Jr., Kansas City, Mo., 
jeweler, paid a business visit to Lancaster 
last week, going from here to New York. 

Carl Breinig, of the traveling sales force 
of the H. S. Meiskey Co., left last week on 
an extended western trip among the trade. 

Recent visitors were George C. Wiltshire, 
with the W. R. Cobb Co., Pawtucket, R. L.; 
Mark E. Trone, Hanover, Pa.; A. L. Huber, 
Harrisburg; Paul E. Wilt, Phoenixville, 
Pa.; Harry Nuss, Strasburg, Pa. 

Brandt Harding, Franklin, Pa., a student 
of the Bowman Technical School, has fin- 
ished his course there and taken a position 
with Safford & Scudder, Kingston, N. Y. 
James Durborrow, Philadelphia, a former 
student, visited the school recently. 

J. F. Apple, of the J. F. Apple Co., on 
April 1, 2 and 3, attended the Eastern Com- 
mercial Teachers’ convention in New York, 
held at Hotel Pennsylvania. The firm has 
received an order for gold and silver balls 
for the basket ball team of Franklin and 
Marshall College. 

A special sale of all classes of goods was 
made last week by W. W. Appel & Son to 
celebrate a double event, the 50th anniversary 
of the connection of the senior partner with 
the jewelry trade and the 35th anniversary 
of his location in Lancaster. Some years 
ago he took as a partner his son, Percy L. 
Appel. 

Albert Rosenstein was one of the commit- 
tee sent to Philadelphia last week to repre- 
sent Lancaster at the conference held for 
making plans for raising this area’s quota in 
the $15,000,000 campaign to carry on relief 
work in Europe. Every Jewish community 
in eastern Pennsylvania was represented at 
the meeting. 

The sun’s rays came very near to causing 
a serious fire in one of the show windows of 
S. Kurtz Zook’s N. Queen St. jewelry store 
last week. Shining through a heavy plate 
glass and striking a silver sandwich plate, 
the rays were focused on a piece of velvet 
trimming. It was burning slowly when dis- 
covered and the blaze extinguished. A cigar 
box beneath the velvet was charred. The 
big window was filled with a display of sil- 
verware. 








Association Notes. 





The annual convention of the Missouri 
Retail Jewelers’ Association, will be held 
on May 10 and 11 at St. Louis, Mo. 

oe 6 


The Maryland-Delaware Retail Jewelers’ 
Association will hold their annual conven- 
tion on May 5 and 6 at the Hotel Frances 
Scott Key, Frederick, Md. 


* * * 


Plans for the annual convention of the 
Illinois Retail Jewelers’ Association were re- 
cently made in a conference of Springfield 
retail jewelers with Herman C. Stearn, Chi- 
cago, secretary of the State association, and 
Manager C. E. Jenks, of the Springfield 
Chamber of Commerce. It was decided that 
invitations to every retail jeweler in the 
State to attend the convention will be sent 
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out. Headquarters will be at the Hotel 
Abraham Lincoln. An elaborate program 
for the two-day meeting includes a tour of 
the Illinois Watch Co.’s plant, a dinner- 
dance at the Hotel Abraham Lincoln and 
many other special features. 








Hartford, Conn. 





A new addition to the ranks of jewelry 
stores in Hartford is the Tegun Co. at 141 
Asylum St., which will have its opening 
Saturday. It will conduct a credit jewelry 
business. 

Frederick H. Sloan, who has been at the 
store of Henry Kohn & Sons, Inc., 890 
Main St., during their sale of the stock of 
his store, following the announcement of 
his retirement, has been greeted with many 
expressions of regret on his retirement from 
customers of many years’ standing. 

The executive committee of the Connecti- 
cut Retail Jewelers’ Association will meet 
tomorrow afternoon at the Hartford City 
Club to make arrangements for the annual 
convention, which occurs during the second 
week in May. The meeting will be followed 
by dinner and C. C. Costello, of New Lon- 
don, president, will preside. It is expected 
that the convention this year will take place 
at the Higland Country Club, in Meriden. 
Last May it was held in New London. 

Following the announcement that the 
building in which the store of Lux, Bond 
& Lux has been long established at 859 Main 
St., was to be demolished in two years, 
came the news that this firm would occupy 
the former store of Frederick H. Sloan at 
70 Pratt St., which was vacant following 
the retirement of Mr. Sloan from business 
and the purchase of his stock by Henry 
Kohn & Sons, Inc., with the consequent sale 
at their store on 890 Main St. For the 
present Main St. store and the Pratt St. 
store will be in business with identical 
standards and type of stock, but eventually 
the Main St. store will have to go, and the 
entire business will be concentrated on 
Pratt St. During the opening days quanti- 
ties of flowers and other indications of the 
good wishes of the community and the trade 
adorned the store. Harry E. Lux, of the 
firm, is in charge of the Pratt St. branch, 
and G. T. Graham, who for 30 years was 
a salesman with the Sloan firm, is greeting 
his old friends and making new ones behind 
the counters he has known so long. An- 
other member of the staff is Ralph W. 
Laubenstein, watchmaker, a former employe 
of the original Lux, Bond & Lux store. 








Reading, Pa. 


Cohen Bros., 528 Penn St., who some 
weeks ago were restrained by the local au- 
thorities from selling jewelry at auction, and 
who have since been selling jewelry ove: the 
counter at auction prices, are about to vacate 
their store and are offering their store fix- 
tures for sale. 

I. A. Deisher, who conducted a jewelry 
store at 414 Penn St. for a number of years, 
and who has been holding a closing-out sale 
of jewelry for a number of weeks past, has 
now vacated the store at this location and 
will continue in the jewelry repairing and 
optical business at 416 Penn St., second floor. 








A. J. DeRoy, of Jos. DeRoy & Sons, will 
sail April 10 for Europe, where he goes 
to buy diamonds for the DeRoy house. 

J. Alexander Hardy, of the Hardy & 
Hayes Co., and Mrs. Hardy, have returned 
from Florida, after spending a week at 
Atlantic City before coming to Pittsburgh. 
Mr. Hardy looks for a brisk Spring busi- 
ness. 

Ike DeRoy, of Louis DeRoy & Bro., who 
with Mrs. DeRoy, spent a number of weeks 
in California, returned home last week. 
They were delighted with the California 
climate and the interesting things seen on 
the trip. 

The old Hotel Anderson, well known to 
traveling jewelers, closed its doors for good 
last Thursday, as the site is to be used by 
a theater enterprise which will soon begin 
razing the building to make room for a big 
improvement. 

Many of the jewelry store windows have 
been made exceedingly attractive this Easter 
period. The Hardy & Hayes Co. had a 
generous display of Easter blooms in the 
many windows and their appearance, among 
well displayed lines of ornaments, attracted 
no little attention. The Grogan Co. also 
gave attention to the Easter spirit in the 
matter of window decorations. 

Louis Melnick and Herbert A. Haase, the 
former having been associated with Grafner 
Bros. for nine years and the latter for five 
years, have formed the partnership of Mel- 
nick & Haase and will open a wholesale 
establishment in Room 406, Pittsburgh Life 
building, May 1. The firm will specialize 
in loose diamonds, diamond bunch rings, 
mountings, etc. Mr. Melnick left this week 
for New York to do some general buying 
of merchandise and will be ready to call on 
the trade after May 1]. 

For the second time in three or four 
weeks, a display window of the Terheyden 
Co., Smithfield St., was broken by a thief 
and the contents of the window raided. The 
theft took place early Monday morning of 
last week and shortly after it happened, a 
policeman on Wylie Ave. noticed a man 
running and called to him to halt. When 
the man failed to stop the officer opened 
fire, discharging his revolver four times. 
The man in his hurry to get away dropped 
his overcoat and when it was searched, a 
cigarette case which had been taken from 
the window a few weeks previous was. 
found. It is believed that the same man 
broke the same window a second time. 
Wylie Ave. is three blocks distant from 
the Terheyden store. The police are work- 
ing on several clues in the hope of being 
able to run down the right man. It was 
stated that the value of the goods taken in 
the latest haul was between $350 and $400. 
It is said that the man must have stood 20 
feet away when he hurled a brick. It made 
a large round hole in the glass without 
making any particular noise or attracting 
any attention. The night watchman on the 
beat discovered the broken window and 
notified an electric protective company, arr 
aperative responded and locked the inside 
windows of the store leading from the dis- 
play window inte the store. 
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OR several years the vogue for collecting antiques bee 
HH ins been spreading rapidly. Now it has gained wide \ 
public interest and is plainly in evidence in every Lge \ 
city and town through the country. 








People are buying fine old houses dating back to 
early American days, and furnishing them with antiques. 
Much fine old furniture can still be found—hooked rugs, 
quaint lamps, china and pictures—almost everything for the 
dining room—BUT the table silver. 


A complete table service of genuine Early American 
silver is absolutely impossible. The beautiful silver 
made by our early craftsmen is, today, almost priceless. 
Outside the collections in our great museums very little 
remains in private ownership. 


What will they do for their silver? How can the 
housewife and interior decorator complete properly the 
decorative scheme of these Early American homes? 


Alert to this great need—we have produced a 
pattern in true Early American style, re-expressing that 
quaint charm and beauty found in the silver made by 
our own old artist-silversmiths. You will note the adap- 
tation of the characteristic motifs, embellished in the 
style of the hand engraving of the period—a similarity 
in the modelling of the handles (back as well as front). 


Thousands of people will be interested in this 
'“Farly American” pattern. Few can resist its down- 
right beauty. Quickly will you sense its appropriateness 
and tremendous appeal. 


ROGERS, LUNT & BOWLEN CoO. 
moppon Silversmiths ~, Creators of Distinctive Tableware $2... 
GREENFIELD™X MASSACHUSETTS 


Member of the Sterling Silversmiths’ Guild of America 


os ”? @ 
oS ° Tue Earty AMERICAN STYLE 
re cl itd Q l Besides the engraved style, (which 
lL is illustrated above) the pattern 
Sterling comes perfectly plain. 





i900 Fine 
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Everyone Must 


THE fight to protect 
Help Stop the 


our trade against 
Sale of Stolen = the criminal is, as has 
Property often been said, a war 
on many fronts and it must be waged cease- 
lessly and relentlessly until our merchants 
get back into the position of safety that 
they enjoyed in years gone by. But in our 
fight we must not only do all we can to 
help in the quick capture and punishment 
of those who prey upon our trade, but we 
must also help to decrease the opportunities 
that the crook has for operating on jewel- 
ers and also fight the causes which create 
the incentive for crime. In this latter con- 
nection, the strongest kind of a campaign 
must be waged against those who profit by 
the depredations of the criminal and induce 
him to commit his acts, and in this we refer 
particularly to the so-called “fences” or re- 
ceivers of stolen merchandise. 

For without the “fence,” the crook would 
have little opportunity to dispose of his 
plunder except with serious risk of detec- 
tion: without the “fence” also the crook 
would have no means of subsistence in the 
times between robberies, burglaries or other 
thefts. For it is a well known fact, that 
many of the so-called “fences” not only 
arrange to buy the plunder of jewelry rob- 
beries, but in addition, often “stake” the 
criminal until such a robbery is pulled off. 
In fact, they have even been suspected of 
laying the plans and making preliminary 
arrangements for a robbery and turning the 
job over to a professional thief to carry 
it out. 

The fight being waged against the “fence” 
is going to be a hard and a long one, be- 
cause these gentry have in the past, been 
well entrenched often by political, social or 
business influence. In addition, the laws 
of most States are such as to make the suc- 
cessful prosecution of the receiver of stolen 
goods very hard because they require, as a 
pre-requisite of conviction, the introduction 
of evidence that would show that the pur- 
chaser knew the merchandise to have been 
stolen. It has been owing to the difficulties 
of such prosecutions that district attorneys 
have often fought shy of prosecutions of 
these “fences” who in many instances, were 
the real culprits—the main criminals who 
made the robberies possible and profitable 
to the crooks. But conditions, today, are 
such that the prosecuting officers realize 
the importance of getting at this element 
and are showing a greater spirit of co- 
operation with the honest merchants who 
realize that the “fence” must be wiped out 
if the fight against the crooks and bandits 
is to succeed, and the “fence” will be wiped 
out if the merchants of the country will take 
sufficient interest to insist that the cases 
against thern be prosecuted no matter how 
hard it may be to prepare the same properly. 

Every jeweler of the country can also 
help in stopping the disposal of stolen mer- 
chandise if he, himself, will insist that all 
merchandise offered to him has a clean, 
commercial pedigree and that he does not 
buy of people of doubtful reputation or 
those whom he is not assured got their mer- 
chandise through legitimate channels. 

It is a well known fact that quantities of 
stolen merchandise are being offered to the 
retailers of our trade today, directly by 
people who represent either the crooks them- 


93 


selves or the “fences” to whom the proceeds 
of the robberies have been sold. Incident 
after incident has come to our attention 
where jewelers have been offered packages 
of diamonds by salesmen unknown to them, 
at prices so low and under circumstances so 
peculiar as to excite the suspicion of a 
cautious merchant. That some of our deal- 
ers have taken advantage of such “bargains” 
is unfortunately true, but we are glad to 
note that in most instances reported to us, 
the jeweler has refused to deal with the 
unknown salesman as soon as his suspicion 
was aroused. 

The policy which such people have fol- 
lowed should be the policy of every retail 
jeweler, who should not only refuse to buy 
merchandise offered at- suspiciously low 
prices or by people whom he suspects are 
not the representative of legitimate concerns, 
but he should do more; he should immedi- 
ately report the circumstances of such offers 
either to the police of his vicinity or to the 
nearest office of the Pinkerton National 
Detective Agency and when possible, should 
see that the crime committees of the associ- 
ation in his trade are also notified. 

In this fight against the criminal, we re- 
quire the active support and co-operation of 
every member of the industry, whether prin- 
cipal or employe; wholesaler or retailer; 
importer or manufacturer. In other words, 
every man in the industry should be alert 
and keep his eyes open and whenever he 
comes in contact or even hears of merchan- 
dise being offered or sold under suspicious 
circumstances, he should feel it his duty to 
report the same at once. It is only under 
such conditions and with such co-operation 
that we can hope to curtail the disposal of 
stolen goods and strike an effective blow 
at those who are profiting by the robberies 
in our trade by making money on _ the 
proceeds thereof. 
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The Use and - 
Abuse of sense was express 
by the president of the 
Memorandum 


National Jewelers 
Board of Trade at a banquet in New York, 
last week, when in handling the subject on 
the evil of “memorandum” in the jewelry 
industry, he practically took the ground that 
the memorandum so-called is not an evil in 
our trade when kept within the limits for 
which it was intended, but was a service 
instead; whereas the evil lay in the abuse 
of the memorandum, particularly in extend- 
ing the so-called memorandum into actual 
consignment of merchandise. 

The memorandum transaction has been a 
necessary part of the selling of jewelry in 
the American industry at least for half a 
century. That it has been abused, we all 
know, but the idea that the trade will bene- 
fit by the total elimination of the so-called 
memorandum, is silly and will not find sup- 
porters among those who have carefully 
studied the conditions of merchandising be- 
tween the manufacturer, wholesaler and re- 
tailer. The memorandum has meant the 
sales of millions of dollars worth of jewelry 
every year that could not have been made 
in other ways. 

The abuse of the memorandum, on the 
other hand, has meant an enormous amount 
of loss which might have been avoided. 

The memorandum itself is not to blame 
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for our troubles; the blame lies with those 
who have abused it. Many retailers use the 
memorandum transaction for the purpose 
of carrying goods on consignment, but the 
manufacturer or importer or wholesaler 
who lets them do it, is equally at fault. On 
the other hand, too many manufacturers, 
importers and wholesalers use the memo- 
randum as a means of offering goods to 
people to whom they would not sell the mer- 
chandise on credit. The losses thereby in- 
curred are not due to the memorandum but 
to the foolishness of the consignor. 

There is an element in our trade who 
have the idea that they can entrust goods 
to a customer and call the transaction a 
memorandum in order that they may con- 
sider it a sale if he pays for them and a 
bailment if he refuses to pay, thereby keep- 
ing title to their property. Such people are 
responsible for much of the confusion and 
some of the loss that has grown out of so- 
called memorandum. They do not realize 
that they cannot have their cake and eat it 
—but that the transaction is either a bail- 
ment or a sale; if a sale, the title passes 
to the customer; if a bailment he must re- 
turn or buy the merchandise and cannot sell 
it himself until he has done so. 

President Coffey was right when he 
showed that it was not the use but the abuse 
of the memorandum that was the evil that 
the jewelry trade must correct. 





Present Year Starts NINETEEN Hun- 
With Large dred and twenty- 


. six bids fair to be a 

Diamond Imports big year in the dia- 
mond trade of this country if the im- 
portations of these gems for the first month 
of the year are any criterion. The figures 
showing the rough and cut diamonds im- 
ported during the month of January, which 
have just been released by the Bureau of 
Foreign and Domestic Commerce indicate 
that we brought in gems to the total value 
of $7,374,175 which puts the month among 
the record breakers of recent years. Of 
this large total the amount of stones cut 
but not set is given as $5,675,973 and that 
of the rough or uncut diamonds, $1,698,202; 
amounts that should be considered fully 
satisfactory in each division. 

Of the cut diamonds imported, the bulk 
came from the two diamond centers of 
Amsterdam and Antwerp and show that 
these centers are running “nip and tuck” 
in the race to dominate the American trade. 
That Amsterdam still retains the lead as it 
has for some time past, is shown by the 
fact that the imports from Netherlands 
amounted to $2,647,994 while those from 
Belgium amounted to $2,487,645. Great 
Britain came next as we received from the 
United Kingdom cut diamonds valued at 
$450,837, but the diamond cutters of France 
sent us but $78,392. The total was made up 
by a few other small shipments including 
those from Switzerland, $4,412; Germany, 
$3,293: Canada, $2,392; Austria, $535, and 
Persia, $473. 

Of the rough imported, over 80 per cent 
came from the Syndicate, directly, shipments 
from the United Kingdom amounting in all 
to $1,322,304, while Holland sent us rough 
amounting to $202,091 and _ Belgium, 
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Jacob Friedman, jeweler, formerly at 106 
Fulton St., is ney Jocated in room 1004 at 
64 W. 48th St. 

Jerome Danziger, of S. Danziger & Sons, 
65 Nassau St., is sailing for Europe next 
_, Saturday on the Leviathan. 

S. Solodar, jeweler, this city, has just 
incorporated his business with a capital of 
$5,000. S. and S. Solodar and G. R. 
Schoulder are the incorporators. 

Hugo Oppenheim, of Oppenheim & 
Strauss, diamond importers, 20 W. 47th St., 
left recently on the Leviathan, going abroad 
on a purchasing trip to the foreign diamond 
markets. 

Stein & Windt, manufacturers of Japanese 
seal rings and mountings, formerly located at 
64 Fulton St., are now in new and larger 
quarters at 64 W. 48th St., where they occupy 
half of the 14th floor. 

The business of L. Rosenzviag, jeweler at 
White Plains, N. Y., was incorporated at 
Albany, N. Y., recently with a capital of 
$10,000. The incorporators are L. and L. 
Rosenzviag and V. Cavanaugh. 

Mr. Warner, of the J. L. Warner Co., 
Inc., importers, dealers and cutters of 
precious and semi-precious stones, 36 W. 
47th St., is sailing for Europe next Satur- 
day on the France for an extended buying 
trip abroad. 

Benjamin and Edward Gross have leased 
the entire seventh floor in the new building 
at 64 W. 48th St. at an aggregate rental of 
approximately $125,000. This is another 
jewelers’ building being constructed by Sam- 
uel Barkin & Sons, and is rapidly nearing 
completion. 

Herzfeld Bros., composed of Irving, Wil- 
liam and Herman Herzfeld have opened a 
retail jewelry store at 2143-86th St., Brook- 
lyn. This concern contemplates opening a 
chain of retail stores. The Herzfeld name 
has been identified with the jewelry trade 
for 25 years. 

Joseph J. Newman, of the Gold Seal Jewel- 
ers, 358 Fifth Ave., has returned from Europe 
on the Leviathan, after visiting the concern’s 
factories in France, Germany, Austria and 
Italy, where he went to supervise the im- 
portation of beaded and tapestry bags and 
novelty pearls. 


The Antique and Decorative Arts League 
was incorporated last week with the approval 
of Supreme Court Justice Erlanger, in this 
city. Charles J. Duveen is named as the 
president and the association includes among 
its members dealers in antiques and deco- 
rators, in New York. 

Benjamin Cohen announced last week that 
the partnership existing between him and 
Joseph Jenkowitz, doing business under the 
name of Rialto Jewelry Shops has been 
mutually dissolved and that all debts and 
obligations of the firm have been assumed 
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by Joseph Jenkowitz, who will conduct the 
business under the old name at 117 W. 42nd 
St. 

A. D. Leveridge, diamond importer, 22 W. 
48th St., has been suffering from an attack 
of the grippe, and as a result of his illness 
was unable to attend the annual dinner of 
the Jewelry Crafts Association held last 
Wednesday evening. His two guests, Joseph 
Rosenberg and H. Van Messel, who were in 
attendance, however, report a most enjoyable 
evening. 

Memorial services for the late William C. 
Hambler, of Eggens-Hambler Co., who was 
washed overboard and drowned on Oct. 25, 
1925, will be held at Masonic Temple, Lafay- 
ette and Clermont Aves., Brooklyn, at 3 
o’clock Sunday, April 11. The services will 
be under the auspices of the Bergen Beach 
Yacht Club of which Mr. Hambler was Com- 
modore at the time of his death. Mr. Hamb- 
ler’s body was never recovered. 

A clerk employed in the jewelry store of 
Rundback’s, Inc., 2232 Third Ave., acci- 
dentally stepped on a switch last Friday 
afternoon which released three “guns” con- 
taining tear-gas cartridges. The clerk was 
waiting on a customer when the accident oc- 
curred. The store force and customer 
rushed to the street. A bell, which is also 
connected with the switch, was also set off 
and in a few moments the police were on the 
scene. 


Harry Cohn and the Arnow brothers, Alex 
and Harry, were again brought before Judge 
Koenig in the Court of General Sessions last 
Wednesday but again sentence was post- 
poned. It is indicated now that these defend- 
ants will be sentenced next Wednesday. Cohn 
and the Arnow brothers have pleaded guilty 
to indictments charging them with grand 
larceny in the first degree. They were all 
implicated in the gigantic swindle in which 
jewelers lost more than $1,000,000 worth of 
jewelry. 

S. Stanley Solomon, wholesale dealer in 
watchmakers’ and jewelers’ supplies, 21 
Maiden Lane, has added Loren Lewis, Tunk- 
hannock, Pa., to his traveling force. Mr. 
Lewis will cover Pennsylvania, while Jack 
Vogel, assistant manager, will temporarily 
cover New England and New York State. 
F. A. Walker, Miami, Fla., and A. Blustein, 
who has charge of Mr. Solomon’s Washing- 
ton office, both returned home after respective 
trips through Florida and Virginia. Erwin 
Schnall is covering the local trade in New 
York and the metropolitan district. 

Joseph D. Little, manager of the Sterling 
Silver Galleries of the International Silver 
Co., returned to New York last Monday 
after an absence of one month during which 
time he visited in the south where he made 
a survey. Mr. Little’s survey especially 
covered Georgia, Florida, Alabama, Louisiana, 





Texas and Arkansas. He reports that the 
jewelers in these various States, with only 
one or two exceptions, on account of local 
conditions, are in an optimistic mood and 
they believe this year will be an unusual 
year for sterling silver. Last season through 
the south the sterling silver business ex- 
ceeded that of the preceding year. Mr. 
Little on his trip delivered several lectures 
on sterling silver using his lantern slides to 
illustrate his talks. 

The annual luncheon of the Maiden Lane 
Historical Society will be held on Saturday, 
April 17, at 1 p. M., at the rooms of the 
Chamber of Commerce of the City of New 
York, 65 Liberty St. The luncheon is to 
commemorate the 300th anniversary of the 
purchase of Manhattan Island and to dedi- 
cate a tablet which will mark the site of the 
birthplace of Washington Irving who was 
born at William St., between John and 
Fulton Sts, the ground believed to be now 
covered by the Golden Hill building on the 
northwest corner of those thoroughfares. 
All members of the society are invited to 
attend and a program has been arranged by 
the committee which will include not only 
an address by the historian but also some 
very prominent and interesting speakers. 

The Brooklyn Retail Jewelers’ Association 
will make its social debut on Sunday evening, 
April 11, with a banquet and reception at the 
Hotel St. George, Clark and Henry Sts., 
Brooklyn. This association is the youngest 
organization of the retail jewelry trade in the 
Greater New York district, but from all in- 
dications promises to outdo any affair held 
in the industry during the rapidly closing 
banquet season. At the present time, 600 
reservations have been made, and from indi- 
cations more requests will probably be made. 
At 6:30 o’clock an informal reception will be 
held, and the association has promised that 
at 7 o’clock sharp the banquet will be started. 
A high class vaudeville program has been 
arranged which will be produced while the 
dinner is being served. The toastmaster of 
the evening will be Bartley J. Doyle of Phila- 
delphia, while the speakers will include Police 
Commissioner McLaughlin, Supreme Court 
Judges James Dunne and Mitchell May, and 
County Judge George Martin, as well as 
Conrad J. Brotherly, president of the Ameri- 
can National Retail Jewelers’ Association; 
Edward H. Hufnagel, president of the Horo- 
logical Institute of America, and Emil J. 
Kohn, president of the Retail Jewelers’ Asso- 
ciation of Greater New York and vicinity. 
The jewelers will also probably hear from 
Sam Feldman, president of the organization. 

The Eltinge Jewelry Shop, Inc., is con- 
ducting an establishment at 244 W. 42nd St., 
formerly one of the stores of the Rialto 
Jewelry Shop, conducted by Jenkowitz and 
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Over One Hundred Years the Jewelers’ Bank 


A Bank’s Best Friend 
Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 
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Cohen. Business will be conducted under 
the management of Benjamin Cohen who 
has severed his connections with the Rialto 
Jewelry Shops by mutual dissolution of his 
co-partnership with Joseph Jenkowitz. 

The employes of the Maiden Lane office 
of the International Silver Co. will hold 
their annual dinner-dance on Thursday eve- 
ning, April 22, at the Scandia Restaurant, 
Broadway and 47th St. 

Cowit Bros., importers of necklaces, novel- 
ties and jewelry boxes, will be located at 11 
W. 25th St. after May 1. Mr. Ebert will 
leave shortly for the European market in 
search of new merchandise. 

Inventory of the estate of Oscar Bartel- 
stone, member of Bartelstone Bros., jewelers 
at 4177-4179 Third Ave., the Bronx, was 
filed on Tuesday last, showing that he left 
an estate of $21,192 of which $4,192 was in 
real estate, and $20,000 was the sum paid 
for his interest in the firm by his brother 
Aaron, his partner. 

E. E. Maneck, who recently withdrew from 
the firm of Maneck & Prather, importers of 
precious and semi-precious stones, 31 Union 
Square, is selling his stock in the concern 
to the wholesale and retail trade. The sale 
is being held at 108 E. 17th St. Mr. Maneck 
is retiring from the jewelry business. Mrs. 
Abby B. Prather, his former partner, is con- 
tinuing alone. 

The Jewelers’ Co-operative Bureau de- 
sires to locate the owner of a woman’s 
platinum diamond ring of exceptional fine 
quality and workmanship. This ring is 
stamped “platinum 10% Irid.” and_ bears 
scratch mark D. 15133. Should anyone 
recognize this scratch mark communicate 
description of the ring to Capt. “Matt” 
Stratton, of the Jewelers’ Co-operative Bu- 
reau, 15 Maiden Lane or THE JEWELERS’ 
CircuLar, 11 John St., New York. 

A default judgment for $11,479 was filed 
in the Supreme Court on Tuesday by B. 
Spitzer & Co., Inc., against the Columbia 
Watch Case Co., Inc., and Charles B. Green- 
berg. The complaint alleges that the 
plaintiff advanced money to the defendant 
corporation on the transfer by the corporat- 
tion of its accounts receivable to the plain- 
tiff on Feb. 10, 1925, and that the defendant, 
Greenberg, agreed to indemnify the plaintiff 
for any loss under the contract. It is alleged 
that the plaintiff advanced $83,249 and that 
the corporation was entitled to a credit of 
$72,023, leaving due the amount sued for. 
The Columbia Watch Case Co. is reported 
to be out of business and to have been suc- 
ceeded by another concern. 

Rose & Co., 542 Fifth Ave., called a meet- 
ing of creditors Saturday at a lawyer’s of- 
fice in New York city, at which time and 
place the condition of the firm’s affairs was 
discussed. It was stated that the concern 
owes about $70,000, about $50,000 of which 
is to merchandise creditors, and $20,000 to 
the banks, which are secured for their claims. 
The assets consists of merchandise, fixtures 
and outstanding accounts, estimated in all at 
$32,000, the merchandise taken at cost. A 
liquidating committee was appointed, consist- 
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ing of Jacob Schoen, Frank Teltsch, Louis 
Satz, Fred Saril and Joseph H. Frier, of 
Goldman & Frier, and a deed of trust was 
executed to the liquidating committee. The 
creditors were unanimous in stating this was 
the best solution of the difficulty and the com- 
mittee will wind up the affairs of the firm 
and are now getting releases from creditors 
for this purpose. It is expected that the af- 
fairs will be wound up very quickly. 

Albert Kahn, of L. & M. Kahn & Co., 
importers and cutters of diamonds, 6 W. 48th 
St., who returned from a business trip to 
Europe March 27 on the Berengaria, spoke 
most optimistically last week as to the strong 
conditions in the diamond market abroad, 
particularly as evidenced by the control of 
the new Syndicate, which has been in opera- 
tion since October. A careful study of the 
situation abroad, he says, shows that the 
market is unusually firm, due to the important 
demand for goods from all sections, and par- 
ticularly from this country, where the goods 
have been taken with marked regularity. 
Since the new Syndicate has been in control, 
Mr. Kahn reported, practically every ship- 
ment of rough has been applied for and taken 
up and not only has the Syndicate disposed 
of the rough coming into the market, but 
also disposed of the surplus stock taken over 
from the old organization, with the result 
that there is no reserve stock on hand. Prices 
have been firm, and while there has been a 
tendency among those in control of the Syn- 
dicate to increase them, no actual increase 
has been made. A slight increase has actu- 
ally been put into effect, however, under the 
old prices through a difference in the assort- 
ment which the cutters have received. Mr. 
Kahn said that the large diamond importa- 
tions into this country (mentioned in another 
column) were not surprising in view of the 
large purchases that were made just before 
the end of the year by important American 
frms, and were first justified by the sales 
made to American dealers during the month. 
He said that the cutting industry of this 
country had started off well and shops were 
generally running full time. 

Joseph L. Herzog, former president of 
the National Jewelers Board of Trade, was 
the honored guest at a testimonial dinner 
tendered to him last Thursday evening by 
the present officers and directors as well as 
the past directors who served with him on 
the board. The dinner was an expression 
of appreciation and esteem for his valued 
services to the National Jewelers Board of 
Trade. Mr. Herzog served as president of 
the board in 1924 and 1925, was also vice- 
president for several years, member of the 
Finance Committee, and chairman of the 
Adjustment Committee almost since its 
organization about eight years ago. The 
dinner was tendered at the Harmonie Club. 
Entertainment was furnished during the 
dinner including music and in addition a 
celebrated magician with his mysterious 
assistant who became popularly known dur- 
ing the dinner as “Oleo,” performed many 
mystifying tricks. These events finally 
wound up in a remarkable demonstration of 
“mind reading” (?) by one introduced as 
the famous French Professor “Zuppsa” 
from Brooklyn, who turned out to be none 
other than Milton L. Ernst. Those present 
at the dinner were: Joseph L. Herzog, P. J. 
Coffey, president, S. C. Powell, G. H. Nie- 
meyer, Zach A. Oppenheimer, Otto D. 
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Wormser, August Goldsmith, Lee Bach, 
Emile Tas, Walter N. Kahn, Morris L. 
Ernst, John W. Sherwood, Milton L. Ernst, 
Herbert A. Wolff, Bernard Strauss, Arthur 
Lorsch, Jonas Koch, Albert Shire, William 
J. Ward, Lawrence D. Frank, Fred C. 
Backus, Benjamin Sternberg, David Belais, 
Gustav J. Rosen, George H. Tomes, Jacob 
J. Schmukler, Lester E. Maher, Harry 
Henshel, Louis Allsopp, Sigmund Cohn and 
Jacob Mehrlust. Messrs. Henry Boden- 
heimer, George A. Allsopp, Jr., and Walter 
P. McTeigue were unable to attend due to 
illness and due to other engagements, 
Messrs. Meyer D. Rothschild, DeWitt A. 
Davidson and St. John Wood were unable 
to be present. S. C. Powell, chairman of 
the committee on arrangements, acted as 
toastmaster. During the evening Mr. Herzog 
was presented with a beautiful 18 karat 
white gold watch containing the following 
inscription: “Presented to Joseph L. Herzog 
in grateful appreciation of his invaluable 
services to National Jewelers Board of 
Trade as President and Director at a din- 
ner tendered to him by his fellow Directors 
and Associates, April 1, 1926.” The com- 
mittee on arrangements having the affair in 
charge included: S. C. Powell, chairman; 
Walter P. McTeigue, Julius Kaufman, Mil- 
ton L. Ernst and Emile Tas. 








Utica, N. Y. 


Evans and Sons, Inc., jewelers and silver- 
smiths, announce the opening of their new 
store at 234 Genesee St. on April 10. 

Walter M. Edwards, Joseph McQuite and 
Joseph E. Spain, official appraisers appointed 
by the court, find that Bernhart Marks, 
bankrupt jeweler of Troy, having a resi- 
dence at 894 Myrtle Ave., Albany, has net 
assets of $4,557. Stock and fixtures are 
valued at $4,557. Aaron Barrick, Albany, 
holds diamonds in pawn valued at $3,300, 
and E. Elkans of Troy holds diamonds to 
secure loans of $7,300. The residence in Al- 
bany is worth $16,000, but the City Savings 
Bank holds a mortgage for $9,082 and Henry 
Weiss holds one for $5,500, and the bank- 
rupt’s wife has dower interest. 

The jewelry business which has been at 
one location for 81 years at Schenectady, 
N. Y., now conducted by Clark & McDonald, 
successors of James Sanders, will move to 
the Mikkelsen building at 215 State St., a 
few doors from the present location. The 
building will have a new front and modern 
windows especially adopted to the jewelry 
business will be installed in the store. Work 
will be started at once, and the removal will 
take place within a few months. James 
Sanders, a clock maker from England, 
started the business in 1845, and upon his 
death his two sons, Charles and James Sand- 
ers continued it until 1910, when two em- 
ployes, William C. Clark and William S. 
McDonald, purchased it. The building hous- 
ing the business is 104 years old. The busi- 
ness has enjoyed a high reputation from the 
start. Mr. Clark entered the establishment 
as an errand boy at the age of 13, and now 
is the senior partner. Mr. McDonald has a 
record with the firm only a few years 
shorter, hiring in his early 20’s to James 
Sanders. Both learned from Mr. Sanders 
storekeeping methods and the keeping of 
faith with customers. 
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Israel Diamond, of 863 Broad St., has 
opened a branch store at 138 Market St., 
near the corner of Halsey St. 

Because of the illness of his attorney, the 
trial of Charles Clay, accused of complicity 
in the William H. Taylor hold-up, has again 
been deferred, this time to April 12. 

Saturday was opening day at the new 
store of Frank Adelmann at Broad and 
Court Sts. The front of the store resembled 
a florist’s shop, with potted hydrangeas, 
baskets of roses and other flowers and 
plants sent in by some of the leading jewelry 
manufacturers of the city. In lieu of the 
usual souvenirs the store is giving a 15 per 
cent reduction for two weeks. 

Edmund P. Kohn, of the firm of Kohn 
& Co., manufacturing jewelers of 26 Camp 
St.. with Mrs. Kohn and their daughter, 
Miss Margaret, sailed Thursday on the S. S. 
Reliance for a West Indian cruise. They 
will spend some time at Bermuda and 
Jamaica and will return to Newark late this 
month. Mr. Kohn’s brother, Oscar W. 
Kohn, a member of the firm, recently re- 
turned home from Pinehurst, N. C. 











David Present has moved his jewelry busi- 
ness from South Ave. to 94 Main St. He 
was formerly located on Main and Water 
Sts. 

Secretary Charles E. Sunderlin of the 
New York State Retail Jewelers’ Associa- 
tion has issued a letter to the State jewel- 
ers, signed by E. J. Scheer, president, con- 
gratulating the trade on the elimination of 
the 5 per cent. tax. 

Dudley, Given & Simpson, formerly of 
East Ave., held a formal opening at their 
new location, 60-64 Clinton Ave., S., last 
week. Members of the firm 25 years ago 
were associated with the Glenny Co., Main 
St., E. The company was incorporated about 
16 years ago with a location on East Ave. 

A well dressed man about 40 years old 
called at the store of the L. Sunderlin Co. 
last Saturday afternoon, March 27, and asked 
to inspect some expensive diamonds. He 
said that his wife was to meet him there. He 
was requested to call Monday when Mr. 
Sunderlin would display an assortment for 
his selection. He said that he was stopping 
at the Rochester Hotel. Later it was learned 
that no one of the name given was registered 
there. The man did not return Monday. 

The annual banquet and ball of the Roch- 
ester Retail Jewelers Association will be 
held at Teall’s Hall, East Ave., on Thurs- 
day evening, April 15, at 7 o'clock. The 
committee of arrangement has planned a 
diversified program of unusual interest. 
There will be a few short speeches pertinent 
to the jewelers’ interest. H. D. Marks, 
alderman of the 7th Ward, and E. J. Karst- 
ner, sales manager of the L. E. Waterman 
Co., has been invited to address the meeting. 
Souvenir fountain pens will be presented to 
those in attendance. A lively entertainment 
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during the dinner and a dance with good 
music will follow. Old-time dancing as well 
as the latest styles will be introduced. Many 
of the jewelers have extended invitations to 
the salesmen and women of their jewelry 
stores. 











Oscar Braun, formerly with the Star Ring 
Co. of Buffalo, has opened a retail jewelry 
store at 300 Amherst St., in the Black Rock 
section of the city. 

O. A. Siehl, who has been in the retail 
jewelry business in North Tonawanda for 
the past 15 years, is closing out his stock 
preparatory to retiring from business. 

Three executives of the King & Eisele Co. 
were on the sick list last week—Edward A. 
Eisele, Ralph E. Smith and Ford N. Crown. 
The last named is still confined to his home. 

A. W. Anderson, Neenah, Wis., secretary 
of the A. N. R. J. A., was in Buffalo last 
week conferring with Charles T. Evans, 
treasurer and past president of that organiza- 
tion, regarding association matters. 

Harry C. McCormack and his son, Wells, 
of T. C. Tanke, Inc., took the third degree 
in Highland Lodge, F. & A. M., last week. 
Mr. McCormack, Sr., addressed the Utica 
Kiwanis Club on April 7 and attended a 
father and son banquet in the same city that 
evening. Mr. McCormack is chairman of 
the Kiwanis State committee on under- 
privileged boys’ work. 

Word has been received in Buffalo from 
President Emil J. Scheer that this year’s 
New York State Retail Jewelers’ convention 
will be held at the Hotel Otesaga, Coopers- 
town, on Monday, Tuesday and Wednesday, 
July 12, 13 and 14. Definite arrangements 
were made with the hotel management last 
week. The convention city is surpassed by 
few others in the State for natural beauty 
and restfulness, and it is believed that many 
jewelers will arrange their vacations so they 
may attend the annual State conclave. 

Helmuth P. Schultze’s bad luck did not 
end with the robbing of his store on March 
17. Since that time he has twice been in 
auto accidents, but fortunately suffered no 
personal injury. The most recent mishap 
occurred on March 28 during a_ blinding 
snowstorm on the Buffalo-Batavia highway 
near the Akron road when another car 
crashed into Mr. Schultze’s machine, forcing 
it into a ditch on its side. While Mr. 
Schultze was uninjured, his wife, daughter 
and sister-in-law were bruised and_ badly 
shaken up. The car was badly damaged. 

Diamond jewelry libeled by the govern- 
ment after it had been smuggled into this 
country by Sanfrisco Silva and Carlos 
Melick, residents of Mexico City, brought 
$4,294 at an auction held in the Federal 
building last week by Marshal George Yox. 
The jewelry had been appraised at about 
$10,000. The sale was largely attended and 
some of the best pieces were picked up by 
local jewelers. Silva and Melick were each 
fined $500 on their pleas of guilty to the 
charges of smuggling. The choicest piece, a 
bar pin containing 27 diamonds, was pur- 
chased by Harry Lazar, lower Main St. 
jeweler, for $1,215; E. B. Kruzicki, of Sigrist 
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& Finch, bought a 1.10 carat stone for $265, 
two other half-karat stones for $205, and 
two diamond earrings for $165. Manuel 
Grodzinsky, of the Premier Diamond Co., 
bought a .96 stone for $260. 
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$32,732. In addition, there was rough 
amounting to $1,050 from France. The 
amount of rough shipped directly from South 
Africa is given as $140,025 and no shipments 
are recorded from Brazil, British Guiana or 
any of the other smaller diamond producing 
countries. 

As gauging the needs of our importers 
and cutters, the January imports of diamonds 
indicate that stocks were very well sold 
out last year and that this country is ready 
to absorb even more than its usual share 
of the Queen of Gems. The rough imports 
are particularly satisfactory as they foretell 
an activity in our diamond cutting industry 
which is generally hoped will continue 
through the remainder of the year. 











J. H. Wilson has been in our city for 
several days calling on retail as well as 


jobbing jewelers in the interest of the 
National Jewelers Publicity Association. He 
has been very successful in getting subscrip- 
tions from the local jewelers for the adver- 
tising campaign for the benefit of the 
jewelry business at large. 

A. B. Hiller, of the Hiller Jewelry Co., 
expects to leave for the east within the 
next few days, on a buying trip, and while 
in New York will make his headquarters 
at the Pennsylvania Hotel. S. L. Hiller and 
Horace Simon, traveling representatives of 
the Hiller concern, are at home at present 
replenishing their stocks, and expect to start 
out again in about a week for their respective 
territories. 

The following jewelry representatives 
have been here recently calling on the job- 
bing trade: J. Seebeck, Barnett Daniel & 
Co.; Mr. Kashins, Providence Stock Co.; 
Mr. Imhoff, R. & G. Co.; Mr. Shapiro, 


‘Louis Manheimer & Sons Co.; Herbert C. 


Bliss, Sammartino Bros. Co.; S. M. Gross- 
man, P. R. K. Jewelry Co.; Wm. Roman, 
representing himself; A. Abraham, repre- 
senting himself; Milton Sandfelder, D. F. 
Briggs Co.; Henry Greenthal, Albert 
Lorsch & Co. 








Richmond, Va. 


Morris Lutto, manager of Gray’s, Inc., 118 
I. Broad St., has returned from a business 
trip to Philadelphia and New York. 

Police are still searching for thieves who 
broke into the store of the L. J. Hayden Co.. 
W. Broad St., recently and stole watches, 
rings and other jewelry valued at $350. 











F. J. Gilbride has opened a jewelry store 
at Little Falls, Minn. 
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L. W. Otto, of Crawfordsville, Ind., and 
M. Monahan, of Mingo Junction, O., were 
among the visitors in Cincinnati last week. 

Arthur Westrich, a watchmaker of 2020 
Colerain Ave., and Dorothy Schlechtingen, 
age 18, stenographer, 902 York St., were 
married in this city, Monday. They obtained 
their license early in the morning and the 
ceremony followed immediately. 

J. D., E. B., and Arthur C. Jacobs, of- 
ficials of D. Jacobs Sons’ Co., expect to take 
their annual trip to New York city and 
Providence, R. I., in about two weeks. They 
make a tour of the eastern section at the be- 
ginning of the Spring season and will carry 
out their usual programme. 

The entire family of Ralph Cook, en- 
graver with A. Sauer & Co., in the Glenn 
building, was stricken with a touch of influ- 
enza and was confined to his home in Cov- 
ington. Mr. Cook was the first to fall a 
victim and then his wife and two children 
followed. Albert Godewisch, traveling repre- 
sentative of the same company, was also 
stricken, as were several members of the 
family. 

The first get-together meeting of the year 
for members of the Cincinnati Wholesale 
Jewelers’ and Manufacturers’ Association 
will be held at the Hotel Gibson, Thursday, 
April 15. It will also mark the first meeting 
over which the new president, A. Nuern- 
berger, will preside. The members of the 
entertainment committee are going to send 
out announcements of the session and ask 
that as many members as possible attend. 

“T am glad this country failed to enter the 
League of Nations,” declared George H. 
Newstedt, president of the jewelry company 
maintaining the large jewelry store at 4th 
and Race Sts., who returned from Europe, 
Thursday. Mr. Newstedt, accompanied by 
Mrs. Newstedt and their daughter, made the 
pilgrimage across the sea primarily on a dia- 
mond-buying expedition and they visited 
other parts of the continent as well. 

Diamonds are selling a trifle high in the 
markets of Amsterdam, Antwerp and Paris, 
according to Jacob Litwin, head of L. Litwin 
Sons on W. 6th St., and business seems to 
be good in those sections. Mr. Litwin re- 
turned last week from one of a number of 
trips he made to the continent and declared 
that dealers are asking high prices for stones 
of the larger type. Paris jewelers, he said, 
are going in for large bracelets, as they feel 
that this article of adornment will be dis- 
played in profusion during the year. 

A campaign dinner was given by C. E. 
Richter, of Richter & Phillips, at the Cuvier 
Press Club on Opera Place, Thrusday eve- 
ning. Mr. Richter is a candidate for director 
of the Cincinnati Automobile Club in the 
election that will be held April 23 and is 
working strenuously to be elected. He was 
host to a group of 44 prominent men in Cin- 
cinnati, Thursday evening, but this is about 
half of the number on his campaign commit- 
tee. The field for the election is made up of 
14 candidates, half of whom are to he se- 
lected. 

April Fool’s Day will be remembered 
around the establishment of Frohman & Co., 
in the Harrison building, because of the many 
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pranks that were played there Thursday. 
The fun lasted during the entire day and 
members of the staff, together with employes, 
effected a number of surprises on each other. 
Miss Opal Shaw started the fun early in the 
day and George Geers indulged in the festivi- 
ties so strenuously that he went home with- 
out a cap and a torn coat. John Gerwin and 
George L. Brown, traveling representatives 
of Frohman & Co., have returned from busi- 
ness trips. 

An unmounted diamond, said to have a 
value of $650, was found in a dump heap 
near the Fox Paper Co.’s plant at Lockland, 
suburb of Cincinnati, Tuesday. The gem 
was found by Clarence Carter, age, 23, of 
Lockland, who was taken to police headquar- 
ters when he tried to sell the stone in a used 
jewelry shop on Central Ave. It was shown 
that Carter really found the stone, as a driver 
of the paper company was present when he 
picked it up and reported it to officials of the 
company. Carter has been unable to work 
because of an injury to his arm and was 
trying to realize some money for himself by 
selling the gem. He told the police he often 
found bits of jewelry and small coins on the 
dump heap. 

Refusal to review the action of the Court 
of Appeals affirming a verdict of $75,000 in 
favor of Mrs. Louise Grimm Oskamp 
against members of the family of W. S. P. 
Oskamp, was made by the Ohio Supreme 
Court, Tuesday. This affirms the decision 
of the lower court and also exhausts every 
resource made by the defendants to have the 
large verdict set aside. Last week Mrs. 
Louise Oskamp was given a divorce from 
Herbert Oskamp and also awarded a large 
amount in alimony. Litigation between the 
woman and the Oskamp family has been go- 
ing on for several years, and from both late 
decisions it appears that the end has been 
reached. Mrs. Louise Oskamp filed a dam- 
age suit against members of the defendant 
family asking for $150,000 for alienation of 
affections and a jury in the former Superior 
Court in Cincinnati awarded her $100,000. 
This was reduced by the Court of Appeals 
to $75,000, as the upper court eliminated Mrs. 
Adele Oskamp Ryan by stating that she was 
not a party to the alleged conspiracy. At- 
torneys for the family expressed surprise 
Wednesday when informed of the Supreme 
Court’s decision. Petition suits were filed 
by attorneys for both sides, Thursday, in or- 
der to properly divide the real estate in- 
volved in the settlement of alimony. The 
question now is which suit has precedence. 








Salt Lake City 


Harry B. Miller, head of the H. B. Miller 
Co., jewelers and railroad watch inspectors, 
and Mrs. Miller are back from a business 
and pleasure trip along the Pacific Coast. 
They were away about three weeks. 

J. S. Jenson, pioneer jeweler of this city 
and head of J. S. Jenson & Sons’ Co., S. 
Main St., is in the Holy Cross Hospital, 
where he is undergoing treatment. Excellent 
progress is being made and it is expected that 
he will be out of the institution soon. Mr. 
Jenson has been in California most of the 
Winter and had returned but a short time 
when he was urged to go to the hospital by 
his physician. Mr. Jenson is the oldest living 
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jeweler in this city, or State, it is believed, 
He came from Denmark as a very young 
man and after working for different firms he 
opened a store of his own in 1875, which he 
has operated continuously ever since. Mr. 
Jenson began as a watch and clock repairer 
in Denmark. 
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L. J. Binder, of the Cowell & Hubbard 
Co., who has spent the Winter at Palm 
Beach with the Greenleaf & Crosby Co., has 
returned home. 

Nathan Wolinsky, jeweler and pawnbroker 
who has been located at Superior Ave. and 
W. 3rd St., has moved to a store in the 
Hotel Olmstead at Superior Ave. and E. 
Oth St. 

R. E. Gourley, formerly with the Sigler 
Bros. Co. for the past four years, is now con- 
nected with the H. W. Burdick Co. He will 
cover the northwestern part of Ohio and the 
entire States of Michigan and Indiana. 

H. F. Pitkin, pioneer jeweler of Andover, 
O., passed away on March 31 at 1:30 p. mw. 
The funeral was held on Friday, April 2. 
Mr. Pitkin had a wide acquaintance in the 
trade and his son, H. F. Pitkin, has a retail 
jewelry store in Akron. 

J. A. Conn reached Cleveland last week 
from his home in Florida, where he spent a 
few days after closing a sale in that vicinity. 
He opened an anniversary sale for F. H. De 
Witt of Port Clinton, O., Saturday, April 3. 
I. Bernon is assisting him. 

The store of Herbert Meyers, 11714 De- 
troit Ave., who recently went into bank- 
ruptcy, has been taken over by Hayes and 
Birt. Steve Hayes has had a place of busi- 
ness in the Union Trust building, and Mr. 
Birt was formerly connected with Mr. 
Meyers. 

In the case of Morris Folkman, retail 
jeweler of 5837 Broadway, Cleveland, the 
audit has been completed by the Cincinnati 
Adjustment Committee of the National 
Jewelers’ Board of Trade. Liabilities are as 
follows: $20,590.29; assets, $15,485.89. The 
committee has suggested that creditors take 
no action until they have submitted a recom- 
mendation for their consideration. 

An intervening petition has been filed in 
United States Court by E. L. Fischbach in 
the involuntary bankruptcy case of Arthur 
J. Madaros doing business as L. Strauss & 
Co. Fischbach says that he is a creditor 
having a probable claim of $314.72 in excess 
of securities held by him. Madaros asked 
that the case be dismissed on the grounds that 
one of the three petitioning creditors had no 
claim against him, having been paid in full. 

A very painful injury was suffered by 
Otto T. Loehr, of the Scribner & Loehr Co. 
last Saturday through an automobile acci- 
dent. Mr. Loehr and his boys were driving 
down to work and at the corner of E. 36th 
St. and Prospect Ave., a truck belonging to 
the Richman Bros. Co. smashed into their 
car. Mr. Loehr had four ribs broken and 
Carl Loehr had one arm severely bruised. 
The other boys were uninjured as was the 
truck driver. Both machines were badly 
smashed. Mr. Loehr has been confined to 
his bed since the accident. 
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Chicago Notes 


Albert Millard, of Buss-Linthicum-Thor- 
son, is spending this week at Detroit, calling 
on the trade. 

B. O. Hess, representing the Frank 
Krementz Co., will leave this week on a 
10 days’ trip through the east. 

Frank Neuberger, manufacturers’ repre- 
sentative, returned last Friday from a short 
business trip through the middle west. 

Julius Ziegler, of J. Ziegler & Son, 31 N. 
State St., will leave this week for a two 
weeks’ trip through the northwest to visit 
with his trade. 

Clarence Thompson, of Joseph Fahys & 
Co., made a short business trip last week to 
Detroit and Toledo and reports having had 
a nice business. 

Milton Sandfelder, of the D. F. Briggs 
Co., returned last week from a short business 
trip through the middlewest and reports con- 
ditions as fair there. 

Harry Miller, traveling representative for 
eastern manufacturers is calling on the 
trade in St. Louis and Cincinnati this week 
and will be back the end of this week. 

J. B. Crawford, manager of the Chicago 
office of the A. Wittnauer Co., Inc., is mak- 
ing a business trip through the east and 
will return home some time this week. 

Gus Weinfeld, of the Block-Weinfeld Co., 
accompanied by Dave Helfner, also of this 
firm, returned to Chicago last week after 
making a month’s business trip through the 
west. 

George L. Uman, representing Alter & 
Co., left last week on his usual business trip 
through the south and west to the Pacific 
Coast. Mr. Uman will be away for about 
three months. 

Frank Bruns, of the Chapin & Hollister 
Co., with headquarters on the eighth floor 
of the Columbus Memorial building, left last 
week to visit the trade in the northwest and 
will be gone for a month. 

Reuben Cohen, of the George H. Cahoone 
Co., 302 Heyworth building, is making a 
business trip through the east as far as 
Syracuse, New York, and will return to 
Chicago about the middle of the month. 

Percy H. Savory, general sales manager 
of the Wadsworth Watch Case Co., with 
headquarters at New York city, spent a day 
in Chicago last week visiting at their local 
office on his way home from the home office 
at Dayton, Ky. 

J. D. Gottlieb has entered into the watch 
repairing business for himself in suite 1302 
Columbus Memorial building. Mr. Gottlieb, 
for more than three years was connected with 
the watch repairing department of Stein & 





Ellbogen Co. He is well known to the trade. 

Altbach & Sons, wholesale jewelers, 123 
W. Madison St., have installed several new 
wall and counter cases, and have rearranged 
their entire display room. These additional 
cases provide ample space for the display of 
their increased stock. 

Peter Sweeney, who formerly was in the 
retail jewelry business at Oregon, III., is now 
associated with the Irving jewelry store, at 
Hammond, Ind. Mr. Sweeney has a host of 
friends in the trade and they will be pleased 
to learn of his connections. 

Elias Markens, of S. Wechter & Co., re- 
turned last week from a nine weeks’ busi- 
ness trip through the south and Pacific 
Coast. Mr. Markens states that business 
is fair in this territory and looks for a 
very good business on his next trip. 

Charles F. Moore is now associated with 
the sales force of Wm. E. Darress Co., 
manufacturing jewelers, 159 N. State St., 
and represents them through the south. Mr. 
Moore is well known in this territory, hav- 
ing covered it many years for another Chi- 
cago house. 

Fred Lee and Sam Kierski, of Lee & 
Kierski, manufacturers’ representatives, with 
headquarters at San Francisco and Los 
Angeles, stopped in Chicago for a day on 
their way home from the east where they 
visited the factories they represent at the 
Pacific Coast. 

J. Eugene Barnes, of Barnes & Freeman, 
left last week for Parker, S. Dak., to con- 
duct an auction sale for E. L. Cleland. 
Morey F. Freeman, of the same firm, re- 
turned last week from Beloit, Wis., where 
he held a very successful close-out sale for 
Alvin Schneider. 

George A. Sroka has opened a clock re- 
pairing shop in suite 1409 Capitol building, 
159 N. State St., where he does work for 
the trade. Mr. Sroka specializes in the re- 
pair of chime clocks. For more than 20 
years he was connected with the repairing 
department of the Kuehl Clock Shop. 

J. D. Johnson, retail jeweler of Rugby, 
N. Dak., spent several days in Chicago last 
week with his daughter, visiting at the 
Northern Illinois College of Optometry, 
where Miss Johnson enrolled in the 2,000- 
hour class. While in Chicago Mr. Johnson 
visited the markets and his many friends. 

Max Hirsch, 31 N. State St., accom- 
panied by Mrs. Hirsch, returned to Chicago 
last week from Florida, where they spent 
two months, visiting at the Winter home of 
Mr. Hirsch’s parents, at Winter Haven. 
Before returning home they visited other 
Florida cities and Mr. Hirsch called on the 
trade. 


Marcus J. Herzberg, retail jeweler, who 
has been located at 4330 Lincoln Ave., for 
several years, is now established in his new 
quarters in the New Center Theatre build- 
ing, at Lincoln Ave, near Irving Park 
Blvd. Mr. Herzberg has a very beautiful 
location and has installed some handsome 
new fixtures. 

Louis Hillman, a member of the firm of 
the Herbert Jewelry Co., Inc., 52 W. Madi- 
son St., recently purchased 25 additional 
shares of this company’s stock, from Her- 
man Frank, who was interested in the firm. 
At a recent meeting of the directors Mr. 
Hillman was elected secretary, to succeed 
Herman Frank. 

I. S. Ritcher, manufacturers’ representa- 
tive, left last Sunday night for St. Louis, 
where he will join E. S. Heller, also a 
representative for eastern manufacturers. 
Mr. Ritcher and Mr. Heller will continue 
their trip through the middle west, return- 
ing to their office in the Heyworth building 
within the next two weeks. 

Walter Heurich has opened an attractive 
retail jewelry store at 4104 Milwaukee 
Ave. Mr. Heurich is well acquainted in the 
jewelry field, having been connected with 
it for many years. He formerly was with 
M. J. Harris, a local retailer, and prior to 
that time was associated with his father, 
August Heurich, 3057 Lincoln Ave. 

Chester Wilson, formerly of Kemnitz & 
Wilson, 4009 N. Robey St., is now asso- 
ciated with the retail jewelry store of 
George P. Anderson, 3624 Fullerton Ave. 
Mr. Wilson, recently sold out his interest 
in the business of Kemnitz & Wilson, and 
that business is now being operated by 
Herbert and Alfred Kemnitz, under the 
style of Kemnitz Bros. 

The Conklin Pen Mfg. Co. is now estab- 
lished in new quarters in room 410 North 
American building, 36 S. State St. This 
firm for years was located at 14 E. Jackson 
Blvd. In making the move it has secured 
more convenient quarters and is situated 
right in the heart of the jewelry district. 
The firm has a completely equipped service 
department and carries a complete line of 
merchandise. M. A. Fountain is in charge 
of the Chicago office. 

Teams of the Chicago Jewelers Bowling 
League played their 24th series of games on 
Wednesday evening of last week at Ben- 
singers’ on Wabash Ave. The team repre- 
senting Wexler Bros., is in the lead with 50 
games won and 22 lost; Norris, Alister- 
Ball’s team is a close second with 48 games 
won and 24 games lost; the team of Pea- 
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cock-Albers is third with 40 games won and 
32 games lost. The standing of the other 
teams in the league is as follows: A. C. 
Becken Co., 39 games won and 33 games 
lost; Otto Young & Co., 36 won and 36 
lost; American Optical Co., 33 won and 39 
lost; S. B. Slater Co., 25 won and 47 lost; 
Goldsmith Bros., Smelting & Refining Co., 
17 won and 55 lost. Bowler Kriske, play- 
ing on Wexler Bros. team, had the honor 
of ‘winning the beautiful Ball watch donated 
by Norris, Alister-Ball Co., for having the 
highest total average in six games. His 
average was 184. On April 19th and 20th, 
teams representing Norris, Alister-Ball Co. ; 
Wexler Bros. Co.; Peacock-Albers and 
Otto Young & Co., will bowl in the Indus- 
trial Tournament, in teams, singles and 
doubles. 

P. B. Marshall, manufacturers’ representa- 
tive, left last Sunday night for the east and 
south, and will be gone for three weeks. 

G. A. Gelderman, assistant sales manager 
of the Shoreham Mfg. Co., Inc., New York 
city, is spending several weeks in Chicago 
calling on the trade. 

Wilder C. Harris, vice-president of the 
Norris, Alister-Ball Co., is recovering as 
well as can be expected at the Roseland 
Community Hospital from a very serious 
attack of pneumonia. Mr. Harris has been 
confined at the hospital for about two 
weeks, and will probably remain there for a 
couple of more weeks. 

Workmen have been busy during the past 
week in the offices of Juergens & Andersen 
Co., 108 N. State St. in remodeling and 
rearranging their private offices. When 
work is completed the private offices of H. 
Paul Juergens, Wm. Juergens, and Wm. 
Juergens, Jr., will be greatly enlarged, as 
will the other private diamond rooms. 

Several retail jewelers suffered losses by 
having their display windows broken during 
the early morning hours of last week, and 
their entire display stolen. The thief 
operating on the store of A. Rodelius & Son, 
1633 Sherman St., Evanston, Ill, used a 
glass cutter, on both the front and side 
windows, so as to be able to clean out the 
entiré display. Rodelius estimate their loss 
at $590. H. L. Pearson & Co., 11340 S. 
Michigan Ave., lost merchandise valued at 
$110, when their window was broken. The 
‘window smasher that broke the window in 
the store of Edward Kirchberg, Inc., 104 
N. State St., had to also break into a display 
cabinet in order to get the loot. This firm 
lost miscellaneous jewelry valued at $2,700. 

Charles Bachman, 1524 E. 53rd St., had 
the misfortune to lose five watches last week, 
when two colored men entered his store, 
asked to see some watches and then fled. 
Mr. Bachman describes one of them as very 
tall and the other as short. The tall darky 
had been in Bachman’s store several times 
looking at watches, and then one day 
brought in his friend. He asked Bachman 
to show his friend the watch he had been 
looking at, but the watch didn’t seem to 
satisfy him, and he asked to be shown more. 
Finally Bachman had five watches out and 
the- tall man went to the door and opened 
it, his partner immediately gathered up the 
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watches and both fled. While Pinkerton 
detectives and police have been working on 
the case, John H. Watson, 1200 E. 55th St., 
reported that two colored men answering 
the same descriptions had been in his store 
several times. A few days after the Bach- 
man robbery they again entered Watson’s 
store. He called the police but before they 
arrived the suspects had made their escape. 
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Bauman-Massa Jewelry Co., is in Europe 


Albert Auer, diamond buyer 


visiting the wholesale markets there. He 
is expected back in about a month. 

Ed F. Poos, 2643 Cherokee St., well 
known south side jeweler, is able to be 
active in business again after being laid up 
temporarily by an injury to his right hand. 

Henry Moos, connected for several years 
with the St. Louis Refining Co., which re- 
cently retired from business, has embarked 
in business for himself with quarters at 1215 
Holland building. 

E. A. Horstmeyer, jeweler and optician, 
at 5937 Easton Ave., in the Wellston shop- 
ping district, has recently added a new 
optical room to his store, fitted it up with 
new equipment and will add to his staff of 
assistants. 

It is reported that the Stange Co., Inc., 
on Olive St., has retired from the wholesale 
jewelry trade, but plans to continue its 
activities in the trade with its manufactur- 
ing department, serving the local trade in 
this way. 

Bell & Bell, retail jewelers, have recently 
moved into a new location at 5059 Delmar 
Blvd. and have considerably enlarged their 
stock facilities as well as increased the 
scope of the manufacturing department at- 
tached to the store. 

Edward Extein has formed the Extein 
Diamond Co., Inc., and opened for business 
at room 502 Holland building. For the past 
five years he has been with the St. Louis 
Refining Co. and is now embarking in busi- 
ness with associates for his own account. 

The firm of Roebiger Bros., jewelers and 
opticians, at Belleville, Ill., has retired from 
business after many years in the retail 
jewelry field of the town. The recent death 
of one of the firm impelled the decision to 
close out the store and stock and liquidate 
the affairs of the concern. 

A. F. Hoffman, jeweler and optometrist, 
formally dedicated his new display windows 
with a unique display of the store’s wares 
during the opening week of the Spring 
season. The remodelling of his store front 
has provided him with a double display 
window section with much more floor space 
for decorating. 

Joseph Arnold, traveling eastern territory 
for the Bauman-Massa Jewelry Co., 
wholesalers, and Harry Bante, representa- 
tive in southern territory, have been in the 


trips. Both of them will be in until after 
the firm gets moved into its new home in 
the Republic building, at 7th and Olive Sts. 

Leo Phegley, of the staff of the Eisen- 
stadt Mfg. Co., wholesale jewelers, in the 
Louderman building, 11th and Locust Sts., 
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has been made manager of the credit de- 
partment of the company. He succeeds 
Brainerd S. Ryan, recently deceased arid his 
selection to the responsibilities of this posi- 
tion is significant of the regard in which he 
is held by the officials of the company, 
Charles Hellwig has been advertising his 
jewelry stock for sale at 3552 S. Grand 
Blvd., by means of special sales as a means 
of closing out the business. He also has 
advertised to sell the stock and lease jn 
bulk, but has been disposing of all he ean 


. pending finding a buyer for the entire stock. 


It is reported that he is planning to embark 
in the local realty field. 

Articles of incorporation have been issued 
the Hasenjaeger Bros. Jewelry Mfg. Co, 
with a paid-up capital of $25,000. The 
officers are president F. W. Hasenjaeger and 
secretary-treasurer, J. W. Hasenjaeger. 
This concern was located for several years 
in the old Holland building on N. 7th St, 
but is now installed in more _ suitable 
quarters in the Arcade building, at the 
corner of 8th and Olive Sts. 

Salesmen for the Eisenstadt Mfg. Co, 
wholesalers, who cover comparatively nearby 
territories for the concern, are expected 
to be in shortly to attend the formal open- 
ing of the headquarters in the Louderman 
building, at 11th and Locust Sts.  Invita- 
tions are going out generally to the trade 
for this affair, and many nearby, at least, 
customers, are expected to attend and the 
salesmen in these sections will be on hand 
to greet their trade friends and welcome to 
the new home of the company. 

Local jewelers were interested in an ex- 
hibit of hand wrought jewelry which was on 
display here for a week at the City Art 
Museum. The collection of hand-made 
pieces was the work of Frank Gardner 
Hale, of Boston, and comprised 170 pieces. 
Most of the articles shown in the collection 
were rings, pendants, bracelets, chains and 
pins. These came in a great variety of 
colors and workmanship and were examined 
with close attention by many interested in 
the highest art in hand made _ jewelry. 

Charles Wellman, one of the western sales- 
men for the Bauman-Massa Jewelry Co., 
left last week on a two weeks’ trip, after 
being into headquarters for a week. He 
plans to be back in time for the reception 
and formal opening of the new headquarters 
of the company, which will probably be held 
about the middle of April. “Al” Fritz, 
representative of the firm in Missouri, is 
out for a short trip, after being in town 
for about a week. He will return in about 
three weeks to be here to greet any of his 
trade who are in town for the firm’s formal 
opening. The job of moving the stock and 
apparatus of the Bauman-Massa Jewelry Co., 
from the Commercial building to the concern’s 
new home in the Republic building, one block 
further west at 7th and Olive Sts., has been 
on all week, as the firm hopes to be settled 
in its new home shortly. Having occupied 
its old location for more than a quarter of 
a century, this is the first time officials and 
employes of the firm have been disturbed 
by moving for a long span of time. The 
entire third floor of the new location will 
be occupied as headquarters, sales rooms and 
factory by the company and it will have 
much larger facilities for handling its busi- 
ness and taking care of its trade. 
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T. Voranberger, watchmaker at the Louis 
Esser Co. jewelry store here, has returned 
io the store after being ill at his home for a 


week. 


Louis Esser, president and treasurer of the_ 


Louis Esser Co., prominent retail jewelry 
firm at Milwaukee, is spending several days 
at Hot Springs, Ark. 

Among the Wisconsin jewelers who called 
on the wholesale firms in Milwaukee last 
week were Thomas Bruhy, West Bend; John 
Cuske, Oshkosh; R. Hille, Menomonie Falls ; 
B. Panik, Cudahy; and George Armbruster, 
Cedarburg. 

Albert Lessard, who has conducted a retail 
jewelry store in West Milwaukee, opposite 
the National Soldiers’ Home, for the past 
two years, has moved into Milwaukee and 
will be located on National Ave., between 
Western and Thirty-first Aves. 

A new residence on Layton Blvd. in Mil- 
waukee is being erected by David Kupper, 
well-known retail jeweler at Milwaukee. 
The house will be two stories high, of brick 
yeneer construction and will be among the 
most beautiful residences on that fashionable 
boulevard. 

William Schwanke, well-known jeweler at 
Milwaukee, has returned to the city, after 
spending several days at Hot Springs, Ark. 
Mr. Schwanke was greeted with the worst 
blizzard of the season in Milwaukee in con- 
trast to the Summer weather he enjoyed 
while on his vacation. 

Henry L. Tanezer, president of the Henry 
L. Tanezer Co., wholesale jewelry firm, has 
sold the Park View Apartments at 40th St. 
and Lisbon Ave., which he owned. The Se- 
curity & Mortgage Co. of Milwaukee was the 
purchaser. Mr. Tanezer has considerable 
real estate holdings in the city. 

A. F. Weckerle, representative for the O. 
F. Bingenheimer Co., wholesale jewelry 
house at Milwaukee, is now traveling through 
the copper country in northern Michigan. 
Mr. Weckerle reports that the retail jewelers 
in his territory are buying in fair amounts 
and anticipate doing a fair amount of busi- 
ness during the Spring months. 

Another pioneer jeweler in Milwaukee has 
sold out his business and will retire from the 
field when his stock is disposed of. This is 
Max Kupper, 643 Lincoln Ave., who has op- 
erated a jewelry store there for the past 19 
years. The reason for the retirement from 
business, as given by Mr. Kupper, is that he 
had an opportunity to sell his building at a 
satisfactory price. 

After making a record for automobile 
driving between Chicago and Milwaukee a 
few weeks ago, Sam Klein, owner of a 
jewelry store in Milwaukee, drove from the 
La Salle St. station in Chicago to Daven- 
port, Ia., a distance of 183 miles in 222 min- 
utes, beating the fastest train between those 
cities by one hour and 48 minutes. The run 
was timed by the Chicago Evening American 
and the Davenport Times. Mr. Klein drove 
a stock model car on both trips. 

Harry R. Holmes, vice-president of the 
David Goldman, Inc., jewelry firm at W. 
Water St. and Grand Ave., and display man- 
ager during his four years’ association with 
the company, has accepted a position as dis- 
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play manager with the J. H. Ehrlich jewelry 
store in Detroit. Mr. Holmes has already 
left Milwaukee. The Goldman firm will go 
out of business on April 30, when its present 
lease expires. The auction sale, which has 
heen conducted at the store since the an- 
nouncement of its retirement from business, 
has been discontinued. 


Section men on the Northwestern Railroad 
at De Pere, Wis., found boxes last week 
bearing the name of the Vander Zanden Co., 
retail jewelry firm there, which, if found 
earlier and reported, might have resulted in 
a valuable clue in the discovery of the bur- 
glars who robbed the store recently. Five 
hundred dollars’ worth of diamond rings were 
taken from the store window. Three empty 
boxes were found, but the section workers 
failed to report their find to the police until 
they heard of the robbery. The police at 
De Pere have slight hope of getting the bur- 
glars as they believe they have escaped the 
State. 

F. L. Zweck, Marshfield, Wis., and his son, 
‘Kdward,. have been. made co-defendants in a 
damage suit brought against them by Mrs. 
Matilda Baetzer, of Fairchild, Wis. The 
damages sought amount to $10,500 and are 
for the death of her son, who was killed in 
an automobile accident on May 11, 1924, 
when the Zweck car, driven by the jeweler’s 
son, crashed into another car. A plea of 
guilty on the charge of manslaughter was 
made at the time by Edward Zweck and he 
was sentenced to two years in the Green Bay 
reformatory, but was paroled. It was 
brought out that he drove the automobile in 
a reckless and unlawfully fast manner. Mr. 
Zweck has been brought into the action now 
on the ground that he should not have per- 
mitted his son to drive the car. 

Jones-Neverman, prominent jewelry firm 
on Milwaukee St., Milwaukee, suffered a loss 
by fire when flames destroyed the Oskar 
Korthals Curio Shop in the same building 
last week. The fire was discovered by Mr. 
Korthals, who noticed an electric wire sput- 
tering in the basement and then saw smoke 
around the ceiling. A police guard was im- 
mediately placed around the curio shop and 
also the jewelry store to watch the valuable 
merchandise. A number of early American 
clocks valued at $300 to $800, old jewelry, 
pottery and other antiques wére destroyed, 
but it is believed that some of the old jewel- 
ry and other articles in the curio shop can 
be salvaged. Jones-Neverman had insurance 
on the contents of their store, and their loss 
was mostly from smoke and water. 

A clock which is more than 150 years old 
and the oldest clock in this section of the 
State has just been sent here to the home of 
Hans Benrud, Galesville, Wis., great grand- 
son of the first Benrud to possess it in Biri, 
Norway. The workmanship of the clock, 
which stands eight. feet high, suggests an 
earlier date than 150 years ago, but its origin 
cannot be traced to the original maker. It. 
is entirely hand made and the works are of 
brass, apparently cut by crude tools. The 
case is of spruce and from the cutting it 
seems that a hand-axe or a very crude saw 
was used. It is operated by huge weights, 
which are wound up by a ponderous key. 
The most curious part of the clock is the dial, 
which is fashioned out of German silver. 
From the appearance it was hammered into 
form instead of being moulded. The script, 


103 


“Tempus Fugit,” has been cut into the metal. . 
Another interesting part of the clock is. the 
glass in the panels of the case. This was 
evidently moulded by some primitive process, 
and while fairly transparent, the glass is 
rough, of varying thickness and wrinkled. 











Burglars recently entered the store of the 
Jackson Jewelry & Optical Co. 913 Ft. 
Wayne Ave., Indianapolis, and stole four 
watches and nine diamonds, the total value 
being $472. Mrs. H. J. Parkerson is mana- 
ger of the store. Entrance was gained with 
a skeleton key, police believe. 

Burglars recently broke a large plate glass 
window in the Sacks Bros. store, 308 In- 
diana Ave., and stole jewelry valued at $600, 
according to Max Sacks, one of the proprie- 
tors. The thieves obtained two pairs of dia- 
mond earrings, valued at $200 each; two 
diamond rings, valued at $190; a watch and 
other merchandise of lesser value. 

The city council at Greenfield, Ind., is con- 
sidering the repeal of its present peddler’s 
ordinance. However, the merchants who are 
worried by the house to house canvasser are 
not concerned, for the council is considering 
the repeal only to pass a new ordinance 
which will be all inclusive. The ordinance 
now in effect applies only to a few commodi- 
ties, and, in addition to the doubt as to its 
constitutionality, is not applicable to the most 
flagrant house to house sellers of the present 
day. 

The jobbing, manufacturing and allied 
trades in Indianapolis are making big plans 
for a courtesy trip the latter part of April to 
that section of Illinois known as “Little 
Egypt.” Incidentally, the allied trades will 
be given ample time to entertain the trade 
during the four days of the tour. About 40 
companies will have representatives on the 
trip. The journey will be made by automo- 
bile. Among the entertainment features ar- 
ranged are a smoker, to be given for the re- 
tailers of Murphysboro on the second over- 
night stop of the four-day ‘trip. Special en- 
tertainment in connection with this feature is 
being planned. A luncheon at Mt. Vernon 
is being planned for the noon stopover on 
the second day out. The first stop in Illinois 
will be made in Marshall, and visits will be 
paid that day to Casey, Effingham, Vandalia 
and Centralia, where the first overnight stop 
will be made. The following day the caravan 
will stop at Mt. Vernon, Benton, Christopher, 
Duquoin and Murphysboro. The third day 
the motorcade will visit Cartersville, Herrin, 
Johnson City, West Frankfort, Marion and 
Harrisburg. On the concluding day visits 
will be paid to Eldorado, Carmi, Grayville, 
Mt. Carmel, Lawrenceville and Robinson, re- 
turning to Indinapolis by way of Marshall 
and Terre Haute. State-wide interest in the 
visit to this section of Illinois is being mani- 
fested through Chambers of Commerce and 
other organizations affected. 








The partnership of the Kohls & Leschke 
Jewelry Co., Manitowoc, Wis., has been dis- 
solved. Herman Kohls will continue the 
business. 














ay Ti 
Les ree : ps ‘* nee a’ y 272 GFA ma 
a a rej = MeL os —ae sl 


Meyer Rosenbaum, of the Meyer Jewelry 
Co., is back at his work again after battling 
for a time with the influenza. 

Gustave Schmoeker, of E. H. Pudrith & 
Co.’s staff, has returned to his duties again 
after fighting off an attack of the influenza. 

Alva G. Ruff, who operates a fine retail 
jewelry establishment at Lansing, paid a 
visit to Detroit this week for the purpose of 
buying new merchandise for the Spring. 

N. H. Nielson, who maintains a promi- 
nent retail jewelry establishment on Grand 
River Ave., has returned from a_ hospital 
in Ann Arbor, practically recovered from a 
recent operation. 

A. R. Perry and J. W. Williams, of the 
W. F. Broer Co., wholesale jewelers of 
Detroit and Toledo, have recovered from 
quite serious attacks of illness and are now 
able to be about their duties at the Toledo 
store once more. 

Ray Cowan, a member of the Traub 
jewelry store staff, has the sympathy of the 
entire trade as the result of the tragic 
death of his seven-year-old son, who was 
run down by a truck and killed on a recent 
day this week. 

E. C. Avery, Detroit manager of the W. 
F. Broer & Co.’s Detroit branch, was a 
visitor at headquarters in Toledo during 
the week-end of March 27. Mr. Avery re- 
ports that both the Toledo and Detroit 
stores are experiencing an unusually heavy 
Spring business. 

Reid Berkey, of the Charles A. Berkey 
Co., is back at his work again after fighting 
an attack of the influenza. Charles A. 
Berkey was away from his store all last 
week, passing the time at the Masonic 
temple, where he was active in important 
Masonic proceedings. 

The Meyer Jewelry Co., 8015 Ferndale 
Ave., held a formal opening on April 2. 
This company has recently doubled its floor 
space by acquiring and remodeling the store 
adjoining. It now has one of the finest retail 
jewelry stores on the west side of Detroit. 
The O. I. Baker Co. took part in the Meyer 
opening by making an elaborate display of 
diamonds. 

N. A. Cowan, of the Wallace-Monroe 
Mfg. Co., left last week for a trip through 
Pennsylvania and West Virginia. H. T. 
Monroe also recently left for a trip through 
New York State. Charles E. Wallace, who 
passed most of the Winter traveling in the 
southwest, is at the home office where he 
will be engaged in executive duties for a 
considerable time. 

At a recent joint meeting of the Wolverine 
Travelers Club and wholesale and manufac- 
turing jewelers held at the office of E: H. 
Pudrith & Co., in the Metropolitan building, 
the following committees were appointed to 
take part in the Michigan retail jewelers’ 
convention which is to be held here on May 
10 to May 12. Finance: A. R. Kamberg, 
H. W. Himelhoch and A. Winestock, of the 
Maiden Lane Jewelry Co., all of Detroit. 
Entertainment: Harry Groves, Toledo; O. 
E. Williams, of Stein & Elbogen, Chicago; 
Garner G. Sly, Detroit. 

E. H. Pudrith & Co.. has a bowling team 
that is becoming quite famous throughout 
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this section of the country. It has vane 
quished many Detroit teams and also gone 
down into Toledo where it has cleaned up 
successfully. This team is made up of 
Garner G. Sly, A. R. Kamberg, Max 
Schultz, H. L. Merry and August Kessler. 
They recently defeated a team of renown 
from the Hugh Connolly & Son, Detroit re- 
tail jewelers. The Pudrith team announces 
it is ready for a bowling contest with any 
jewelry team in any part of the middle west 
or east. 

A thief attacked the display window of 
R. O. Heller, who operates a retail jewelry 
store at 8675 Grand River Ave., about 8 
o’clock on a recent evening and escaped 
with about $3,000 worth of merchandise. 
While Mr. Heller was busy waiting on cus- 
tomers the man crashed in the glass with a 
quart bottle filled with milk. Scooping up 
the jewelry the thief fled into the darkness 
dropping the bottle as he ran. Milk bottles 
are becoming exceedingly popular tools 
among thieves in Detroit for smashing the 
display windows of jewelers. They seem 
to be taking the place of the old-time padded 
brick. 

Marking the third robbery of the place in 
a week, a lone bandit broke a show window 
of the Ray Jewelry Co., 123 State St., 
shortly after 6 o’clock on the night of 
March 27 and escaped on foot with jewelry 
estimated worth about $10,000. Attracted by 
the sound of shattered glass, the crowd on 
the street saw a well-dressed man, about 27 
years old, scoop the window clean, pocket 
his loot and run east towards Woodward 
Ave. Before the onlookers could recover 
their surprise, he had vanished in the crowd. 
His loot consisted of six diamond rings, a 
bracelet and a brooch. A few mornings 
before thieves broke a side window and 
escaped with about $300 worth of rings. 
Later they repeated the performance and 
obtained about $250 worth of merchandise. 
Last November a bandit slipped into the 
rear of the store without attracting attention 
and attempted to hold up the woman cashier. 
The man was captured after a number of 
shots were fired and is now serving a 
sentence of five to 15 years in Jackson 
prison. 

A man about 26 years old and from De- 
troit pleaded not guilty and demanded an 
examination when arraigned before Judge D. 
Z. Curtiss in Municipal Court at Ypsilanti, 
on a recent day on a charge of robbery in 
connection with the theft of about $2,000 
worth of jewelry and unset stones from the 
Charles Challis jewelry store at 16 W. 
Michigan Ave., Ypsilanti. His examination 
will be held later. He was held in the 
county jail at Ann Arbor, in default of a 
$5,000 bond. The man’s wife pleaded not 
guilty and demanded an examination when 
arraigned on a charge of receiving stolen 
property. She was remanded to the county 
jail in default of a $1,000 bail bond. The 
alleged robberies were traced by chief of 
police John F. Connors and Undersheriff 
Dick Elliott, of Ypsilanti, through an auto- 
mobile certificate of title which the man is 
believed to have dropped while attempting 
to open the safe in a restaurant adjoining 
the Challis jewelry store. The restaurant 
safe resisted all attempts to open it and also 
proved the Waterloo of the alleged robbers 
by furnishing the clue which led to their 
arrest, 
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J. M. Boner, of the J. M. Boner Jewelry 
Co., Main St. this city, is back from a trip 
to Indianapolis. 

The county commissioners of Vanderburgh 
county have decided to purchase several 
lights to illuminate the big clock in the court- 
house tower here. 

.Local dealers in diamonds report that their 
trade has been very good all of this year and 
that they are looking for a good trade the 
balance of the year. 

J. W. Blackman, of Blackman & Luken- 
heimer, glassware and queensware dealers of 
this city, accompanied by his wife, has re- 
turned from a trip to Cuba and Panama. 

Miss Helen Kruckemeyer, daughter of Ben 
L. Kruckemeyer, of Kruckemeyer & Cohn, 
retail jewelers of. 407 Main St., arrived a 
few days ago from Western College, Oxford, 
O., to pass the Easter vacation with her 
parents. 

The Wimsett System of Evansville, Inc., 
a new bank with a capital stock of $180,000, 
was opened for business a few days ago. 
Ben L. Kruckemeyer, of Kruckemeyer & 
Cohn, retail jewelers, is one of the directors 
of the new banking institutions. 

Charles Hebner, of the Hebner Jewelry 
Co., Boonville, Ind., who was in Evansville 
on business a few days ago, reports that 
since several of the coal mines in and around 
Boonville have started up, that the retail 
trade in many lines has picked up a great 
deal. 

The two pearl button factories at Peters- 
burg, Ind., now are being operated on time 
and the managements of the two plants re- 
port that they are getting an ample supply 
of mussel shells from White River, a mile 
away from Petersburg. The button manu- 
facturers say the outlook is very encouraging. 


Phil Raphael, of Raphael Bros., wholesale 
and retail jewelers of Upper Ist St., and 
Silas Ichenhauser, of the Ichenhauser Co., 
wholesale dealers in glassware and queens- 
ware here, are among those who have been 
appointed delegates from Post J, Travelers’ 
Protective Association, here, to the State 
convention of the State association that will 
be held at Huntington, Ind., in May. 


Plans are going forward for the annual 
State convention of the Indiana Kiwanis 
Clubs, to be held at West Baden, Ind., in 
May. Among those from here who are plan- 
ning to attend are Theodore Bitterman, of 
Bitterman Bros., retail jewelers, and Phil 
Raphael, of Raphael Bros., wholesale and 
retail jewelers. Mr. Bitterman is a charter 
member of the Evansville Kiwanis Club. 


Miss Elizabeth Heinzle, of Heinzle & 
Nester, retail jewelers at Boonville, Ind., has 
returned from Miami, Fla., where she visited 
relatives and friends for several weeks. Mrs. 
John F. Heinzle, of the same firm, who ac- 
companied Miss Heinzle to Miami, will re- 
main a few weeks longer. Floyd Nester, 
of the same concern, was on the committee 
of the Boonville Business Men’s Association 
that came to Evansville on Thursday of last 
week to greet Governor Ed Jackson and the 
members of the Indiana Highway Commis- 
sion, who made a tour of several southern 
Indiana counties, 
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Minneapolis and St. Paul 





Robert Orr, Rochester, Minn., and T-. 
Thompson of Buffalo, Minn., were recently 
in Minneapolis. 

Louis Levin of Fargo, N. Dak., married 
Miss Schalman of Jackson, Tenn., in Minne- 
apolis, March 21. 

Word has been received in Minneapolis to 
the effect that George Biebl of Gibbon, Minn., 
died about the middle of March. 

S. E. Northway arrived April 2 at the 
St. Paul office of his company, Oneida Com- 
munity, Ltd. He will work a few days with 
F. L. Hartwig, retail man, on his St. Paul 
territory. 

Aaron Ruvelson, of the wholesale jewelry 
firm of Phil G. Ruvelson, St. Paul, is on a 
selling trip in Minnesota and South Dakota. 
He is traveling by automobile, and left 
March 29. 

Julius Armbruster, representing the Illinois 
Watch Co., Springfield, Ill., was recently in 
Minneapolis. He is well on his way back to 
health, after his illness a short time ago, 
which confined him to his home about three 
months. 

Lewis B. Griffith Co., manufacturing jewel- 
ers, have moved from 422-423 Ryan building, 
St. Paul, to room 614 in the same building. 
The change was made the latter part of 
March. Elmer J. Kiel, watchmaker, has the 
same address. 

Roy Beard, formerly in charge of the 
jewelry department of the Charles Beard 
Co., wholesale jewelers, 512 Ryan building, 
St. Paul, left that firm last month, and is 
now with the Equitable Life Insurance Co. 
of Iowa, with offices in St. Paul. 

F, F. Meyer, traveling salesman for the 
wholesale jewelry firm of Thomas B. Wilson 
& Son, 100 N. 7th St., Minneapolis, left dur- 
ing the latter part of March on a trip 
through northern Iowa, expecting to remain 
away from the city about a month. 

R. Saygol, wholesale jeweler, Ryan build- 
ing, St. Paul, returned April 2 from a buy- 
ing trip of two weeks to New York city, 
Providence, Attleboro and Chicago. Mr. 
Saygol is regaining his former strength after 
his recent serious illness, although he has not 
fully recovered. 

E. C. Cross, Litchfield, Minn., and W. D. 
Haynes, Ely, Minn., were in St. Paul re- 
cently. The touch of Winter which was felt 
a short time ago in southern Minnesota may 
have accounted for the absence of many 
jewelers who otherwise might have called 
upon the wholesalers. 

H. P. Marx, Shakopee, Minn., who was re- 
cently in Minneapolis, bought some store fix- 
tures formerly used by Crescent Jewelry Co., 
228 Nicollet Ave., consisting of four show- 
cases, two glass and wood store enclosures 
and two window enclosures. Mr. Marx in- 
tends to improve his store equipment. 

M. O. Stevens, of the wholesale watch firm 
of Albert L. Haman, 283 Endicott building, 
St. Paul, left March 30 on a selling trip in 
Minnesota. He expects to make a series of 
short trips from St. Paul into Minnesota, 
North Dakota and South Dakota, and is driv- 
ing a car. Mr. Stevens has been with this 
firm 15 years. 

White & MacNaught, retail jewelers, 902 
Nicollet Ave., Minneapolis, did not move to 
other quarters on April 1, as was indicated 
in THE Jeweters’ Crrcutar March 31. It 
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was the firm of Young-Quinlan Co., women’s 
outfitters, which was to move into their new 
$1,250,000 building, and this is just across 
the street from the store of White & Mac- 
Naught. 

Harold W. _ Petersen, manufacturing 
jeweler, is now well settled in his new quar- 
ters, 612 Ryan building, St. Paul, after mov- 
ing from 412 in the same building. He finds 
his new shop larger and with better light 
during the daytime because of its higher posi- 
tion. Roy Mickelsen, jewelry engraver, is 
associated with Mr. Petersen in his new 
quarters. ; 

George D. Allen, with headquarters at 512 
Jewelers Exchange, Minneapolis, no longer 
carries the line of B. & O. chains, and is 
negotiating for another connection. He re- 
turned March 25 from a trip through Ten- 
nessee, Louisiana and Oklahoma, which kept 
him away from the city since early in Feb- 
ruary. He recently has been selling the line 
of Barth & Schloser, manufacturing jewelers, 
100 N. 7th St. 

Jack Ruvelson, of the wholesale jewelry 
firm of Phil G. Ruvelson, St. Paul, returned 
to his office April 3, after an absence of two 
weeks because of sickness. He plans to leave 
for a road trip April 6, covering territory in 
Kansas and Missouri, and attending the con- 
vention of the Iowa retail jewelers at Des 
Moines on April 21 and 22. It is reported 
that a large attendance is expected for the 
two-day session. 

Joe C. Goodman, formerly with Kaufman 
Jewelry Co., 407 Jackson St., St. Paul, joined 
the staff of Jeffrey & Harris, wholesale 
jewelers, 704 Hennepin Ave., Minneapolis, 
about March 15. He is to be on the road in 
Minnesota, South Dakota, Iowa and Ne- 
braska for the present, and may extend this 
territory later on. Mr. Goodman was with 
Kaufman Jewelry Co. about seven years, and 
traveled over practically the same territory. 

Phil G. Ruvelson, of the wholesale jewelry 
firm of Phil G. Ruvelson, 606 Ryan building, 
St. Paul, expects to leave about April 25 for 
New York city on a diamond buying trip, 
remaining away from St. Paul about three 
weeks. On his return trip he plans to stop 
in Cleveland, Detroit, Chicago and Milwau- 
kee. The firm of Mr. Ruvelson specializes 
in diamonds, rings and ring mountings, and 
carries one of the largest stocks of rings 
and ring mountings in the northwest. 

Leo H. Deeny and Joseph A. Klein have 
taken over the Capital Jewelry Co., 398 Wa- 
basha St., St. Paul, from M. I. Adelman. 
The change in ownership was effective the 
first of April. Mr. Deeny worked for 26 
years on 7th St., between Minnesota and 
Robert Sts. For 18 years he was with A. I. 
Shapira & Bro., retail jewelers, and for 
eight years he worked for M. L. Finkelstein. 
Mr. Klein is a son of G. A. Klein, who was 
for 35 years in the retail jewelry business in 
Duluth, and who is now retired. They an- 
nounce that they will carry on a credit 
jewelry business. 

W. C. Leber, retail jeweler, 704 Hennepin 
Ave., Minneapolis, one of the oldest jewelers 
in point of age, and in point of service as a 
bench worker, in the city, has just completed 
the arrangement of his new store, after mov- 
ing on Feb. 15 from his old quarters at 322 
Hennepin Ave. New furnishings have been 
installed, and extensive carpentry work has 
been done on the wall cases, all in prepara- 
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tion for a formal opening. In 1867 Mr. Leber 
began to learn the jewelry trade in the store 
of “Bundy” Thompson, well known in the 
pioneer days of Minneapolis, who has been 
dead 50 years. He remained with Mr. 
Thompson three years, and then worked 
about a year for Mr. Greenleaf of St. Paul. 
In 1871 Mr. Leber started his own store at 
Washington Ave., N., and First Ave., N. 
His next address was 201 Nicollet Ave., 
where he remained about five years. He then 
bought property at 206-208 Hennepin Ave., 
where he was in business 35 years. While 
a new store was being built at 306 Nicollet 
Ave., he made his temporary place of business 
the old Center Block. He then sold this 
lease and went upstairs across the street for 
eight years. He was at 322 Hennepin Ave. 
10 years and moved the 15th of last February 
to his present store at 704 Hennepin. Mr. 
Leber has watched Minneapolis during a 
long period of its growth, and can remem- 
ber jewelers who died many years ago. He 
was 70 years old on Dec. 26, 9125. In spite 
of his advanced years, however, Mr. Leber is 
very active. In the Summer months he lives 
on his six-acre tract of lake shore property 
at Casco Point, Lake Minnetonka, a few 
miles from Minneapolis, where he may be 
found busy in his flower garden at dawn and 
at sunset. He expects to move out to his 
Summer home the 15th of April or the Ist 
of May. Mr. Leber is a Shriner and a mem- 
ber of the Odd Fellows and Redmen. 











W. J. Hindley, of the Seattle office of 
the Washington retailers association has 
been on a speaking tour throughout the 
State in the interests of the association, and 
is expected to return about April 3. 

Beginning ‘April 1 all the operations of 
Charles H. Larne, who “Makes Your 
Watch Keep Time” have been centered in 
the building at 1404 Third Ave., inasmuch 
as the store on Union St. was discontinued 
on that date. 

With a quantity of jewelry from the dead 
letter office in the collection of miscellaneous 
articles auctioned over $1,500 was realized 
from this sale at the Post Office last week. 
Larger crowds than ever were present, and 
a grab-bag auction was held by an entertain- 
ing auctioner. 

Indications point to a successful operation 
of the gold mine 20 miles from Ellens- 
burg on Swauk Creek in this State, where 
a large electric dredge is continuing the 
work of Chinese gold miners abandoned in 
the eighties. The gold mining company 
which has charge of the operations are going 
forward with cleaning the pool preparatory 
in their renewed quest for gold. 








Perry Jackson, one of the best known 
jewelers in Rockford, IIl., and identified 
with the trade for a score of years, last week 
announced his retirement from the jewelry 
business to devote himself to life insurance 
salesmanship. He has been appointed local 
agent for the New York Life Insurance Co. 
and has opened offices in the Rockford Na- 
tional Bank building. 





































































J. J. Brady, auctioneer, is conducting a 
sale for F. F. Daunt, Merced. 

A traveler here who has been in Arizona 
brings the information that J. F. Reed has 
opened a fine new store in Phoenix. 

Nate Metersky, 748 W. Pico St., jeweler, 
is preparing to retire and is selling his stock 


at auction. Samuels & Sons are the auc- 


tioneers. 

It is reported that G. O. Wendell, Tempe, 
Ariz., intends to retire from the jewelry 
business and is offering his stock and fixtures 
for sale. 

A new store has just been opened in Holt- 
ville, in the Imperial Valley, by Carl P. 
Bechtel, formerly in the jewelry business in 
Gardnerville, Nev. 

Local jewelers have received letters from 
Rex D. Goodcell, Collector of Internal 
Revenue here, notifying them of the aboli- 
tion of the jewelry tax. 

Abe Shaddow, who has been in the jewelry 
business in Fresno for a number of years, 
spent a few days in Los Angeles recently 
for business and pleasure. 

E. E. Stair has just moved with his 
family to Los Angeles from Jerome, Ariz., 
where he was in the jewelry business for 
many years. He has now retired. 

George L. Burgess, Phoenix, Ariz., who 
has been seriously ill with pneumonia for 
about six weeks, has recovered and is able 
to take his place in the store again. 

Guy Lauderbaugh, president of the Armer 
& Brown Co., who has been confined to his 
home by illness, has recovered so far as to 
be able to be back in the office again. 

Alfred Williams, Needles, recently suf- 
fered a severe affliction in the loss of his 
father. Out of respect to his father’s 
memory, his store was closed for one week. 

H. T. Anderson, window dresser for 
Brock & Co., who went to a hospital in 
Santa Monica recently for an operation, is 
reported to be recuperating and to have left 
the hospital. 

George C. Brock, son of George A. Brock, 
has returned from a motor trip by the way 
of the Imperial Valley to Chandler, Ariz., 
where he conducted a branch store of Brock 
& Co., last year. 

Nathan Blank, traveling representative of 
E. A. George, wholesaler, has gone on a 
trip north and is now in San Francisco. 
G. R. White, another representative of Mr. 
George, has gone to San Diego. 

The local branch of the California Gold 
and Silversmiths’ Association has changed 
its place of monthly meeting from the 
Paulais on S. Broadway to the Elite on 
Flower St., between 6th and 7th. 

Word has reached here from Phoenix, 
Ariz., that B. A. Funk, of that city, has 
recently remodeled his entire store and in- 
stalled a new front and new fixtures. His 
store is said now to be one of the finest in 
Arizona. 

B. T. Williams had to defer opening his 
new store at 330 W. 7th St. until Wednes- 
day, March 31, on account of a fire in the 
shop of the contractor who had his order 
for fixtures and which destroyed some of 
those ready for use. : 

N. Mancini, manufacturing jeweler re- 
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cently in the Jewelers’ building, has moved 
into larger quarters at 507 Loew State 
building. Durkee & Co., also in the 
Jewelers’ building, have moved to more 
spacious quarters at 404 Jewelers’ building. 

Robert H. Gilmore, traveling representa- 
tive of C. F. Sischo & Sons, is back from a 
trip to Santa Barbara and up the Coast. 
He reports having a very satisfactory trip. 
Harry A. Phillips, another salesman for 
the same company, is expected back from 
the south in a few days. 


H. Preston Smith, president of the George 
D. Davidson Co., has been confined to his 
home for a week on account of serious 
trouble with one of his eyes which is sup- 
posed to have been caused by infection. The 
indications are favorable to his recovery 
without the loss of the eye. 

The California Collateral Loan Associa- 
tion, which has been doing business in the 
Jewelers’ building for more than a year past, 
announces -a public auction in Room 203, 
same building, on April 1. The auction is 
for the sale of unredeemed pledges. S. A. 
DeLue will be the auctioneer. 

Hubert A. Wood, of Koke, Slaudt & Co., 
expects to leave the first week in April on 
an extensive Spring selling trip, going to 
Salt Lake City, Denver, Texas and 
Arizona. He has just returned from a trip 
up the coast, having visited San Francisco, 
Portland, Seattle and Spokane. 

Samuel S. Salve will change his location 
in the Title Guarantee building on April 15 
from the ninth floor to Room 610. Mr. 
Salve will leave here May 1 to visit the 
European markets, expecting to go to 
London, Paris, and the principal cities of 
Belgium, Germany and Switzerland. He will 
return to Los Angeles about August 1. 

The firm of Ten Chong & Co., Chinese 
jewelers, moved recently from N. Spring St., 
to 321 W. 4th St., near where Paul Grimm 
was formerly located. The Chinese jewelers 
were compelled to move from N. Spring 
St. on account of the reconstruction of the 
street there which involved the razing of 
the jewelry store. The new store on W. 
4th St. was formally opened on Saturday, 
March 20. 

Don Santee, of the San Francisco office 
of A. I. Hall & Son, visited the southern 
branch of that company in this city a few 
days ago for the purpose of inspecting the 
stock here and learning its needs. He is on 
his way east to visit the factories in search 
of the latest merchandise. R. W. Applegate, 
traveling representative of the office here, 
has just returned from a trip to Arizona and 
the Imperial Valley. He reports very good 
business. 

J. P. Tait, 329 W. 27th St. has been 
making extensive improvements in his store, 
including a new diamond room in the front 
and new fixtures, and having the entire in- 
terior refinished. He has also provided an 
additional balcony for the accommodation of 
watchmakers. The ceiling has been reno- 
vated from front to rear. Mr. Tait has 
occupied this store since 1912, having pre- 
viously been associated with E. Gerson on 
Broadway. 

Among the out-of-town jewelers who 
have been in Los Angeles recently are the 
following: Barney Goodstein, San Bernar- 
dino; George Bowers, Upland; Charles E. 
Goldsmith, Riverside; E. M. Wilkerson and 
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C. W. Middleton, Pomona; M. A. Stalmer, 
Fullerton; Frank Hoffman and L. Asher, 
Santa Ana; C. E. Perham, San Pedro; T, 
R. Canady, L. E. Hendrickson and John 
Parker, Huntington Beach; J. H. Blanchard, 
Ocean Park; Roy Croft, El Segundo; C. W. 
Clark, Van Nuys. 

L. E. Hendrickson, Huntington Beach, 
was the victim recently of a woman thief. 
Mr. Hendrickson was showing her some 
diamond rings at her request, and turned 
around for a moment to get some mountings 
‘to show her. She looked at the jewelry 
and then left the store, saying that she would 
come back a few days later. After she had 
gone Mr. Hendrickson observed that a dia- 
mond ring valued at $98 was missing from 
his stock. Evidently the woman had taken it 
during the brief time his back was turned 
toward her. The woman said she was a 
teacher in a school at Pomona. Nothing 
has been heard from her since. 


Friends have asked the police here to 
search for Morrie Katz, brother of Harry 
Katz, diamond merchant and art connoisseur, 
who was mysteriously murdered more than a 
year ago. Morrie Katz dropped from sight 
a few nights ago, according to report made 
to the police by Jacob L. Sydenberg, a dia- 
mond merchant, and had $15,000 worth of 
jewelry in his possession at the time. Katz 
is not a jewelry salesman, but he took the 
jewelry to show a prospective buyer, it was 
stated. There is a suspicion that Katz may 
have met a fate similar to that of his brother 
when the criminals learned that he had such 
a large amount of jewelry in his possession. 

The sympathy of hosts of friends has been 
extended to Arthur P. Care, superintendent 
of the material department of the E. W. 
Reynolds Co., and his brother, Vivian Care, 
of the optical department of the same com- 
pany, because of the loss of their father, 
Alfred K. Care. Mr. Care formerly served 
as president and director of the Los Angeles 
Wholesalers’ Board of Trade and president 
of the Los Angeles Credit Men’s Association. 
Previous to coming here he was secretary 
of Morris & Co., packers, of Chicago, and 
was sent here by this concern as manager 
of the branch in Los Angeles. Prior to be- 
coming associated with the packing establish- 
ment, Mr. Care was superintendent of 
Bradstreet’s in St. Louis for several years. 
A large number of well-known citizens 
acted as honorary pall-bearers at the funeral. 
Mr. Care was born at Plymouth, England, 
in 1856, and was educated at the University 
of Plymouth. 


Extensive preparations are being made 
for the annual meeting of the California 
Gold and Silversmiths’ Association to be 
held at the Biltmore Hotel in this city 
April 15, 16 and 17. The Southern Cali- 
fornia Jewelers’ Golf Association is co- 
operating with James A. Montgomery and 
the officers of the State association. It is 
proposed to give up the first day of the 
meeting to registration and the golf tourna- 
ment. Fifteen sterling silver trophies are 
ready for the winners in the golf contest. 
Automobiles will be ready at 8:30 a. M. to 
take the visiting jewelers to the golf links. A 
luncheon will be served on the grounds at 
noon. Another group also will leave the 


hotel at noon in automobiles provided by the 
association. 
served and entertainment furnished. 


In the evening a dinner will be 
All 
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these services will be gratuitous for visitors 
from outside of Los Angeles. Mr. Mont- 
gomery has sent out letters to the number 
of 650, urging outside jewelers to attend 
the meeting. These letters are strongly ap- 
pealing in character, and it is believed will 
induce a large attendance. This invitation 
is extended to all jewelers, whether mem- 
bers of the association or not, wholesalers 
and retailers. A large number of letters 
have also been sent out by the golf associa- 
tion, which it is expected will have members 
to the number of more than 100 at the 
meeting. 

The Jewelers’ Co-operative Bureau de- 
sires to locate the owner of a woman’s 
platinum diamond ring of exceptional fine 
quality and workmanship. This ring is 
stamped “platinum 10% Irid.” and bears 
scratch mark D. 15133. Should anyone 
recognize this scratch mark, communicate 
description of ring to Capt. “Matt” Strat- 
ton, of the Jewelers’ Co-operative. Bureau, 
15 Maiden Lane or THE JEWELERS’ CiRcU- 
LAR, 11 John St., New York. 








Pacific Northwest 





With about 700 persons in attendance, 
Mrs. E. T. Taylor opened her unique Art 
and Gift Shop in the new Elks’ Temple at 
Aberdeen, Wash. A wealth of novelties im- 
ported from the Orient are provided in the 
interior of this new Aberdeen gift shop. 
Brasses and potteries are among the rare im- 
portations. 

H. H. Loy, formerly jeweler in Seattle, 
opened a store in Kirkland, Wash., last week, 
for the repair of clocks and watches and the 
sale of jewelry merchandise. Mr. Loy is 
developing a special field for himself in Kirk- 
land. He is specializing in the repair and 
upkeep of bank time clocks. He has secured 
in Kirkland contracts for the upkeep of sev- 
eral of the leading banks’ time clocks. Ac- 
curacy in the bank time clock field is de- 
clared to be paramount. Time clocks of a 
bank out of repair may do an irreparable 
amount of damage and lead to disastrous 
consequences for the bank. On a recent oc- 
casion in Seattle there was no end of incon- 
venience caused at one of the big banks due 
to the faulty setting of the time clock on the 
main vault, the clock being set for an open- 
ing at 9 p. M. instead of a. M. Clerks could 
not work on their papers or books and con- 
tracts and other legal documents could not 
be withdrawn during the banking hours of 
that day and no end of business embarrass- 
ment was caused by the inadvertency of the 
clerk in setting the time clock. Therefore, 
the work of repairing time clocks and keep- 
ing them in order is a very important field 
which Mr. Loy has entered. 








San Antonio, Tex. 





E. Knight, B. M. Hammond & Co., has 
gone to Laredo on a business trip. 

Stanley Miller, P. J. McNeel Jewelry Co., 
has been on a few days’ trip to Laredo, Tex. 

The Hyman Nierman Jewelry Co. is go- 
ing out of business and offering the stock 
at public auction. It is not yet known what 
Mr. Nierman’s plans are for the future. 
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M. Levy, of M. Schussler & Co., has just 
returned from the south. 

Henry Rothenberg has moved from 1106 
Market St., to 728 on the same street. 

O. V. Santee, with A. I. Hall & Son, has 
left to visit the eastern factories of the firm. 

De Forrest Hulburd, president of the 
Elgin National Watch Co., is here in the 
course of a Coast trip. 

Al M. Gilbert, who is in the south, re- 
ports to his office here that business condi- 
tions are about as usual. 

Charles Weinshenk & Son have been 
made Pacific Coast representatives for 
Zeithing & Co., Newark, N. J. 

E. C. McKeen, Coast representative of the 
Waltham Watch Co., is expected back from 
a long journey through the northwest. 

On April 1 the Ben N. Nordman Co., 
representing factory lines, moved its offices 
from 704 Market St., to Hotel Plaza, on 
Post St. 

Clyde J. Schoenfeld & Co. has just secured 
the line of Bishop & Bishop, Newark, N. J., 
and is leaving shortly to cover the sur- 
rounding territory. 

L. V. Gardner, southwestern divisional! 
manager of the National Jewelers’ Publicity 
Campaign, is spending several weeks here 
with headquarters at the Cartwright Hotel, 
working for the campaign. 

Among the visiting retail jewelers are S. 
Hirsch, of A. Hirsh & Son, San Jose; Max 
Noack, Santa Rosa; F. C. McHattan, 
Susanville; Frank Mooney, Marysville; O. 
Monk, of Wiesen-Monk, Sacramento,. and 
E. Edises, of Reno, Nev. 

Cablegrams have been received at the 
firm’s headquarters here stating that S. H. 
Friend and Mrs. Friend, after visiting the 
foreign diamond markets have left for Ber- 
lin and Vienna. They are not expected 
home till the middle of May. 

After visiting this city, P. B. Noyes, 
president of the Oneida Community, Ltd., 
has left for the northwest. He and Mrs. 
Noyes ‘were accompanied from southern 
California by Horace H. Allen, Coast man- 
ager for the Oneida, who states that Mr. and 
Mrs. Noyes will continue the journey home 
via Canada as Mr. Noyes plans to stop at 
the Canadian factory of the Oneida. 


Manufacturers’ representatives here in- 
clude: William E. Phillips, representing L. 
Heller & Co., New York and the Helbein- 
Stone Co., New York; Norbert Hofman, 
of Eichberg & Co., New York; Ernest E. 
Strauss, representing the W. & P. Jewelry 
Co., Inc., and S. & M. Ostrin, New York; 
Ira W. Smith, representing various lines 
and George S. Pollitz, representing Indra 
Pearl Co., New York. 

Morris C. Mayer, of Mayer & Weinshenk, 
who has been in Honolulu on a_ business 
trip for the past six weeks, arrived home on 
March 24 on the President Taft. Condi- 
tions were somewhat quiet on the Islands, 
but the business people there were all found 
to be very hopeful. While in Honolulu, 
Mr. Mayer enjoyed guest privileges of the 
Commercial Club through the courtesy of 
George Mikhopuler who is connected with 
Detor & Co., Honolulu. 
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Just back from the Pacific northwest, 
Edward V. Saunders, Coast manager for the 
International Silver Co., spent a few days 
at Coast headquarters here, prior to going 
to Los Angeles to take up with the office 
there the national advertising work of the 
concern. In the southern city Mr. Saunders 
will meet I. W. Cokefair, vice-president of 
the International Silver Co. and chairman 
of the silver-plated hollow-ware committee 
of the company, who is coming to the Coast 
on a combined business and. pleasure trip. 
Mr. Saunders will accompany Mr. Cokefair 
to San Francisco and on through the Pacific 


_northwest. 








Pacific Coast Notes 





Theodore Brown, experienced watch re- 
pairer and engraver, has given up his posi- 
tion at Potts’ drug store, Holtville, and has 
gone to Santa Ana. 

Charles E. Goldsmith, formerly with R. 
H. Ewert as watchmaker, has opened a 
jewelry store at 761 Main St., Riverside, 
Cal. He carries watches, clocks, jewelry 
and silverware. 

G. R. Dodson, jeweler of Spokane, Wash., 
after spending several months in_ the 
Hawaiian Islands, has left for southern 
California, in order to pay a visit to his 
sister who lives in Alhambra, Cal., prior to 
returning home. - 

J. E. Landis, who for years was pro- 
prietor of a drug store in Blythe, Cal., has 
purchased the stock, fixtures, lease and good 
will of L. C. Howard’s jewelry store in that 
town and will run it, as he recently disposed 
of his drug store. 

At the formal opening of his new store, 
George R. Finley, jeweler of Compton, Cal., 
gave away souvenirs to all the women 
visitors. Cigars were presented to the men. 
The store which is at 144 E. Main St., has 
much larger space than had the former 
establishment and Finley is carrying more 
stock. The opening day marked the first 
anniversary of the jewelry house. 

The death is announced of B. Hoisholt, 
jeweler of Oakdale (Stanislaus County), 
Cal., following a long illness. The deceased 
had been continuously in business in Oak- 
dale for more than 40 years and was re- 
garded as the pioneer merchant of the com- 
munity. He served on the school board for 
a number of years and had much to do with 
the development of the Oakdale public 
schools. He was a native of Denmark and 
was 65 years of age at the time of his death. 
A widow and four children survive. 








The situation of the jewelry industry of 
Austria, which was unsatisfactory through- 
out 1925, states a recent issue of Commerce 
Reports published by the Bureau of Foreign 
and Domestic Commerce, Washington, D. C., 
improved slightly in the last four months of 
the year but by no means was really favorable. 
The business done amounted to about two- 
thirds of the pre-war volume. German and 
Czechoslovak competition is felt on the mar- 
ket and prices in many instances are 20 per 
cent. below pre-war. Viennese firms have re- 
established their old business connections on 
the international market but business is 
much hampered by duties. The high costs 
of production make it very difficult for many 
firms to work with any margin of profit. 
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The Pectoral and Necklace 
of Princess Sat-hathoraunut 


Made of gold, carnelian, lapis lazuli 
and green felspar, and dating back to 
the dynasty of King Senusert, who 
reigned in Egypt from 1806 to 1887 
B. C. Discovered by Prof. W M. 
Flinders Petrie in 1914, and now the 
property of the Metropolitan Mu- 
seum of Art, New York City. 
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He did his gift shopping at the jewelers 


A PURCHASE FROM YOUR 
JEWELER IS AN INVESTMENT 
IN PERMANENT VALUES 
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EN and nations pass. But their jewels 
remain. 
Of all the possessions of ancient civiliza- 
tions, the most enduring have been the tokens 
wrought in precious stone and metal. 


Gone are the palaces of Egyptian kings, 
their gorgeous apparel and equipages. But 
scattered among the museums of today, in all 
parts of the world, many of their jewels are 
still intact, more beautiful and infinitely more 
valuable than ever. 


Today, as always, a purchase at the jewel: 


ADDRESS 


er’s is an investment in permanent values. 
Jewelry is one of the few luxury-commodities 
which can be ““consumed” year by year, dec- 
ade after decade, without materially lessen- 
ing the quantity or quality of the basic value! 


Building up a line of jewelry means build- 
ing up an asset-heritage for future genera- 
tions, while enjoying the delight and charm 
of beautiful adornment in the building. 


The jewelry business is among the fastest 
growing in America, because, more and more, 
keen Americans are putting their shopping 
money into imperishable values. 


EFLGIN 


THE WATCH WORD FOR ELEGANCE AND EFFICIENCY | 
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Send for the TINY TREASURE BOOK, a delightfull ittle brochure of Gif t Facts and Gif tSuggestions. Sentfree « Elgin National Watch Company, Dept. 5. Zlg..- 


Tuis advertisement appears in 4 colors in The Saturday Evening Post, March 27, Ladies’ Home Journal, Arril, and Nast Group, April. 
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ficial to our readers, 
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That this department shall prove mutually bene- 
it is desirable that the mem- 
bers of the trade generally communicate with Tue 
CirRcULAR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their busi.ess. 


























How to Increase the Sale of Watches 


Selling More Watches by More Creative Ability 
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A* TER the jeweler has analyzed his mar- 
ket and examined the possibilities of 
the business he is in a better position to un- 
dertake the sale of watches on a quantity 
basis. He has laid out definite lines upon 
which he can work with a greater probability 
of success than if he had not made this 
survey and analysis. 

Among the following suggestions the 
jeweler will find many that he can use in 
increasing the sale of watches in his com- 
munity. He can adopt to his use many others 
that he cannot adopt as given herewith. 

By dividing the people of his community 
into classes according to their status in the 
business world the jeweler finds he has a few 
definite lines of considerable promise to work 
on in advertising watches. Beginning at the 
bottom of the scale he finds the working 
classes. The men of this class will need 
a substantial watch that will stand a con- 
siderable amount of rough usage. Selecting 
from this stock a type that will serve this 
class he is confronted with the problem of 
reaching the prospects with his message. 

If he has a classified list of the prospects 
in his community he can reach them by 
mail, but this is often not available. If a 
directory has been issued for the community 
he can secure a list of this nature from it 
by selecting names from the localities in 
which the working men reside. Where no 
directory has been issued he can have a 
census taken of this community and _ lists 
divided into the number of classifications he 
desires. This is an expensive proceeding 
unless the jeweler has a staff that can take 
care of the matter during slack periods. 

The newspaper is the universal medium of 
advertising that the jeweler may turn to 
when he has an advertising message to give 
to any class of people. Through its pages 
he can reach any class of buyers, for all 
classes of buyers read the daily and weekly 
newspapers of the country. 


N effective way of getting the attention 
of the working classes is to direct the 
message to the workers of certain establish- 


For example, consider the following: 
advertisement is directed to the 
Brown’ Brothers Machine 


ments. 

"Tims 
workers of 
Works.” 

The advertisement should show the work- 
ers need for a watch of the type being 
advertised. It should also describe the watch 
and give the price. After the larger estab- 
lishments have been covered in this way 
various smaller firms may be grouped to- 
gether in the advertisements. 

The jeweler should make some distinction 
in the offerings to the different classes of 
workers. The mechanic class should be 
urged to purchase one type of watch and 
the laboring worker another, there heing 
just enough difference to make it possible 
to distinguish between them. Workers in 
dusty trades should be offered the nearest 
to a dustproof case possible and those hav- 
ing heavy and strenuous work a type that 
will stand the jarring of the timepiece to 
the best advantage, and so on. 


HE professional classes may be reached 

in a similar way. Each advertisement 
may be directed to a single profession, such 
as, to doctors, to lawyers, to dentists, and 
so on. 

It will be seen from’ the foregoing that 
the selling campaign will be one of con- 
siderable length if all classes are to be cov- 
ered in turn. Asa matter of fact, the watch 
selling campaign should be continuous and 
never-ending. It should be in action all the 
time. When the ground has been covered 
it may he started all over again. 

Another way in which the watch busi- 
ness may be increased is to select the type 
of watch suited for any particular use and 
advertise it for that purpose. For instance 
a strap watch may be advertised as suitable 
for the automobile driver, no matter whether 
it is the chauffeur or the owner. The need 
for having a handy method of seeing the 
time is the chief appeal in this particular 
case. 

The cheaper nickle and gun metal case 
watch is suitable as an accessory watch. 
While there is not much profit in handling 


such a grade it is a feeder to the better 
grades, and the jeweler who refuses to 
handle these grades and makes the customer 
go to the hardware dealer or drug store for 
the cheap watch is merely cutting his own 
throat. 

Such watches may be sold in large quanti- 
ties by the suggestion that they should be 
carried during certain times so that the more 
delicate and expensive watches will be kept 
from possible harm. - For instance, the 
cheaper watch will serve satisfactorily upon 
a hunting expedition while the finer watch 
might receive irreparable harm on such a 
trip. In fact, the cheaper watch should be 
suggested to the owner of the better grade 
watch as a substitute during all times when 
the finer watch may be placed in jeopardy. 

The railroad watch is in a class by itself, 
hut it should not be forgotten that it can 
be sold to others than men actively engaged 
in railroading. Its timekeeping qualities will 
appeal to many classes of men other than 
railroad employes. 

As far as the foregoing suggestions go 
the special appeal is effective because the 
timepiece may be suited to the particular 
use to which it is to be put. The timekeep- 
ing qualities are to be stressed very parti- 
cularly in such advertising. While the value 
and quality of the case is not to be over- 
looked it is the mechanical perfection of the 
watch that is to receive chief attention. 


UST as there are two important com- 
ponent parts to a watch, the works and 

the case, there are two classes of buying mo- 
tives that influence the purchaser to action, 
the need of a timepiece that will tell time, 
and the desire to possess a watch with a case 
of certain qualities. 

This distinction must be recognized in ad- 
vertising a watch, as well as in selling it to 
the individual. In fact the same arguments 
that are properly used in selling a watch over 
the counter can be used in selling the watch 
through the newspaper columns. One is an 
offer of a watch’to an individual, the other 
an offer of a watch to an individual of a 


certain group. 
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America’s Most Beautiful Cloc s| 





———————— 


“ABBEY” Westminster Chime. 
List $94.00—Resale Price $71.00 
HEIGHT..153% inches WIDTH..10% inches 
DIAL, 6 inch Silver Beveled Convex Glass 

MOVEMENT, 8 Day, Rod Chime and Strike. OVAL’ BOUDOIR. 
Antique Mahogany, Gold Sash, Gold Hands List $21.25—Resale Price $16.00 


and Raised Gold Numerals at $3.00 extra 

HEIGHT, 7% inches WIDTH, 7% inches 
CASE, Antique Mahogany with Dark Panels 
Fancy Gold Dial, 3% inches in width 













HARMONIOUS. List, $24.00—Resale Price $18.00 
HEIGHT, 9% inches WIDTH, 20 inches, DIAL, 5% inches 
CASE, Mahogany Finish Raised Gold Numerals 
Eight-Day Duo-Strike Movement 
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The buying motive of greatest importance 
to the jeweler is that of pride of ownership. 
If it were not for this, any good watch that 
will keep time would be all that any indi- 
vidual would buy. It is this pride of owner- 
ship that makes it possible to sell a platinum 
watch with diamond settings worth thousands 
of dollars, and it is the same element of pride 
of possession that moves the workingman to 
buy a solid gold case in place of sterling 
silver. 

The jeweler has thus an opportunity of 
attacking the prospect from two angles at 
the same time, making his maneuvers more 
difficult to resist. But even so, the jeweler 
will do far more effective advertising by em- 
phasizing the case rather than the movements 
when it is the case that is of greatest value. 
The. society woman who buys the tiniest 
watch in a platinum gem-encrusted case cares 
little for the timekeeping qualities when pur- 
chasing, although she will require it after it 
is purchased. In her case she will respond 
to the pride of possession appeal, where the 
appeal to mechanical perfection will pass over 
her head entirely. 


[ the above suggestions the ideas have 
been along the line of a personal pur- 
chase for one’s own need. The gift idea has 
not been considered, although the gift watch 
and presentation watch enters largely into 
the sales of watches. In offering watches as 
suitable for gifts, the jeweler must reach the 
prospect through the appeal to the affec- 
tions. It is largely to satisfy the affections 
that most gift watches are purchased. The 
enjoyment of spending enters somewhat into 
the deal, and sometimes the desire to increase 
influence is uppermost in the mind of the 
purchaser. Therefore, the gift watch may 
be advertised from these three angles with 
some chance of hitting the one that appeals 
most to the purchaser. 

Another important medium of selling 
power is the window and interior display. 
The window display is most important be- 
cause it reaches out its influence among pros- 
pects that the newspaper advertisements have 
not brought to the point of action. 

A consistent effort to sell watches through 
the window display must be characterized by 
more than a mere showing of watches in the 
window. When watches are shown in the 
display without some distinctive effort being 
made to make a sale, the prospect is allowed 
to decide whether to buy or not, and usually 
it is NOT. Therefore, if more watches are 
to be sold, the selling appeal must be a part 
of the display. 

A watch set before the customer may be a 
bid to him to obtain possession of it, but it 
is a silent appeal that often ioses weight be- 
cause of the usual amount of sales resistance 
that the prospective buyer defends himself 
with right up to the moment when the need 
arises. A display that sells only to those 
who recognize the need of a watch is of lit- 
tle value when it comes to the attention of 
those who do not recognize a need. 

As an example of selling appeal, let us 
take a watch display in which a large variety 
of watches is displayed. Nothing is put into 
the display to “prod” the onlooker to think 
along any particular lines. The display is 


THE JEWELERS’ CIRCULAR 


there, inviting inspection. It does indicate a 
variety of watches that suggests the proba- 
bility that this store is a good place at which 
to buy a watch, but nothing more. 


TAKE the same display and add a card on 
which appears the words: 
“Do you know which type of watch you 
ought to have?” 
Immediately the onlooker is started to 
thinking along a definite channel. It evokes 


‘surprise from some who have never thought 


of a watch as being anything more than a 
watch. It arouses curiosity because nearly 
everyone will try to answer the question, 
comparing the watches on display with the 
decisions arrived at. This display does some- 
thing definite, while the display without the 
card does nothing out of the ordinary. 

If a display is given a distinctive twist, it 
will do something. Here is the way a west- 
ern jeweler made use of the idea that a man 
should possess a cheap but durable watch, as 
well as a more expensive and valuable one. 
He procured a doll and dressed it in overalls 
and straw hat to represent a country urchin. 
He then secured some dried grass and sand 
and made an imitation lake or pool. Then 
he put a fish pole in the hands of the doll 
and allowed the line to drop into the imitation 
pool. 

This got the attention of everyone pass- 
ing the window. But that display would 
not have sold anything without the tie-up 
with the merchandise. A variety of cheaper 
watches were displayed with the prices plain- 
ly marked on them. On a card the reason 
for the display was made clear. It read: 
“Inexpensive watches are indispensable out- 
door companions. By having the correct time 
you do not have any more time, but you can 
control it better.” 


| evo especially, and sometimes men, 
too, need only some little hint or sug- 
gestion to create a decision in favor of a 
more elaborate watch than the actual reason- 
ing powers will sanction. Suppose a display 
of fine watches is placed in the window and 
a card with the wording: “A fine watch 
serves as an ornament and gives great satis- 
faction as such, but these will serve as a time- 
keeper for a busy head, as well.” This will 
prove the final touch that will make the de- 
sire for beauty and adornment overrule the 
thrift concept the reasoning mind has sug- 
gested. Does it not link them both together ? 
Why wouldn’t the purchaser have both when 
she can get it? 

Railroad watches can be made to appeal 
more impressively to the prospective pur- 
chaser if a display is made in which the rail- 
road enters. A small cardboard representa- 
tion of a railroad station and a toy train 
standing on a track before it can be made to 
emphasize the time-keeping qualities of the 
railroad watch. A card in the shape of a 
train bulletin with the words, “On time,” 
will help to make the display a winner. 

These suggestions should suggest many 
others to the jeweler. They are given as 
types of displays that will get the attention, 
and exercise an influence on the mind of the 
prospective purchaser. Of course, it is the 
salesman in the store who will have to put in 
the final word, but when the way is prepared 
for him it makes it just that much easier for 


him to sell. 
(To be continued) 
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New Customers Into the 
Jewelry Store 


Getting 





PROBLEM with an advertising solu- 

tion—that is, the task of getting new 
customers into the jewelry store. Special, 
stimulative plans are called for. Frequently, 
it will pay the jewelry store to spend money 
freely to draw people within its doors for 
the first time. Permanent customers have, 
initially, to be first-time customers. Of 
crowds attracted by advertising, the success- 
ful store will retain numbers as permanent 
friends. 

“Getting them in the first time,” Ramor’s, 
of Pueblo, Colo., advertised a special alarm 
clock repair “sale.” During the week, the 
store offered—“We will repair and put. into 
first class running condition any alarm clock 
that can be repaired—regardless of the con- 
dition it’s in—for $1.00.” 

A free piece of jewelry to everyone call- 
ing at the store on Saturday, whether a 
purchase was made or not, was the offer of 
Harding Jewelry & Music Co., West North- 
ern, in the Bessemer district of Pueblo, Colo. 
The announcement was put in four column 
space, three giant “falling” exclamation 
marks drawing attention spectacularly to it. 
The ad began: 


You don’t have to buy anything, agree 
to buy anything or sign anything. Just 
a smile and your presence at our store 
Saturday entitles you to a valuable piece 
of jewelry free. 

There is only one thing we want in 
return for the valuable little gifts we 
are giving away tomorrow—that is the 
satisfaction of knowing that you’ve seen 
our store since it has been re-decorated, 
re-furnished and re-stocked ! 

You may come anytime during the day 
—just look in, smile and say hello! It 
is Our re-opening event and the treats 
are on us. ’ 

$1.50 is the retail value of the least 
valuable gift we are passing out free 
tomorrow. Beauty pins, lingerie clasps, 
stick pins and other articles of quality 
and merit. 

We figure it is worth the cost of this 
party to know you are reading our ad- 
vertising and interested enough in this 
store and Bessemer to call on us to- 
morrow. 

We are not going to urge you to buy 
a thing—but we won’t disappoint you if 
you see something you need or want in 
our stock, We are actually selling fine 
jewelry, silverware, watches, etc., at 
half, and less than half the price you’d 
expect to pay for like quality. 


The advertisement offered special values 
in watches, table silver, and radio merchan- 
dise. 

Of course, many people enter a jewelry 
store for the first time without any stimu- 
lating action by the store. Some need is 
felt, the subject starts out to gratify it. 

When, in a way of speaking, the jewelry 
store “lets nature take its course,” the num- 
ber of new customers may easily disappoint. 
To increase the number, the astute jeweler 
turns to advertising—and, to get results, such 
advertising must contain strong, powerful 
incentives. 
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MASTERPIECES of the ART of CLOCKMAKING 
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Bronze Metal Tambour Clock 
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Just a few examples of the extensive 
line of 8-day, High-grade, World 
Renowned, Chelsea Clocks. 

Cost more than others, 

BUT 


The Value is there. 


Caen IMI, Bet 


On sale by Highest-class Jewelers 


CHELSEA CLOCK CO. 


(Established 1897) 
10 STATE STREET BOSTON, MASS. Louis XVI Clock 


Bronze Metal Cases 


GIFTS THAT LAST— 
CAN BE HANDED DOWN AS HEIRLOOMS 


Banjo Clock 
METAL CASES FINISHED TO ORDER AS DESIRED 


Beautifully Decorated 
SHIP’S BELL MANTEL 
YACHT BOUDOIR 
BANJO DESK, AUTO & 
WALL AEROPLANE 
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“Commander” Ship’s Bell Clock 
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Yacht Wheel Ship’s Bell Clock Clock and Barometer Desk Set 
(Also Clock Sold Separately) 


(Also Without Base) 
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How a Marshall, Tex., Jeweler 
Builds Business 








Telegrams Sometimes Used Instead of Letters 


Written Expressly for The Jewelers’ Circular 

















: om mailing of personal letters of a con- 
gratulatory nature to parents, on the 
occasion of the graduation of a son or a 
daughter, has been the practice of the Windt 
Jewelry Co., Marshall, Tex., almost since 
the opening day of their business 14 years 
ago. Recently, however, the firm was varied 
somewhat from the former practice and in 
doing so has scored a success in making 
the messages more impressive and effective. 


Telegrams Instead of Letters 


The variation noted involves a service of- 
fered by the telegraph company, making it 
possible to send a telegram, similar to the 
usual run of telegrams handled through a 
telegraph office, to local parties with whom 
the firm especially desires to keep in touch. 
In this case appropriately worded messages 
from Windts’, including both the congratula- 
tory feature and suggestion as to where 
suitable gifts for the graduate may be found, 
are delivered by uniformed messenger boys 
direct to the parents at home. The wunex- 
pected delivery of a telegram may be ex- 
pected in most cases to arouse more attention 
and interest than most any other form of 
literature and a trial of the plan, Mr. Windt, 
owner, claims, demonstrates this to be the 
case. “Results from the new plan,” he says, 
“have been quite satisfactory, so much so 
in fact that the plan is being used by the 


Try to Hold Old Customers 


It is also the custom of the Windt 
Jewelry Co. to watch the local newspapers 
for notices of births and marriages, par- 
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to the customer on the occasion of the event. 
“Experience has demonstrated,” Mr. Windt 
says, “that efforts of this kind are wonder- 
fully helpful in holding the good will and 
patronage of customers and ordinarily efforts 
along this line prove highly profitable in the 
course of time.” 

In addition to the special direct publicity 
outlined the firm uses for general publicity 
a liberal amount of advertising space in the 
daily and weekly newspapers of the county 
and have contracts with local moving pic- 
ture show owners for the showing of ad- 
vertising matter on the screen. 


Prize Window Display 
Working in conjunction with the» Better 
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THE INTERIOR OF THE STORE IS SPACIOUS AND ATTRACTIVE 


ticularly in the homes of old customers, and 
in some appropriate way and at an opportune 
time endeavor to have the name of Windts’ 
associated with gift requirements for the 





— 








CARLTON, 





GEORGE W. E. ATKINS, FIRST VICE-PRESIDENT 





VR AND MRS JOHN PARKER 
MARSHALL TEXAS 





== —- == 
The filing time as shown in the date line on full-rate telegrams and day letters. and thé time of receipt at destination as shown on all messages, Is STANDARD TIME. 


Received at 216 N. Washington Ave., Marshall, Texas 
30 D HQ 52 NL 


MARSHALL TEXAS JAN 22: 1926 


HEARTIEST CONGRATULATIONS ON THE SUCCESSFUL CONCLUSION 

OF YOUR SCNS HIGH SCHOUL WORK HE’IS NOW EMBARKING ON HIS 
REAL WORK IN LIFE AND YOU HAVE EVERY REASON TO BE PROUD OF 
HIM WE INVITE YOU TO INSPECT OUR FINE LINE OF JEWELRY FOR 
THE GIFT EVERLASTING IN REMEMBRANCE OF THIS HAPPY OCCASION 


WINDT JEWELRY CO 


230 P 








HOW THE WINDT JEWELRY CO. GOT PROMPT ATTENTION 


firm on other occasions.” Charges by . the 
telegraph company for service in handling 
the telegrams in this particular instance were 
24 cents for each telegram handled. 


occasion. In some cases of what may be 
termed extra special customers an appro- 
priate gift is frequently selected from stock 
at the store and sent complimentary direct 


Times Committee of the Marshall Chamber 
of Commerce, publishers of the local news- - 
papers offered a prize of $25 to the mer- 
chant presenting the most attractive window 
display on the night of the opening program 
of the Christmas shopping season in Mar- 
shall. Competing with many other attrac- 
tive window displays the Windt Jewelry 
Co. was awarded first prize, together with 
a scroll banner emblematic of the award, 
the check being presented to Miss Irene 
Recknagle, window decorator for the firm, 
to whom honor is due for presenting the 
prize window. 

The prize window was rather small in 
comparison with the size of other windows 
in the contest, but, by conserving space, re- 
arranging lights and finishing up with femin- 
ine artistic touches here and there the display 
indeed was a thing of beauty and the center 
of attraction after the decision of the judges. 
Efforts along this line quite naturally won 
for the jewelers publicity of a more lasting 
quality than could reasonably be expected 
from ordinary efforts. Jewelry with diamond 
settings were the principal articles displayed. 


See Advantages in Limited Quarters 

Beginning business in limited quarters, the 
firm has long since outgrown the store space, 
but. by adding modern space conserving fix- 
tures, rearranging stock and carrying no- 
thing except merchandise that belongs strictly 
to the jewelry business it has been possible 
to dress up the limited space in an unusually 
attractive way. 

Limited space preventing the use of the 
usual show cases between the center show 
cases and wall cases, Mr. Windt thinks, is 
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JEWELERS’ SAMPLE CASES 


If It’s Stamped ES RN It’s Made Right 


PRODUCTS 
Cincinnati, Onic. 


























Open 














Write for Catalog : 
and Price List. INSTALLMENT CASES 
Closed 


Instailment Cases 


Are chiefly used by —- — that 

. carry a small line. ade of leather or heavy 
Established 1864 Keratol covered. Provided with a good lock. 
Handle and all brass nickeled trimmings. Con- 


tains one lady’s watch tray, one gent’s watch 
es ern ray ase ompanhy tray, one tray for rings and charms, one chain 

tray and one plain tray for card jewelry. Trays 

and case are lined with plush. It is also provided . 


427-429 Plum Street Cincinnati, O. with a surplus space below trays to carry stock. 
(Special sizes and grades made to order.) 











PASTOR STOP WATCH 


TO RETAIL AT $7.50 


ALES can be made to sportsmen for use at race tracks and athletic meets, 
S to students, auto dealers, engineers, teachers, physical directors, psycholo- 
gists, physiologists, laboratories, manufacturers, dentists, boy scouts, and 
doctors. 
The “Pastor” is a timepiece as well as a Stop Watch. The sweep-second hand 
registers on the outer circle of the watch dial, which is graduated in fifths of 
seconds. The minute numbers count the seconds. The unbreakable crystal 
adds to the robustness. The finish is nickel. The Pastor Stop Watch is guar- 
anteed mechanically perfect and is used by leading engineers, U. S. Govern- 
ment and large Universities. 


SHOW CASE OR WINDOW DISPLAY ON REQUEST 


THE STERLING WATCH COMPANY, INC. 


Manufacturers 


15 East 26th Street 33 2 2 New York, N. Y. 














90% of the Business Men that fail come from the ranks of the Non-advertiser. Play Safe and 
Advertise. Write for our Free Cut Service. 


2 DIAMONDS 4/106 each : 
—— “ ALL PROFIT 
S = NO STOCK TO CARRY 


Order on five days’ memo. when 





6598 to Retail 





$15.00 ‘ . ‘ial 
Full cut Diamond. £ LA you have a sale in sight. Orders 
Any Raised Gold oat < filled same day received. 
inte angeabie 7 
Initial ALL EMBLEMS and INITIALS 
- y t. 6132 on hand at all times $25.00 
= t. x 3 a ° ° een 
S Pn _ on =. in every size Retail 
XY | M K of C This <> —— ie . Trade Mart 
* mae of initial. poe le Pe Ahn og Also in White Gold I ting pe A. Bring eave. 





This <i Reg. Trade Mark , Dis FE : 
Pateay 14K White Gold play Emblem Cards for your win 

Euarantece you genuine diamonds, "pi sck Onyx Solid Gold 14°Kt. White Gold dow in’ original colors free upon request. 2G FMA MW, een 

BUFFALO JEWELRY MFG. CO. 1 Geauine Hope Ruby. can also BE HAD IN FREE “! # all emblems and initials with 


louse” One or more 
get Washington St.” Buffalo, N.Y. “GARNET, sAkpDonre” WRITE FOR WHOLESALE PRICE 
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really an advantage because this arrangement 
allows plenty of room for customers to pass 
close to the wall cases where cut glass, 
silver ware, novelties and the like are dis- 
played and quite frequently they see just 
the article or articles wanted and decide 
definitely upon purchasing their selection 
while the salesmen are engaged for the 
moment in waiting on other customers. Then, 
too, the plan enables customers to see the 
entire stock on display and after their pur- 
chases are made, they are in a position to 
suggest to relatives or intimate friends who 
may be in the market for jewelry store 
merchandise something that they have seen 
and where it may be found. 

Immediately after the sale of an article 
and its removal from the case another piece 
from the reserve supply is added and in this 
way the display cases are kept attractive 
and complete at all times. 

Through their adopted plans of gaining 
publicity, attractive displays, courteous treat- 
ment to customers and a policy of handling 
only dependable merchandise fairly priced, 
the management of this jewelry establish- 
ment has built up a business that certainly 
justifies more than passing notice. 





Marketing Alarm Clocks 





IF the following window display can in- 
crease alarm clock sales for a drug store, 
certainly it ought to for a jewelry store. 

In the background of an Owl Drug Store 
window in Denver, Colorado, was a cut- 
out picture of a huge clock tower. Running 
from this to alarm clocks placed in various 
parts of the window, were narrow red rib: 
bons bearing the legend that when it was 
10 o’clock in Denver, as represented by 
the clock in the tower, it was such and such 
time in other important places in the world. 
The alarm clocks to which the ribbons ran 
represented the time in the various cities 
mentioned. These cities were Rome, Paris, 
New Orleans, Hong Kong, Berlin, Washing- 
ton, D. C., Liverpool, and Manila. Other 
clocks in the window bore the price marks 
but the feature that attracted the attention 
of the passers-by was the educational side 
of the display. 

It will be noticed that the towns listed 
by the firm, were not the only ones usually 
taken. Rome and Paris are usually listed but 
to many people some of the other cities were 
more familiar and therefore more inter- 
esting. —B. S. 








College Prof.: Can any of you tell me 
“what. is the capital of Saxony?” 
“Why, Dresden. Have you never heard 
of Dresden China?” 
“T thought it was in Saxony.”—Carolina 
Buccaneer. 





I had a certain recipe 
For making good home brew 
My friend—he added T N T 
It didn’t brew—it blew! 
—Colby White Mule. 
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Trans-Atlantic Tourist Business* 











An Opportunity for the Creative Jeweler 


Written Expressly for The Jewelers’ Circular by Robert F. Nattan 














GREAT rush of trans-Atlantic tourists 

is anticipated this year. The exodus 
from this country during the Spring has al- 
ready made itself felt among manufacturers 
in various lines, including the makers of 
leather goods. 

Many of these manufacturers are so busy 
that they cannot find time to make up any 
special order merchandise. An exceptional 
demand comes for little books bearing the 
title, “My Trip Abroad,” writing sets and 
bridge sets. Retail jewelers will do well to 
keep these facts in mind and advertise such 
timely merchandise in their local newspaper. 
A study of the wants of the trans-Atlantic 
tourists will suggest other forms of mer- 
chandise. It would, perhaps, be quite oppor- 
tune to feature for this occasion the ever- 
popular flask which, as everyone knows, was 
one of the “best sellers” during the last 
holiday season. 

Far-sighted retail jewelers will get a list 
of those about to sail and send out a little 
circular letter making appropriate “Sugges- 
tions before sailing.” A suggestion for ad- 
vertising the little books mentioned above is 
as follows: 





Perpetuate 
That Trip Abroad 


How much more satisfactory and 
pleasant will your trip be if you 
keep a record of it in a dainty, leather- 
covered, gilt-edged little book, printed: 
exclusively for that purpose. Those: 
who fail to do this lose a real oppor- 
tunity. Look over “My Trip Abroad” 
afterwards and refresh your memory 
about the interesting places you vis- 
ited; the interesting people you met; 
the peculiar night life of the various 
cities you visited; the customs of the 
people, their appearance, their dress, 
their manners; the things you saw in 
the museums in Vienna, Paris, Dres- 
den, Berlin and the various little hap- 
penings, day by day, of great human 
interest to you, as you revert to your 
trip long afterwards and in memory 
revisit the scenes all over again. 











CY 


Use some of these facts in your advertis- 
ing, only make them brief, as this is a hurry- 
up world and people will not linger long to 
read verbose advertising. 

Writing sets are very useful on a trip 
of any kind, and the writing set, of course, 
should include a fountain pen. Tell your 
patrons in your advertising the great con- 





* The original advertisements accompanying this 
article may be used by subscribers to THE JEWELERS’ 
Circutar, the only provision being that notice be 
given in advance of intention to use them. 


venience of a fountain pen and the great in- 
convenience of the scratching, spluttering, 
broken pens that are frequently found in 
writing rooms. An idea for a writing set 
advertisement is this: 





Drop Him a Line 
from the Deep Blue Sea 


HEN wrapped up in your steamer 
chair, watching the tumbling sea, 
is the time to. send him or her a line. 
You'll be in the right mood, and you'll 
have something worth saying. That is 
where one of our beautifully made 
writing sets will prove such a daily 
boon companion to you. There it is, 
always on your lap, ready for use. 
See our beautiful assortment. Prices 


from $—— to $—. 











Many people are at a loss to find an appro- 
priate gift for certain individuals and ap- 
propriateness, of course, means much.. The 
well-chosen gift is more appreciated than a 
much more expensive but less useful one. 
The popularity of bridge has made bridge 
sets brisk sellers. So here is a suggestion 
for a suitable little gift at low cost. Bridge 
sets are obtainable,, moreover, containing the 
recipient’s initials very beautifully done. 
This makes. the gift all the more personal 
and more appreciated. A thought for ad- 
vertising bridge sets is this: 





Why. Not Give 
A Bridge Set 


WE have just received some beauti- 
ful sets. .with .artistic designs, 
printed on an, excellent quality of linen. 
cards with gold edges. Monogram., 
ruled cards with exclusively designed . 
monograms, may. be. obtained at mod- 
est cost—and remember the monogram 
is on every card, not simply. on the | 
box or on one card. — ei 
A bridge set will be appreciated by 
your friend, and, moreover, it is really 
a traveling requisite today. 
Every set delivered in a beautiful 
box bearing our name. We would 
suggest that you see us while our as- 
sortment is very large. 

















Father: “Well, Willie, what did you learn 
at school today?” 

Willie: “To say yes and no ma’am:” 

Father: “You did?” 

Willie: “Yep.” 
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St. Louis, Mo., March 31, 1926. 
Editor, Retail Advertising Dept. of THE 
JEWELERS’ CIRCULAR. 


Dear Sir: 


i hag retail jewelry business has suffered 
much from abuse of reader-confidence in 
advertising. 

This abuse, of which only a very small 
section of the trade is guilty, has reacted 
to the disadvantage of all who sell jewelry 
at retail. Chief among the advertising 
abuses has been the indiscriminate use of 
misleading terms in jewelry description. At 
the top of the list of misleading terms is: 

“Blue-white.” 

You find many installment jewelry houses 
today which describe practically all of their 
diamond offerings—from $19 up—as “glit- 
tering blue-white.” As those in the trade 
well know, such claims in the advertising 
issued from such concerns is practically 100 
per cent. bunkum. It is greatly to be doubted 
if these firms have a single “blue-white” gem 
in their cases. The rarity and great cost of 
blue-white diamonds of anything like flaw- 
lessness is well-known to manufacturer and 
retailer. Yet the public is daily invited to 
come in and buy these “blue-white” gems 
at a “dollar down.” 

The reaction by the public to such adver- 
tising as this is none the less certain, even 
though the representative jeweler cannot 
“put his finger on it.” Among that section 
of the public—and it is a large section, too— 
which gets its opinions from what it reads 
in advertisements, there grows up a very 
definite idea that the only diamond worth 
while is the “blue-white” diamond, and that 
the dollar-down installment houses have a 
practical monopoly on this grade of that 
precious gem. They get this latter opinion 
because they do not see the really depend- 
able, high-class jewelers advertising “blue- 
white” diamonds. 

Prospective purchasers of diamonds—and 
they are not all low-brows and undesirables 
—go to these installment houses and buy 
these “blue-white” diamonds at a fancy price, 
believing they are getting what is repre- 
sented. As a matter of fact, and as all of 
us know, they are getting diamonds of a 
“commercial white” or even lower grade 
white than that. There is not the least hint 
of “blue” in the jewel they buy. Yet the 
public’s ignorance in such matters fattens 
the profit side of the dollar-down ledger. 
The customer is told by these wily gentle- 
men that there is no need to pay a big price 
for so-and-so’s name (the reputable jeweler) 
when just as good, or better diamonds, can 
be bought from this dollar-down house at a 
far lower price. 

The next much-worn term in dollar-down 
installment jewelry advertising which has 


cost the reputable jeweler many a dollar he 
is entitled to, is the greatly misleading and 
abused word: 

“Perfect.” 

In some cities where Better Business Bu- 
reaus are active and on the job, the dis- 
honest jewelry faker has been made to 
temper his use of this word in describing 
diamonds. Some of the bolder ones have 
come out at such times as the Christmas 
season with the claim of “perfect” diamonds 
at $25, or such ridiculous prices. While it 
is possible in theory to supply a perfect gem 
at that price, it is next to impossible in com- 
mercial practice. Such dishonest dealers 
expect to “get by” with the claim, because 
the public does not know any better. 

And they do “get by” in a great many 
instances, 

In the repair department of one of the 
best known jewelers in the central west, it 
is nothing uncommon to see someone’s dream 
of owning a “perfect” diamond exploded by 
the repair-receiving clerk. 

When the repair customer (who has 
bought one of these alleged “perfect” dia- 
monds from a dishonest jeweler) brings in 
her ring to be repaired, or to have the prongs 
tightened, the clerk fixes his loupe and ex- 
amines the gem closely. This is a strict 
rule of the house. The conversation that 
ensues is something like this: 

“Madam, it will cost you $3 to repair the 
prongs on your ring.” 

“All right; please do it,” she replies. 

“You know, I suppose, that your diamond 
has a flaw in it?” asks the clerk casually. 

“Good heavens, no! Why that is a per- 
fect diamond and was bought as such.” She 
is vastly excited. 

“I’m sorry,” says the suave ‘clerk, “but 
your diamond has a distinct carbon spot (or 
“feather,” or cleavage, or bad color, or 
whatever it may be) in it. We make it a 
practice to examine all diamonds before we 
take them in, so that you and we will know 
just what is the condition of the jewel.” 

The woman frequently takes back her dia- 
mond and goes away in a daze—her dream 
of having possessed a perfect diamond hav- 
ing been severely brought to an awakening. 
Similar scenes and conversations occur when 
the repair-man finds a sliver off the dia- 
mond, or some other defect. Any experi- 
enced jeweler can imagine what the infuri- 
ated woman would say if she should chance 
to discover these defects herself, without 
having first been informed about them, after 
repair work is finished. 

Where some such agency as an aggressive 
Better Business Bureau or Advertising Vigi- 
lance Committee is on the job, the indis- 
criminate use of “Perfect” and “Blue-white” 
has been greatly curtailed. In some cities 
where such agencies have called a halt on 


the improper use of the descriptive term of 
“perfect” in connection with diamond adver- 
tising, some wily advertisers have evaded 
the letter of the injunction,—but not the 
spirit of it—by using “perfect cut” in their 
copy. 

This is plainly a subterfuge designed to 
register the word “perfect” in the minds of 
prospective diamond-buyers and to get them 
into their stores with the conception “per- 
fect” embedded somewhere in their minds. 
It is then easy enough for such jewelers as 
stoop to the practice to foist off as “perfect” 
a diamond that may or may not be far 
removed from this desirable condition. 

One investigator for a Better Business 
Bureau exhibited to me a so-called “perfect” 
diamond ring that had been purchased from 
an installment jeweler who had _ boldly 
advertised “perfect” diamond rings from $35 
upwards. The ring had been purchased by 
some of the bureau’s female operatives. 
When the jeweler learned later that he had 
unwittingly played into the hands of the 
bureau, he went to great lengths to try to 
regain the misrepresented diamond. He 
wrote to the young woman saying a mis- 
take had been made in the ring sold to her 
and invited her to bring it back to the store 
—offering several inducements. 

Then an officer of the bureau called on 
him and accused him point-blank of misrep- 
resenting his merchandise, at the same time 
pointing out to him his direct violation of 
the State and city laws covering advertis- 
ing. The jeweler was very fulsome in his 
apologies and promises not to do it again. 
At the same time he laid the blame for the 
misleading advertising upon an advertising 
“service” which he subscribed for. He said 
that the whole advertisement was furnished 
to him in matrix form and that all he had 
to do was to put his prices under the illus- 
trations and his name at the bottom of the 
ad and then run it in his local paper. But 
the officer pointed out to him that all this 
failed to explain why he had represented 
these diamonds as “perfect” to the young 
woman when he was describing them across 
the counter. It should be here stated that 
this jeweler has not made the same “mis- 
take” in his advertising since then. 

When the use of “perfect” is barred to 
this class of jewelers, many of them fall 
back upon “perfect-cut” which is harder to 
fight. Since “perfect-cut” is equally a mis- 
nomer, they have no right to use it, but they 
will glibly explain that it is intended to 
describe their diamonds as cut in the best 
manner, etc. 

“Blue-white” is much more insidious and 
much harder to stop as an advertising term. 
These wily jewelers who fatten on misrep- 
resentation use the term because they know 
that if a case is made against them in court 
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it would be very hard to convict them of 
fraud. They know that ideas and concep- 
tions of diamond color differ widely among 
those “experts” who might be summoned, 
and that an aggressive lawyer could make 
fun of that slender zone that separates a 
diamond of a good color from one of not 
such a good color. Nevertheless, the trade 
well knows what should and what should 
not be called a “blue-white” diamond. 

Many of those who buy these misrepre- 
sented diamonds would not think of paying 
the price of a genuine blue-white diamond. 
Yet they wear their supposedly “blue-white” 
diamonds on their fingers and talk about 
them to friends who know no more about it 
than they do—and everybody’s happy—ex- 
cept the honest jeweler who lost the sale 
because he did not misrepresent his mer- 
chandise. Occasionally they are brought to 
their senses. Very often they will come 
into a first-class jeweler’s with the diamond 
they have purchased from a doubtful jeweler, 
and want the honest jeweler to appraise it. 
This he should never do, because it can 
result in nothing but trouble for him. If 
he tells the truth, the caller is generally 
shocked and grieved. They should usually 
be instructed to take the opinion of the per- 
son or firm from which they purchased. 
Better still, if there is a Better Business 
Bureau in your town—direct them to the 
bureau. In the interview at the Bureau, 
facts very important to your own protection 
may be brought out. 

Recently, in a northern city, a dishonest 
jeweler was prosecuted for selling as “per- 
fect” a very imperfect diamond set into a 
ring. When the fraud was proven in court, 
the jeweler was besieged for settlement by 
dozens of other unwary customers who had 
purchased “perfect” diamonds from him. 
He was in a tight fix—but no tighter than 
he deserved. Imagine the thousands of 
young women who today are wearing sup- 
posedly “perfect” diamonds on their engage- 
ment fingers! 

Another misleading term that has abused 
public confidence is: 

“Platinum-top.” 

This is another abuse of the public’s 
ignorance in such matters. We well know 
that low-grade white gold—and even silver 
—can be passed off as “Platinum” or “Plati- 
num-top” to 85 out of 100 average jewelry 
buyers. This very magazine recently re- 
lated the story of a manufacturer who had 
been selling to jewelers themselves a vast 
amount of spurious “platinum” jewelry that 
consisted of very cheap palladium, silver 
and other alloys. If the jeweler himself can 
be thus deceived, where does the poor con- 
sumer come in? It is easy for unscrupulous 
jewelers to justify a seemingly high price 
with the statement that a piece of jewelry 
is “Platinum and gold,’ when, as a matter 
of fact. the “Platinum” in it—if any at all 
—is negligible in value. I have heard of a 
jeweler who advertised wrist watches as 
“platinum and gold” and was brought to 
terms by the Better Business Bureau on it. 
Then he insisted that his watches really 
were platinum-and-gold and declared that 
the diamond settings in the watch were in 
“Platinum cups.” What was perhaps a fact 
was that the diamonds were set into bezels 
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that had some kind of a “platinum wash” 
inside of them. But any _honest-minded 
jeweler will recognize the fraud in calling 
such merchandise “platinum-and-gold.” 

Another abuse of public’s confidence in 
platinum is to represent 5 per cent iridio- 
platinum as 10 per cent. iridio-platinum. 
The higher iridium compound is generally 
conceded to be the best for color, hardness 
and workability. Many manufacturers are 
stamping their 10 per cent. product so that 
it will be recognized. Yet I have heard of 
one well-informed jeweler who was selling 
the 5 per cent. article mistakenly as 10 per 
cent. iridio-platinum. By the way, I have 
found the 10 per cent. iridio-platinum story 
to be a very strong selling argument when 
talking to a customer. A brief explanation 
of why it is used; of its high cost, etc., very 
often will push over the sale of a platinum 
ring mounting when other arguments fail. 

I believe the practice sanctioned by watch 
manufacturers of describing watch cases as 
“14-karat filled” will open the way—and has 
opened the way—to further fraud upon the 
public by unscrupulous dealers. It is very 
easy, in a sales talk behind the counter, to 
say “14-karat” audibly and convincingly, 
while muttering “filled” so that it doesn't 
register. And cannot you see many of these 
jewelry fakers telling their prospective cus- 
tomers: “This watch case contains 14-karat 
gold!” The statement is technically the 
truth, but many timid or ignorant prospects 
will assume that the case is of solid gold. 
As a matter of fact I have seen watch repair 
customers who believed their filled-gold 
cases were solid gold. The pity of it is 
that the watch manufacturers, to get away 
from the time-worn “25-year guaranteed 
case,” have adopted this usage which, with- 
out dcubt, will result in a great deal of mis- 
representation to the public. Manufacturers 
should carefully take into consideration such 
angles of the buyers’ psychology before an- 
nouncing any trade practice. 

It is the honest, reliable, reputable dealer 
who suffers through all such abuses of public 
confidence. 

Another badly misused term—usually in 
verbal selling talks—is “Sheffield.” As has 
been so often pointed out in THE JEWELERS’ 
CiRCULAR, there is no such thing any more 
as commercial Sheffield silver plate. The 
original Sheffield ware, originating in Shef- 
field, England, consisted of a sheet of solid 
silver rolled onto a sheet of cheaper base 
metal, such as copper. With the @nished 
article was fashioned from such a built-up 
sheet, it was, to all appearances and in wear- 
ing qualities, equal to sterling silver. And 
today it is worth more than sterling, be- 
cause few pieces are obtainable, and they 
usually go to collectors of antiques. 

But many members of the dear public 
have in their minds a conception of “Shef- 
field” silver and will ask for it when they 
come into the jewelry store. Salesmen will 
frequently allow themselves to foster this 
misconception, rather than to educate the 
prospective customer out of it. And I have 
seen a prospective buyer of “Sheffield” silver 
walk out of the store to look elsewhere when 
a salesman had honestly explained to her 
the non-existence of commercial Sheffield. 
As silver plate is made today, it is a splen- 
did article. That with a nickel silver base 
overcomes the objections which were for- 
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merly well-founded against the pewter base 
silver plate. 

We next come to the clock department, 
which is refreshingly free from misused 
terms as arule. Yet it is not entirely inno- 
cent, because we find the same jewelry 
sharpers describing their $8.50 mantel clocks 
as “chime” clocks. As we all know, there 
is no excuse, except dishonesty, for such a 
description being applied to a gong clock. 
I know a very reputable jeweler who was 
called to order by a Better Business Bureau 
once upon a time because he innocently de- 
scribed a rod clock as a chime. This clock 
had three rods, on which the hour and half- 
hour were sounded, but when he advertised 
it as a “chime” clock, other jewelers ob- 
jected. It was then brought out that a 
“chime” clock is technically a 4-note rod- 
chime clock in which each rod is struck in 
rotation and that the 4 rods form a musical 
chord—or something like that. 

All of the above outlined misuse of terms 
is hurting the rank and file of the retail 
jewelry business. Fraudulent advertisers are 
making a harvest at a sacrifice of all the 
respect and confidence the reputable jeweler 
has enjoyed with the public. To this falling 
off of public confidence in jewelry advertis- 
ing is traceable a large part of the jewelry 
business the department stores are taking 
from the jeweler. The public is beginning 
to think that the sacred terms and qualifica- 
tions the honest jeweler employed in de- 
scribing his goods was a lot of “hokum,” and 
was added on merely as an excuse for 
charging a good stiff price. It behooves 
every jeweler to “hump” himself to pre- 
serve the dignity of his trade. 

The mass of retail jewelers—who have 
been so slow to adopt energetic merchandis- 
ing ideas—are faced with another crying 
evil here. They should not idly counte- 
nance it by inaction. They can do some- 
thing to correct it. As a starter I would 
suggest that they carry in their advertising 
regularly a ‘small box covering some 
phase of misrepresentation, such as this: 





“Be sure that the color and quality 
of the diamond you buy is exactly as 
represented. If the merchant will not 
give you a written statement that it is 
just as he represents it, 


BEWARE! 











And better still, if you have a Better Busi- 
ness Bureau in your town, join it, and see 
that the jewelry section of its membership 
is fully represented—and active. When you - 
see terms misused in jewelry advertising, 
take up the specific instance with your 
bureau and see that the offender is warned 
or prosecuted. 

It will make more and better jewelry 
business for more and better jewelers. 

Very truly yours, 
“O_p TIMer.” 





A New York jeweler recently advertised 
“Watches and Wrist Watches.” 
* OK x 
Al: I’ve lost a lot of weight, this winter. 
Francine: I don’t see it. 
Al: Why no, how could you, 


I’ve lost it. 
—Notre Dame Juggler. . 
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PROFESSOR JULSTAFF Says: 


“Every up-and-comin’ jeweler or watch- 
maker should read my organ of big busi- 
ness, ‘PROFESSOR JULSTAFF’S 
MONTHLY.’ I'll waive all: subscription 
costs for 100 years on any names sent in this 
month. Biggest offer of the century. Take 
advantage of it.” 





ACCURACY! 


Accuracy in manufacture 
comes first in all W. H. S. 
material. The saving to you 


of 25% comes out of sales 
expense and the elimination 
of jobber’s profits—not through 
any reduction in quality. 


Write for the story of the W.H.S. 
DIRECT-TO-YOU Sales Method—Today. 


W. FH. S. 


WATCH REPAIR MATERIAL 
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Waltham Horological School 
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The Horological Questionnaire 


Written Expressly for The Jewelers’ Circular by Lester B. Pratt 

















AutuHor’s Note—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘“watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “‘old 
stuff’ to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue fo March 3.) 

Question.—What type of index plate is 
most suitable to use in connection with the 
whecl-cutting attachment ? 

ANswer.—In regard to index plates, the 
most suitable type should be a plate to suit 
our particular requirements. If we were cut- 
ting large quantities of wheels and pinions, 
we would require separate index plates for 
each number. Such plates could be made of 
uniform diameter, say, three inches, with the 
required number of notches milled in the 
edge of the plate. Such plates are very ef- 
ficient, but there are two objections to them 
for the watchmaker’s use. A large number 
of plates are required if we wish to have a 
complete outfit, and they would have to be 
cut on a regular gear-cutter if we would 
have them accurate. Obviously, this would 
entail considerable expense. For the watch- 
maker’s use we find that a pin-hole index 
plate is the most efficient, as we can readily 
change from one number to another without 
the trouble of removing a plate and placing 
another one in position. Furthermore, such 


an index plate may be easily made by the 
ambitious workman. True, such an index 
plate will entail considerable work, but it is 
the class of work that requires skill and 
helps to produce efficient workmen. 


QueEstion.—How shall we proceed to make 
a pin-hole index plate? 

ANSWER.—For our index plate we shall re- 
quire a piece of sheet brass eight inches in 
diameter by one-eighth of an inch in thick- 
ness. It should be turned flat and finished 
perfectly smooth on both sides and the edge. 
Fine emery paper is suitable for smoothing 
the plate, but a better surface may be ob- 
tained by using a Scotch stone for this pur- 
pose. Stoning leaves a sue-face admirably 
suited for marking fine lines when dividing 
the various circles into the required numbers. 
Before removing the plate from the lathe, 
it should be carefully centered on each side, 
using a finely pointed 60° center punch for 
this purpose. 

With a straight edge and a fine pointed 
scriber, we shall draw a fine line from the 
center to the outer edge. Next, we shall lay 
off spaces one-sixteenth of an inch apart on 
this line from the outer edge toward the 
center. As our finished plate will contain 80 
holes or divisions, we shall lay off 40 spaces 
on each side of the plate. These spaces 
should be lightly centered with a fine pointed 
60° center punch. For all of our spacing 
operations we shall require a pair of fine 
pointed dividers. What are known as tool- 
maker’s dividers are especially suitable for 
this class of work. They have long, slender 
points, are very accurately made and the 
points are properly hardened and tempered. 
Assuming that we have suitable dividers, we 
shall draw circles intersecting the spaces we 
have laid off. The circles should be made 
very carefully and must accurately coincide 
with the spaces we have marked. 

Our next step will be to determine the 
number of holes required in each circle. The 
following numbers will be found to fill most 
requirements in wheel and pinion cutting: 


4, 5, 6, 7, 8, 9, 10, 11, 12, 13, 14, 15, 16, 


17, 18, 19, 20, 21, 22, 23, 24, 25, 26, 27, 28, 
29, 30, 31, 32, 33, 34, 35, 36, 37, 38, 40, 42, 
45, 47, 48, 50, 51, 56, 58, 60, 61, 62, 63, 64, 
65, 66, 67, 68, 69, 70, 71, 72, 74, 75, 76, 77, 
78, 80, 81, 82, 84, 85, 86, 88, 90, 92, 96, 98, 
100, 104, 108, 120, 140, 144, 360, 365, 366. 


We will lay off 40 circles of holes on each 
side of the index plate, using the numbers 
from 4 to 51 inclusive on one side of the 
plate and the numbers from 56 to 366 in- 
clusive on the opposite side of the plate. 

Our next step will be to stamp the num- 
bers on each circle, using a set of very small- 
steel figures for this purpose. It is very im- 
portant that the numbers be stamped on the 
plate on each side before we proceed with 
the spacing of the circles, as the distortion 
incurred in stamping might cause an untruth 
in the spacing if it were done afterward. 

It must be clearly borne in mind that we 
are working on a very accurate piece of work 
and every little detail must be carefully con- 
sidered, if we wish to produce an index plate 
perfect in every respect. 


QueEstion.—How shall we proceed to make 
the proper divisions in the series of circles 
we have scribed and marked? 

ANSwER.—In making the divisions in the 
circle, the tools required are: the dividers, 
a 60° center punch and a 2% inch glass, plus 
the patience and skill required to do perfect 
work. In spacing off circles where extreme 
accuracy is required, there are several points 
that must be considered. We must have fine 
points on our dividers, and we must set the 
points of the dividers exactly on the circle 
at each division. Also, we can prove the 
accuracy of our work by spacing the circle 
in each direction, which will be described 
Jater. We may facilitate operations in spac- 
ing the smaller numbers by spacing the 16 
circle first. We will set the dividers to the 
distance we judge to be fairly close to make 
16 divisions, then proceed to try out this 
measurement. We shall space clear around 
the circle. The first effort may not come 
out correctly, then we may open or close the 
dividers as required and repeat this operation 
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, : Sahn cob 
“I wear my strap watch for convenience and my pocket watch for reliability. 


Are you losing a watch sale 
every time you make one? 


We recently asked a famous surgeon why he 
wore a strap watch and pocket watch at the 
same time. It seemed to us, at first, that this 
was going a bit too far. 


But he answered, “I wear my strap watch 
for convenience and my pocket watch for re- 
liability.” 

Here, in a single stroke, this keen minded 
man had brought to light just what had long 
been lying unexpressed in our mind. And 
that is: 


Neither the strap nor pocket watch alone 
should ever be sold to serve the purpose of both. 


Few men, perhaps, would go so far as the 
surgeon did—wearing both types of watch at 
the same time. But all particular men—and 
there are not many of the other kind these 
days—require at least two watches, each to be 
worn at its proper time and place, and each 
giving a special service not to be had in the 
other. 


For sports, motoring, and in general when- 
ever the vest is not worn, the strap watch is 
indispensable. On the other hand, the pocket 
watch is, has been, and always will be the most 
reliable of timepieces. In addition it has a 
dignity and substantial character which is de- 


manded on any occasion in the least formal— 
indeed, whenever the vest is worn. 

There is grave danger today of the retail 
jeweler over-selling one type of watch, either 
the strap or pocket style, to the point of killing 
off his sales on the other. Each should be sold 
for its proper use and place; neither at the 
expense of the other. 

Show—in your local advertising, window 
displays, and store conversation—that neither 
the strap nor pocket watch alone can ever give 
aman complete watch service. Emphasize the 
elements of convenience and smartness in the 
“strap”, but do not lead your customer to ex- 
pect in it the accuracy of the pocket watch. 
Insist on the necessity of the modern pocket 
watch, whenever the vest is worn, and when- 
ever accuracy is essential. 

Every time you make a watch sale you lose 
one—if you sell one type of watch only. Sell 
both types—each on its own merits—and 
double your sales volume. 


The Wadsworth Watch Case Company 


“Case Makers for the Leading Watch Movements” 


Dayton, Kentucky 


Offices: New York, 20 W. 47th St.; Chicago, 31 N. State St.; 
San Francisco, 150 Post St. 


Note: Illustrate your advertising with watches. Electrotypes of watches will be sent free to any jeweler. 
Krite for our big catalogue sheet of watch cuts, advertisements, movie slides, etc., free on request. 


Wadsworth Cases 


MAKE WATCHES BEAUTIFUL 


April 7, 1926 
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until 16 divisions exactly divide the circle. 
When the circle is correctly divided, the 
point of the divider should fit exactly in the 
original hole we started from. Assuming 
that the spacing is correct, then we shall run 
around the circle again and make a short line 
about % of an inch long and intersecting the 
circle. Now, to prove the accuracy of our 
work, as mentioned above, we shall run 
around the circle in the opposite direction 
and make similar intersecting lines on the 
circle. This will give us an X intersecting 
the circle at each of the 16 divisions. The 
importance of this X mark will be readily 
apparent when we proceed to punch the 
marks with the 60° punch. By using our 
glass we can set the punch exactly on the 
intersection of the X mark and the circle 
and strike the punch a smart blow with the 
hammer. Close examination with the glass 
will determine if the punch mark is exactly 
in the center of the intersection of the X 
mark and the circle. Each of the 16 divi- 
sions should be carefully marked in this man- 
ner. The completed circle should have the 
divisions punched in rather deep, but we must 
locate the holes accurately first then we may 
punch them in deeper. Do not stone off or 
otherwise obliterate the X marks until the 
final punching operaticns are completed, as 
these X marks are used to judge the accuracy 
of our work. 

Assuming that we have the 16 circle 
punched accurately, then we may use the 
straight edge and scriber and “quarter” the 
index plate. We must set the straight edge 
so that we may scribe a line exactly inter- 
secting the center by this operation will 
be readily apparent now. “Quartering” the 
index plate will give us at one stroke (or 
two) the proper division of the 4 circle and 
part of the 8 circle or any other number 
divisible by 4. This will make the spacing 
much easier in many of the circles. 

In spacing off circles above 20, we may 
save considerable time by accurately meas- 
uring the diameter of the circle, then multi- 
plying by 3.1416 to obtain the circumference. 
The circumference is then divided by the 
number of divisions required. The product 
will give the approximate distance in thou- 
sandths of an inch to set the points of the 
dividers. If we use our micrometer cali- 
pers to set the points of the dividers, we may 
come very close to the correct spacing of the 
circle at the first effort. 

The spacing of each circle of the index 
plate is simply a repetition of the above 
methods. It is quite possible to make a very 
accurate index in this manner. The writer 
made such a plate and has used it for a 
number of years and it has given perfect 
satisfaction in every respect. 

Assuming that all of the circles have been 
spaced off and punched lightly, then we may 
proceed to punch them in to the full depth 
required, which should be about 3/64 of an 
inch in depth. This gives us a hole on the 
face of the plate 3/64 of an inch in diameter 
as 60° is an exact triangle. 

Then we may stone the plate smooth with 
a Scotch stone, which will give it a nice 
smooth surface, but do not stone ovt the 
center mark as we shall require this to cen- 
ter the plate when we bore it out to fit the 
collar. 

Question. —How shall we proceed to make 
the collar that is to hold the index plate? 

Answer—To make the collar, we shall 
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Watchmakers Certified by the 


Horological Institute , of America 

















JUNIOR WATCHMAKER GRADE 


Washington, D. C., March 31. 


The following are the names and employers of candidates granted the certificate of 
“Junior Watchmaker” by the Horological Institute of America on March 8, 1926. ’ 


Candidate 
Leslie R. Armstrong 
Harold K. Borland 
Raymond A. Ferguson 
William H. Fink 
George M. Gonzalez 
Bernard Gottfurcht 


Student 


Not known 


Employer 
M. F. Doering 


Harry K. Wood 
Lewis-Reinhold Co. 


Black, Starr & Frost 


Address 
Anniston, Ala. 
Elgin, Il. 
Anthony, Kansas 
Manning, Iowa 
Los Angeles, Calif. 
New York City, N. Y. 


Albert E. Hitchcock Student Elgin, Ill. 
J. R. Hoeppner Self Hillsboro, Kansas 
L. W. Hoyt F. N. DeHuy & Son DeLand, Fla. 


Roland M. Hurlbert Student 


Emmanuel C. Ilkenhans 


Clifton E. Ingram J. H. Booth 
Otto J. Juhl Joe Art 
Ralph T. Murane Student 


Maurice Poirier 
Charles A. Rauth 
W. Otto Rohland 
Fred Ruprecht 
Paul V. Shaffer 
Chauncey O. Snow Self 
Donald H. Stewart Student 
A. H. Thistlethwaite 
Ernst Tholander 
Leon R. Willoughby 


C. E. Bolles 
Self 


Not known 


A. Seidensticker 


W. E. Lawrence 
George R. Roth & Son 
Phillips & Andes 


H. A. Tibbals 
Black, Starr & Frost 


Peoria, Ill. 
Hamilton, Ohio 
Laconia, N. H. 
Wichita Falls, Tex. 
Elgin, Ill. 

Burbank, Calif. 
Moscow, Idaho 
Shillington, Pa. 
Newark, N. J. . 
Vandergrift, Pa. 
Springfield, Ohio 
Kane, Pa. 
Emporia, Kansas 
New York City, N. Y. 
Petersburg, Pa. 


CERTIFIED WATCHMAKER GRADE 


The following are the names and employers of candidates granted the certificate of 
“Certified Watchmaker” by the Horological Institute of America on March 8, 1926. 


Candidate 
Harrison F. Babcock 
Everett Broyles 
Marcello Crispo 
Fernand L. Huguenin 
John U. Ralston 
Charles F. Tanner 
J. W. Thomas, Jr. 
Gustav Voigt 


Student 


Not known 
J. E. Roys 


Student 


Employer 
Webb C. Ball Co. 


Black, Starr & Frost 


Wm. Scheppler & Sons 
Black, Starr & Frost 


Address 
Cleveland, Ohio 
Lancaster, Pa. 
New York City, N. Y. 
Portsmouth, Ohio 
Bloomsburg, Pa. 
San Francisco, Calif. 
Elgin, Ill. 
New York City, N. Y. 








require a piece of soft steel 1%4 inches in 

diameter by 14 inch in thickness. Our prob- 

lem now is to make this piece of steel fit 

into the center of the index plate and also 

onto the back end of the lathe-head spindle. 

This will be fully considered in our next. 
(To be continued) 





Technical Notes 


CCORDING to reliable authority, stain- 

less steel was discovered in 1912 by 
Harry Brearley who found that 12 to 14% 
per cent chromium steels, when hardened, 
resisted the general atmosphere and many 
other corroding influences. The so-called 
stainless steels resist rust as well as stains. 
The alloy is made by the electric process of 
steel manufacture and then machined to 
shape. A stainless alloy which was particu- 
larly popular during the war is known as 
stellite and consists of 75 per cent cobalt and 
25 per cent chromium. Stellite was invented 
by the first automobile manufacturer, E. 





Haynes, Kokomo, Ind. During the war, Mr. 


Haynes suggested that stellite be used for 
jewelry settings instead of platinum but the 
jewelry trade, of course did not agree with 
him. This alloy is used very considerably 
for lathe tools, surgical instruments and 
cutlery. 


A black lacquer on brass may be obtained 
in one of the two ways. Method No. 1 con- 
sists in first polishing the object with tripoli 
then polishing it with a mixture of one part 
nitrate of tin and two parts chloride of gold. 
After allowing this polish to remain for 
nearly 15 minutes, wipe it off with a linen 
cloth. The second process consists in dis- 
solving nitric acid copper turnings until the 
object is saturated. The objects are cleaned, 
immersed in the solution and later heated 
moderately over a charcoal fire. This pro- 
cess must be repeated in order to produce a 
black color as the first trial only gives a 
deep green. The finishing touch is given 
with a polish of olive oil. 

* * * 

Silver stains are removed from the hands 
as follows: Put one-half pound Glauber 
Salts, one-quarter pound Chloride of Lime 
and eight ounces of water in a little, wide- 
mouthed bottle. When this is needed for use, 
some of it may be poured in a saucer and 
rubbed well over the hands with pumice soap 
or a nail brush. It has a cleansing effect 
equally as powerful as cyanide but without 
the same danger. This may be used over 
and over again but the solution should be 
kept well corked. The addition of lemon 
juice adds to the pleasantness of the odor and 
moreover helps the cleansing process. 
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The constantly increasing 
sales of V. T. F. Watch 
Glasses and Mifans is the 
best proof of a quality which 

- is superior to all others. 











Why Consider Others? 
Hammel, Riglander & Co. 


Exclusive Wholesale Distributors 


NEW YORK, U. S. A. 
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Regulator Ideas of the Past 








Written Expressly for The Jewelers’ Circular by Carl Mitman, of the Smithsonian Institution 
and Member Advisory Council, 


Horological Institute of America 

















GOME months ago there appeared in one 
of the technical journals a chart show- 
ing graphically the average number of pat- 
ents issued in each of the 12 months of the 
year over a period of.years. It indicated 
that the number of patents granted increased 
monthly, beginning in November, and 
reached a peak in February. They then fell 
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off through the Spring months, declining to 
almost nothing in the Summer. A number 
of conclusions might be drawn from this as, 
for example, that genius does not thrive 
when nature calls to the Great Outdoors. 
Patent attorneys who have spent their lives 
in this profession will tell you that inven- 
tion runs in waves, with the crest extending 
sometimes over several years and the trough 
over a few months: and again the reverse 
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No. 2 


will take place. In horology it would seem 
from the patent models handled by the writer 
in the last few months that thought was 
concentrated throughout the country particu- 
larly on striking clock mechanisms, stem 
wind and stem set mechanisms and regula- 
tors. Up until 1880 or a little later, ideas 
in these directions seemed to be without 
end and yet all of them are different and 
apparently good. What happened to them 
is more than the writer knows. 

Ralph Mershon, of Philadelphia, Pa., ob- 
tained a patent for a watch regulator on 


April 26, 1859, Pat. No. 23,810. It was com- 


posed of two,or more movable toothed seg- 
ments, the one movable about the balance 
wheel shaft and the other consisting of two 
or more teeth.on the hub of the regulator 
arm. The former had a scale marked upon 
the segment and the latter moved over a 
scale, the teeth of the two meshing with 
each other. When the regulator arm was 
moved in one direction the several teeth on 
its hub meshing with the segment pivoted 
to the balance wheel shaft moved the latter 
in the opposite direction. Mershon fixed the 
relative. lengths so. that the larger segment 


to which were secured the curb pins moved. 


1/7 of the distance moved by the regulator 
arm over its scale. He made a still finer 
adjustment by fixing the curb pin at,su¢h 
a point that one space moved by the regtla- 
tor arm over its scale affected the balance 
spring by only 1/14 of this movement. As 
indicated earlier, there were only two teeth 
cn the hub,of the regulator arm and by 
revolving it far enough toward the slow side 
these two teeth passed beyond and ceased 
to control the larger segment so that the 
latter could be turned independently like a 
simple regulator. This was for larger ad- 
justments. 

Some time after this Mershon apparently 
moved to Zanesville, O., but still thought of 
regulators, for he received another patent 
on Sept. 7, 1875, Pat. No. 167;407. This 
regulator was to be made on part of or 
placed directly upon the bridge of the bal- 
ance wheel. The idea is quite apparent from 
the photograph. He uncoiled the hairspring 
and led the end straight back, securing it 
with a screw pin in the projection, as shown. 
On its way back it passed through a slot in 


a movable block. The block was moved by - 


an endless screw, as shown, thus lengthen- 
ing or shortening the hairspring as desired. 
George P. Reed, of Roxbury, Mass., was 
a prolific inventor. He did not confine his 
attention, however, to any particular feature 
of the watch or clock and from the collection 
of patent models it is apparent that many 
patents were issued to him. On Aug. 1, 
1865, he obtained Pat. No. 49,154 for an 
improvement in watch regulators. He wrote 
in his specifications that with the ordinary 
regulators considerable difficulty had often 
been experienced in moving the pointer or 
handle to the exact position for the watch 
to run with true time. The. difficulty was 
to impart to it a sufficiently small degree of 
motion. Normally the practice of that time 
and with the ordinary regulator was to have 
the curb pins extend down from the pointer 
and on opposite sides of the hairspring. 
Reed’s invention consisted in securing to 
the pointer a curved spring, arranged con- 
centrically but larger than the ring of the 
pointer. Near the free end of this spring 
the two curb pins were secured, extending 
downward and embracing the hairspring, as 
usual. A hole was then drilled in the pointer 
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and a screw turned in, which.went through 
the pointer and stopped against the spring 
near its free end, In operation the pointer 
was moved to the approximate position by 
hand and the subsequent change in the posi- 
tion of the pins was made by screwing or un- 
screwing the adjusting screw so as to vary 
the distance of the end of the spring from 
the pointer. _ 

Charles Teské, of Saratoga Springs, N. Y., 
filed an application for an improvement in 
watch regulators on Aug. 16, 1873, and re- 
ceived Pati No, 156,046 on Oct. 20, 1874. 
He stated’ that ‘the object of his invention 
was to provide a regulator that would be 
“certain” in its effect upon the hairspring 
(it does not seem as though he thought 
much of the regulators then available) and 
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one at the same time that could be easily 
operated “even” by the owner of the watch. 
As can be seen in the illustration, it con- 
sisted of a long screw terminating in a 
graduated head. The screw carried a nut 
on the left side of which was a pivot fitting 
in a hole in the nut. The head of this nut 
had a square-shaped groove cut across it 
and in this groove rested the end of the 
regulator arm, whose under side was cut 
V-shaped. The regulator .xarm had’ a con- 
cave bend in it so that its end was more 
or less sprung into the groove in the pivot. 
To quote from the specificatiohs, “the end 
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of. the regulator arm, being V-shaped and 
resting in the square groove in the head 
of the pivot, gives a firm, even pressure on 
the pivot from each side of the center and, 
on the other hand, allows the regulator arm 
to conform to the two motions, one from 
its center along the arc and the movement 
of the nut on the screw in a straight line, 
the pivot always allowing its groove to 
conform to the changes. of the line of direc- 
tion of the regulator arm.” The nut is made 
large enough so that it rests lightly upon 
and slides over the bridge or plate. 
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Oak Cabinet 
conceals and 
protects when 
not in use. 
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a COMPLETE 


HIS grinding outfit consists of everything you need to fit fancy 

and military crystals—a fine motor, two wheels that polish as 
they grind, a moistening sponge, a japanned splash tank—mounted, 
and the whole contained in a cabinet only slightly larger than the 
average staking tool box! 
It is ready-for-action—just moisten the sponge, turn on the current— 
and grind! An attractive window display sign is given with each 
outfit. 
The complete outfit with samples of Crown Crystals costs you only 
thirty-six dollars. Order promptly and see how quickly and easily 
these properly annealed Crown Crystals can be fitted. If your jobber 
cannot supply you with an outfit or with Crown Crystals, write for 
information. 











P.S.—This outfit will also come in handy to adjust or 
fit the ‘‘finished” edge crystals, so called, to the bezel. 
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Teske preferred to divide the head of the 
screw into 30 parts, one division represent- 
ing 1/30 part of the width of the thread 
of the screw. As the distance from the cen- 
ter of the regulator hand to the center of 
the pivot was four times as great as the 
distance from the center of the regulator 
arm to the curb pins, it is ascertained from 
.the specifications that moving the drum head 
one division moved the curb pin 1/120 part 
of the width of the thread of the screw. 
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No.5 
Teske calculated that this small movement 
affected the time of the watch from 1/12 
to 1/16 of a second in 24 hours, depending, 


of course, upon the sensitiveness of the 
hairspring. 
Charles V. Woerd, of Waltham, Mass., 


had an idea for a watch regulator, obtained 
a patent for it on Nov. 27, 1877, and as- 
signed it to the American Watch Co. In 
the beginning of his specifications he claimed 
that his invention would be found to be 
free of many of the imperfections found in 
those “now” in use; that it was “simple in 
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form, regular in motion and extremely del- 
cate in adjustment.” The idea involved 
was that of utilizing a heart-shaped cam so 
that equal distances moved by the pointer 
caused equal distances to be passed by the 
regulating arm. It was claimed that this 
arrangement would prevent backlash. The 
regulator was constructed of two pieces, one 
of which was an ordinary ring movable 
about the axis of the balance, terminating 
in one direction in a projection holding the 
curb pins, and provided in the opposite di- 
rection with two slightly flexible arms some- 
what like ice tongs. These arms were op- 
erated by the second piece, which was a 
heart-shaped cam to which the pointer was 
attached. Its operation is quite apparent 
from the illustration. 
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Josiah P. Stevens, of Atlanta, Ga., the 
only man to have ever manufactured watches 
in the south, obtained a patent for a watch 
regulator on Sept. 19, 1882, Pat. No. 264,787. 
It consisted of a cam grooved wheel fiited 
for moving the regulator arm. The wheel, 
with a groove of volute form and which 
extended from near the center to the outer 
edge, was held on the plate by a pivot pin 
or screw. The regulator arm had its outer 
end bent to engage the groove, so that as 
the wheel was turned the arm moved to 
and from the center pivot. The groove was 
so constructed that by turning the disc a 
certain number of degrees the rate of the 
watch would be increased or decreased a 
certain number of seconds per day. It is 
simplicity personified. 

One might continue on with descriptions 
of regulators, for there were many other 
ideas patented after Stevens and not a few 
before Mershon. Those selected and de- 
scribed, however, it is believéd, indicate not 
only the diversity of thought on the sub- 
ject but also a keen sense and appreciation 
of the only pure science—mathematics. 





Says Even Specially Treated Mineral 
Oils Are Not for Watches 





FRANKLIN, Pa., March 31, 1926. 
Editor JEWELERS’ CIRCULAR 


Dear Sir :—The writer was quite interested 
in an article of your issue of Jan. 20, 1926, 
entitled, “A Scientific Oil for Timepieces 
and Small Machines,” which had been trans- 
lated for your magazine from the French. 
As it contained a number of inaccuracies, I 
feel it my duty to offer these corrections :— 

The article stated that no satisfactory 
lubricant had heretofore been manufactured 
which could be used in the extremes of 
temperatures to which aeroplanes are sub- 
jected. This inaccuracy, of course, is well 
known from the fact that during the late 
war the War Department of our own gov- 
ernment made an urgent call on manufac- 
turers of superfine lubricants to solve the 
lubricating problem of tachometers,—the 
speed indicators of aeroplanes. This mechan- 
ism is smaller than most watches. The com- 
pany with which I am associated felt well 
repaid for its experimenting and work done 
when it was notified by the War Department 
that its oil had solved the problem, and 
was the only one that had met the require- 
ments, and that thereafter it would be speci- 
fied by the War Department that all small 
mechanism should be lubricated with Ful- 
crum oil. So we see this problem that the 
French writer considers new was really 
solved in this country eight years ago. 

He says that, “Purified mineral oil such 
as used for lubricating machines is not suit- 
able due to being unable to resist the cold, 
and on account of not adhering in the proper 
manner.” This is a well-known fact, and 
for that reason as well as for the fact that 
all mineral oil will evaporate, no mineral 
oil is a proper lubricant for a watch or clock. 

However, this writer mentions that if the 
metallic surfaces are treated with Tuolene 
with a hundredth part of Stearic acid or 
Ethyl alcohol and heated to 100° C. to re- 
move these cleaning agents, that you may 
then apply mineral oil, and it will be effec- 
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tive as a proper lubricant. To someone 
who did not know anything about lubricants 
this might look feasible, but to a student 
of oil, it appears quite ridiculous. Tuolene 
is a light inflammable liquid of the Benzol 
family, and is produced by distillation of coal 
tar light oils, or extracted from illuminating 
gas, and is absolutely valueless except as a 
cleaning agent. The adding of the Stearic 
acid or Ethyl alcohol means absolutely noth- 
ing. When the metals are heated to 100° C, 
the faintest trace of these materials would 
be removed from the metal and they would 
be perfectly clean, but otherwise in the same 
condition as before treatment ;—and the min- 
eral oils then applied would not vary in their 
fluidity or viscosity from what they were 
originally. 

The article calls attention to a photograph 
of Mr. Woog’s laboratory in Paris, showing 
the apparatus employed, but almost any oil 
laboratory in an ordinary oil refinery in 
this country has many times that amount 
of apparatus. Furthermore, the most expert 
oil chemists of the world are located in the 
United States of America, and neither 
France nor any other foreign country has 
produced scientists to teach them anything 
of consequence in oil chemistry. 

The principle object in. writing this cor- 
rection is that some of your readers might 
have received a false impression in regard 
to mineral oils, and to warn them against 
using any mineral oil for lubricating watches. 
Such use will bring disastrous results be- 
cause mineral oil is not a fit lubricant for 
small mechanism for many reasons; the prin- 
cipal ones being its. tendency to evaporate, 
and its lack of viscosity—which means to 
stay where you put it and travel with the 
pivots. 

Very truly yours, 
(Signed) Gro. W. FELDMAN, 
Fulcrum Oil Co. 





A Timely Selling Plan 


B. HUDSON & SON, Minneapolis, 
¢ Minn., are sending out an attractive 
little folder advertising sterling silver carv- 
ing sets. The sets are priced most invitingly. 
The so-called junior set sells for $5 and the 
senior set for $10. Printed on the inside of 
the folder is an order slip for the prospective 
purchaser’s name and address. The front of 
the folder shows an illustration of a young 
bride admiring the set which has just arrived 
in a box bearing the name of the jewelers. 
The timely caption is “They Bring Delight.” 
Each set is supplied to the customer in a 
flannel bag. On another inside cover page is 
the following text: “For weddings, birth- 
days, and anniversaries and other gift ecca- 
sions, everyone must consider price and yet 
desire a gift of quality. These carving sets 
might be construed to be just the thing. Re- 
member a gift from Hudson’s carries with it 
absolute assurance of quality and substantial 
value. It is this reliance that has merited 
response from the public and has classed this 
establishment as the leading and _ largest 
jewelry house in the United States.” 








Soph.: I’ve been trying all day to get 
something for my girl. 

Fresh.: Had any offers?—Carolina Boll 
Weevil. 
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Anyone Can Fit Quickly—No Grinding, Cutting or Tools Required 
G-S FLEXO HIGH GRADE FINISHED LENTILLES 


are made of a special fibre material having a hard, glassy surface, highly transparent and polished—when in- 
serted in watch cannot be distinguished from glass. Do not chip, break or crack. Each and every crystal is 
used profitably. 

These crystals are treated by our new special process to maintain their transparency, and atmospheric conditions 
will have no effect on them. 

With the small investment required for a complete G-S Crystal Outfit there is no reason why every Jeweler 
should not fit his own Crystals, and give his Customers prompt service and entire satisfaction. 












Beware 


Don’t confuse the G-S 
Flexo Crystals with any cheap 
and inferior substitutes. 









ma « Set of Gauges 





; for quickly ob- 
‘| taining crystal 
ee oe The Most Practical and Profitable @ 
Complete Outfit for Fitting 
FANCY SHAPED CRYSTALS 16 
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@ A side view Order from Your Jobber 
{ poses “— G-S and insist on the genuine bearing the 
exo ancy 
20 Crystals are G-S Trade Mark 
domed and made to 











proper height. 


>“ Manufactured by 
Germanow-Simon Machine Co. 


Sizes 20 and 21 are made * ee oP cen 
Straight and Curved = = 545 West Avenue’ Rochester, N. Y., U.S. A. 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 4054—Wedding Ring 
Overlay Job.—Will you favor me with the 
following advice? What methods are used 
in overlaying an old style yellow gold wed- 
ding ring with white gold or platinum? Just 
how is the work, done; do all manufacturers 
of the work use the same process in overlay 
jobs? Wish particularly to know of methods 
to use in preparing old ring for the overlay. 
—B. J. S. 

ANSWER.—The usual practice in altering 
yellow gold wedding rings to white gold is 
simply to overlay the yellow gold ring with 
a shell of white gold which is thick enough 
to engrave and wear well. Stock that is .010 
in thickness is ample to make a first-class 
overlay job that will stand engraving and will 
wear for a long time. You can obtain shells 
that are stamped or spun to the proper shape 
of the finished ring, and also with one side 
open and each of these styles may be ob- 
tained in any finger size you desire. You can 
also make your own shells simply by rolling 
out stock to the required thickness, soldering 
same to your old wedding ring and then 
pressing it over the ring. This method has 
the disadvantage of a solder. seam, but it need 
not show very much if the work is done skil- 
fully. 

In either case, the first step is to prepare 
the old wedding ring, and this may be done 
by turning it on a mandrill, which is held .in 
the lathe. For instance, let us assume that 
you wish to overlay a wedding ring that is ~ 


4 to 5 mm. in width” Place this ring on the ~ 


mandrill and proceed to turn it to the desired 
width, which we will assume is 2% mm. 
This is a popular width at present. The 
thickness of such a ring is about 1%4 mm. 
As the width of the finished ring is to be 
2% mm. and the thickness 114 mm., we must 
allow for the thickness of the overlay metal, 
which in this case is .010, or about .2 mm. 
Therefore, our wedding ring must be turned 
down to 2.1 mm. in width by 1.3 mm. in 
thickness. Our next step will be to measure 
the outside diameter of the turned ring and 
determine what size will be required to slip 
over the turned ring. This may be, say, a 
size 11. Then we shall proceed to make a 
flat band of white gold to size 11, fit it over 
the turned ring and solder it with just enough 
solder to tack the band securely all around. 
Then we may use the ring-sizing machine 
with rather a wide die and proceed to press 
the flat band down over the old wedding ring. 
When we have pressed the shell down care- 
fully in the wide die, then we change to a 
Narrower die and repeat this operation, 
finally using a die of the proper width to 
form the shell to the required width, which 
in this case is 2%4 mm. With experience, 





you will soon be able to cut your overlay 
metal to the proper width to roll down over 
the prepared ring, leaving very little excess 
metal to trim off. The final operation is to 
hold the ring in a bezel chuck and burnish 
the edges of the metal down smooth over the 
inside of the ring, repeating this operation on 
each side of the ring. Of course, you must 
be careful in case there are letters engraved 
inside the ring, as they may easily be forced 
out when the shell is pressed down over the 
old ring. It.may be done with the proper 
care. 

After forming the shell as above described, 
our next step will be to place the ring on the 
mandrill and turn slight ridge on each side 
of the top, then millgrain the ridge with a 
suitable millgraining tool. Then we may pro- 
ceed to engrave it in any desired pattern. 


Question No. 4055.—When Are Small 
Stones Safe?—One of the problems we 
have to constantly confront in our shop ts 
that of smail diamonds and calibre sapphires 
and emeralds coming out of the platinum and 
white gold after the pieces have been worn 
for a short time. We would like to learn 
through your courtesy what is the experience 
of the trade generally in this matter, and also 
to what extent it can be remedied. Is stone 
setting usually guaranteed by the retail trade 
for a given length of time as a general cus- 
tom? We endeavor always to employ good 
stone setters, but in spite of all we can do, 
we cannot remedy the trouble. 

One other question we would ask is, What 
is considered an adequate test to prove that 
stones are safe? To what extent shouldthey 
be pushed from the back to test them?— 
A. 1...Ts Ce 

Answer.—Your problem is one of general 
interest and one which is vital to all who 
sell such jewelry. As a general rule, we 
would suggest that it is good policy to re- 
place such small sets that are lost out in a 
comparatively short time from date of sale, 
and this should be especially so in the sale 
of an expensive piece. We in the trade can 
understand that this is not always a fair deal 
from the jeweler’s point of view, but we must 
remember that the customer looks at this 
from an entirely different viewpoint; they 
feel that they have paid a good price for a 
fine piece of goods and, right or wrong, they 
expect the sets to stay in the piece for a con- 
siderable period of time. 

We would suggest that if you feel that the 
good-will of your customer is at stake, the 
wisest course would be to replace such sets 
as are lost within a reasonable time, and for- 
get about the expense. This is much better 
business policy than to run the risk of losing 
a good custcmer. ‘ 
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As to a fair test for safety on such sets, 
the writer has always followed the rule of 
examining all sets with a very strong glass. 
lf we look directly at the face of the set and 
the beads all appear to come well over the 
edge of the stone, we feel that they are as 
safe as it is possible to make them. 

Question No. 4056—Trade Watch 
Schools.—/ would very much appreciate it 
if you would advise me if it is possible to 
learn the watchmaker’s trade in schools. I 
am a machinist by trade, 47 years of age, and 
most of my time has been spent on floor and 
hench work, which means very heavy work 
in our part of the country—J. H. 

ANSWER.—There is no good reason why 
you should not be able to learn to be a watch- 
maker by attending one of the watchmaker’s 
schools. The fact that you are a machinist 
would be an advantage, especially if you have 
any experience with lathe work. Even bench 
work would be a great help to you. Lathe 
work and bench work are used to great ex- 
tent in watch work. Some difference lies in 
the fact that machinists work chiefly on large 
work, while watchmakers usually work on 
small work, much of which is done with the 
aid of a magnifying glass. The fundamentals 
of lathe and bench work are practically the 
same in either trade, but you have the dif- 
ference of the size, of the parts to be worked 
upon. 

At your age and with your previous ex- 
perience as a machinist, you should be able 
to learn the watchmaker’s trade readily, espe- 
cially if you take the full course of tuition 
as given by the trade schools, which is usual- 
ly from 12 to 18 months. - 

Question No. 4057._Rubber Tubing for 
Watch Winders.—Several years ago we 
purchased a watch winder, and the ¥%-inch 
red rubber tubing has been used up by this 
time. We have ordered new tubing from the 
manufacturer, but our letter was returned 
unopened. Can. you advise us where we may 
obtain tubirtg suitable for this winder ?— 
yr. RA. 

ANSWER.—You can, obtain suitable rubber 
tubing for your watch winder if you order 
from the Goodyear Rubber Co., Akron, Ohio. 
However, we would suggest that you order 
what is known as “soft rubber rod,” which is 
made up as a solid rod of soft rubber. You 
can use such rod for winding bracelet 
watches, while you cannot do this with tub- 
ing, as the small bracelet crowns will usually 
slip through the hole in tubing. Send a sam- 
ple along with your order, if possible, and we 
feel sure you -will obtain the proper rubber. 

Question No. 4058—Stone Setting.— 
Will you please inform me what ammonia is 
used for in diamond mounting, and if the 
beads on the modern diamonds, when mount- 
ed, are made by hand or soldered on, and if 
heat is used at all, for what purpose?—E. G. 

ANsweR.—Ammonia is not used in dia- 
mond mounting, although it is used for clean- 
ing all kinds of jewelry, which of course 
would include diamond mountings. The 
beads that are seen on flat-top diamond 
mountings are cut out from the solid metal 
and raised sufficiently to throw over the 
stone. This is done with various types of 
gravers and calls for a large degree of skill 
to turn out a first-class job. This work was 
described in “Modern Stone Setting,” which 
appeared in the Anniversary Number of THE 
JeweE ers’ .CIRCULAR. 
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Dixon’s Assay Sand Crucibles and Clay Refractories 
(J-50 Formula) 


Have been found to be superior to all others. They cost a bit more than do some other makes, but 
have been found to be well worth the slightly higher first cost. 


For silver and gold they are safe in every way. For enamel they will not discolor. 
Write us for prices—Dept. 77-A 


JOSEPH DIXON CRUCIBLE COMPANY 
Jersey City Das Established 1827 Dee New Jersey 


CUPELS SCORIFIER 





MELTING 
SCORIFIERS FURNACE 








LEIMAN BROS. Patented 


Dust Is anEnemy Polishing Dust Collect 
’ The only highly successful dust collector on the market today—much more 
O ea e efficient than larger and more expensive outfits due to our patented 
separation system and new model suction fan. 


Be sure you are protected from the dangers that lurk in 
polishing and grinding dust. How many thousands of lives 
have been needlessly sacrificed because of the lack of ade- 
quate dust collecting devices—here we offer our outfit 
especially constructed to do away with this danger and 
annoyance. 

At a low cost you can have this great necessity in your 
laboratory and the gold dust which may be easily recovered 
will repay you the money cost in a very short time. 


No money can pay for the loss of your health, so be sure 
to get one of these outfits now. 


Only a Few Minutes Work a Day! 
Then You Need This Polishing Dust Collector! 





Cleaner Working Conditions Will Increase Your Earnings 
and collecting your polishing dust will create this clean condition and 
the valuable metallic particles in the dust may be refined and will add 
to your direct income. Don’t misunderstand the importance of cleaner 
conditions. Of course we all like a nice clean shop to work in, but 
have you ever stopped to think what a dirty, ill-kept shop indicates? 
Have your customers ever thought of it? Do your customers just 
tolerate your shop, or would they like to see it a nice, neat and clean 


Well polishing of jewelry and silver creates dust and this in turn 
creates dirty conditions in the shop. But there is a remedy and a 
profitable remedy, too. 


Illustrated Catalog Free on Request 


° 23 BPU Walker St. 
Leiman Bros. NEW YORK 


Makers of Good Machinery for 35 Years 
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Monograms and Kalograms 








Written Expressly for The Jewelers’ 
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HE demand for fine stationery either in 

business or private life is daily becoming 
more essential, as nothing more bespeaks the 
good taste and individuality of a person than 
the high quality of his stationery. 

Fine stationery begets fine feelings between 
sender and recipient. Time was when a man 
was judged by the company he kept. Now 
he is judged by the stationery he uses. Your 
note paper can either make or break you. 
This fact is apparent to all who are in the 
habit of receiving mail. 

Now in order to have fine stationery we 
must resort to art in its production, we must 
have fine grades of paper of varied surfaces 
and colors to meet the individual require- 
ments together with artistic printing which 
will meet the taste of a discriminating public. 

As the Knights of old were wont to dis- 
play their crests and coats of arms, so the 
elite of today display their monogram or 
kalogram. 

The cleverly planned, carefully designed 
and unique monogram or kalogram beauti- 
fully embossed upon the personal stationery 
is now very popular and if printed in a 
suitable color so as to harmonize with the 
tone and texture of the paper, the result will 
be a thing of beauty and a joy forever, to 
quote the words of the poet. 

To these ends artists noting the oppor- 
tunity for dignified artistic expression are 
now bending their efforts and the results are 
bearing fruit in some really beautiful and 
clever designs, so that now we find the de- 
signing of monograms and kalograms for use 
on personal stationery now reaching into a 
combination of science and high art combined. 

So discriminating is the public taste for 
originality plus utility that the designing of 
these monograms entails lots of deep think- 
ing on the part of the artist to get a satis- 
factory combination of the letters. This ap- 
plies principally to the kalogram. 

The difficulty of combining such a great 
number of letters as may be found in some 
names causes a lot of thinking at times. 
This fact you can easily prove by trying to 
draw one vourself. 

The retail stationery trade throughout the 
country says that the kalogram has come to 
stay, and that it is now on an equal footing 
with the new art monogram. 

The kalogram is now printed on one’s per- 
sonal checque, Christmas card, Tally card 
and place cards, also private stationery and 
correspondence cards. 

In printing or to speak more correctly, 
embossing, the color of the ink harmonizing 
with the color of the paper has a great deal 
to do with the effect. 

Plain embossing, that is, embossing with- 
out ink, is resorted to on certain grades of 
paper giving a very beautiful effect and 
easy grace unattainable by any other means. 

Now as to the designing of these mono- 
grams and kalograms there are two condi- 
tions on which the artist may be allowed to 
tamper with the alphabet—whatever he does 


ought in the first place aim to make reading 
run more smooth and the writing more satis- 
factory to the eye. 

Beauty of ornamentation must not over- 
shadow the legibility of the characters, but 
after all the most beautiful letters are 
always the simplest, as may be seen in the 
superb grace of the Roman type, here we find 
a combination of simplicity and dignity not 
found in any other known letter. 

Throughout the ages lettering has always 
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had a charm connected with it, and the in- 
herent beauty of the well executed monogram 
or kalogram lies in the fact that it is abso- 
lutely impossible to create it with machinery 
like common type. It is man’s handiwork, 
which still is the best means of expression 
in art. Man’s hand give it that subtle charm 
of character and of individuality which. the 
true lover of art appreciates. 

Unlike the old time monograms which were 
lavish with ornamentation the new style is of 
the greatest simplicity, consisting of as few 
lines as possible and relying on cleverness 
in design for its charm. 

Accompanying this article are sheets of 
designs for monograms. No. 1 shows 
monograms enclosed in a given space and 
this is the easiest form in which to draw 
them as it starts one off with a guide, as it 
were. No 2 shows a similar type of mono- 
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gram without the enclosed space. This out- 
line may be drawn for any of the monograms 
and then erased after the monogram is 
drawn, if so desired. 

Now to the casual observer these mono- 
grams appear easy to draw on account of 
their simplicity, but remember that lettering 
is an art in itself and requires much practice. 
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MONOGRAMS ENCLOSED IN SPACE 


Long study is profitably bestowed upon it 
by those who make it their profession, and 
one need not be astonished or disappointed 
if one cannot succeed at once in what may 
seem to be a minor part of the work. 

Aim for legibility of letters before orna- 
mentation, and next to that beauty of general. 
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MONOGRAMS NOT ENCLOSED IN SPACE 
outline as it is a fact well known to designers. 
that the outline is the first thing to catch 
the eye, just as the traveler notes the general 
contour of the hills, before he sees the 
valley below. 

In sketching these monograms and kalo- 
grams it is best to use a fairly hard lead 
pencil. Begin by drawing in all you wish, 
afterwards proceeding with a process of 
elimination till you get down to the skeleton 
as it were. This process gives you the true 
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Fulton 2 Gold Sts., Bridgeport, 
New York City Conn. 


425 Richmond St., Providence, R. I. 
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Big Returns from 
Small Investment 


Money is not the whole thing, yet it is so convenient to have it. 
You can do so much good, and on the other hand it can be the cause 
of so much that its bad. 

To have a Horological School where you can get the very best in 
the way of location, housing, equipment and talent to instruct, is the 
good fortune of Americans. This all was made possible by the wise 
use of money. A lady who was in possession of a large fortune con- 
cluded that she end so place the funds at her disposal that they 
would do the most good to the greatest number of persons, and in 
order to observe the fruition of her efforts she conchuded to put the 
scheme into operation while she was yet alive, not waiting, as is so 
often the case, until she should make her demise, before the funds 
at her command should begin to do the good work 

Thus Mrs. Bradley endowed Bradley Polytechnic Institute with 
three million dollars, and absorbed as a portion of that Institution what 
was formerly known as Parson's Horological School. Thousands of 
young men have availed themselves of this opportunity to get the 
trade in all its branches in such a thorough manner that there is no 
chance to fail. Bradley students are filling many of the best places 
in the country, and the demand on Bradley Horological for workmen 
is growing greater every day. For forty years the a. Depart- 
ment of Bradley Polytechnic Institute has been co-operatim, » %, with the 
retail jewelry trade, striving continually to increase the efficiency of 
the workman they employ as watchmakers, jewelers and engravers. 

By inaugurating a Horological School wherein the jeweler ap- 
prentice could get a better education along the lines of watchwork, 
jewelry work and engraving than was offered to them im the average 
jewelry store on account of the fact that in these days of strenuous 
business methods, every man must be a winner in his line, and in order 
to meet expenses, every employee must be producing all ‘the time, and 
no time to show the beginner. 


(2) By putting up a building and furnishing it with up-to-date 
equipment. 
(3) By sparing no means that would lead to better methods of 


accomplishing the work in hand. 

(4) By securing the very best in the way of instructors im these 
several branches. 

(5) By conducting its business. on reliable lines, never offering 
more than was possible for the time and money spent. 

(6) And last, but not least, giving all this work at a price that 
ts most reasonable, if you will take into consideration the above facts. 

One of our latest catalogues will interest you. 


Address: Bradley Horological, Dept. C, Peoria, Illinois 
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art effect which is now in demand, simplicity 
plus utility. 

As great diversity of design is required in 
this class of work, so that there may be no 
similarity between them, a good plan is to 
aim at a given outline and then fill in. Any 
one accustomed to drawing monograms gets 
into a habit of seeing them in his minds eye, 
as it were. This curious fact many en- 
gravers have spoken about to me at various 
times, and I have long experienced this my- 
self. Before I put my pencil to paper I 
know exactly what the monogram will look 
like, through what I might cal! a kind of 
instinct. 

The field for a good monogram artist is 
large and as this class of work is not beyond 
the scope of any good jewelry engraver I 
am now going to explain the cutting of the 
steel dies. 


Engraving Steel Dies for Monograms 


The steel for stationery dies is the same 
grade as that used for jewelry dies. It is a 
very high grade steel capable of being 
hardened after engraving or sinking. 

The blanks may be bought cut and squared 
to almost any size and mechanically sur- 
faced; the top and bottom sides of the die 
must be absolutely parallel or true. Other- 
wise the die will not sit level in the press 
and so cause trouble when printing. 


Tools Required for Steel Die Cutting 


Only the finest of tools will cut steel and 
if one has never done any of this work 
before, it is best to get a fresh set of 
gravers and keep them for this class of work 
alone. 

Begin by getting two or three square 
gravers, not too heavy, several onglette 
gravers and some round nosed ones and one 
or two flat ones, although these are not used 
much as all die cutting for embossing must 
have a rounded bottom so that it will not 
cut the paper when printing. 


Laying Out the Design 

To lay out the design on the steel it must 
first be prepared by giving it a coat of 
a coat of Chinese white. This enables one 
to draw upon it. Next take a tracing on 
thin paper off your monogram sketch; turn 
this over so as to reverse it as all engraving 
for printing must be reversed. You can now 
place this in position over the steel and, 
‘with a piece of carbon paper, transfer it to 
‘the steel. 

Next, go over this tracing with the steel 
marker, getting in fine detail as you would 
in any kind of engraving. Now take a fine 
square graver sharpened with a very low off- 
set or belly the same as a copperplate en- 
graver uses and cut in the outline. 

Do this very carefully as printing shows 
up many faults unseen on the die. The out- 
line being done, you next cut for depth with 
the round nosed tools, and on a die you will 
require all the depth you can get as it is this 
depth which makes the final effect and dis- 
tinguishes die stamping from all other print- 
ing. These round nosed tools require to be 
kept very sharp and in order that they may 
cut properly, must be slightly rubbed on the 
face, or that part which first touches the die. 
This is an extremely delicate operation as 
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there must be no facets on it but a perfectly 
regular curve. Aim to get all parts of the 
die of the same depth as this feature is 
enough to spoil the effect of the finished re- 
sult. From time to time as you proceed with 
the work a trial proof may be made by 
pressing the die into a piece of modelling 
wax. This will give you a fair idea of how 
the work is progressing. Any burr arising 
while cutting may be removed by rubbing 
with a jeweler’s fine polishing stick, laying 
the stick on the bench and then rubbing the 
die on it. If this is done carefully there 
will be no danger of rounding the edges of 
the die, or of dragging the letters—a far too 
common occurrence in jewelry engraving. 


Die Stamping in Two or More Colors 


Sometimes die stamping is done in two or 
more colors. In this case a separate die is 
required for each color and these dies must 





4 





EORGE 


oH 


(ALICE. 














. 





fae ge 
Fem 


, baer A Banner: 


( 
i 
| 


KALOGRAMS 

















NEAT WORK IN 


be cut so that they will register or mesh in 
together. 

To do this is not really so difficult as it 
looks at first glance, if one will exercise care 
and foresight. The easiest way to proceed 
is by a series of fine tracings executed on 
thin tracing ‘paper and’ then laid one over 
the other. In this manner you will arrive 
at the solution and soon manage to cut 
these as easy as you do the straight die. 


Making Dies by Etching 


In making dies where there are large sur- 
faces to consider as in one with a solid 
background, the work is often done by etch- 
ing with acid. Any good etching ground 
may be used, the liquid one being preferred 
and the work done as in copper plate etching. 
If this is done right very little tool work is 
necessary—perhaps just a touch here and 
there, where the acid has failed to bite. 
However, I have seen some fine die work 
done with the acid alone. 


Hardening Dies 


On stationery dies this is not often done 
and it is a risky thing for a beginner to 
attempt. Still if you wish to try it, here 
is the method: 

You will require a gas furnace the same 
as used to melt gold; next mix a paste of 


machine oil and lamp black. Apply this all... 
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over the surface of the die. This prevents 
the front from blistering or scaling. Now 
heat the die in the furnace till it is a clear 
heat right through, but not a shiney or 
white heat—just a good cherry red. Finally, 
plunge into cold water, nothing else. Let 
remain in the water till perfectly cold, 
then place on fire again till it gets hot enough 
to boil water spilled upon it; then pour 
muriatic acid upon it, allowing it to remain 
about one half minute after which wash: in 
water. 

Always place the dies face up in the fire 
and harden in running water. 





Auto Leading to Retail Decentraliza- 
tion 





THE acute traffic congestion which the 

constantly increasing number of automo- 
biles is causing in the retail districts of our 
large cities is automatically bringing about a 
process which may help to alleviate the situa- 
tion, according to a bulletin issued today by 
the Commerce Department based upon the 
opinions ‘of merchants who submitted their 
views on the subject. 

This process is decentralization—that is, 
the establishment of shops of various kinds 
outside the congested areas. Merchants are 
more and more recognizing this tendency of 
shoppers to do their buying away from the 
districts where there is traffic congestion. In 
one large city two important department 
stores have already bought sites in a residen- 
tial center for the location of branch stores. 

These sub-centers in our largest cities now 
constitute a complete shopping district and 
differ from the downtown districts only in 
size and the number of establishments. As 
parking facilities in these areas are usually 
ample, it is logical to assume, the merchants 
believe, that people who have cars will prefer 
to do their shopping there, free from incon- 
venience and anxiety, to say nothing of the 
saving of time. It was reported recently that 
the retail advertising outside the main shop- 
ping district amounted to one-third of that 
done within it. 

The bulletin gives many examples of spe- 
cific instances reported which illustrate how 
business is being diverted from the main 
shopping districts. In one case a certain 


. family were attracted to a high-priced piano 


displayed in one of the best downtown music 
stores. The family car was parked nearby, 
and the parking time had just about expired 
when the moment for final decision arrived. 
Rather than make this hurriedly it was de- 
cided to defer it to another time. However, 
on the way home they stopped in a music 
store located in their own neighborhood and 
bought a piano. 

The difficulties experienced by retail busi- 
ness in congested areas prompted many lead- 
ing retailers to ask the Domestic Commerce 
Division of the Bureau of Foreign and Do- 
mestic Commerce to make a comprehensive 
study of the traffic situation and its relation 
to retail trade. In an effort to secure the 
facts requested by. the merchants thousands 
of questionnaires were sent out to all parts 
of the country and the replies form the basis 
of the present report. 

The canvass of retail merchants discloses 
that many attempts are being made to solve 


(Continued on page 134) 
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REFINERS and SMELTERS 
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In all Degrees of Hardness Welded on Gold im all Ratios 





Works: General Office: 
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THOMAS J. D | > ) > & CoO. 
REFINERS 


ASK ANY OLD TIME JEWELER 
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Refining Plant 


Sales Office 
317-319 East Ontario St. 
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pcrNns the seemingly impossible in repairing 
battered or badly damaged watch cases has 
been our specialty for a third of a century. 


Perfection in this work can only come from experi- 
ence. We have developed special tools and equip- 
ment and an organization of highly skilled workmen 
to do the work accurately and quickly. 








IL BECKER-HECKMAN COMPANY 


Don’t take a chance on spoiling a 
watch case repair job when it is so easy O 

to send it to us and get it done right 

at less cost than you could do it your- 

self. We want to prove our ability to you—send 
us one job—and make it a hard one! Circular and 


price list on request. 


29 East Madison Street 
803 Heyworth Building 


Chicago 











F. W. DERBYSHIRE - « - 


Derbyshire, Webster-Whitcomb LATHES 


MAGNUS, ELECT AND RIVETT 
Special attention given to repair work 


Waltham, Mass., U. S. A- 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 


Issue of March 30, 1926 


1,578,309. BELT BUCKLE. Atwin H. Beck, 
Rochester, N. Y., assignor to Hickok Mfg. Co., 
Inc., Rochester, N. Y. Filed June 11, 1923. 
Serial 644,540. 2 Claims. 

A buckle comprising a frame having a clamping 
surface, a clamping member for co-operating with 
said clamping surface, and an anchoring member 





pivotally supported on the frame and having the 
clamping member slidable thereon, said clamping 
member and anchoring member having surfaces ex- 
tending throughout the greater portion of the co- 
operating clamping member transversely of . the 
buckle to support said clamping member sub- 
stantially throughout its length. 


1,578,435. VANITY CASE. Cuaries A. HEppEnN, 
Oak Park, Ill.,” assignor to Armour & Co., 
Chicago. Filed Dec. 21, 1925. Serial 76,572. 
6 Claims. 

A vanity case comprising base and cover mem- 
bers hinged at one side, a compact-retaining ring 
disposed resiliently within the base and overlying 





a 
a 
the compact margin, one terminal of the ring 
formed to serve as a cover-retaining catch and the 
other terminal movable radially of the base to clear 
the compact margin and permit removal and re- 
placement of the compact relative to the ring. 


1,578,461. NECKILACE. Harry Morris, Chicago, 
assignor to Morris, Mann & Reilly, Chicago. 
Filed Aug. 2, 1924. Serial 729,743. 5 Claims. 

A necklace comprising a major flexible portion 


sa? 43 
“fe a (a 





consisting of a string of beads; a minor curved 
stiff clasp porticn having its inner side concaved; 
and means for detachably securing one end of the 
flexible portion to one end of the curved stiff 
portion. 
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1,578,542. MULTICOLOR INCRUSTING ON 

STONES. Gerorce Mere, Jr., Maspeth, 

N. Y., assignor of one-sixth to George Merle, 

Sr., one-sixth to William C. Merle, one-sixth 

tc Henry C. Merle, and one-sixth to John 

Merle, all of Brooklyn, N. Y. Filed March 5, 
1925. Serial 13,062. 2 Claims. 

An article of manufacture comprising a stone, 


on which is incrusted sheet aluminum of such 
- 
is 
& & 
9 S 


structure as to retain lustre when subjected to 
the elements, and sheet gold of a color contrasting 
to that of the aluminum in predetermined ar- 
rangement in the production of a_ predetermined 
design on said _ stone. 


1,578,565. MECHANICAL PENCIL. Joun C. 
WaHL, Chicago, assignor to The Wahl Co., 
Chicago. Filed Nov. 26, 1923. Serial 676,876. 
10 Claims. 

In a pencil a casing, a lead magazine slidable 
into and out of said casing, an opening in the 
side of the lead magazine of less length than the 
length of a lead, and movable means associated 





with said lead magazine which in one position 
will hold both ends of the leads in the magazine 
out of registry with the slot and in another position 
will permit one end of a lead to project out of 
said slot. 


1,578,573. DISPLAY TRAY. FreDerRIck A, 
Batiou, Jr., Providence, R. I., assignor to 

B. A. Ballou & Co., Inc., Providence, R. I. 
Filed June 21, 1923. Serial 646,805. 4 Claims. 

A display tray comprising a frame, a readily 
removable and adjustable cross bar having gripping 





end engaging portions of 


means at each said 
frame, the sides of said bar being undercut 
longitudinally to receive holder cards and retain 
the edges of the holder cards mounted therein. 


1,578,607. WATCH. Mack H. Levy and HERMAN 
Wanper, New York. Filed March 11, 1924. 
Serial 698,376. 5 Claims. 

A watch comprising a first watch case member, 
a movement carrier pivoted to said first watch case 
member adjacent the front thereof by means of a 
hinge located within said first watch case member, 
and spaced from the front wall of said first watch 
case member, a second watch case member con- 
nected to said first watch case member by means 
of a hinge located at the rear of the said first 
watch case member, spring means comprising a 
spiral spring associated with the first mentioned 
hinge and adapted to cause said movement carrier 
and said second watch case member to be moved 


7, ff Aan 
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away from said watch case member to an open 
position of said watch, and retaining means inde- 
pendent of said spring means and adapted to hold 





and said second watch 


carrier 
case member together in the open position of said 
watch. 


said movement 


1,578,636. SEPARABLE FASTENER. Cuartes 
H. Brapiry and Frank D. ALLEN, Cleveland, 
Ohio. Filed March 27, 1924. Serial 702,215. 
7 Claims. 

A separable cuff button comprising button mem- 
bers provided with hollow bell-shaped shanks and 


a 
ni 7 
« 
é 
ra 
mniting base portions including stud and _ socket 
members, said socket members being provided 


with oppositely arranged spring latching elements 
movable toward and from each other in said 
sccket and said stud member being provided with 
inclined sides and intermediate rounded flanges 
having latch receiving recesses. 


1,578,674. SAFETY CLASP. Ernest Miter, 
New York. Filed March 7, 1925. Serial 
13,813. 1 Claim. 


A safety-clasp of the class described, comprising 
a reinforced and perforated spring metal plate bent 
upon itself to form two parallel shanks connected 
by an upper bend, an inwardly extending loop 
or abutment formed in one of its shanks adapted 
to be brought closer to said other shank, a pair 





of clamp plates, a pin for pivotally securing and 
connecting the inner meeting edges of said clamp 
plates, knuckle members interengaging, formed at 
said meeting edges, above said pin, one of said 
clamp plates pivotally secured near its outer end 
to one of said shanks above the abutment formed 
therewith, and the other of said plates pivotally 
secured intermediate its ends to the same shank 
and acting as an operating member to break the 
engagement between the inner meeting edges of both 
clamps for varying the distance between both 
shanks to allow a clasping of a wallet to an inner 
coat pocket. 


1,578,759. WATCH-PROTECTING CASE. Ricx- 
ARD REMMLER, New York. Filed April, 3, 
1925. Serial 20,341. 2 Claims. 

The combination with a pocket having loops or 
straps formed therein, of a bar over the ends of 
which said loops are engaged, projections on said 
bar, a pair of pins secured in said projections, 





supplementary case-parts 
pivoted on said pins, hooks formed with said 
case-parts, a coiled spring secured between said 
hooks for keeping said case-parts closed, said case- 
parts adapted to encircle a watch and provided 


a pair of half-circular 
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with supplementary half-circular openings for al- 

lowing an inspection of the watch hands there- 

through, and having their front faces graduated 
corresponding to the watch dial, and means on the 

upper end of each of said case-parts to effect a 

rotation of said parts about their lower pivot points 

fcr permitting the removal of the watch. 

1,578,853. RING CONSTRUCTION. IsIDORE 
ScHNEIDERMAN, Brooklyn, N. Y. Filed. Oct. 6, 
1925. Serial 60,728. 1 Claim. 

A finger ring construction comprising a shank, 

a hollow top piece having a slot at one end 





thereof, a reduced loop portion on the shank 
adapted to pass through the slot to form a 
hinge, and a spring latch at the opposite end 
for maintaining the ring in closed position. 
1,578,907. MIRROR RING. 
BURG, Winchester, Mass. 
Serial 58,955. 3 Claims. 
A combined ring and hand mirror comprising a 
finger ring having 1 seat for a setting, and having 
as a setting a spherical reducing reflector of 


Rosert E. Naum- 
Filed Sept. 26, 1925. 





which the diameter of the exposed aperture of 
the reflector and the effective curvature of its 
spherical surface are proportioned to each other 
substantially as one to three, whereby to reflect 
the head and shoulders of the wearer at a normal 
reaching distance of the hand from the observing 
eyes, the reflecting surface being of a customary 
size for decorative gem settings. 


1,578,940. FASTENER FOR CHAINS. Jonmn C. 

Wacna, Providence, R. I., assignor to George 

H. Cahoone Co. Filed Jan. 29, 1926. Serial 
84,746. 3 Claims. 

In a fastener of the character set forth, an 

elongated casing formed in two hollow sections, a 

hinge connecting the back portions of the sections, 





a catch connecting the front portions of the sec- 
tions, said casing being provided in its ends with 
holes formed by cavities in the edges of the sec- 
tions, one of the sections being provided with a 
plurality of longitudinally disposed seats. 


1,579,148. RING. Rustin Rosentuat, Brooklyn, 
N. Y. Filed June 7, 1924. Serial 718,608. 
2 Claims 


A ring comprising a body formed of an en- 
larged porticn having alined inner and_ outer 
sockets with a division plate therebetween, said 





division plate being provided with an elongated 
aperture, a removable background mounted in the 
outer socket, a removable ornamental member 
mounted on top of the background, and a locking 
member ccnnected with said background for lock- 
ing the background against removal, said locking 
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member being swingably mounted and proportioned 

to pass through said aperture when the background 

is placed in said outer socket, said locking member 

being capable cf. turning so as to straddle said 

aperture for locking the parts in position. 

1,579,153. KEY HOLDER. Atrrep A. O. SEELER, 
South Orange, N. J. Filed Dec. 31, 1924. 
Serial 759,144. 3 Claims. 

A key holder comprising a pair of side plates 
each having a substantially circular end portion 
and a shank portion conforming generally to the 
shape of the keys to be held thereby, a resilient 





integral voridging connection between the ends of 
the shank portions of said plates and means ex- 
tending through the opposite free ends of the 
plates and insertable through the apertures in the 
keys whereby to frictionally clamp the keys be- 
tween the plates fer swinging movement of the 
same from a normally covered or housed position 
between the plate to a position for exposing the 
shanks of said keys. 


Designs 


69,809. DESIGN FOR A RING OR SIMILAR 
ARTICLE. BeErtuortb Veit, New York. Filed 


ce? 


fl <n A ee 
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Jan. 25, 1926. Serial 16.257. 


14 years. 


Term of patent 


UNITED STATES TRADE-MARKS 


[The following trade marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 


Issue of March 30, 1926 


Ser. 206,858. (CLASS 28. JEWELRY AND PRE. 
CIOUS METAL WARE.) Henry W. PETErs, 
doing business as H. W. Peters Co., Boston 
Mass. Filed Dec. 17, 1924. 


MADE 


re VIER wav 


Particular descriftion of goods.—Finger Rings 
and Breastpins. 
Claims use since July 10, 1924. 
Ser. 207,567. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS. Heratp Wartcu Co., Inc., 
New York. Filed Jan. 2, 1925. 


HERALD 


Particular description of goods.—Watches, Watch- 
cases, Watch Movements, and Parts of the Same. 
Claims use since 1887. 

Ser. 207,568. (CLASS 27. HOROLOGICAL IN- 
STRIMENTS. Heratp Watcu Co., Inc., 
New York. Filed Jan. 2, 1925. 

The clesely-spaced parallel lines shown in the 
drawing are not to denote color. 





Particular description of goods.—Watches, Watch- 
cases, Watch Movements and Parts of the same. 
Claims use since 1887. 
Ser. 224,946. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Brppart, BENNETT 
& Co., Newark, N. J. Filed Dec. 21, 1925. 


April 7, 1926 


No claim is made to the characters “14 K” ap. 
pearing on the drawing. 


4k <b 


Particular description of goods.—Jewelry for 
Personel Wear, Not Including Watches. 
Claims use since about Oct. 15, 1925. 


Ser. 225,293. (CLASS 28. JEWELRY AND PRE. 
CIOUS-METAL WARE.) TxHeE Werpticg 
Bros. Mrc. Co., Bridgeport, Conn. Filed Dee, 
29, 1925. 

No claim is made to the word “Crumber” apart 
from the mark as shown in the drawing. 








yo RUMBELR_ 


Particular 
Namely, Flatware, and 
Crumbers 

Claims use since Dec. 15, 1925. 

Ser. 225,517. (CLASS 28. JEWELRY AND PRE. 
CIOUS-METAL WARE.) Tue Lion Sarety 


decrittion of goods.—Silverware— 
More Particularly Table 


Pin Criutcn Co.,‘ Inc., New York. Filed 
Tan. 5, 1926. 
rarticulary description of gooas.—kKing Guards, 


Claims use since April 30, 1917. 


Ser. 225,858. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) ArRRow EMBLEM 
Co., Inc., New York. Filed Jan. 13, 1926. 

No rights are asserted to the exclusive use of 
the word ‘‘Brand’ apart form the trade-mark 
shown. 


SULTAN BRAND 





Particular description of goods.—Scarf and 
Collar Pins, Collar Buttons, Studs;,and Link Sleeve 
Buttons Made Wholly or in Part of Precious Metal. 

Claims use since September, 1925. 








Auto Leading to Retail Decentral- 
ization 


(Continued from page 131) 








the parking problem in the congested areas. 
Some merchants provide parking space for 
their customers, either in some vacant lot or 
in their own garages. Other stores run buses 
to points outside the congested districts where 
the customer parks his car, being transported 
back and forth from the store. One shop 
provides a chauffeur who will find a parking 
space for customers, and if necessary re-park 
the car from time to time. All the large 
stores endeavor to keep space in front of 
their main entrance for customers whose cars 
are not self-driven. 

“Vehicular Traffic Congestion and Retail 
Business,” published as Trade Information 
3ulletin No. 394, is a comprehensive study 
of the traffic problem and its effort on retail 
business. It may be obtained without cost 
from the Bureau of Foreign and Domestic 
Commerce, Washington, D. C., or any of its 
district offices. 
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